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Steel Water Heaters 
Heat Twice as Much 


Because 


they are rated to raise the temperature of the 
water 50 degrees per hour. 








ordinary water heaters raise it only 25 degrees. 


Consequently 


when comparing catalog rated capacities it is 
well to remember 


For example 


With catalog rated capacity Temperature raise per hour 

of 200 gallons 25 degrees 50 degrees 
An ordinary water heater will heat 200 gallons 100 gallons 
A Tabasco steel heater will heat 400 gallons 200 gallons 


BUILT FOR 


CITY WATER PRESSURES In addition 
Standard 60 lbs. 


Extra Heavy 100 Ibs. the heating surface of a Tabasco steel heater is 25 per cent larger 
17 sizes for 130 to 700 gallons of the strength of a Tabasco steel heater is....... 50 “ “ greater 
water raised 50 degrees perhour the efficiency of a Tabasco steel heater is... . . 60 “ “ higher 


KEWANEE BSILER COMPANY 
KEWANEE, ILLINOIS 


Steel Heating Boilers, Radiators, Tanks and Water Heating Garbage Burners 
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“Domestic Engineering’ Quarterly Index 


Vol. CXVIII January 1 to March 26, 1927 


This is the sixty-ninth index of “Domestic Engineering,” an index for each quarter appearing at the end of 
that quarter. We ask our readers to note the value of this index for reference, calling special attention to the 
separate classifications of the departments of “Advertising Editorials,” and “Business Building Articles,” both of 
which contain many valuable ideas along the line of trade extension. 


A 
Advertising Campaign Conducted 
by Mil: .ukee Master Plumbers 
ere err er er ee re P 25, Feb. 
Advertising Campaign of Buffalo 
Association Discussed by Fred 
Fleishauer at Secretaries’ Confer- 
OO ER TE rae ee P. 23, Jan. 


Advertising, Co-operative, as Prac- 
ticed by North Orange (Calif.) 
County Association....P 46, Feb. 

Advertising—Direct-Mail 





ere ere ee P 28, Jan. 15; P 22, Mar 

Advertising Editorials :— 
A Friend of the Children’s....... 
P 28, Jan. 


“A Friend of the Family’”.P 37, Jan. 
Ample Time for a Morning Bath... 

Camedes whe wee son ewe P 35, Feb. 
Controlled Heat—the Clock Around 

eee eer rey Terr Te Tee ee P 38, Feb. 
Cut Spring Fuel Costs...P 37, Mar. 
Efficient Kitchen Equipment...... 


BROMOS oc cccccccsssvss P 30, Mar. 
Off to a Good Start....... P 38, Feb. 
Out of the Kitchen—dquickly!...... 


Shave with Hot Water...P 39, Mar. 





Symbols of Comfort...... P 34, Jan. 
The Plumbing and Heating Store— 
A Health Center........ P 34, Jan. 
Ahrens, Theodore, Trade School... 
See OT ee eT ee Leer Te P 22, Jan. 
Air Bacteria, Discussed in Address 


of Edwin S. Hallett at A. S. H. 


V. @ Moeoting........0.- P 23, Feb. 
Air Chambers Used in Overcoming 
Water Hammer........ P 31, Feb. 
Air Line Job Discussed in Heating 
eee ie P 27, Mar. 
Air Movement—Effect Upon Tem- 


perature and Humidity.P 27, Jan. 
Air of Cities Polluted in Various 


|, ERE REE ER PEEL ee P 26, Feb 
Air Pollution—Laws Against, Ad- 
VOOREOE...s00 reek P 27, Jan. 
Air Problem Solved...... P 21, Jan. 


Akron Master Plumbers’ Associa- 
tion Uses Direct-Mail Advertising 
errr re TT eee eT ee P 24, Mar. 

Alabama — Subjects Discussed in 


1926 Convention........ P 71, Jan. 
American Gas Association Inter- 
ested in Co-operation with Plumb- 
ing Associations....... P 18, Feb. 
American Oil Burner Association’s 
Sales Literature........ P 25, Mar. 
American Society of Heating & 
Ventilating Engineers—Research 
in Ventilating Problems........ 
Pawan a hase ar eek eeee P 26, Jan. 
Apprentice Training..... P 77, Jan. 
Apprenticeship Conference Held in 
fo eee ee P 39, Jan. 


Apprenticeship Service Department 
of Trade Extension Bureau Pre- 
pares Textbook ......... P 26, Jan. 
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Architects’ Plans, Study of, by 
Means of Drawing....P 38, Mar. 26 

Arkansas, Subjects Discussed in 
1926 Convention....... P Ti, Jan. 1 

Association Advertising Discussed 
by Fred Fleishauer at Secretaries’ 
COMEGTOMGO.. oc ccctcsces P 23, Jan. 22 

Association Success and Secretary 
Manager..... Nate afos Re.008 P 20, Jan. 8 

Associational:— 

Exposition in Connection with Con- 
vention of National Association of 
Master Plumbers at Minneapolis. 
AE Se OT eT Ee PO P 84, 
Feb. 12; P 45, Mar. 5; P 83, Mar. 19 

Massachusetts Plumbing Conference 
re ee rr eon P 28, Mar. 5 

Minneapolis Preparing Big Audito- 
rium for N. A. M. P. By W. W. 
po ree rae fee P.97, Jan. 1 

Planning the 1927 Convention...... 

Be RR et LP NE P 71, Jan. 1 

Plan Big Trade Bxtension in 1927.. 
ee ee ee P 20, Jan. 22 

Plumbing Instructors’ Conference 
GE COPNEBIC. 6:6. 66csiwe ces P 27, Mar. 26 

Secretaries’ Conference Held at Ev- 
Re cdi adsense P 22, Jan. 22 

Trade Extension Bureau Active 
DUPIGS TEES ccc scvicsses P 26, Jan. 8 

Trade Extension Bureau to Raise 
PRD 3656, sis-asea Ohaine wea P 21, Jan. 29 

What the Secretary-Manager Means 
to Association Success..P 20, Jan. 8 

William J. Lang Announces Added 
Features for National Conven- 
ee P 35, Feb. 5 

Wisconsin Holds Apprenticeship 
COMEOPOMOS: bcc cciseses P 39, Jan. 29 

Atlantic City, N. J.—Comparison of 
Pressure with That of Denver, 
re ee P 22, Mar. 19 

Atmospheric Pressures—How to 
ere err P 72, Mar. 19 

Australian Plumbing Firm......... 
eer Tyee eee eT TO Cee P 26, Jan. 22 

Authors :— 

Anderegg, R. H., and lL. A. Trumble 
What a Heating Contractor 
Should Know about Steam Tables. 
ere ee Ser neded conta ay Bey 19 

Barnes, A. W.—Overcoming of Wa- 
WE Cy 6 6 6:4:4.0.8 4:4 60 0Hcdanwee 
ines P 33, Feb. 12; P 28, Feb. 19 
Boiler on the Roof!..... P 18, Feb. 26 

Beling, E. H.—Solving an Air Prob- 
re P 21, Jan. 8 

Eaton, Byron K.—Selling Oil Burn- 
ers in “Off” Seasons....P 33, Mar. 12 

Ehlers, V. H.—Plumbing and Public 
MOUNT NSC 48 te ea sc wewen P 31, Mar. 12 

Ewing, Fred.—Sales by Mail....... 
eT CRETE CET CLE P 28, Jan. 15 
Keeping Tab on the Customer.... 
RE eR P 25, Mar. 12 

Foster, L. A.——-Community Heating 
a. ee ee P 20, Jan. 15 

Hallett, Edwin S.—New Facts on 
WORTEIBCIOR: 60.5.6 0's 6 010,07 P 22, Feb. 12 

Hughes, W. W.—Minneapolis Pre- 
paring Big Auditorium for N. A. 
Te eS bata wa ei odes P 97, Jan. 1 
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Jones, B. B.—Oil and Oil Burner Op- 


CUREIOIN y bx.din dodo + Waleks P 18, Jan. 
Miller, Max Paul—Lifts in Vacuum 
| Oe ae eae P 31, Jan. 


Odd Experience with a Small Va- 


por Installation...... P 47, Feb. 
Superheat in Low Pressure Steam 
BE Sasvascend db war P 18, Mar 
Myrick, J. W. H.—Ventilating Sys- 
tem for Drying Leather in Tan- 
MORO y ia sis. 3 eae ede P 18, Feb. 


Starbuck, R. M., Jr.—New York and 


Maine Plumbing Codes..P 31, Jan. £ 


Plumbing Legislation in Illinois 
and Other States....P 34, Mar. 
Unraveling Isometric Tangles.... 
» Mar. 
Trumble, L. A., and R. H. Anderegg 
—What a Heating Contractor 
Should Know about Steam Tables 
21, Mar. 

Williams, E.—Recording Gauges and 
Thermometers 19, Feb. 


PI ee ee ee ae ee P 24, Feb 
Plumber as a Rain Maker........ 
AP ee ee er Tree P 18, Mar. 
Heating Mushroom Houses....... 

ar ea re ee eee P 19, Mar. 
Ozone Method of Sterilizing 

Swimming Pools....P 18, Mar. 


Shown in Synthetic 
23, Feb. 
Bacteriology Aids in Reducing 

re P 28, Jan. 
Bacteriology and Plumbing........ 
cocck 56, Jan 


3acteria as 


Baker, C. M., Points Out Dangers of 
Deforestation....... ..P 22, Feb. 
Bakke, O. M., Emphasizes Impor- 
tance of ‘Sterilization...P 57, Jan. 
3ath House in New York City Has 
Ozone Installation..... P 20, Mar. 
sergner, William G., Outlines Pro- 
posed Activities of Trade Exten- 
BION BUPCAU. 6 ccc cisscs P 83, Jan 
Bergner, William G., Siggests Plans 


for Training Association Man- 
MI ales ors uo 0-6 ado-0 aes P 23, Jan. 
3oilers and Furnaces, Inspection 
Necessary, Before Installing Oil 
EE ee cits osnah can ek P 28, Mar. 
Boiler and Radiator Hooked Up 
with Sink on Second Floor (Ques- 
tion and Answer) ..P 40, Feb. 
Boiler, Home-Made, for Chinese 
Heating Installation...P 22, Mar. 2 
Boiler on the Roof of London 
OMEOE Sh oaiss a0 tawwdes P 18, Feb 
Boiler Rooms—Solving an Air Prob- 
ee aa P 21, Jan. 
Boiler—Water Leaves Boiler Under 
Quick Firing (Question and An- 
oe. Pe a a re covcok 40, Mar. 


Boiler with Blower (Question and 


pO) eae eae P 71, Mar. 
Bolts, Shearing Value of (Ques- 
tions and Answers)....P 45, Jan. 


Breese, James L., Jr., Speaks at 
American Oil Burner Association 
on Intermittent and Continuous 


Firing of Oil Burners..P 21, Mar. 
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Budgetary Control in Retail Plumb- 


ing Store Vc wincaatunet P 28, Feb. 
Buffalo Association Advertising 
Campaign Discussed by Fred 
Fleishauer i --eck 23, Jan. 
Building Figures ........ P 51, Jan. 


Building Will Continue as Mainstay 
to Prosperity... P 98, Jan. 
Bundesen, Dr. Herman N., Empha- 
sizes Danger of Smoke to Health 
...F 24, Jan. 


Business Building Articles: 
Campbell, Frank Holding His Own. 
P 23, Mar. 


Dolan and Olson.........P 27, Feb. 
Goeddel & Raymer—Reputation.... 
— inmate .P 24, Feb 
Leaders of Industry See Volume and 
Profit in 1927. i‘etwnebke eee tas ee 
P 45, Jan. 1; P 61, Jan. 8; P 76, Jan 
Milt Marvels Broadcasts..P 64, Jan. 





Milwaukee Advertises....P 3 Feb 
Murray, Arthur W.—‘“‘We'll Fix It 
if It Breaks Us!":...... P 18, Jan. 


Newman, A. J.—Making Merchan- 
dising Pay P 18, Mar. 
1926 Was Year of Large Volume and 
More Generally Stabilized Mar- 


kets . . ; ae .P 81, Jan. 
Sales by Mail. By Fred Ewing..... 
(skew bmp eae sien = .P 28, Jan. 
Scott, E. K.—Decision!...P 23, Mar. 


Watson Bros., Limited, of Brisbane, 
Australia—Making Good in Aus- 


tralia sexccukebs chee aiey ae 
White, Nelson M.—Catching the 
Prospect’s Eve p eiba P 18, Jan. 
Winburne, George W A Change of 
PMO .ck sso sence e P 20, Feb 


Business Outlook in 1927, Dise 








Babson, W. S ; Ff 136, Jan. 
Baldwin, George B oF 113, Jan. 
Bergerson, O ..P 150, Jan 
Bergner, William G P 139, Jan 
Berryman, John B.... P 47, Jan 
Black, S. Duncan : ...P 50, Jan. 
Blywise, E. H..... o-& 121, Jan. 
Roales, William G....... P 137, Jan. 
Rorton, J. Harvey ..P 140, Jan 
Bryar, W. B ares ....-P 126, Jan 
Burnett, C. E .P 117, Jan 
Buschmann, A. W P 48, Jan. 
Bywater, William A .-P 135, Jan 
Cadwell, William H -.P 134, Jan 
Claffy, Thomas J .-F 122, Jan 
Cen By Ty BF cs ncce’s .P 50, Jan. 
Coleman, Alexander.. P 110, Jan 
Collins, Frank P 47, Jan 
Coonley, Howard P 48, Jan 
Crane, R. FE ‘ , P Jan 
Cunningham, George A..P Jan 
Dickson, R. B.. ; oe ss Jan 
Farrar, C. W : pier , Jan. 
Fee, Frank J a ee a Jan. 
Fleck, John G sectsack 129, Jan 
Flershem, R. Bb... soeek 646, Jan. 
Frost, W. J ; P 141, Jan 
Gombers, Henry B.......P 62, Jan. 
Hammer, T. F -»-k 130, Jan. 
Hart, H. M P 46, Jan. 
Harvey, James Jtoson Sy ween 
Hildeman, Wm. F...*...P 142, Jan. 
Hoffman, George E. ..P 62, Jan 
Hokom, EF. W ioboxak ty ae 
Huch, A. J 3% ook 73, Jan. 
Ireland, W. C... ..P 136, Jan. 
Jones, C. L P 143, Jan. 
Keenen, G. . P 143, Jan 
Kennedy, J. J a i7, Jan. 
Kuetemeyer, F.C .P 76, Jan. 


Laib, George H ...F 137, Jan 
Lemke, F. A P 49, Jan. 


Longley, H. .....F 114, Jan. 
Merkel, Louis J....... -P 145, Jan. 
Mueller, Adolph ........P 51, Jan. 


Murphy; 3. Tes... 20% ook 126, Jan. 
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Nolan, Thomas F....... P 50, Jan. 
ey at P 49, Jan. 
Co Sk A ers P 140, Jan. 
ye es P 118, Jan. 
Reeke, George F........ P 146, Jan. 
Sales, Murray W....... P 562, Jan. 
yt ee: a Se eee P 51, Jan. 
Shanahan, John J...... P 147, Jan. 
Simmons, Joseph I...... P 150, Jan. 
|) Se Fe) ea P 47, Jan. 
Bentth, \AIVIN BM. <scvsves P 138, Jan. 
Speakman, W. A....... P 48, Jan. 
Steneck, J. R errr TT. ge eS 
Re, See De ow wkd wees P 98, Jan. 
| EL a A ee ar P 148, Jan. 
Swinnerton, Charles M..P 133, Jan. 
| am | OND FR re P 68, Jan. 
Thompson, Roy E....... P 71, Jan. 
Trane, Reuben N........P 121, Jan. 
PO Ws Diseceenccuae P 126, Jan. 
Vogelpohl, John J....... P 118, Jan. 
Se, Sa WE <seoseueee P 48, Jan. 
Wilson, Albert J... 2.0% P 46, Jan. 


Balas oreres P 130, Jan. 


California Presidents and Secre- 


taries Have Enthusiastic Confer- 
ence.. P 37, Feb. 12; P 61, Feb. 


California—Subjects Discussed in 


1926 Convention sek” thy ORM. 


Campbell, Claude <A., on Smoke 


PMNS so occa bina cd P 76, Mar. 


Capitol Theater in London Has 


Joiler on Roof.........P 18, Feb. 


Carbon Dioxide Refrigeration Sys- 


tem in Los Angeles Theater..... 
shies Wabéae 6 OR P 18, Jan. 


Carbon Monoxide Poisoning, Danger 


TSE E ST Te eee P 40, Jan. 


Card Index Used to Keep Mailing 


List Up-to-Date........ P 25, Mar. 


Carnegie Conference for Training 


Plumbing Instructors Has Large 
OT eee Perr eer P 27, Mar. 


Carnegie Institute of Technology 


Holds Third Short Course _ in 
Plumbing and Heating..P 25, Jan. 


Central Heating for Group of Build- 


DN 5 6c sewk an sises wc ook 30, Jan. 


Central Supply Association, Price 


Tags Favored by...... P 83, Mar. 


Central Supply Association Sends 


Out Bulletin About Price Tags 
jhaeses eT Tere ee TTT: sk ow 


Certified Plumbing and Heating 


Discussed by E. E. Pfister at Sec- 
retaries’ Conference....P 40, Jan. 


. 4 . 
Chart of Proposed Research in 


Plumbing and Heating..P 24, Jan. 


Chinese Heating Installation...... 


ehitive wives ewens av eee P 21, Mar. 


Cireulation—Trouble with, at Boiler 


re er P 18, Mar. 


Clark, Bruce, Urges More Attention 


to Business Management in Asso- 
PETRIE os os cae cb be wwe P 62, Feb. 


Clucas, W. L., Discusses St. Louis 


Quantity Survey at Secretaries’ 
Conference....... seek 40; Jan. 


Coal and Oil—Comparative Costs of 


eee Pee oe. Cee Te ook 838, Mar. 


Coal per Sq. Ft. of Radiation. By 


a” ee ee P 24, Feb. 


Code Advocated by Utah Master 


Plumbers in Convention........ 


Code Advocated for State of Ne- 


PONc o.vcbdscsewsevens P 66, Feb. 


Codes, Discussion of, at California 


ee .P 48, Feb. 


Code—Efforts for State Plumbing 


Code Outlined at West Virginia 
CWO. 6 ca cos cea s P 31, Feb. 


Code Enforcement Discussed at 


Maine Convention...... P 31, Mar. 


Code for Regulation of Plumbing 


Endorsed by North Dakota Mas- 
ter Plumbers.......... P 37, Mar. 


Codes on Plumbing in Illinois and 


oe P 34, Mar. 
Codes, Plumbing, Discussed at Car- 
negie Short Course..... P 53, Jan. 


Codes, Plumbing, of New York and 
Maine. By R. M. Starbuck, Jr... 


Spc b rer wna eas nace ks es. 
Colorado Starts Shale Oil Produc- 
ROD We wnaw Nese s ee row --F 20, Mar. 
Colorado, Subjects Discussed in 1926 
| ee er P 72, Jan. 
Community Heating Plant. By L. 
Ss sks ab eee eahae P 20, Jan. 


Conference for Training Plumbing 
Instructors Meets at Carnegie 
RD naw data k wnwce P 27, Mar. 

Conference of Presidents and Secre- 
taries of State and Local Associa- 
LS Ee ee err ee P 22, Jan. 

Confidence the Basis of the Success 
of Arthur W. Murray...P 18, Jan. 

Connecticut, Subjects Discussed in 
1926 Convention....... P 72, Jan. 


Sonventions:— 


American Society of Heating and 
Ventilating Engineers Holds 
Thirty-third Annual Meeting..... 
Scien eee TC TPTE RTT T eT: sc. ee 

California President and Secreta- 
ries Hold Conference..P 37, Feb. 

Central Supply Association’s Meet- 
Te Anche v nee waw ee eae P 83, Mar. 

Eastern Supply Association Holds 


(ices Shade bee nae eee see P 80, Feb. 
Illinois Master Plumbers’ Associa- 
tion Holds Convention...... P 28, 
Jan.. 29; P 31, Feb. 5; P 61, Feb. 
Indiana Society of Sanitary Engi- 


neers’ Convention...... P 24, Mar. 
Iowa Master Plumbers’ Association 
in Convention....0s..., P 33, Jan. 


Kansas Master Plumbers’ Associa- 
tion Holds Convention..P 31, Mar. 
Maine State Association of Master 
Plumbers in Convention.P 31, Mar. 
Minnesota Retail Plumbers’ Associ- 
ation in Convention...P 28, Feb. 
Nebraska Retail Plumbers’ Associ- 
ation Holds Convention.P 32, Feb. 


Ohio Master Plumbers’ Convention. 


rer TTT ys. P 23, Feb. 19; P 35, Feb. 
North Dakota Association Holds 
Seventh Convention....P 37, Mar. 
South Dakota Master Plumbers’ As- 


sas See Perr re Cee: oe ee 
Utah State Association of Sanitary 
and Heating Engineers Holds 





Quarterly Meeting..... P 25, Feb. 
Wisconsin Master Plumbers’ Asso- 
ciation Holds Convention........ 
re ery P 23, Jan. 29; P 32, Feb. 
Conventions — Planning the 1927 
COR VSOTIOR ; ..906%20.0:048 P 71, Jan. 


Co-operative Advertising Campaign 
of Milwaukee Plumbing Industry 


BE eer ere Ty P 24, Mar. 
Corrosion of Pipes, Subject of Ad- 
dress of Professor Robert G. Rus- 
Sees Weert Te P 32, Mar. 
Craster, Dr. Charles E., Speaks of 
Importance of Plumbing Codes.. 
ery reer eed ($ceee0 a ee 
Credits, Tightening of, Advocated 
by Walter J. Klie at Secretaries’ 


COMBSTONOESs 66 6c evccves P 24, Jan. 
Cross Connections in Plumbing... 
css adunse P 68, Jan. 1; P 22, Feb. 


Cross Connection Between Furnace 
Coil and Kerosene Heater (Ques- 
tion and Answer)...... P 39, Mar. 
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Daly Co. Sends Out Advertising 
ee re P 23, Mar. 
Dana, Samuel T., Points Out Im- 
portance of Mountain Forests in 
Preventing Erosion..,.P 74, Feb. 
Dana, Samuel T., Refers to Court 
Decision Affecting Plumbing.... 


ee re ee Oe re ee P 55, Jan. 
Daniels, J. H., Discusses Plans for 
1926 Indiana Convention........ 
er re rere er er a: | 
Death Rates in 12 Cities.......... 
eer rire rer rt P 23, P 78, Feb. 


Definitions of Plumbing Terms 
Given in Illinois Code.P 35, Mar. 
Deforestation a Factor in Changing 
Character of Streams..P 22, Feb. 
Denver, Colo..—Comparison of At- 
mospheric Pressure with That of 
PX ce | 5 rrr P 21, Mar. 
Dibble, S. E., Points Out Impor- 
tance of Welding to the Plumbing 
and Heating Contractor.P 49, Jan. 
Direct-Mail Advertising..P 22, Mar. 
Direct-Mail Advertising Used by 


PIMMOTER occ civree ees P 28, Jan. 
Dolan and Olson........ P 27, Feb. 
Drawing—How to Start Isometric 

| Se ee ee ee P 40, Mar. 


Drying Leather in Tanneries, Ven- 
tilating System for...P 18, Feb. 
Dugan, T. M.—on Methods of Water 


ey ot | er P 27, Jan. 
Dugan, T. M., Points Out Impor- 
tance of Pure Water Supply..... 


P 59, Jan. 


Eberlin, A. P., Suggests Co-opera- 
tion with General Federation of 





Women's Clubs......... P 24, Jan. 
Editorials :— 
A Building Warning..... P 17, Feb. 


A Distinguishing Mark..P 17, Jan. 
A Four Billion Dollar Opportunity. 


A United Industry....... P 17, Feb. 
A United Line-up........ P 17, Mar. 
An Aggressive Industry..P 17, Jan. 
Association Advertising..P 17, Feb. 
Attend Your Convention..P 17, Jan. 


Better—Not More........ P 17, Mar. 
Business of Living....... P 17, Mar. 
Convention Date Conflicts.P 17, Jan. 
Eight Cylinder Cars..... P 17, Feb. 
Pine the OWNS. .cccc ccc P 17, Mar. 
Gas Companies and the Plumber... 


BE PME ROR RET sane” Ate Om, 
Health or Comfort.......P 17, Mar. 


Knock at Right Door..... P 17, Feb 
Let All Speak........ couse By DOD. 
Mechanics and Salesmanship....... 
COS eCwWedeneeveseveceeeae P 17, Feb. 
Minneapolis and West Baden....... 
C4SDECOPED COB CHORT SS seed 24, Bar. 
Ninety Per Cent Warm Air......... 
ere Sst er eee sooo’ 2%, Mar. 
Scientific Selling.......... P 17, Mar. 
Solving Trade Relations Problems. . 
oe eOene ene 2 046600606 088 P 17, Mar. 


Taking Unfair AdvantageP 17, Mar. 
The Greater Convention..P 17, Feb. 
The Plumber Allows It...P 17, Jan. 
The Sales Promotion Question...... 


a eye See swh.Cwa > dae aap eee 
TRO MOGPOtRED coos cc ccess P 17, Jan 
The State Organizer...... P 17, Mar. 
The Way to Point....... P 17, Jan. 
When No Business Helped......... 

er ee ee ee ee ee Pr 17, Feb. 


ducation, Vocational, in Wisconsin, 
Discussed at Wisconsin Conven- 
x sds omkchax oh wencare P 81, Jan. 
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Education — Wisconsin Conference 


on Training Apprentices........ 
Reyer OPER TRUER oo oe 
EKjectors, Sewage, and Pumps, Use 
CEkeca bu aeie es atie vanes P 33, Jan 


Electric Condensers and Compres- 
sors for Refrigerating Systems in 


ef) SE eee eet ane Peer an £8, Jan. 
Elevations of Plumbing Worked 
Out from Plan Drawings....... 
‘nip ada a ewe ae eens Ses P 38, Mar. 
Equipment for Minneapolis Audi- 
a errr Pee P 97, Jan. 
Equipment, New Devices Intro- 
GUMOCCG TR: 1086 ..« cecacaes P 63, Jan. 


Evans, Dr. W. A., Points Out Ef- 
fects of Damp Air on Health of 
CONES chp es or wess P 28, Jan. 

Examining Board of Massachusetts 
Considers Change in Plumbing 
Requirements.......... P 32, Mar. 

Experiments in Connection with 
Miniature Plumbing System..... 
Se eee ee re re P 48, Mar. 

Exposition at Convention of Na- 
tional Association of Master 
Piampere, PIOnS. LOR eco 6 dc cacces 
Terese ee Te eee P 36, Feb. 5; P 84, 
Feb. 12; P 45, Mar. 5; P 83, Mar. 

Eynon, A. C., Speaks on Trade Ex- 
tension Program at Ohio Conven- 


SN 6 oan Wee cawea sees 73, Feb. 


Faucets, A Pictorial Series....P 35, 
Jan. 8; P 37, Jan. 15; P 37, Jan. 29; 
P 27, Feb. 5; P 35, Feb. 12; P. 37, 
Feb. 26; P 37, Mar. 5; P 35, Mar. 

Feeder, Automatic Water, for Two 
Boilers (Question and Answer).. 


eT ee CR Te Ee P 45, Jan. 
Figuring of Capacities of Plumbing 
it ee ee PP Sf,. Mar: 
Financing the Construction . of 
Swimming Pools....... P 21, Feb. 


Firing of Oil Burners Discussed by 
James L. Breese, Jr...P 21, Mar. 
Fixtures — Connections for Sub- 
Basement Plumbing....P 31, Jan. 


Fleishauer, Fred, Discusses Buffalo 


Advertising Campaign.P 23, Jan. 
Florida—Subjects Discussed in 1926 
CORVORUGN s 5.6600c ies P 72, Jan. 
Forward, Alexander, Writes on Co- 
operation Between Gas Companies 
and Plumbing Associations os 
TRC CTT TCC ree P 18, Feb 
Fuel Oil—How Obtained..P 18, Jan. 
Fuel Used per Sq. Ft. of Radiation 
RE POR OE Er NEE on Aree P 24, Feb. 


Garage Heated from Hot Water 
Heating Plant in House.P 49, Feb. 
Gary Co., W. L., Obtains Results 
by Use of Salesmail...P 28, Jan. 


Gas <Appliances— Public Utilities 
Companies Co-operate to Sell... 
‘aerate CiseCiersadeei cose Aas 2 eee 


Gauges, Recording, and Thermom- 


eters. By E. Williams.P 19, Feb. 19 


Georgia—Subjects Discussed in 1926 
COMVOMEEOM. 2. ccccccces P 72, Jan 
Glen, W. K., Speaks at Minnesota 
Convention on Value of Advertis- 
Re RENE ar Rea eer eee P 28, Feb. 


Haas, William, Speaks on the Sub- 
ject of Showrooms....P 74, Feb 
Hallett, Edwin S., Presents Data in 
Regard to St. Louis Schools, at 
A. 8S. H. V. E. Meeting.P 46, Feb. 
Harrisburg 2-inch Secreenings..... 


ET Ae Te CN re re P 24, Feb. 
Hartford Saengerbund, Isometric 
DORI. C8 viccscea dca P 44, Mar. 


on 


Health—Plumbing, Heating, Ven 
tilating and....P 53, Jan. 1; P 27, 
gan.:8; P 24, Jan. 15; P 21, Feb 


Heating Articles :— 


Boiler on the’ Root Ihy \ W 
RP 36a ss tees P 18, Feb 
Carnegie Institute Short Course in 
Plumbing and Heating..P 25, Jan. 


Coal Per Sq. Ft. of Radiation 


Perret ere Cee UTTLEre P 24, Feb. 
Community Heating Plant. By L. A 
a Terre ao 


Co-operate to Sell Gas Appliances 
CEL ETE CL OTE E TO P 18, Feb 
Heating Mushroom Houses By E 
Williams ...... oidcoedck 29; Mar 
Heating Problem 6.35. icicicaes ig 
ere re eee P 27, Feb. 12; P 27, Mar 
Intermittent and Continuous Firing 


of Oil Burners.....: P 21, Mar 
Lifts in Vacuum Systems By Max 
Paul Miller . P 31, Jan 


Oil and Oil Burner Operation 
SE a ee Ce Fs cock BS, Fan 
Plumbing, Heating, Ventilating and 
Public Health....P. 53, Jan. 1; P 
ai, Jan. 8; P 24, Jan. 15; P 21, Feb 
Recording Gauges and Thermome 
ters. By E. Williams..P 19, Feb 
Round Table ‘ ‘ P 24, Feb 
Selling the Oil Burner. P 25, Mar 
Selling Oil Burners in “Off’’ Seasons 
By Byron K. Eaton.... 33, Mar. 
Solving an Air Problem. By E. H 
Sl ioek Bh dan 





Solving Chinese Puzzles in Plumb 
ing and Heating P 21, Mar. 

Steam Tables, What a Heating Con 
tractor Should Know about... 


SiR atererarernie wanes ‘ ae ae re 


Superheat in Low Pressure Lines 
By Max Paul Miller.. P 18, Mar. 


Underwriters’ Laboratories Test 
Plumbing and Heating Products. 
ETT Te TUT TT TTT er P 18, Feb 
Use of By-Products of Coal for 
a seer 86, Feb 
Vapor Installation FExperience.... 
Vert rer TT Tr ore ee P 47, Feb 
Herske, A. R., Discusses “The Trade 
Association as a Business Institu- 
rn ; ee P 22, Jan 
History of Oil Burner as Compared 
with That of Other Invention 
SeES AEE Kis SOTTO: 
Hornbrook, E. D., Discusses Trade 
Relations Committee at Kansas 


CORVGORGION 6. i.60:6:4. 6's 10.0% P 32, Mar 
Hot Water Heating System Changed 
to Steam System (Question and 
Answer)...... Y Th, Mar. 
Hot Water Heating System for 
Mushroom Houses. P 20, Mar. 


Household Appliances, List of Mod- 
ern and Old-Fashioned.P 27, Mar 
Hughes, William W., Speaks on 
Work of Minneapolis Plumbing 


oe eee P 37, Mar. 
Humidity—-Instrument for Deter- 
mining.... yan P 26, Jan 
Hydraulics of Plumbing System 
Subject of Lecture by Prof 
George E. Russell P 51, Mar 
I 
Illinois Plumbing Legislation By 
R. M. Starbuck baa P 34, Mar 
Illinois—Subjects Discussed in 1926 
COO soa. hiss 3 oi 0S :3:4, 0 P 72, Jan 
Index, Card, Used to Keep Mailing 
List Up-to-Date........ P 25, Mar. 
Indiana—Subjects Discussed in 1926 
Comventio#...ccccccccek 13, Jan. 








Instruction in Plumbing.P 61, Jan. 
Instructors Attend Carnegie Con- 
ference for Training Plumbing 
instructors....... ...© 37, Mar. 
Instructors of ‘lumbing, Informa- 
tion Service Maintained by Trade 
Extension Bureau......P 26, Jan. 
Insulation and Its Value to Steam 
Fitter—Discussed at Illinois Con- 
WOMEIOR. cccicccesusess P 31, Feb. 
Insurance in Master Plumbers’ Lim- 
ited Mutual Liability Insurance 
Co. of Wisconsin Discussed at 
Convention. ......... ..P 32, Feb. 
Iowa—Subjects Discussed in 1926 
oy err P 72, Jan. 
Iowa Women’s Auxiliary to Push 
Bath-a-Day Campaign..P 74, Jan. 
Isometric Drawing Tangles, Un- 
raveling of By R. M. Starbuck, 
ee , rP 40, Mar. 


K 


Kansas—Subjects Discussed in 1926 
9 


Convention............P 72, Jan. 
Kentucky—Subjects Discussed in 
1926 Convention....... P 72, Jan. 


King, Frank R., Points Out In- 
crease in Number of Indentured 
Apprentices in Wisconsin... 


Klie, Walter, Speaks on Trade Ex- 
tension Bureau's Plans.P 74, Feb. 
Kohler, Walter J., Tells of Plans 
for Trade Extension Bureau..... 
P 21, Jan. 29; P 28, Feb. 12; P 23, 
Feb. 19; P 81, Feb. 19; P 84, Mar. 
Kuetemeyer, F. C 
of Wisconsin Association....... 
Suc haeeke 6 skh ened & en P 30, Feb. 


, Tells of Progress 


Lang, William J., Discusses Central 
Office for National Assvuciation at 
Minnesota Convention.P 30, Feb. 

Lang, William J., Speaks at Indiana 
CUP REITOR ss 6.55 ok wees P 25, Mar. 

Williams. 
‘enh See ubee baste ae ..© 18, Mar. 

Leaders of Industry See Volume 
and Profit in 1927.....P 45, Jan. 

Leakage of Polluted Water... ; 
er Stee Tee eben kek .P 54, Jan. 

Leather—Ventilating System for 
Drying, in Tanneries..P 18, Feb. 

Legal Decisions..P 48, Jan. 8; P 26, 


Feb. 26; P 43, Mar. 5; P 47, Mar. 
Legal Questionnaire .............+. 
weet Te P 45, Feb. 12; P 43, Feb. 


Legislation for Plumbing Code 
Pushed by West Virginia Master 
a eer P 31, Feb. 

Legislation—Illinois Supreme Court 
Recognizes Danger of Polluted 


fo err ee ree he P 55, Jan. 
Legislation in Regard to Plumbing 
in Illinois and Other States...... 
SECRES SS ONS 4 OSSD ORR EO P 34, Mar. 


Legislation—Master Plumbers’ As- 
Working for New 


sociations 


erry yee P 77, Jan. 
Legislation on Subject of Stream 
Pollution in Massachusetts...... 


wrery tT Teh ti . seorok 23, Feb. 
Letters Sent Out to Customers by 
Service Plumbing & Heating Co. 
Letters to Prospects Bring tesults 
(éGesvebesuesvaew .P 28, Jan 
Lien Laws, Mechanics’ Explained at 
Indiana Convention P 86, Mar. 
Lifts in Vacuum Systems 3y Max 


Paul Miller.......... .P 31, Jan. 
Little, Dr. J. A., Tells of Aid of Bac- 
teriologists in Reducing Mortality 
PS. sosekheusdnenens .P 28, Jan. 
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DOMESTIC ENGINEERING 


Location of Place of Business on 

Residence Street ...P 24, Mar. 
London Theater Has Boiler on Roof 
eres .P 18, Feb. 
Loop Heating System Which Will 

Not Circulate (Question and An- 
Se ee es P 237, Jan. 


“Los Angeles Theater--Refrigeration 


Installation for........ P 18, Jan. 

Louisiana-Mississippi—Subjects Dis- 

cussed at 1926 Conventions...... 

eehehla we awe emmieannee P 72, Jan. 
M 


McCornack, W. R., Discusses Me- 
chanical Ventilation....P 46, Feb. 
Mail—Sales Letters Bring Results 


ee Seen eS eek awe ae am P 28, Jan. 
Mailing List Kept Up-to-Date..... 
(re aes bea s Ss wae aes P 25, Mar. 


Maine and New York Plumbing 
Re Eee ee rk P 31, Jan. 
Maine—Subjects Discussed in 1926 
COMM WOMEIOM:. 0 6c cvsenscs P 72, Jan. 
Manager of Association, Qualifica- 
tions for, Discussed by A. R. 
| PCT TTT erie P 22, Jan. 
Massachusetts Institute of Tech- 
nology—Plumbing Conference at 
Se eee ee ee P 28, Mar 
Massachusetts State Association of 
Master Plumbers Holds Two-Day 
Conference at Massachusetts In- 
stitute of Technology........... 
Seater ds heh eG SERED ND P 28, Mar. 
Massachusetts—Subjects Discussed 
in 1926 Convention P 72, Jan. 


Merchandising :-— 


Attractive Mailing Pieces.P 22, Mar. 
Bulletins Clarify Merchandising 


Aims of Industry....... > 32, Mar. 
Keeping Tab on the Customer. By 
ao Bo!) Sere P 25, Mar. 
Pulling Business with Postal Cards 
ee et ee P 27, Mar. 


Merchandising—A Study of Postage 
Stamp Merchandising..P 21, Mar. 
Merchandising Aims of Industry 
Clarified by Bulletins..P 32, Mar. 
Merchandising as Practiced by A. 


iD. SRN. oon a 4eunees P 18, Mar. 
Merchandising by Means of Shops 
OE TS + bh ecccmecae P 20, Feb. 
Merchandising Plumbing Materials 
in Frank Campbell’s Store....... 
uviketas ess hawtaganies P 23, Mar. 


Merchandising to Receive Attention 
in 1927 Conventions..P 106, Jan. 
“Merchant Plumber” Discussed at 
Ohio Convention......P 77, Feb. 
Michigan—Subjects Discussed in 
1926 Convention........ P 72, Jan. 
Milt Marvels Broadcasts and Tells 
How He Named His 1926 Mer- 


chandising Stories..... P 64, Jan. 
Milwaukee Conducts Advertising 
CEs 66.0 vcnaes P 25, Feb. 


Milwaukee Master Plumbers’ Co-op- 
erative Advertising Campaign... 
weer rr Tre oy P 79, Jan. 
Minneapolis Preparing sig Audi- 
torium for N. A. M. P..P 97, Jan. 
Minnesota—-Subjects Discussed in 





1926 Convention....... P 72, Jan. 
Mississippi—Subjects Discussed in 
1926 Convention....... P 72, Jan. 
Missouri— Subjects Discussed _ in 
1926 Convention....... P 72, Jan. 
Montana—Subjects Discussed in 
1926 Convention....... P 72, Jan. 
Movie House with Boiler on Roof. 
sacvedse ToT Tree oeeens P 18, Feb 
Mushroom Houses, Method of Heat- 
ER eanadueeb aawenee ook 40, Bar. 
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National Association of Plumbing 
and Heating Instructors Holds 
Annual Meeting....... P 28, Mar. 

National Association Shield, Use of, 
Discussed at Secretaries’ Confer- 
Se ee ET ieee. P.25, Jan. 

Nebraska—Subjects Discussed in 
1926 Convention.......P 75, Jan. 

New Jersey—Subjects Discussed at 
1926 Convention........ P 75, Jan. 

New York—Subjects Discussed at 
1926 Convention........ P 75, Jan. 

New York City Ordinance on Sump 
System and Sewage Lift........ 
errs eee ETL Ler ee 

New York Plumbing Code.P 31, Jan. 

New York State Commission on 
Ventilation Report — Extracts 
CGT s.0'b.c 0c oe te ssatees P 24, Jan. 

North Carolina—Subjects Discussed 
at 1926 Convention....P 75, Jan. 

North Dakota—Subjects Discussed 
at 1926 Convention..... P 75, Jan. 

North Orange County Association 


(Calif.) Advertising....P 46, Feb. 
Oo 
Obituary :— 

Anderson, James .........P 82, Feb. 
Armitage, John E........ P 55, Jan. 
Autenrieth, Albert ....... P 80, Jan. 
Bateman, Joseph W....... P 99, Jan. 
RARE: Ws. We sks awe een es P 99, Mar. 
Beatty, Douglas T........4% P 68, Feb. 
DORE; SHINE 66csc codes P 82, Feb. 
Brooker, Charles F...... P 151, Jan. 
Pe ee Sec saws eo sien P 101, Mar. 
Pea, PONIIR Ca 'n aa,5,0. oe aw le P 78, Jan. 
Cleveland, DeCourcey....P 96, Feb. 
Dearsley, Henry D........ P 80, Jan. 
DeVoe, Harkness B....... P 80, Jan. 
Duryea, Jesse TT... .csccss P 95, Feb. 
Rugiion, Jon C.....ccces P 94, Mar. 
Estabrook, Edward L.....P 95, Feb. 
Gould, Talcott Waldo..... P 47, Mar. 
CO ek ree P 80, Jan. 
SR, FOWE: 6 oxo eGidie seas P 66, Jan. 
Batiott, TE. Wart... 2.00% P 85, Feb. 
Helber, Edward .......... P 55, Jan. 
Moleer, fe Diecscccincesesk 104, Mar. 
Hughes, Edward J........P 78, Feb. 
PS ee ae P 86, Feb. 
EP BD co duvwscbeswwn P 81, Jan. 
Lowry, Elmer R..........P 78, Feb. 
eo ee P 82, Feb. 
PEED, BUD os ikkcésscacecs P 94, Mar. 
Mueller, Fred B.......... P 81, Jan. 
I EE. Gin cscwaesen P 104, Mar. 


Nicholson, William J....P 104, Mar. 
Parker, Francis Marion...P 47, Mar. 


Perry, TROMAas ©... 2.6.60 P 47, Feb. 
Quackenboss, L. H....... P 77, Mar. 
Reinhard, Edward L...... P 84, Jan. 
Roberta, W. Tl. ....cscces P 87, Feb. 
Vowinkel, August ....... P 82, Feb. 


Wagner, Edward G.......P 84, Jan. 
Weidrick, George H......P 47, Mar. 
Whiteford, David ....... P 156, Jan. 
Wood, John 


Office—Well-Arranged, of Arthur 


ee i, | ae P 16, Jan. 
Officers Elected for Trade Exten- 
Sion BUPORU...... 6664.26 P 20, Jan. 


Ohio Master Plumbers’ Association 
Plans to Hold Apprenticeship 
eo. P 35, Feb. 


Ohio—Subjects Discussed at 1926 
ea P 75, Jan. 
Oil—Future Supply...... P 19, Jan. 
Oil and Oil Burner Operation. By 
ee ere ee P 18, Jan. 
les. ae P 62, Jan. 
Oil Burners—Centrifugal or Rotary 
Se cone V8, COR, 
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Oil Burners—Compressed Air Atom- 


PETE E PEC Terre P 78, Jan. 
Oil Burners—Intermittent and Con- 
tinuous Firing......... P 21, Mar. 


Atomizers 
78, Jan. 
Oil Burners—Number Installed Dur- 

ing Last Five Years...P 26, Mar. 
Oil Burner—Reasons Why People 

| PPP er Ee caus ie P 26, Mar. 
Oil Burner, Selling the..P 25, Mar. 
Oil Burners Sold in Off Seasons... 


Oil Burners—Mechanical 


Lian eea nase seen eGhs wee P 33, Mar. 
Oil Burners—Standards of Practice 
On 2. Ge Be Biesassccsax P 28, Mar. 
Oil Burners—Steam Atomizers.... 
Pe ee Te CET eR P 19, Jan. 
Oil Burners Tested at Underwriters’ 
Laboratories.......... P 19, Feb. 
Oklahoma—Subjects Discussed at 
1926 Convention........ P 75, Jan. 


One-Pipe Steam Job with Radiators 
on Same Floor as Boiler (Ques- 


tion and Answer)...... P 40, Jan. 
Oregon—Subjects Discussed at 1926 
CONVONEION...cccccccee P 75, Jan. 
Orriss, William T. J., Sends Out 


Letter on Co-operation with Gas 
Companies. ...sccccoce P 18, Feb. 
Ozone Installation in Public Bath 
House, New York City.P 20, Mar. 
Ozone Method of Sterilizing Swim- 
ming Pools. By E. Williams.... 
P 18, Mar. 


Ozone—Production of....P 19, Mar. 
Pp 

Pana, Ill., Finances Swimming Pool 

Per ee er eee re ee ee P 22, Feb. 

Partial Payment Plan Approved in 

Address of Walter J. Kohler..... 

FAG eae Wad DAUR IAS 8s P 21, Jan. 


Pennsylvania — Subjects Discussed 
at 1926 Convention....P 75, Jan. 
Petroleum Chart Showing Relation 
of Demand to Production...... iS 
re ee ee P 27, Mar. 
Pfister, E. E., Discusses Certified 
Piumbing and Heating in Hous- 
DO ssp icc arate ae aisee P 40, Jan. 
Pipe Hangers, Safe Load for (Ques- 
tion and Answer)..... P 45, Jan. 
Plans, Reading of, Learned from 
ee a P 38, Mar. 


Plumbing Articles:— 
Carnegie Institute Short Course in 
Plumbing and Heating..P 25, Jan. 
New York and Maine Plumbing 


Codes. By R, M. Starbuck, Jr.... 
‘bsadweuReseennteee enw P 31, Jan 
Overcoming Water Hammer. By A. 
W. BBPROS occccccecsnes P 33, Feb. 
Ozone Method of Sterilizing Swim- 
TAI POON 2c oo:cc 2060.0 P 18, Mar 
Plumber as a Rain Maker. By E. 
WE sii cacccsevuns P 18, Mar. 
Plumbing and Public Health. By 
Vs Ges CORO ce Csncaeas P 31, Mar. 
Plumbing and Sanitation in Wis- 
consin. By Frank R. King...... 
Yer e CL eee Cree Ty P 73, Mar. 


Plumbing, Heating, Ventilating and 
Public Health..P 53, Jan. 1; P. 27, 
Jan. 8; P 24, Jan. 15; P 21, Feb. 

Plumbing Legislation in Illinois and 
Other Btates®...ccecsces P 34, Mar. 

Plumbing Problems........... P 24, 
Jan. 8; P 26, Jan. 29; P 26, Feb. 

Schoolmaster and His Class........ 
Relewtea.tune P 31, Jan. 15; P 38, Mar. 

Swimming Pool Design and Main- 
tenance. By W. Bintz..P 21, Feb. 

Unraveling Isometric Tangles. By 
R. M. Starbuck, Jr..... P 40, Mar. 
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Water Hammer. By A. W. ‘Barnes. 


SUURe Rarek eee we Bae weak P 28, Feb. 19 
Plumbing Instructor Service Bureau 
Maintained by ‘Trade Extension 
PN eS-dus ce aceses P 26, Jan. 8 
Plumbing Instructors Attend Car- 
negie Conference...... » 37, Mar: 26 


Plumbing Shop on Wheels, as Con- 
ducted by George W. Winburne. 
SMAR*Biadeedsowwnes wees P 20, Feb. 19 

Plumbing Shop Opening Staged So 
as to Attract Visitors.P 18, Jan. 15 

Plumbing—Technical Progress in 


PN als CE OWA Pee aeas P 60, Jan. 1 
Plumbing Terms Standardized.... 

Birdie Ginace ate MW wre Raia ae P 35, Mar. 12 
Pollution of City Air....P 26, Feb. 5 
Pollution of Streams..... P 62, Jan. 1 
Pollution of Streams and Dangers 

Artaing from it... ccc P 22, Feb. 5 


Pollution of Streams.—Plumbing, 


Heating, Ventilating—and Public 

| TPES TCE CTO P 53, Jan. 1 
Postage Stamp Merchandising..... 

Pe ee Ter Peer ere P 21, Mar. 12 
Postal Cards Used in Direct-Mail 


Advertising Campaign..P 27, Mar. 12 
Pounding in Pipes 
Discussed in 


Radiators 
Problem... 


and 
Heating 


Torr er eT eT Tee eT ee P 27, Mar. 5 
Practical Problems .......ceos P 47, 
Jan, 8; P 43, Jan. 15; P 38, Jan. 22; 


P 89, Feb. 5; P 46, Feb. 19; P 48, 
Feb. 26; P 45, Mar. 12; P 55, Mar. 26 
Pressure, Absolute and Atmospheric 


eT U TUTTE ET > 72, Mar. 19 
Pressure Gauge, Use of, in Over- 
coming Water Hammer.P 31, Feb. 19 
Pressure—Superheat in Low Pres- 
on le P 18, Mar. 12 
Price, as Main Factor in Selling, 
DiSCOUrAea 066.066 aes P 41, Jan. 29 
Price Tags Used in Frank Camp- 
bell’s Showroom....... P 47, Mar. 5 
Psychrometer for Determining Tem- 
peratures and Humidities....... 
Teter Teer re ee Tee P 26, Jan. 15 


Public Utility Companies and Their 


Co-operation with the Plumber.. 

POE EN i TY Ta eee P 18, Feb. 5 
Pump, Servicing of..... P 74, Mar. 19 
Purification of Water....P 27, Jan. 8 


Q 


Quantity Survey Discussed by W. 
L. Clucas at Secretaries’ Confer- 


WONG oi. PO 45a aR ED P 40, Jan. 22 
Questions and Answers........... 
P 39, Jan. 8; P 46, Jan. 16; P 37, 


Jan, 22; P 59, Feb. 5; P 41, Feb. 12; 
P 49, Feb. 19; P 40, Feb. 26; P 39, 
Mar. 5; P 40, Mar. 12; P 71, Mar. 19 


R 


tadiation—Amount of Coal Used 
OG Sa ee ae er P 24, Feb. 26 

tadiator and Boiler Hooked Up 
with Sink on Second Floor (Ques- 


tion and Answer)..... P 40, Feb. 26 
Radiator Below Bottom Return In- 
let of Boiler Will Not Heat 


(Question and Answer).P 41, Feb. 26 
tange Boilers, Double Connection 
(Question and Answer).P 38, Jan. 22 


Range Boiler Hot Water Surplus 
Used for Heating (Question and 
Fs SE ee er P 46, Jan. 15 

Range Boiler with Indirect Heater 
and Gas Heater (Question and 
Pe eee P 45, Jan. 15 

Rawlings, Dr. I. D., Explains Illi- 


nois Plumbing Code...P 34, Mar. 12 
Recording Gauges and Thermom- 

eters, Many Uses for. By E. Wil- 

Lo SE ee ee ee P 19, Feb. 19 


Reforestation an Important Need in 


Many PisCess ..ciccaas P 22, Feb. 
Refrigeration System in Los An- 
geles Theater......... P 18) Jan 


tefrigerators, Automatic Electric, 
Tested at Underwriters’ 
DOU kek owinceeacdecas P 21, Feb. 
Registration Fee for Conventions 
Discussed at Ohio Convention... 
TCV TCCECO TTC RL ETE Tee P 78, Feb. 
Replacement and Remodeling Busi- 
Opportunities for, in Mil- 
WII edict Sick sewed P 25, Feb. 


Labora 


ness 


Reputation Gets Competitive Work 
on Non-Competitive Basis (Goed- 
del & Raymer)........ P 24, Feb 

Research in Plumbing, Heating and 
WenCHACING: «6c ci ce ccdiie P 60, Jan. 

Research Stressed at Carnegie’s 
Third Institute cook’ 20, Jan 

Residence District as Location for 
Master Plumber....... P 18, Mar 

Round Table on Heating Problems. 

sence at) BOD 


Ss 


St. Louis Health Department's 


Graphs Showing Death Rates in 
Various Cities........ P 23, Feb 
Sales by Mail By Fred Ewing 
eye ee ee Te eCE te oe 
Sales Literature of American Oil 
Burner Association...P 26, Mar. 
Sales Program of Trade Extension 
PEON Ss Ct eedesedaewas P -21, Jan 
Salesmanship Stressed at Iowa 
Master Plumbers’ Conventions... 
reer Tere re Te . P 33, Jan. 
Schmidt, H. W., Speaks on Ventila- 
tion at A. S. H. V. E. Convention. 
ee eer kee See ee eee ee ee P 43, Feb. 
School—Theodore Ahrens Trade.. 
soleaieah setae cals os bial a Wn eNO a ate P 22, Jan. 


Schoolhouse Ventilation Discussed 
at A. S. H. V. BE. Meeting........ 
ee OP ee eer P 43, Feb 
Ventilation Discussed 
Edwin S. Hallett 


Schoolhouse 
in Address of 


St As BFE Vi. Bhicaiscciese P 77, Feb. 
Schoolmaster and His Class...... 
a auatarene ne P 31, Jan. 15; P 38, Mar. 
Seattle, Wash., Heating Ordinance. 
TET TT CTT eT ee TT Terre P 31, Jan. 
Secretary to Be Employed by In- 


diana Association of Sanitary 


Ree re P 26, Mar. 
Secretaries’ Conference at Evans- 
A ee P 22, Jan. 
Secretaries, Training for, Discussed 
at Secretaries’ Conference....... 
ere eee eee P 23, Jan. 2 
Secretary-Manager and Association 
OGG iecdivc cewens cook a0, Jan. 
Secretary-Manager of Associations 
——EPUCIOD Of osc 6 ck 6 0 cee P 20, Jan. 
Secretaries—Field Secretaries in 
Association Work..... P 77, Jan. 


Selling the Oil Burner...P 25, Mar. 
Septic Tank Discussed by Professor 

Murray P. Harwood....P 57, Mar. 
Plumbing & Heating Co. 
Up-to-the-Minute Mailing 
EO P 25, Mar. 

Friendliness’’—Mike 
Jan. 


Service 
Uses 
“Service with 
CH WOH 66.66.66 66 owe 8 GO P 65, 
Sewer and Drain Air.....P 55, 
Shield of National Association, 
of, Discussed at Secretaries’ Con- 


Jan. 


Use 


FOPOMOSs ccccccccvescses P 25, Jan. 
Signboards Used in Milwaukee Ad- 


vertising Campaign....P 25, Feb. 


Sink Hooked Up with Boiler and 
Radiator (Question and Answer) 
CMA DUESECOHOC STE aE P 40, Feb. 


Discussed at A. 
...P 43, Feb. 


Smoke Abatement 
S. H. V. E. Meeting 


26 


99 


26 


26 








Smoke—Influence Upon Respiratory 
Death Rate....P 32, Jan. 
Toll of Ameri- 
P 76, Mar. 
Flow in 


Disease 
Smoke Takes Huge 
ean Life.. 


Soil Pipe, Conditions of 


P 48, Mar. 


Subjects Discussed 
at 1926 Convention P 75, Jan 
Spray Sizes for Sprinkler Heads... 
5 a a ered ab ib ah le. We ~eaek” ee. Bee. 
Sprinklers, Automatic, Tested at 
Underwriters’ 


Laboratories 
eer eee ee Ce rr ...P 20, Feb. 

Sprinklers for Lawns and Parks 

P 18, Mar 





State Control of Prevention of 
Stream Pollution .-.F 73, Feb 
Steam Heating Service to Group of 
Buildings...... pines P 20, Jan. 
Steam, Latent Heat and Weight of. 
AP OTE ET .P 77, Mar. 
Steam Tables, What a Heating Con- 
tractor Should Know About 


P 21, Mar 


Superheated, in Low 
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See pages 86 and 87 


The New Year offers more opportunities for 
the YQGEL line than ever before in the history 
of the business. See pages 86 and 87 for sug- 
gestions on keeping sales up throughout the year. 





You may have passed up some of these pos- 
sibilities during 1926, but with the VYQGEL line 
of Frost proof closets and Hydrants you can go 
out right now and get business—and plenty of 
it, that will pay real profits. — 


Get after those VQGEL prospects now. Your 
jobber will help you. 
c 
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Jos. A. Vogel Co. 


Wilmington, Del. St. Louis, Mo. 
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gy AMeny, 
| Pappy Dew Year 


“Christmas, with its inspirations of good 
cheer, is with us again, reviving mem- 


ories of friends, new and old, near and 


far—those with whom we come in 
daily contact, those we seldom see and 
some we have never seen. To all we 
extend the Season's Greetings.” 


<Ranv “RAPID 8". MrCcCHIGAN 
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—truly a most important item and one that must be either 
greatly appreciated or merely tolerated for years to come. 


Standardize on FROST Equipment—the result of 25 years 
of engineering skill and experience. 


THE FROST MANUFACTURING CO. KENOSHA, WISCONSIN 
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SUCCESSFUL PLUMBERS 
Always have the best tools 


DON’T OVERLOOK THE 
PORTABLE ELECTRIC DRILL 








The illustrations show 
a few common opera- 
tions which make your 
work easier - - at the 
same time saving you 
time and money. 


ae jl 


BLACK & DECKER 


PORTABLE ELECTRIC DRILLS 
“With the Pistol Grip and Trigger Switch” 





are generally acknowledged to be a standard of the world. 

You can obtain them from your own Plumbing Supply 
Jobber. 

THIS PORTABLE ELECTRIC DRILL IS ONLY ONE 
OF DOZENS OF ELECTRIC TOOLS WHICH WILL HELP 
YOU TO REDUCE YOUR EXPENSES AND INCREASE 
YOUR PROFITS. 

Our new DeLuxe Catalogue, covering the complete line 
of Black & Decker Electric Tools, is just off the press. ----------------)H%------------ 
It includes Electric Drills, Grinders, Buffers, Tappers, 
Screw Drivers, etc. You will be interested in looking 
through it and it may be the means of bringing to your 
notice electric tools of importance which may have 
escaped your attention so far. 


Here’s Your 
“Poker Pipe’”’ 


Special ‘Domestic Engineering”’ Coupon 
The BLACK & DECKER MFG. CO., 


Towson, Maryland, U.S.A. ~ 
Will be glad to have you send me one of your new 1927 
Catalogues, together with The Black & Decker ‘‘Poker 
Pipe’’,with the understanding that there is no charge for 
either and that this coupon places me under no obliga- 
tions. 


Won’t you sit down some night and smoke a Black & 
Decker pipe while you look through this beautiful new 
Catalogue. The pipe accompanies the catalogue if the 
request is made on theattached coupon. Fill it in and 
mail it to us now: before you forget it. 


‘THE BLACK & DECKER MFG.CO. 
TOWSON, MARYLAND, U.S. A. 


"(Name of individual to whom pipe is to be sent) 








“€ Address) 











Over 60,000 
Sold in 1926 


DELANY 
QUIET 
BALL COCK 








IMPROVED |! 


took ALL-CHINA, PRESS DOWN 
VER, Trouble Proof — Simplified 
Construction—Lower Price. 


Demand a LA NY FITTINGS 


ON SALE AT YOUR FAVORITE SUPPLY HOUSE 
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THE 
DELANY 
VALVE 
with the 
HARD 
RUBBER 
BALL 





—- 


ELANY FITTINGS are time honored 

—time tested and guaranteed for life- 
time service. Every Plumber, Jobber, and 
Homeowner who has bought or used 
DELANY FITTINGS acknowledges this im- 
portant fact. They are all the biggest 
boosters — they know that Delany Fittings 
work right every time. 


Modern factory methods and quantity sales make it 
possible to sell these trouble-proof fittings at a 
reasonable price. 


Stock DELANY FITTINGS for new and repair work. 
They will make money for you. Splendid descriptive 
information and sales helps will be sent upon request. 


2 CO, 


Fittings—Delanyite Tanks—Hidden “ Seats 
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| ““w here 
Quality Installation 


is specified bye 
‘discriminating 
engineers 





Milvaco Heating Specialties Are Chosen 


In hundreds of big building projects, typified by the Davis Hotel, Chicago, 
illustrated above, “Milvaco” heating equipment is specified and installed. 
The fact that owners, architects, engineers and contractors, in increasing 
numbers, in their quest for heating equipment of superior merit choose 
“Milvaco” heating specialties is significant of the quality and perfect per- 
formance of these products and the service rendered by the Milwaukee 
Valve Company. 


For over a quarter of a century, manufacturers of standard valve and 
heating specialties. 

Above is pictured the Davis Hotel, Chicago, in which “Milvaco” specialties 
were installed. Architects, Rissman & Hirschfeld. Heating Contractor, 


Adelman Heating Co. Jobber, Weil McLain Co. 


MILWAUKEE VALVE C 


MILWAUKEE 
e WISCONSIN 





STANDARD VALVES: 


Packed Type Radiator Valves 
Gate Valves 

Globe Valves Angle Valves 
Check Valves 


HEATING SPECIALTIES: 


Milvaco Traps 
Dole Milvaco Packless Valves 
—all types 
Air Vents Air Eliminators 
Blast Traps 
Direct Return Traps 





Literature covering any of our 
products cheerfully sent 
on request 
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ORDINARY PIPE SCALE FREE PIPE 


The /nside Story About Pipe 


For Plumbing and Heating 


ROM the outside all pipe may look much alike—but if you look inside it’s a 

different story. These are actual photographs and show what you will find if 
you examine ordinary butt-weld pipe and compare it with “NATIONAL” SCALE 
FREE Pipe. Note the patches of scale (which form on all butt-weld pipe skelp 
in the welding furnace) on the ordinary pipe at the left; then note the clean, smooth 
inside surface of the pipe on the right; this pipe was made by the Scale Free Process. 
“NATIONAL” Butt-weld Pipe (sizes 14 to 3-inch), in addition to being Speller- 
ized (roll-knobbled), is made scale free. Advantages include—clean, smooth 
surfaces—minimized friction losses—increased working capacity—and resistance 
to corrosion, particularly in the form of pitting. Our Bulletin No. 7 gives details 
of the process and explains why scale free pipe is particularly suitable for plumbing 
and heating purposes. Ask for your copy today. 





NATIONAL [TUBE CoMPANY 


Frick Building, Pittsburgh, Pa. 
DISTRICT SALES OFFICES IN THE LARGER CITIES 


Only “‘“NATIONAL”’ Pipe is Made by the SCALE FREE Process 
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COIL 


STEEL HEATING BOILERS 
AND WATER HEATERS 
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Here are the facts: 






gases. 


a 
es 
eS 1. Large combustion chamber, 3. Exceptionally low flue tem- 
i: assuring ideal combustion of peratures, hence great fuel 
ag economy because of scientific 





arrangement of baffle and 
2. Unusually large heating sur- flame direction. 
face per unit of rating, all 4 






Long life, because of special 






“within view” of the flame, steel construction which with- 
hence capable of absorbing stands sudden temperature 
the radiant heat. changes. 











Write for interesting testimonials from 
users, proving that the COIL saves fuel. 














MONITOR BOILER COMPANY 
1505 Race Street, PHILADELPHIA, PA. 
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“Youll enjoy doing business with Continental 


CThe CONTINENTAL LINE IS VERY COMPLETE — 
LET CONTINENTAL HELP MAKE 1927 
Your BIGGEST YEAR 


(Continental Heater (rporation 
General Office and Factory 


Dunkirk, N. Y, U.S.A. 
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MANUFACTURERS OF HIGH GRADE PIPE TOOLS 
4120-30 FULLERTON AVENUE 


Cu1CAGO Iin., 


January 1, 1927. 


HARRY G. NYE 


To THE PLUMBERS AND STEAMFITTERS OF THE U. S. A. 
Fellow Citizens: 


The year is divided into three seasons, summer, winter, and what have you. As far 
as predicting the weather is concerned, there are about four months of the year when 
even the weather bureau can't guess wrong. Then there are about eight other months 
when no one can guess right. 


I have known men to freeze to death at a picnic, and to have heat prostration ata 
football game. The other day I went duck shooting down the river over the week-end, 
and it rained for three days; but not ducks. It was too wet for even a duck to be 
out. Most of them, I guess, were under water trying to keep dry. 


That is the reason I spoke about the weather, because it happened to be on my mind. 
I think I told you once what Mark Twain said about it, that everybody talked about 
the weather, but nobody seemed to do anything about it. This letter may be con— 
sidered my annual weather prediction, which costs you nothing, and isn't worth that. 


New Year's Day falls next year on January 1. It will start in with hail the night 
before, and finish up with hail, hail, the gang's all here the next morning. I 
don't know what the weather will be the rest of the day, but to a lot of people it 
won't make any difference. 


Following what has become almost a custom, one might say, the Fourth of July next 
year will be celebrated on July 4. That day it will either rain, snow or shine, 
according to what you don't expect. Get up a picnic, and it will rain. Go in 
swimming, and it will snow. But there's a way out of all this. If you really must 
have fair weather, rub stacomb on your hair, and it will shine. 


After July 4 there will be considerable weather, more or less, until fall sets in. 

I forgot to say anything about March, but March will come in as‘usual, and at the 
usual time. The way it comes in depends on groundhog day. If the groundhog sees 
its shadow, or its former master, who has suspected the meat man all along, you will 
see the doggondest first of March that you ever saw in your life. 


Whether it will rain much in November, depends on whether or not you aré going duck 
shooting. Whether it will be cold in December, depends on whether you have your 
coal in. In fact there is only one thing you can be sure of, and that is that Nye 
Tools are the best pipe-—cutting tools on earth, work easier than any other tool, 
and last longer than any other two. You can depend on that. 


Yours for certain, 


Wary F Be 


C copyrighted 1926 by Harry G. Nye. 
ll rights reserved. 





Nye Solid 3-Way Stock 
This stock is a one-piece casting 
containing 3 die boxes and 3 bush- 
ings. Regularly q. ped with 


No. 1 Nye Dies - and l1- 
inch. Can B ny be furnished with 
smaller size dies when specified. 


itp Tech Bases Nye The tools you swear BY and never AT. 
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NLL TELL THE WORLD 


~and. here's why- 













It’s easy to use. Every thread is 
sharp and clean, with just the right 
pitch to make up tight and stay that 
way. And it’s got weight enough to 
stand a real yank on the last turn — 
not a weak spot anywhere. Then 
again it needs no gasket. Best of 
all, I don’t have to pick ’em over — 
EXCELS are all good. Yes Sir, it’s 
a real union, the kind I can install 
and forget. 


Providence Fittings Co. 
7 Water Street 


Boston, Massachusetts 
New York Office: 210 E. 45th St. 
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Most good jobbers carry 
EXCEL UNIONS. If 
yours does not, write us 
direct and we will send 
you the name of our 
nearest distributor. 
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T'S A REAL UNION!" 
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BOOST BEAD 


Bead Chain is a most profit- 
able item for the master 
plumber. Inexpensive in 
itself, it makes the use of 
chain and stopper desirable 
in every way for lavatories, 
tubs, and trays and becomes 
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CHAIN FOR 1927 


an attractive and distinctive 





feature of the fixture. 


Show it when estimating 


on contracts for 1927. 


It is little in itself, its in- 
fluence is big. 


Order a supply from your jobber today. 


THE BEAD CHAIN 
MANUFACTURING CO. 


Bridgeport, Conn. 


Canadian Representative: 


STANLEY BROCK, LTD., WINNIPEG 
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“The worlds greatest salesman 
4 of convenience- 


? “The MODERN 
PLUMBER 


This tagappearson 
every piece of Re- 
public Brass Goods. 
It is the identify- 
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, ‘ 

: CONTRACT | i. ing mark of a mod- a 
* PLUMBING ) 7 ern plumber—a Copyrig at .925 
; ‘a plumber who per- Registered U.S 





Patent Office 






forms high class 
work an uses 
quality materials. 
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? Henry Mew tSems | 
Dots Pash 50007 
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Way Service Contro, 
1230-( 


Republie Two 
Bath and Shower Fixture No 


HO ministers to comfort and convenience in 
countless homes throughout the land? Who 


transforms bleak, inhospitable dwellings into havens 
of cheer and happiness? 


The Modern Plumber 
Who guards the well-being of growing children, 
promotes sound health habits and fosters personal 
cleanliness? 

The Modern Plumber 
Who aids the American mother in the performance of 
a hundred household duties, and frees her from the 
drudgery of old time methods? Who has elevated 
standards of living to new high levels of enjoyment 
and made the American system of sanitary con- 
veniences the envy of the world? 


The Modern Plumber 
Republic Brass takes special pride in paying tribute 
to the service of sanitation that is being performed 
by the Modern Plumber and is glad to be associated 
with this progressive factor in extending the benefits 
of sanitary comforts and conveniences. a 
The Rerustic Brass Company - Cleveland, Ohio Qctober 1825 
Good Plumbing +- Good Business + Republic Brass Goods 


Canadian Distributors: The James Robertson Co., Montreal Que. + Toronto, Ont 


The Republic Two-Way Service Control Bath 
and Shower Fixture, above, combines control of 
bath and shower into a unit, with positive control 
of water temperature. When the Republic Integral 
Stop Valve is incorporated in the installation a 
greater degree of convenience is achieved by means 
of providing for stopping of the water supply 
ata single valve independent of other fixtures. 


REPUBLIC 243 
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February 9, 1926 
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ONLY THE BARBER-GREENE HAS THE VERTICAL DIGGING BOOM AND THE OVERLOAD RELEASE 4 


~ lage 




















Straight — —To Shae Plumbing Profits 


OR profit’s sake figure out how many days 

it takes to dig 41 service laterals—each 18’ 

wide, 7’ deep, and 15’ long—with picks and 
shovels. / 


A Barber-Greene handled such a job in California 
in 6 hours and 10 minutes. 


The Barber-Greene’s vertical boom digs straight 
down. It starts the lateral flush with the building 
—and finishes it flush with the main. 


It walks right up to the curb or walk—jumps it— 
and starts straight down on the other side. And 
it digs full depth stubs with equal facility. 


Even on short run, occasional work, such a 
ditcher can earn profits for you. It costs you 
nothing to investigate. 





DISC FEED LOADERS 


Representatives in 50 Cities 


CAR UNLOADERS 


There are few words 
in this book—it’s too 
full of pictures and 
cost records that 
illustrate a new field 
of plumbing profits. 
A post card brings 
your copy of “Ditch- 
ing Snapshots ana 
Records.’’ Send it 
today. 

















BARBER-GREENE COMPANY, 480 W. PARK AVE., AURORA, ILLINOIS 





VERTICAL BOOM DITCHERS 
STANDARDIZED PORTABLE AND PERMANENT BELT CONVEYORS 
SNOW LOADERS 


COAL LOADERS 
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5 years of Satisfactory Service 
—and backed by an Unconditional Guarantee 


Cleans the Permanently 
Entire System— wom Cures— 
‘got rn Wy a 
Boiler, Piping, A | Priming, 
Radiators, ) \ | Surging, 
Valves and Traps ¥ nnn Slow Steaming 


of h O I LE R Sluggishness, 


i and heating system and 








Grease, 

Core-Sand, CLEANSER neuen 
Rust i pe ap mona 
and Se and 
Scale eee Scaling 








One dose of W. J. Boiler and Heating System Cleanser 
will thoroughly physic the entire system (boiler, piping and 
radiators) and keep it clean for the rest of the season. 

QUANTITIES TO USE 


SIMPLE TO USE For new Steam and Vapor systems use the following quantities: 
For 375 square feet or under of Cast Iron Radiation......1 quart 
Pour W. % into boiler thru From375to 750 square feet........ 2 quarts 
: 750 to 1,500 square feet... 3 quarts y 
safety valve opening. Then get 1,500 to 2,000 square feet. 1 gallon , 
[ 2,000 to 3,000 square feet... ree} cussed Y gallons 4 
up a pressure and hold this A Se 2 gallons o y 


pressure for 3 to 5 hours. Then For larger installations, use the above proportions. 


draw off sediment and muck. For old Steam and Vapor, and new and old Hot Water oe e% 
Heating Systems, double the above quantities. 


Aco, 
CoO 
Order From Your Jobber. CS 
4 @.> : 
e e a 4 + - 
JOHN G. KELLY, Exclusive Distributor hoe 
wy 
210 E. 45th Street Phy : 
New York City OSE 
4 ‘* ae™ a 
Manufactured by ON x 
NO - RAD RUST CORPORATION OP LE 
413-19 N. Water St. ae e . wal 
LANCASTER, PENNA. “s fet oS 3 Fs 


DESIRABLE TERRITORY OPEN FOR AGENTS @y 
7 








Mention Domestic ENGINEERING when writing advertisers. 


SSN EMITS TES Po ee eee ~ — ae — . a 
a = A II a Te a ee 


= 


Ses SETLIST Ca SRR nA! 


a 
tt 





—S ee le — r = ——s = 











20 


it ee ee ee ee 
Y 





yr 





DOMESTIC ENGINEERING ary 1, 1927 





“Happy Is Meet You” says the 
Boiler to Old Boy X” 


Mention Domestic 


If boilers could talk, 
that’s what they'd say. 
For when “X” is intro- 
duced into the system 
a leaky boiler begins 
at once to be healthy 
again—it stops having 
low “blood” pressure 


—its joints are made 
sound and it feels fit 


in every way. 


BERQORREaE BSE Be RE BE EHEHEHeESeBSeESeea eases @ 


ENGINEERING when writing advertisers. 
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And best of all “X’ 
simplifies the doctor's 
job. You're the doctor. 
Cure boiler troubles 
this swift and certain 
way. Just introduce 


Old Boy “X”. 


Good reason why 
30,000 steamfitters 
always keep “X’” on. 
hand! ‘They know they 
can depend on it to 
cure most boiler trou- 
bles. It’s the short cut 
to profit and payment. 










Repairs Leaks in Steam and Hot Water Heating Systems 
and Auto Radiators, Cracked Cylinders, Water Jackets 


aoe mee eeagnEmaHe @ 
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The first cost of Fitzgibbons-Ontario 
COPPER-STEEL Boilers is but little, if 
any, more than that of ordinary cast-iron 
boilers. And they are cheaper than all other boilers 
when the cost-per-year is considered. 







You know the first cost of a boiler is its smallest cost. 
What counts is the coal consumed. The average boiler con- 
sumes from one-half to three-quarters of its cost in fuel annually. 
Fitzgibbons Boilers burn at least 20% less coal than other makes, 

and in many instances the savings run as high as 40%. 


Fitzgibbons 


COPPER~STEEL BOILERS 


burn all the products of the fuel in the combustion chamber. They have un- 
usually rapid water circulation over a multitude of efficient tubes. Theheating 
surfaces of the large combustion chamber are in the direct path of the speeding 
water, making the heat transmission highly efficient. These 
are a few of the reasons for their low operating cost. 








There is practically nothing to wear out or need repairs. Made entire- 
ly of rust-resisting copper-steel. There 
are no cast-iron parts to hold water. That 
is why we guarantee them not to crack. 


Fitzgibbons Boilers are made in 
capacities from 400 to 36,000 sq. ft. 
for steam, vapor and hot water. 
They burn any kind and size of 
coal or fuel oil. 


Let us send you a copy of 


our booklet. 


Fitzgibbons Boiler Co., Inc. 








& 570 Seventh Ave. New York City i 
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Water Lines in this 
New York Sky-scraper 
are equipped with 
A. M. B. Brass Pipe 


Fittings 


By 


Sieat 














TRANSPORTATION BUILDING 
225 Broadway, New York. York and 
Sawyer, Architects. Jarcho Bros., Inc., 
Plumbing and Heating Contractors. 
Broadway - Barclay Corp., Owners and 


Builders. 


We manufacture a “full line’’ of Standard and Extra Heavy 
(Screwed and Flanged) Brass Fittings, also Flanges and Flanged 
Unions, for Steam, Water, Gas and Oil. Fittings for Hydraulic 
and Acid Resistance lines, in various types and sizes are also 
supplied by us. 


This Mark 


Your Assurance of Quality 


AMERICAN MANGANESE BRONZE CO. 


Founders and Metallurgical Engineers 


Holmesburg—Philadelphia 


Pittsburgh Cleveland New Orleans New York 
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THIS COMBINATION 


ASSURES A 
BIG PROFIT 


- for 


1927 











A 
W ater 


Heater 
for 
Every 
Home 
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Many of your customers want a gas water heater and you 
can sell them one if you will but tell them about the 
“Merion” or “Standard.” 


They do not know of the wonderful convenience they 
can have for such a small amount of money because no one 


has ever told them about it. 


If you are not getting a good share of water heater 
business, let us tell you how you can. Hundreds of Master 
Plumbers are cashing in on this combination. 


JOHN WOOD MEG. CO. - Conshohocken, Pa. 
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A Sure Cure for that Sick Heating Job 
















Oil, sand, grease, scale, rust, 
and other impurities and dirt 
yield at once to BOILER- 
KLEEN. Won't harm boiler 
metal at all. 


When the boiler’s sluggish 
and the radiators won't heat 


-that’s the time for BOILER- 
KLEEN. 


Fasily and quickly applied. 
Saves time and labor. 


Packed in 5-pound containers. 
Buy from your jobber. 


CARL J. RUNDQUIST 


Distributor 


6615 S. Campbell Ave. * Chicago 
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A responsible source of 
supply for Malleable Iron 
Pipe Fittings is important! 
Why not standardize on 
fittings made by a com- 
pany that has manufac- 
tured them for 63 years? 





Branford, Connecticut 


Malleable Iron Fittings Co. 
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we do want to pause at this time to send a 
word of friendly greeting and to express the 
wish that the coming year may bring to you a 
full measure of health, happiness and prosperity. 


i= year just passed has been a busy one, but 


We are not unmindful of your contribution to 
our business success this year, and in thanking 
you, we express the hope that the pleasant rela- 
tions that we have established may be continued. 


Our pledge for the New Year is to continue our 
efforts to improve our product and our service to 
the end that you may be even more pleased than 


you have hitherto been. 


The Josam Manufacturing Company 


Sales Office: 4904 Euclid Building, Cleveland, Ohio Factory: Canal Road, Michigan City, Ind. 


“‘There are no substitutes for Josam Products” 
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ROFIT is the basis of every business. ‘The only way in which 
you can get every penny of profit out of your business, is 


to watch every penny invested. It is vital that you know 


definitely the cost of every item you use and what price you 
should sell it for, to make a legitimate profit. 







Think of the money a convenient, accurate record of costs and 
proper selling prices (all worked out on every size of every kind 
of material) would make or save for you at inventory time, when 
you can reduce your stock investment, prevent both over- and 


underbuying, cut out dead stock and put your business on a 
profit making basis. 










The Price Guide solves the cost and selling price problem—it is convenient, 
reliable, and practical. We are continually adding 
new items to the Price Guide. Our Revision Service 


keeps the owner of the guide posted at all times re- 
garding current prices. 





Mail the coupon, it will bring you information worth while. 


Bareham & Saunders ee 





7 
Y e 
Publishers of the ae 
PLUMBERS’ AND STEAMFITTERS’ PRICE GUIDE "i SS 
Published and used by Plumbers and Steamfitters since 1912 Pas — 
366 East Main St. ROCHESTER, N. Y. Py iiee 
/ i? 
Y yo 
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Fig. J-49A 


“SAACO” Labor 
Will Make Money 


Every dollar saved in labor expense is a dollar added to the net profit on the job. “‘Saaco” 
Cast Iron Plumbing Specialties are all labor savers and therefore money makers for the 
plumbing contractors who use them. 


Only a few numbers from the complete “Saaco” Line are shown on 
these pages, but they are characteristic in their design and a brief 
description will serve to illustrate the point. 


Consider the “Saaco” Ideal Universal Range Boiler Stand (Fig. 


JA8). It supports any size or make of boiler and can be assembled 
and installed in a moment’s time. Just screw it into the bottom of 
the boiler, turn up the lock plate and the job is done. 


For those who prefer the other type, the “Saaco” Tripod Boiler 
Stand (Fig. J-49-A) can be set up just as quickly. It is adjustable 
for 1114 to 14-inch boilers. Moreover, the legs are interchangeable 
—a further time saving feature. 





The use of Ideal Closet Bends will save a dollar or more on every job and they make a 
really durable, sanitary job. There’s a size and type for every need. 


Edelco Bath Trap No. 25-A is designed for use on leg or base type bath tubs. It assures 
an empty tub in half the usual time. There is practically no stoppage because of the 
absence of bends, and the direct motion of the water makes it self scouring. 


Order Through Your Jobber 


Sanitary Co. 


LINFIELD 
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Fig. J-57 
Alberene 
Pattern Wash 
Tray Legs 





Fig. J-21 





Saving Specialties 
for You in 1927 


The “Saaco” Garage Trap No. J-117 is made with no side vents. Also with two 2-inch 
soil hub vents. Adapted for use in garages, stables, and factories. 

The “Saaco” Sand Trap No. J-115 always maintains a seal and when filled with sediment is 
easily cleaned. Dimensions |14x14x18 inches deep. 

Refrigerator Drain with Hinged Bell Trap Strainer No. J-46C is 
furnished in either plain or galvanized. Positive self-cleaning 
Hinged Lid Refrigerator Pan with convex Trap and especially wide 
to prevent splashing. 

Adjustable Height Ring Boiler Stand No. J-50A is furnished in 
12-inch, 14-inch, and 16-inch sizes. Ring is standard size and 
interchangeable with the Lockwood (our J-50) Stand. A time and 
money saver for the up-to-date plumber. 

“Saaco” Anti-Syphon Trap No. K-13 is made in 114 and 2-inch 
sizes. Positively resealing—no back venting necessary. 

Edeleo Round Top Water Boxes saves waste of materials, time and money. 

The “Tite” Calkible Cesspool can be repaired without breaking the surrounding cement. It is 
easily and quickly attached by means of set screws which give quite a range for adjustment. 
And so we might go on—about our many labor saving specialties—but all you need to 
remember is the word “Saaco.” Specify it whenever you order cast iron plumbing goods 
and you'll get the most improved product of its kind. 





Fig. J-151 































Write Us for Complete Catalog 


of America 
PENNA. 











Edelco Round Top Ring Boiler Stand. Adjust- 
Water Box able Height. Fig. J-50A. 


Fig. J-115 
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Our Own 
Manufactured 
Product 
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PLUMBERS ‘i 
NOXC() 


N. 0. Nelson Mtg. Co. 


Manufacturers 











ionee 
Plumbing Fixtures and Supplies 
Main Office: St. Louis, Missouri 


Factories: Edwardsville, Ill., Noblesville, Ind., Bessemer, Ala. 


BRANCHES: 
Birmingham, Ala. Pueblo, Colo. Memphis, Tenn. 
ttle Rock, Ark. Davenport, lowa Houston, Texas 
Los Angeles, Calif. Salt Lake City, Utah Dallas, Texas 
oplin, Mo. San Diego, Calif. Wichita Falls, Texas 
ackson, Miss. 
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THE BURK 
SUPER-TURBINE PUMPS 


is ideal for general home water supply. It 
is the acme of simplicity and will literally 
render a Life-Time of Service. Our Five- 
Year Non-Stop demonstration run _ has 
proven its reliability and durability and in 
recommending and selling this pump to your 
customers you are not only rendering them 
a distinct service but are building your own 
business on a solid foundation. 

Our Burks Super-Turbine is regular 
equipment on all Decatur Home Water 
Systems. 


iNew Year Day brings new enthusiasm and new ambition to the go-getting 
type of business man who is determined to succeed in a big way, who is de- 
termined to build up his business on the sound basis of Quality Products and 
Service. 

‘It’s the old American spirit that has been responsible for our phenomenal 
growth, and the high standard of living in our homes. Every owner of a 
home is anxious to equip his place with only the best and most modern con- 
veniences. His ambition is to give his family more of living comfort and 
healthful happiness. 

The New Year only stimulates these desires and The Burks Super-Turbine 
Pump provides the means of capitalizing your own ambitions and of co- 
operating with your customers in mapping out their program of improvement. 
You will find them ready to listen to the story of this Super Pump. 


Write for details or order through your dealer 


DECATUR PUMP COMPANY 


DECATUR, ILLINOIS 














DECATOR 





WATER SYSTEMS 
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nywhere 


in the US.A. 


No matter where you are located there is a 
jobber conveniently near who can supply you 
with Genuine ARMSTRONG Pipe Tools. He 
occupies a very important position in the trade 
as his storage facilities enable you to secure 
any desired tool quickly and easily. 


Ask your jobber for the Genuine ARMSTRONG 
—Stocks and Dies, Hinge Pipe Vises, Nipple 
Chucks, Pipe Cutters, Pipe Cutting and 
Threading Machines, and many other tools 
that bear the Armstrong stamp of quality. 


Old experienced Plumbers and Steamfitters 
are familiar with the superior performance 
and durability of Genuine ARMSTRONG tools. 
They know that they save time and save money 
because of the extra quality that is built into 
these famous devices. 


You can get acquainted with our complete 
line by sending to Dept. D for Catalog No. 19. 
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Gen uine 
ARMSTRONGS ~ 
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C 
‘he Comet ~ Star of Gas Radiators! 


In every profession there are superlative experts, who are 
classed as Stars. 


The Comet is the Star of Gas Radiators 


Undoubtedly you have received many inquiries regarding 
gas radiators, as the demand is growing. The Comet means 
additional business and profits. There are several protected agen- 
cies available for the right men. Write for particulars —-NOW! 


Manufactured by 


COMET RADIATOR COQ. 
2010 MARKET STREET $2 PHILADELPHIA, PENNA. 


COMET 
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The highest endorsement you could ask for the 


VESTA O11 BURNING SYSTEM 


The following comments are from men who could never have been convinced without 
being shown. Follow their judgment and you can’t go wrong! 


From an Officer of the From a Past President of the 
United States Chamber of Commerce: American Society of Mechanical Engineers: 
*‘Never in my present residence did ‘I am happy to say that after a 
I enjoy such even perfectly con- full year’s experience with the Vesta 
trolled heat as that provided last Oil Heating System in my residence, 
winter by my Vesta System. I am extremely well satisfied from 
every standpoint—particularly as to 
My installation has given the ut- convenience, fuel economy and oper- 
most satisfaction.”’ ability.”’ 


GODDESS OF THE-HEARTH 





THESHEARTH OF THE HOME ®, 
OIL BURNERS 


OOD business judgment and exceptional engineering ability are behind the 

prominence of these two men. As high executives and engineers of large 
manufacturing plants in which much fuel oil is used in heat-treating furnaces and 
ee processes, both these men are recognized experts on the burning of 
oil fuel. 


Both these men were first attracted to the Vesta Oil Burning System through 
the similarity of its basic principles to those of the oil-burning equipment which had 
proven most successful in their plants. Both investigated other domestic systems 
thoroughly before making a Vesta installation. 


That both chose the Vesta System for the personal comfort of themselves and 
their families is therefore significant. Both are now not only well pleased with the 
superior service from their Vesta Systems, but also report excellent money savings. 


Unlike most domestic oil-burning equipment, the Vesta System is engineered 
by men who are past masters of industrial oil burning. Nine years were spent in 
experimentation and thousands of dollars in development and service testing before 
Vesta Systems went onto the market. 


Investigate Our Agency Proposition 


UCH good territory is still cpen to the right kind of local representatives. 

If you want to be identified with a reliable quality product—to work 
on a clean-cut business basis—to get attention and advertising consistent with 
your own efforts—and to have the backing of a house with unblemished reputa- 
tion for honest guarantees and fair dealing—the Vesta Oil Burning System ought 
to be one of your leaders. The Vesta System gives no trouble and does not 
sap profits through service needs that keep trained men from productive new 
work. 


Mail the coupon for information. 


J.S. & J. F. STRING, INC., Newark, N. J. 

Please send literature about the Vesta System and tell us 
about your proposition to local agents. 

We figure on being able to sell about. ... systems 
per season. 
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_ to Make More 


More Success— 
and that’s Money 


can be made by learning the Taco line and 
standardizing on its sale and installation 


than is possible with your efforts divided 
among too many different makes. 


There is a Taco for every water heater job 
you will get this year. 


Up and down the street —all over town, 


there are jobs to be had and a Taco just 
Suited to each one. 


Get ‘em with Taco’s in 1927. 


Sold by all leading jobbers and manufacturers 
of heating equipment in the United States 


Thermal Appliance Company 


342 Madison Ave. ss New York City 


Patented 
Dec. 27 1921 
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rofits During 1927 








Taco_Semi- Indirect 






Domestic Taco 














Attached by three con- 

nections to the Steam Attached below water 
Heating Boilers for 200 line to Steam Heating 
to’ 3000 gallon tank Boiler for 30 to 200 
jobs, and all size Oil gallon tank jobs. 


Burner Installations. 


CACO Sem)-Indirect 


2 Universal Taco, 
For use with Round 
Hot Water Boiler 
30 to 60 gallon ca- 
pacity. 


Apartment Taco 


For use with Steam 
for 200 to 2000 gallon 
tank jobs. 
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WALWORTH TAPS AND DIES 














A Clean-Cut Job of Piping Demands 
Clean-Cut Threading . 








That’s why a real craftsman needs 
Walworth taps and dies. All Walworth 
taps and dies are made of specially 
hardened, heat-treated open-hearth 
steel and machined to precision. 


The proper hardness has been deter- 
mined by long practice and experience. 
This degree of hardness is 


a standard testing device to determine 
the hardness of metals. 


If a test shows the steel to be under 
our minimum requirement (indicating 
softness) or over our maximum allow- 
ance (in which case there would be 
danger of brittleness), the lot is re- 
jected. 





held between narrow 
limits by tests on every 
lot of tools heat-treated. 
In making these tests we 
use the Rockwell machine, 





DIE STOCKS AND DIES FOR 











For speedy and accurate 
tapping of fittings and 
threading of pipe, demand 
Walworth taps and dies. 





ALL SIZES OF PIPE UP TO3 In. 








WALWORTH COMPANY, Boston, Mass. 


Plants at Boston, Greensburg, Pa., Kewanee, Ill., and Attalla, Ala. 


WALWORTH | 





Distributors in Principal Cities of the World 


Walworth International Co., New York, Foreign Representative. 


wees 


‘“‘WHATEVER YOU BUILD, YOU NEED WALWORTH ”’ 
Valves, Fittings and Tools for Steam, Water, Gas, Oil and Air 
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“Economy Boilers | 
Give Satisfaction | 
With All Oil , 
Burners Lsed 





EDWARD J. SULLIVAN 
DOM GINEER 





HAT’S the endorsement of an engineer who has 
installed from 50 to 60 oil burners in International 
Economy Boilers. 


Economy Boilers are the choice of many contractors 
who know the proven merit of Economy Boilers, who 
know oil burners perform best in Economy Boilers, and 
who know that Economy Boilers are built to withstand 
the strain of quick temperature changes (almost instan- 
taneous in oil burner operation), and that they assure 
speedy heat, free circulation and dry steam with no 
waste in fuel consumption. 





us? 








Leading Engineers Endorse 
Economy Boilers 





LEADING oil burner engineers have endorsed Economy Boilers 
as being very efficient under oil firing. They say: 


6s 0 M4 

“We have astonished a great many prospects and dealers by 86% Efficient 
demonstrating the ease with which steam can be immediately With Oil Burner” 
raised.” 

Because— 

“It is remarkable to note the short space of time that it takes to 

Generate stom fom a cold boiler. Expansion provided for by construction 
, ‘ . ;' that withstands strain of terrific temperature 
“We have—burners installed in International Economy Boilers changes P 


and have found them to be efficient under oil firing.” 


“We have installed and are under contract to install six ...... Complete combustion provided by 


burners in Economy Boilers. The combination is always satis- large properly proportioned fire chamber— 
factory.” maximum heat from every gallon of oil. 
“The expansion and contraction of your boilers in terrific changes Extraction of every heat unit through 
in temperature seem to be well provided for.” unusually long fire travel and rubbing con- 
: t between hot gases and heating surfaces. 
‘‘Where previously it required a quarter of a ton of coal per day, tact betwee 8 & 
twenty-five gallons of oil are now used, at a saving of about fifty-six ° ° . 
cents per day in fuel. I have heat in seven minutes, with. the Free circulation and dry steam with- 
thermometer hovering close to zero.” out header. 98% dry steam guaranteed. 














Cy Bid BtabO io 6.0ig cic dee sindess 
D-1-27. 


Canadian Distributor: Heating Supplies, Ltd. 
902 Home Street, Winnipeg, Man. 


Ask for Hard Coal catalog 1746-D | | ah 
= ] wren anos 
or Smokeless catalog 1751-D. i BOILER a a 
| UTICA, N. Y. 
f Please mail me a copy of the 
‘ | new INTERNATIONAL BOILER 
INTERNATIONAL HEATER Go. | |--- J ™™P°* 
. | ee 
SAE Shy Es rer eee ney 5 weliin’ si 
New York Chicago Cleveland Philadelphia { 
Detroit Nashua, N. H. Se ; 
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1903—1926 


For 23 Years 
We Have 


Manufactured 


Quality Products 


For 23 years we have been 
progressing with the industry. 
During this time we have man- 
ufactured a distinctive kind of 
quality products. We build 
heavy duty pipe fittings which 
withstand abuse. The very 


best of raw material combined 
with careful workmanship (and 


prompt shipment of orders) 
are assurance of satisfaction. 


Your jobber can supply you. 


RAVENA IRON 


COMPANY 
Ravena $3 New York 
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The man who is so busy that he does not have time to read his trade paper is like 
the man who was so busy chopping wood that he did not have time to.sharpen his axe 


ELL, HERE WE ARE WITH ANOTHER 

year on our hands, new and shiny and brand- 

marked, “1-9-2-7.” I wonder what we’d have 
done if our calendar hadn’t been arranged so that once 
in every twelve months we could sort of get a fresh 
grip. The year’s work is a lot like running the pipe on 
a job and then having the plasterers close it in—it’s done 
and it can’t be undone with anything but a peck of 
trouble for all concerned. So we get the New Year 
every now and then to make a fresh start in, to wash 
out the old mistakes, and to make a few good resolu- 
tions. 


ND AT THAT, THERE’S A LOT TO LOOK 

back on with satisfaction. Having come to the 
end of the year, Your Weekly has undertaken its 
usual thorough task of summing up the year’s accom- 
plishments—of adding up the column of good things 
which the year 1926 brought with it. Once more the 
“midnight oil” has had to do duty in whipping into 
shape the many good pages which follow. This page of 
mine is one of the last things to be done, because, in 
itself, it’s a summing up of what’s in the issue. And as 
I write it the other members of the editorial staff lean 
back with a smile of satisfaction on their faces. They’ve 
done another good job, and they know it. We'll de- 
scend in a body on the printer one of these nights, and 
far into the morning we'll be putting the finishing 
touches on every page, giving it a final pat before it goes 
on the big presses. 


E COMMENCE THIS ISSUE WITH A PAN- 

oramic view of conditions as seen by leaders in 
the three branches of the industry. Here is a compre- 
hensive picture of what, in the president’s message is 
referred to as “the state of the nation,” with reference to 
our industry ; together with some forecasts and practical 
suggestions for the new year. 


b ppt TO REFRESH YOUR MEMORY OF THE 
many developments on the technical side of our 
industry, we’ve run over briefly some of the more im- 
portant items which have appeared from week to week 
during 1926. I imagine that old-timers will find a big 
sermon in that article, “Technical Progress in Plumbing, 
Heating and Ventilating in 1926.” We move with speed 
these days and a year’s developments are likely to cover 
more ground than would have been covered in a much 
longer period in the old days. The article will post you 
on the high lights on 1926 technical achievements. 


ATIONAL PRESIDENT ALBERT J. WIL- 

son, in a letter which he sent out shortly after 
taking office, expressed the hope that 1927 would be the 
biggest convention year on record. In order to aid the 
work of those who will be preparing 1927 state conven- 
tion programs, Your Weekly went to work to learn 
what had been done concerning subjects discussed at 
1926 conventions. In addition it requested expressions 
as to what ought to be discussed at 1927 conventions. 
The results are embodied in “Planning the 1927 Con- 
vention.” Here you have expressions from all over 
the country, and from men whose word has weight in 
the councils of the industry. If every reader will go 
to his state convention prepared to contribute some ideas 
on these important topics, you may be sure that 1927 


conventions will achieve great things. 


T WOULD PAY A MAN TO BEA CLOSE STU- 

dent of that little sketch called “Demand and Price” 
which goes on in business all the time. A better under- 
standing of the factors which affect price and demand 
will enable a man to be more scientific in the manage- 
ment of his business. He will be a better purchasing 
agent. So we have our annual Market Review—with 
charts covering the price and demand movements in the 
major commodities used in our field. The market staff 
has been plotting these charts for all the world like a 
field commander who plots out the line of advance on a 
field map. Every chart has had the care and attention 
the field general would give to a major battle. All of 
which is, of course, to your advantage. Records, built 
up carefully all during the year, yielded valuable data 
for this annual survey. 


WO OTHER ARTICLES WILL DESERVE 

your attention. First, there’s “Plumbing, Heating, 
Ventilating and Public Health,” a masterly presentation 
of material, all of which could be used by the plumbing 
and heating engineer to sell his services. Second is Milt 
Marvels’ article in which he “Broadcasts.” Milt has 
undertaken to tell you how and why he named the 
stories he wrote during 1926. Here again you'll have a 
summary of main merchandising, selling and manage- 
ment ideas advanced during the year. All of them, re- 
member, being used by men in the field. 


Your Ea 
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‘“TOLEDO’’— 


THE MARK THAT WILL GUIDE 
YOU TO PERFECT PIPE THREADING 





















The ‘“‘TOLEDO”’ trademark appearing only on 
genuine ‘“‘TOLEDO”’ tools, is guiding thousands 
upon thousands of contractors to realization of 
perfect pipe threading and pipe cutting. 

This trademark is known to represent the finest 
in pipe cutting and threading tools. If you would 
enjoy real ‘““‘TOLEDO”’ efficiency and service that 
only genuine ‘‘TOLEDO”’ tools can give, insist on 
the tools you buy bearing this trademark. You 
will be sure then of securing ‘“‘TOLEDO”’ quality 
tools that cost no more at the start and far less at 
the end. 

A postcard brings you the complete ‘“‘TOLEDO”’ 
catalog and a list of the jobbers where you can 
secure the genuine. 


THE TOLEDO PIPE THREADING 
MACHINE CO. TOLEDO, OHIO 


NEW YORK OFFICE: 72 LAFAYETTE ST. 


“TOLEDO” No. 2 


Threads 21,” to 
4” as can only a 
genuine ‘‘Toledo”’ 


Price ¥ 5 () 0 


(West of Rockies $55.00) 
F. O. B. Toledo 
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Leaders of Industry 


See Volume and Profit in 1927 


This annual review number of “Domestic Engineer- 
ing” is devoted to checking up on progress made in the 
plumbing, heating and ventilating business during the 
year which has just ended. It is devoted to charting, in- 
sofar as is possible, plans for the year ahead—plans 
which will use as a basis the worth while developments 
of the past, which will eliminate undesirable factors and 
which will establish policies that will carry our industry 
farther and farther toward its goal of honorable, sincere 
and profitable service. 

To preface opinions of many leaders in our industry 
on existing conditions and on what adjustments are 
necessary for a profitable future, we have quoted a few 
excerpts from President Coolidge’s message to Congress. 
The practice of economy in operations, the elimination 


of waste and the increase of efficiency are sound steps 
for plumbing and heating to take, just as they are sound 
for the government. Advice to continue well-established 
policies which have been proved successful is good ad- 
vice for business. The recognition of the need for proper 
conservation of water will inevitably lead to greater 
recognition of our industry’s importance in keeping fit 
for use this irreplaceable natural resource. And_ the 
necessity, with all these practical suggestions, of having 
ideals—ideals that will make the conduct of business 
less ruthless and more for the good of all—gives plumb- 
ing and heating a worth while thought. 

The men who follow have messages of interest and 
importance. From every section of the country, from 
positions high up in each branch of the industry, they 





Country's Prosperity Rests on Securest Foundations 


President Coolidge, In His Annual Message to Congress, said: 
“Our present state of prosperity has been greatly promoted by three important causes. One is econ- 


omy, resulting in reduction and reform in national taxation. 
The third is a general raising of the standard of efficiency. 


kinds of waste. 


Another is the elimination of many 
This combination has 


brought the perfectly astonishing result of a reduction in the index price of commodities and an increase 


in the index rate of wages. 


We have secured a lowering of the cost to produce and a raising of the ability 


to consume. Prosperity resulting from these causes rests on the securest of all foundations. It gathers 


strength from its own progress. 


“What the country requires is not so much new policies as a steady continuation of those which are 


already being crowned with such abundant success. 
Its precipitation cannot be increased. 


‘“‘Water is the irreplaceable natural resource. 


* * * 


Its storage on 


the higher reaches of streams, to be used repeatedly as-it flows toward the seas, is a practical and pru- 


dent business policy. * * * 


“America is not and must not be a country without ideals. 
We need ideals that can be followed in daily life, that 
We cannot expect to be relieved from toil, but we do expect 


ary; they are only valuable if they are practical. 
can be translated into terms of the home. 


Ideals are useless if they are only vision- 


to divest it of degrading conditions. Work is honorable; it is entitled to an honorable recompense.” 
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speak from experience. The predominating trend of 
every letter is not to be satisfied with existing conditions 
but to develop opportunities which abound for those who 
aggressively seek them out. Whether the peak of build- 
ing has been reached, or whether it has not, sales efforts 
on the part of all will bring profitable results, they say. 
We are all enlisted in a common cause—the advancement 
and upbuilding of the plumbing and heating business. 


January 1, 1927 


This will carry with it the advancement and upbuilding 
®f the individual. Undoubtedly there is more that each 
of us can do to insure increased business and greater 
profits. 

The opinions of the following prominent men contain 
a wealth of information, practical ideas and sound ad- 
vice, from which each of us can take much to apply to 
our business problems. 





cially to the members of the national association, 

I extend through your valuable publication my 
heartiest good wishes for a happy and prosperous new 
year. 

Deeply grateful for the signal honor 
conferred upon me as president of the 
great National Association of Master 
Plumbers of the United States, it affords 
me distinct pleasure to say a word to you 
friends and co-workers through the Trade 
Press. Our national association is carry- 
ing on the main purpose of bringing to- 
gether the individuals engaged in our 
particular craft into a unified body, that 
the members may, by mutual exchange of 
ideas and study of the experience of 
others, be benefited and improved in the 
mode of conducting the plumbing busi- 
ness to the highest possible standard. 
The association must appeal to all, not 
only its members and those of the craft who are eligible 
for membership, but also to the buying public. 

If we at national headquarters can contribute any- 
thing at any time that may aid you in a clearer con- 
ception of the national association and its ideals, we 


Fs: the plumbing and heating industry, and espe- 


Albert 








J. Wilson 


will be exceedingly happy in being at your service. 

I take the liberty of calling to your especial atten- 
tion the forthcoming convention, which will convene in 
the city of Minneapolis, Minn., June 21, 22 and 23, 
1927. The main idea, according to my 
notion, is that of bringing those of the 
craft more closely into relation, and I in- 
deed would be happy if it were possible 
for me to meet every master plumber in 
the country at the 45th annual conven- 
tion of the national association. Brothers 
of a profession should be in unity, a unity 
that stands for broader things and for the 
exchange of ideas, a unity that embraces 
a little of the spilling of the milk of 
human kindness and one which does 
away with suspicion, price-cutting and 
working against a competitor. 

The members of the National Associa- 
tion of Master Plumbers of the United 
States set a shining example which can 
well be emulated, in that it is along the line of bring- 
ing men of the craft together for a common good. This 
is an age of advancement; the period through which 
we are now passing is one of reconstruction and it be- 
comes necessary that we conform to present ideas. 








It Is Up To Each ponneeerenee 


Individual 


H. M. HART, President, 
Heating and Piping Contractors 
National Association 


1927? 

It is my belief that each one of us 
has a very important part in the an- 
swer to this question. If we analyze 
the situation a little we cannot help but 
see that it would be a very poor busi- 
ness policy to look to others to create 
our prospects for us. 

We can easily see that if every one 
took that attitude there would be no 
business. So I feel that it is up to 
each individual to do his part in mak- 
ing 1927 a better year than any pre- 
vious one. 

Don’t sit down and wait for ‘‘George” 
to do it for yu lint aro >> 
“George,” neither is it fair to yourself 
because ‘‘George” might not do it. 

There is absolutely no reason why 
1927 cannot be the best year we have ea 


Wy ts ARE THE PROSPECTS FOR 





Harry M. Hart 


aes Selling Activities 
Assume Prime Impor- 
tance 


R. B. FLERSHEM, Vice-President and 
Gen. Mgr. of Sales, 
American Radiator Co. 


HE year 1926 has been a great 
io for the building industry, and 
has resulted in a satisfactory volume of 
business. 

For the coming year, 1927, I observe 
the prominent statistical organizations 
of the industry forecast a volume of 
building construction somewhat less 
than during the current year, and the 
majority of this opinion seems to in- 
dicate that new construction during 
1927 will fall about 10 per cent below 
the record of 1926. : 

This prediction, if it comes true, 
should not be a reason for any feeling 
of discouragement or pessimism, pro- 
vided those engaged in the business 
make up their minds to approach their 
problems for the coming year in a pro- 
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R. B. Flershem 


to make the most of the opportunities 
presented. 

This is not only a wonderful period 
but a wonderful country, and all the 
fundamentals required for sound busi- 
ness prosperity are present in general 
business conditions, and their con- 
tinuance is promised for at least the 
first half of the coming year. The 
manufacturer, wholesaler and _  con- 
tractor desirous of reaping to the fullest 
extent his measure of this prosperity, 
will consider the activities of his selling 
organization of prime importance. An 
active imagination, supported by earnest 
effort along the lines of the “Ask ’Em 
to Buy’”’ campaign of the National Trade 
Extension Bureau will bring results 
both pleasing and profitable. 

Furthermore, we believe in keeping 
abreast of the times so as to be able to 
talk to our customers along progressive 
lines of interest to them. Take the par- 
tial payment plan for instance. It is 
quite well known by this time that this 
selling method has attained such pro- 
portions that it is now looked upon as a 
major method of merchandising, and 
those industries failing to make use of 
it are not getting their share of the 
American public’s buying dollars. 

Sales efforts, well directed, will bring 
pleasing results during 1927. 


Looks For Just As 


Good Business 
W. E. SLOAN, President, 
Sloan Valve Co. 


| SEE no reason why business in our 
industry should not be as good in 


the coming year as it has been during 
1926. 
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Indications Point To 
Normal Year 


JOHN B. BERRYMAN, First Vice- 
President, Crane Co. 


UR best guess is that 1927 will be 
O a normal year; perhaps not quite 
so productive as 1926, but there is no 
indication at this time of any great 
recession. If we could answer the ques- 
tion as to volume and profit, manufac- 
turing and distribution problems would 
be simple. 

Plumbing and steam heating con- 
tractors are more interested in the 
continuance of building than in any 
other factor, and while we think that 
the peak has been reached and we are 
now on the other side, yet building 
permits are keeping up remarkably well 
and if money continues ‘“‘easy,’’ there 
will be no sharp drop in building. 

The economic life of the country is 
sound, but there is an_ inequality 
between the prices of agricultural com- 
modities and manufactured products 
which curtails the buying power of a 
large part of our people. The necessary 
readjustment will come in time, but as 
the problem is international, the solving 
is necessarily slow. 

One disquieting feature of the credit 
situation is the extraordinary increase 
in installment buying. The wage earners 
are mortgaging their prospective in- 
comes too far ahead, and if we should 
have a period of depression, with its 
concomitant lack of employment, a very 
serious credit situation will be created. 

Installment buying of homes should 
be encouraged, as the home is the basis 
of our society, but, carried into many 
useless and extravagant avenues, it be- 
comes dangerous. 





W. E. Sloan 
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Will Maintain 1926 


Volume in 1927 
FRANK COLLINS, President, 
The Toledo Pipe Threading Machine Co. 


HE YEAR 1926 has been the larg- 
‘Ba one ih volume of business that 
we have ever enjoyed. What 1927 
holds for us and the industry of which 
we are a small part is, in my opinion, 
largely a matter of guess work. 

I can’t but believe that the intensive 
building program that has been prose- 
cuted during the last year throughout 
the United States, as a whole, cannot 
be expected to continue at the same 
rate during next year; in fact I believe 
there is now in progress a substantial 
slackening of building activity. 

We believe that as far as this com- 
pany i$ concerned we shall be able to 
maintain at least the same volume next 
year that we have this year, but whether 
we shall make a substantial gain next 
year as we have in the past is, of course, 
anybody’s guess. : 

We feel that our consistent use of 
your columns and those of the other 
recognized trade organs has been very 
helpful to us and one of the factors that 
has contributed to a large extent to- 
wards our steady growth. 


Outlook is Very 


Promising 


J.J. KENNEDY 
General Manager of Sales, 
National Tube Co. 


UR present volume of business is 
very satisfactory to us, and the 


outlook for the year 1927 
to be very promising. 


seems to us 




















































GS 


_——— = 


-_ a 





a 


es 


—_—— = — ~—_ 
. é 





~_—_— —_—— = = 


ee 


48 


Building Let-Down 
Necessitates Aggres- 
sive Selling 


W. A. SPEAKMAN, President, 
Speakman Co. 


T MUST be admitted that new build- 
I ing is tapering off. The abnormal 
building program that has been going 
on for the last few years could not con- 
tinue without a check. 

The let-down in building will mean, 
however, that more real selling will 
have to be done. Plumbers must study 
the art of merchandising and selling. 
The plumber, being the one in direct 
contact with the public, must use sales- 
manship to get the public’s dollar, other- 
wise it will be spent for things that 
are offered by more aggressive lines of 
business. 

Coming up through the industry as I 
have for more than forty years I have 
seen great strides made in improve- 
ments in designs and skill in engineer- 
ing and sanitation, but retail selling in 
our line has not kept pace with the 
times. 

The selling of plumbing -goods to the 
public is no longer entirely in the hands 
of the plumber. Mail order houses, 
wrecking houses and _ direct-to-you 
houses have seen the rich possibilities 
in selling plumbing goods and are cut- 
ting in very seriously on the business 
that the master plumber should con- 
trol. 

My urge is for the master plumber 
to resolve to hold this business of sell- 
ing plumbing material. Make it easy 
for the public to buy by displaying and 
pricing your goods. Study the methods 
employed in successful salesmanship. 





W. A. Speakman 
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Get your journeymen interested in mak- 
ing sales., Train whoever looks after 
your store to be a salesman or Sales- 
woman. Give good service. Thus you 
will get the business that rightfully be- 
longs to you and make it hard for those 
who are cutting in on your business by 
selling direct. If you do this you needn’t 
worry about tips and forecasts for 1927. 


Compete or Create? 


A. W. BUSCHMANN, President, 
August Buschmann & Sons 


N MY opinion the volume of business 
a els in 1927 will depend entirely 
on whether the jobbers and plumbers 
will fight among themselves for the 
regular business caused by new build- 
ings and necessary repair and replace- 
ment work, or whether they will in- 
dividually and collectively work towards 
creating a desire for plumbing and 
steam and hot water heating in the 
minds of those who do not have it, and 
also sell additional bathrooms and 
more appliances such as electric sinks, 
water softeners, water heaters, etc. 

Since the country is now over-sup- 
plied with manufacturers, jobbers and 
plumbers, they cannot all expect to 
maintain any great volume or show an 
increase if they continue to operate as 
they have in the past. On the other 
hand, if they all work to create new 
business, as stated above, we should see 
a very large increase in the volume of 
business done next year. 

As to the profit made, it will depend 
on which one of the above propositions 
the industry follows. If they all compete 
with each other for business already 
created, profit will be small, if they cre- 
ate new business profits should be large. 





A. W. Buschmann 
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Seek New Outlets 


HOWARD COONLEY, President, 
Walworth Co. 


INETEEN twenty-six has been a 
N year of volume rather than oi 
profit. In most industries the year was 
ushered in under conditions of severe 
competition and the improvement dur- 
ing the last months was not sufficient 
to bring the average price received to 
a basis equal to 1925. While the Wal- 
worth Company’s record shows an in- 
crease of dollar sales for 1926 slightly 
under 2% per cent over 1925, its price 
averages were 3 per cent less than the 
previous year. 

For 1927 we anticipate a volume 
some 6 per cent less than that of the 
year just closing. Indications are that 
the trend will follow somewhat that of 
1926 in that the first six months will 
show less activity than the second. The 
total volume, however, will be far from 
unsatisfactory and we see no reason for 
discouragement. 

The price trend always follows the 
law of supply and demand and, there- 
fore, should fluctuate first with the de- 
crease, and later with the increase in 
activity. When we refer to increase or 
decrease in business we naturally have 
in mind what we believe will happen if 
the same ability and activity are exerted. 
However, no manufacturer or dealer 
need be content in the future with what 
he has done in the past. One of the 
benefits of forecasting is that we may 
take such steps as to counteract any 
unsatisfactory situation that may face 
us. This is entirely possible by seeking 
new outlets for our merchandise, by 
adding new lines of value, and by using 
that imagination and energy so essential 
in business today. 


Howard Coonley 
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Cc. W. Wanger 


Conditions Demand 
that Everyone 


Merchandise 


Cc. W. WANGER, President, 
Woodward-Wanger Co. 


they held an annual conference to 
foretell the general business conditions 
for the United States during 1927. In 
this conference, in addition to the ‘pro- 
eminent 


ae aa, at Harvard University 


fessors, were a number of 
business men of the country. 

The report distinctly calls for a fall- 
ing off in the building field—nothing 
alarming but a gradual tapering down. 

We all know that there has arisen 
in our field a new kind of competition 


” 


—the ‘‘wholesale-retailer. He is get- 
ting a foothold; in fact, in all of the 
large metropolitan centers he has a 


foothold and during: the new year will 
sell plumbing and heating equipment 
throughout America that will run into 
several millions of dollars. 

In the plumbing and heating indus- 
try our capacity for producing has out- 
run our capacity for consumption. 

With the tapering off in the building 
field, which will materially affect the 
plumbing and heating industry; with 
the manufacturers able to make more 
plumbing and heating material than 
the public can consume; and with the 
“wholesale-retailer’ actively engaged 
in merchandising plumbing and heating 
material, the indications are that the 
year 1927 will find those of us engaged 
in this business fighting every inch of 
the way to maintain the volume that 
we have. 

The way out is to teach everybody 
in the whole industry the value of 
merchandising—from the truck driver 


F,. A. Lemke 


to the president of the largest corpora- 
tion in America engaged in the installa- 
tion, jobbing or manufacturing depart- 
ments of this business — every 
trained to sell more plumbing and heat- 
ing material. If that program can be 
launched, there will be no difficulty in 
showing 1927 a prosperous year. 


Do More Selling 
in 1927 


F. A. LEMKE, General Manager, 
Humphrey Co. 


one 


927—-WHAT does it promise? 

] So far as any possible measuring 
stick can as yet indicate, 1927 promises 
all the return that good effort 
can justify. Always, business has gone 
where invited. Today, the need of in- 
viting business is greater than ever, and 
those who recognize this and are most 
active inviting business and welcoming 
it when secured, are the ones who will 
get along most successfully. 

If there is one problem today more 
important than any and all others, it is 
the problem, marketing, that the splen- 
did conditions prevailing throughout 
this country may continue. Marketing 
by plumbing and heating dealers of the 
multitude of products made for dis- 
tribution through them for use by the 
public, will aid in this respect and at 
the same time will bring prosperity to 
those who doit. The importance of this 
marketing is every 
gathering. 

The Industry has had a slogan during 
the past two years, ‘‘Ask ’Em to Buy.”’ 
It is an interesting slogan but it doesn’t 
go far enough. The condition described 
suggests as a watchword for 1927 guid- 
ance ‘DO MORE SELLING.” 


emphasized __ at 





Harry G. Nye 


Stay In High Gear 
HARRY G. NYE, President, 
The Nye Tool & Machine Works 


OLLOWING my usual reckless cus- 
tom, I am glad to tell you what I 


know about 1926, and what I imagine 
about 1927 I know that 1926 must 
have been a good year for plumbers, 
because it was a good year for us. What- 
ever helps the plumbers helps us, and 


whatever helps us helps our creditors, 
and so a pleasant time was had by all. 
we had in 1926 


because we had to run the 


Some of the best days 
were nights, 


shebang nights, too, to keep up. It 


probably kept us out of a lot of other 


trouble. Running nights is better than 


running around nights, anyway And 
we will run nights next year, if neces- 
sary, which we hope it will be 

And [I think it will. One or two 


fellows who would rather sit around and 
criticize than get busy and 
have told there is 
less building next year, but I 


noticed any particular falling off 


advertise 
me that going to be 
haven't 
in the 
marriage licenses or any particular re- 
duction in the birth-rate. 

The fellow who shuts down his safety- 
pin factory because the Colorado wood- 
chuck failure is making a 
serious mistake. After all the only 
statistics that worth 
statistics about people 
have homes, and they 
plumbing, and they 
plumbers. 

And that all 
a lot of things, for then the 
plumbers will buy other things, and the 
fellows who sell them the other things 
will buy plumbing—and there you are. 
The United States is running right along 
in high gear, and any fellow who shifts 
behind. 


crop is a 
are anything are 
People have to 
have to have 
have to have 


means a demand for 


other 


to second is going to get left 
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Thomas F. Nolan 


Service Pays 


Dividends 


THOMAS F. NOLAN, Vice-President, 
National Association of Master Plumbers 


ELL! WELL! it is hard to realize 
W it, the gladsome holidays are 
with us again! Soon they will be gone 
and with their passing, the old year 
shall have made its exit and a new year 
made its bow on the stage of life. The 
rapidity with which the holiday seasons 
succeed each other and the many things 
and changes which transpire within that 
brief period of time which separates 
them—twelve months—inspire sober 
reflection. 

While, in the main, a season for joy- 
ousness and good will, yet in the midst 
of the holiday festivities, there are mo- 
ments, more particularly to us grown- 
ups, which are tinged with sorrow and 
regrets; remembrances of times and 
friends agone—the friends of other 
holidays, not a few of whom celebrated 
with us one year ago. 

On the dial of time, a year signifies 
little; and yet, measured by the aver- 
age length of human life, how much 
each year means to you and the other 
fellow! So much, indeed, that we can 
ill afford to waste a moment of time. 
It is not ours to waste, but only to use, 
and to the extent that we use it for 
worthy purposes do we really live. 


Or, as someone has well expressed 
it: “‘We do not live in years but in 
deeds.”’ At any rate nothing else 


counts. So, the would be 
meaningless were it not for the kindly 
deeds, thoughtful acts, friendly spirit 
and words of good Surely, we 


holidays 


cheer. 


live in deeds rather than in years. 
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Suppose, then, we ask ourselves this 
question: ‘‘What has the passing year 
meant to us?” And, also, this: ‘‘Have 
we grasped its opportunities for serv- 
ice not only to those of our immediate 
kin, but to others, to the full extent of 
our ability?’ To the degree that we 
have observed these obligations have we 
truly lived, and grown and progressed. 

Service is the keynote of life and true 
happiness—it pays dividends of im- 
measurable value all around; and if the 
holidays suggest one thing more than 
anything else it is service to fellowman. 
Opportunities for service abound every- 
where; in the home, in business circles, 
and in the world at large, and duty calls 
us to grasp them as they greet us from 
day to day. 

I think it may be claimed, and mod- 
estly too, by those of us identified with 
the plumbing business that we are ren- 
dering our full duty as to service to 
the world; the evidence of our service 
greets one everywhere. Of course, our 
good work is not generally recognized, 
nor justly rewarded by a public hardly 
yet educated to the point of sensing the 
plumbers’ indispensability to society. 

But a better and more appreciative 
day for our trade is one of the most 
hopeful signs of the times. Let us then 
be of good cheer and patiently pursue 
our efforts in behalf of public health and 
comfort, striving all the while to attain 
to greater heights in our work and serv- 
ice, and ultimately to more equitable 
compensation. 

I trust that the holidays will bring 
much gladness to the firesides of our 
craft and of those identified with its 
industries. If the old year has been a 
little unkind at times, let us hope that 
its successor may prove, if possible, a 
bit more kindly, and that when its turn 
comes to observe the Holidays, we may 
all be here to again exchange the sea- 
son’s compliments. 


Gauge Production to 
Avoid Surplus 


A. H. CLINE, JR., Secy. and Gen. Mgr. 
United States Sanitary Mfg. Co. 


E ARE convinced that there is 
5 ple to be a good volume of 
business next year. This is based on 
two factors. One is that the country is 
prosperous; labor is well employed and 
money is plentiful. The other is that 
we are having a regular normal growth 
in the building industries each year, the 
same as we had previous to the post 
war boom. We look for this business 
to open up the early part of next year. 
So far, in a great many sections, it has 
been rather an open winter and build- 
ing has continued right through the 
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entire month of December. Now, as to 
the profits for the next year, there is 
no reason why there shouldn’t be a 
satisfactory margin of profit in the 
plumbing supply business, from the re- 
tailer straight back to the manufac- 
turer. There is just one thing to take 
into consideration and that is, that 
there is at the present time an over- 
production in almost all lines that en- 
ter into the plumbing supply business, 
manufacturing as well as jobbing. If, 
however, each one of us will take into 
consideration that he cannot expect to 
operate full capacity at the expense of 
the others and will be satisfied to get 
his proportion of the business at a 
normal profit, it will result in a better 
gross profit at the end of the year than 
if profit is sacrificed for volume in the 
hope of operating our business to ¢a- 
pacity. 


Give More for Dollar 


S. DUNCAN BLACK, President, 
The Black & Decker Mfg. Co. 


UR 1926 business has been about 
O 25 per cent ahead of 1925 and we 
are planning for a 25 per cent increase 
in 1927 over 1926. 

It is my personal opinion that the 
bankers and newspapers are going to 
make a failure of this depression talk 
and that business is going to be good 
next year for those concerns who make 
a real effort along constructive lines. 

By constructive lines I mean giving 
the public more real value for their 
dollar than ever before, by the intro- 
duction of labor saving methods. 

It seems to me that the plumbing 
industry is ripe for considerable im- 
provement along these lines, and we are 
going to do our part toward this end. 





S. Duncan Black 
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Every Reason for 


Optimism 
B. A. SCHUTZ, Vice-President, 
The Central Foundry Co. 


INETEEN TWENTY SEVEN is 
N going to be a good year, but will 
it be equal to 1926? Year after year 
American industry establishes new rec- 
ords in output. As a consequence, warn- 
ings from time to time are expressed 
that the end of prosperity is near at 
hand. Some are fearful that over-pro- 
duction has, or soon will, saturate mar- 
kets and bring a period of depression. 
Such statements were issued at the be- 
ginning of the present year, yet not- 
withstanding this, 1926 has been an ex- 
tremely good year for business. In spite 
of the warnings and fears of the timid, 
business goes on and establishes still 
newer and higher records. 

This year has been one of general 





B. A. Schutz 


prosperity; it can be said of unmatched 
prosperity. It has been notable for an 
almost complete absence of business 
recklessness, which has been a part of 
the prosperity of former years, but the 
absence of it during 1926 is the best 
guarantee for its continuance. 

A few commodities, such as corn and 
cotton, will be exceptions during 1926, 
because of unfavorable prices prevail- 
ing. The effect of this will inevitably 
reduce somewhat the purchasing powers 
of the territories dependent on those 
commodities. In practically every other 
line, however, conditions are very sound 
and there exists every reason for this to 
continue. 

In the building field the figures will 
exceed those of 1925 by a decided mar- 
gin. Will this building program con- 
tinue for 1927? In my opinion it un- 
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doubtedly will. In 1925 all records for 
building construction were broken by 
the enormous figure of six and a half 
billion dollars of construction. Records 
obtainable so far for the year 1926 in- 
dicate that the 1925 record will be 
equalled at least, and possibly beaten by 
about five hundred million dollars in 
construction value. In 1926 savings 
and loan associations lent for home con- 
struction one billion seven hundred and 
sixty million of dollars, and their pres- 
ent view is that even a greater amount 
will be lent in 1927. 

According to the ‘‘American Builder,”’ 
something in excess of seven billion will 
be expended in 1927 for construction. 
This prediction seems to be backed by 
sound reasoning. One of their reasons 
for optimism is the tabulation of fig- 
ures shown herewith, which should be 
interesting and convey a bright outlook 
for the year about to start: 


Housing required for new 

population, which is_ in- 

creasing annually at the 

rate of 14% millions........ $1,500,000,000 
Other buildings required for 

new ‘population ........... 1,138,950,350 


335,000,000 
100,000,000 


MIAN GPO BOOB... .ccccccsce 
Annual tornado and flood loss 
Depreciation, renewals and 
alterations, due to buildings 
becoming obsolete on the 
22 million dwellings in the 
United States at 3 per cent. 3,031,244,000 
Depreciation, renewals and 
alterations applied to all 
other classes of buildings. 1,030,304,400 


AI ey atiaca ecw eal $7,135,498,750 
Is there any reason for pessimism in 
approaching 1927? I think not. 


Publicity is Paving 
Way for Increased 
Sales 


ADOLPH MUELLER, President, 
Mueller Co. 


E ARE all brothers—manufac- 
W turer, jobber, master plumber, 
journeyman plumber—enlisted in a 
common cause, the advancement and up- 
building of the plumbing business. It 
is obvious that our efforts should con- 
centrate on the attainment of the great- 
est measure of benefit to the business 
in general. 

The Trade Extension Bureau has done 
a notable work in solidifying and bol- 
stering up the plumbing business. It 
has not only caused many plumbers to 
do good straight thinking on trade 
problems, but has directed many plumb- 
ers into modern business methods. 

And incidentally manufacturers and 
jobbers have not been idle. The past 
few years have witnessed a marked in- 
crease in the volume of national trade 








Adolph Mueller 


journal and national magazine adver- 
tising, supplemented by the liberal use 
of newspaper space and by mail cam- 
paigns. 

This expenditure runs into millions 
of dollars annually. It’s admitted that 
the primary purpose is for the benefit 
of the individual company making the 
expenditure, but the truth is that this 
tremendous volume of publicity is bene- 
fiting the business as a whole and the 
plumber as an individual.. Therefore, it 
would seem that the plumber who fails 
to capitalize on the publicity is missing 
a rare opportunity. 

Familiarity with any article at once 
removes one of the greatest obstacles 
to sales. It is unnecessary for salesmen 
to introduce the article to the purchas- 
ers—the purchaser has already been in- 
troduced to the article. 

Plumbers who take advantage of the 
publicity being given plumbing material 
will find it easier to effect sales and 
satisfy customers. 

There are hundreds of ways to do 
this and while all might not fit any par- 
ticular locality there is a plan which 
can be worked out for every locality. 

The plumber of today has offered to 
him a= service individual 
plumber can afford to establish, and 
he is unwise if he fails to join in and 
reap the benefit. 

The creation of a greater volume of 
plumbing and heating business in this 
country is for the benefit of the busi- 
ness as a whole and will benefit every- 
one in, the business. 

The total of the benefit to the indi- 
vidual is in exact proportion to the 
measure of advantage he takes of such 
constructive help as is given by the T. E. 
B. national advertising and similar group 
methods, promoting the best interest of 
the trade. 


which no 
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Will Be Good Year— 
If 


R. B. DICKSON, Sales Manager, 
Kewanee Boiler Co. 


E DO not believe that the volume 
W a business in 1927 will equal 
either 1925 or 1926, but we do expect 
it to be a good year—with this reserva- 
tion—if the manufacturers and jobbers 
of heating and plumbing materials are 
satisfied to take their reasonable share 
of the volume of business that can be 
worked up in 1927 and not slash prices 
so as to increase their volume without 
regard to profit, we believe we will have, 
as we stated above, a good year. 

The curse of the heating and 
plumbing industry, especially in the con- 
tracting and jobbing end of the busi- 
ness, is the desire for the volume of 
business regardless of price. There are R. B. 
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exceptions to this statement in both the 
contracting and jobbing business, and 
those contractors and jobbers are out- 
standing in the industry so far as 
financial responsibility is concerned. 
Price cutting to the extent of eliminating 
most of the profit is not so general in 
the manufacturing part-of these indus- 
tries as it is in the distributors and 
contractors. We are entitled to expect 
normal business for 1927. 


Looks for Good 


Volume 


GEO. A. CUNNINGHAM, 
President, Never-Split Seat Co. 


LL information that we have re- 
A ceived would indicate that a good 
volume of business will be done in 1927, 
equal if not exceeding the volume done 


Dickson in 1926. 





Murray W. Sales 


Healthy Trend Indicated 


M"™RRAY W. SALES, President, 
Murray W. Sales & Co. 


HILE it is a fact that the cotton crop was too good 
W this year making the price too low and that early 
frost damaged some of the corn crop, while in the north- 
west wet weather damaged wheat to some extent, yet I 
believe we will emerge from these drawbacks and feel 
ourselves in a rather healthy condition. While we are 
facing a presidential election in 1928, I am inclined to feel 
we will not be confronted with too much political turmoil 
next year, and I am of the opinion that if business men as 
a whole take the same view of conditions and operate their 
various businesses along sane and economical lines we are 
bound to have a very satisfactory 1927 business. 

It should not be overlooked that the balance of the 
world is getting into a little better position to buy more 
goods from America than it has in the last few years. This 
will also be beneficial. I see nothing to prohibit a good 
normal business for at least the first six months of 1927. 


Geo. E. Hoffman 


Be Alert to Opportunities 


GEO. E. HOFFMAN, Sales Manager, 
The Trenton Potteries Co. 


REDICTIONS as to what 1927 will have in store for us 
will be many and conflicting. I cannot, however, take 
anything but an optimistic view of the prospects. Figures 
tending to show building contracts in terms of square feet 
for this year show a lower total than in 1925, but because 
of the nature of the different operations the square feet 
contracted for is an unsatisfactory index of cost, labor and 
quantity of materials involved. Decrease in certain types 
of buildings, such as residences, is quite likely to be offset 
by increases in construction of public works and buildings. 
Despite local conditions such as low price of cotton in 
the south, which indicates a temporary slowing up, the 
outlook is bright. What we need is more intensive ad- 
vertising and sales effort. Whether there be as much 
money to spend on certain types of buildings this year as 
there was last year, for one cause or another, matters not 
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Plumbing, Heating, Ventilating 
—and Public Health 









is being conducted in these lines; it is 
not due altogether to the high charac- 
ter of those engaged in this business, 
but it is due to the fact that plumbing, 
heating and ventilating have a definite 
relation to public health and safety. 

There are many ordinances and 
state laws relating to plumbing in- 
stallations. There are regulations in 
many states relative to the providing 
of heat. There are laws that govern 
the installation of heating equipment. 
There are regulations that are com- 
ing more widely into use from year to 
year that have to do with ventilation. 
But these could never be enforced 
were it not for the fact that they are 
matters that have to do with public 
health and safety. 

In fact, the public is coming gradu- 
ally to understand the health require- 
ments in the use of plumbing, heating 
and ventilating equipment. People are 
gradually learning the meaning of im- 
pure water, what its effects are on 
human health and happiness, how it is 
produced and how it is avoided. They 


are learning the meaning of the slo- 
gan, “Shelter healthfully warmed.’ They are learning that there 
is air that is healthful and air that is unhealthful and that disease 
and death increase to the extent that these facts are ignored. 
Reviewing these facts, it would seem that the plumbing, heating 


and ventilating contractor 
should have these things very 
clearly in mind. He should know 
what part each plays in public 
health. He should be able to 
state clearly and emphatically 
without hesitation or equivoca- 
tion, just where and why these 
sciences are important factors 
in public health and welfare. 
It is that part of his business 
which enables him to consist- 
ently ask for legislation which 
protects his business and which 
protects the public from instal- 
lations by persons who do not 
understand what they are do- 
ing. So it is the purpose of 
this article to study heating, 
plumbing and ventilating from 
the point of view of public 
health. It is felt that such a 
study is of fundamental in- 


HE BUSINESS of plumbing, heating and venti- 
lating is capable of maintaining a high posi- 
tion in the minds of the people not possible 
in many other lines of work. This is not due 
to the completeness of the equipment used, 
nor to the extensive scientific research that has been and 


reference to legislation. 














It is rapidly becoming™ known that 
plumbing, heating and ventilating hold a 
highly important position in relation to 
human progress and happiness. The day 
is not far distant when in every community 
in the United States it will be considered a 
crime to endanger the lives and health of 
citizens by impure water, unsafe plumbing, 
unhealthful air or lack of heat. In the 
meantime, every plumbing, heating and 
ventilating man is under a 
moral as well as economic 
obligation to his commun- 
ity and to his business. 
This obligationis to study 
and to understand the 
close relationship that 
exists between plumbing, 
heating, ventilating and 
public health and welfare. 
Evidence of this relation- 
ship is presented in this 
article. 














terest to all contractors and manufacturers in this field. 

Few trades or industries have such an opportunity. 
None of the other building trades is so well situated with 
The public health phases of the 
work of the carpenter, the mason, the painter, the brick- 
layer and decorator are more remote from considerations 


of public health than are 
those of the workers in 
plumbing, heating and ven- 
tilating. 

Many plumbers use on 
their letterheads the slo- 
gan, ‘‘The plumber pro- 
tects the health of the 
nation.’ But if they should 
be asked to state in court 
of* law, for instance, just 
how they protect the health 
of the nation, they 
would in many in- 
stances be at a loss 
to know just what 
evidence to present. 

























It has been said 
that drain air is 
harmful to human 
beings. That state- 
ment is generally ac- 
cepted at its face 
value and the truth 
of it seems apparent 
‘but, as a matter of 
fact, it is very poorly 
substantiated. It has 
been said that if 


A bacteriologist in his laboratory.—Harold L. Lang, professor of biology and public health, 
Carnegie Institute of Technology, Pittsburgh, Pa. 
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there were no traps in the plumbing system, or 
if the traps were not properly sealed with water, 
that bugs would travel up and down the pipes, 
inadvertently wiping their feet on our bread 
and butter. The bare possibility of such a thing 
is sufficient excuse for maintaining a plumbing 
system in sealed condition, but when one goes 
to explain the dangers of an untrapped system 
more in detail, when he is asked how great the 
danger is, compared with dangers to 
human life, he is left with very meager evidence, 


other 


and if sewer air is not as harmful as it was 
once thought to be, and if it is difficult to show 
just what help traps are to a plumbing system, 
many people may in their ignorance come to 
suppose that the plumber is of no more import- 
ance to their health and well being than the 
plasterer, for instance. In fact, 
through lack of knowledge, hold to this opinion. 

But it is just such evidence that the master 
plumber needs in his business. The facts of 
the relation of plumbing to public health cannot 
be driven home by assumption or hearsay. They 
must be based on more authentic foundation. 
If the plumber protects the health of the na- 
tion, that fact should be so well substantiated 
that no one will ever question it. It should be 
so well advertised that no one will ever forget 
it. If heating and ventilating equipment have 
in them the possibilities of becoming a menace 
to public health when improperly installed or 
handled, and have in them the possibilities of 
protecting public health when properly installed 
and handled, these facts should not only be 
known by every heating contractor and engi- 
neer, but he should have them on his tongue’s 
end ready for use at the proper time and place. 
These facts should also be brought forcibly t6é 
the attention of the public. 

The final report of the subcommittee on 
plumbing of the building code committee of the 
Department of Commerce explains the relation of plumbing 
to public health as follows: 

“The leakage of polluted water from the house-drainage 
system is insanitary and dangerous. Leakage within the 
house may pollute the habitation and permit food infec- 
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A device for making plumbing tests. Greasy waste is ignited 

and placed under the smoke hood and gently pumped. A dense 

smoke will be produced and forced through the entire system 
of piping 
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Board of Health representatives testing a plumbing system 


ground outside the house may pollute water supplies taken 
from neighboring wells or find its way into or under the 
building. The maintenance of water seals between fixtures 
and drains and the permanent tightness of plumbing sys- 
tems are important not only because they prevent the 
passage of air but because they prevent the access of in- 
sects to the interior of the drains and sewers. If cock- 
roaches, water bugs and other vermin can pass from 
drains to food, they may transport disease germs and thus 
be a bacteriological menace to health. It is therefore im- 
portant that the drainage system be tight and without 
danger of leakage. 

“L. O. Howard, chief of the bureau of entomology of 
the United States Department of Agriculture, and C. W. 
Stiles, United States Public Health Service, in personal 
conversation with the chairman of the committee, are 
authority for the statement that insects can and do pass 
from the interior of leaking drain systems to living quar- 
ters. Several other observers also report such occurrences. 

“Another danger to be guarded against is the use of fix- 
tures in which the water supply and waste connections are 
so arranged that polluted waste water from the fixtures 
may, under certain circumstances, return into the water- 
supply pipes. 

“The line where the safe water supply ends and sewage 
begins is sometimes very finely drawn. If faucets with 
open spouts discharge over plumbing fixtures and if there 
is a break between the water supply and the waste pipe, 
self-protection .exists against possible pollution of the 
water-supply distributing system by the back flow of waste 
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water into it. Plumbing fixtures such as water closets, 
urinals, bidets, bathtubs and lavatories with direct connec- 
tions, secret wastes and overflows and combination cocks 
offer possible sources of pollution. 

“The air in sewers and drains often contains gases re- 
sulting from the decomposition of excreta, soap, fats and 
other wastes, together with gases from mineral oils which 
may come from garages, streets and industrial establish- 
ments. Illuminating gas may also find its way into sewers 
through leakage. Among these gases may be found 
methane, sulphuretted hydrogen and carbonic oxide. In 








A smoke test machine for testing plumbing. Smoke is pro- 
duced by oily waste which permeates every part of the plumb- 
ing system 


large amounts those gases are poison- 
ous to the human system and there are 
physiological objections to breathing 
them even in small quantities. Hence, 
the air of sewers or drains should be 
kept from entering buildings intended 
for human habitation or occupancy, by 
the use of proper plumbing installa- 
tions and by suitable ventilation of the 
rooms or compartments in which the 
plumbing fixtures are located. The smell 
of these gases and other emanations 
from decomposing organic matter is 
naturally repugnant to human beings. 
It not. only offends the sensibilities but 
may produce shallow breathing, head- 
ache and even nausea. 

“In addition to the above facts, it is 
important to consider the bacteriolog- 
ical aspects of sewer and drain air, a 
subject upon which there has been some 
misunderstanding. In recent years bac- 
teriologists have made studies which have thrown light 
upon this subject. They have shown by experiment 
that while sewage often contains disease-producing bac- 
teria derived from human excreta and body wastes, 
these bacteria are rarely found in the air which escapes 
from sewers and drains. Hence, it has been argued 
by some that escaping sewer air has no influence on 
health. The committee does not agree with this conclu- 
sion. Health may be influenced by factors which do not 
cause specific diseases for there are chemical and physio- 
logical as well as bacteriological factors involved. The 
investigations thus far made by bacteriologists should be 
considered to be merely a beginning of larger and more 
complete investigations which will doubtless be made as 
the science of bacteriology advances. The committee is 
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of the opinion, therefore, that until further light on this 
somewhat obscure subject has been obtained, the escape 
of sewer gas from the house-drainage system at frequent 
intervals or in considerable quantities threatens the health 
of the building’s occupants. 

“This whole matter has a quantitative as well as a qual- 
itative aspect. The temporary losses of water seal in 
traps, which rarely occur and which are immediately re- 
placed, do not involve any great danger to the health of 
the occupants, for in many cases the final drainage from 
the fixture will renew the seal within a short time, but 
where a loss of seal is likely to be of frequent occurrence 
and not readily replaced, or where breaks in the system 
admit sewer air continually to a building, the health of the 
occupants is subject to the dangers heretofore described.” 

It is evident from this that there is need for more con- 
clusive evidence as to the relation of plumbing to public 
health. In fact, the committee goes on record as saying 
that until further light is shed upon the character of 
sewer gas, they hold to the opinion that in considerable 
quantities sewer gas threatens the health of occupants of 
buildings. 

COURT RECOGNIZED PLUMBING DANGERS 

HIS is so well known by plumbers that it might 
T seem that there is little need for further substan- 
tiation. But, in fostering legislation, in combating erro- 
neous public opinion and in putting plumbing in the high 
position to which it belongs, opinions are puny things, 
while well established scientific facts provide a force that 
is irresistible. 

Samuel T. Dana of the U. S. Department of Agriculture 
says: 





Field bacteriological laboratory in Louisiana 


“The supreme court of Illinois has recently affirmed a 
judgment of the appellate court in favor of the estate of 
the holder of an accident insurance policy who contracted 
typhoid fever and died as a result of drinking polluted 
river water admitted by accidental means to the drinking 
water pipes of a railroad shop. Two systems of pipes were 
connected at only one point, where there was a gate valve, 
which kept the water from either system from flowing into 
the other. The water for both systems was ordinarily 
supplied by the city from its regular water mains. But 
at a time when there was a shortage of water furnished by 
the city, the railroad company pumped into the system of 
pipes used to convey water for other than drinking pur- 
poses water from a creek into which sewage was emptied. 
During that time the valve at the connection of the two 
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Inspectors testing a house plumbing system 


systems of water pipes became defective and the 
drinking water was thus polluted. The insured, 
uninformed of this condition, several times 
drank water from a faucet of the system of 
pipes used to convey water for drinking pur- 
poses. The insurance company contended that 
his death was not caused by ‘external, violent 
and accidental means’ for which indemnity was 
provided; but the court held otherwise.”’ 


This is no new idea. The plumbing, heating 
and ventilating contractor is chiefly concerned 
with these two natural products most essential 
to our life, health and happiness—water and 
air. Thousands of years ago human beings 
caught the idea, in some way, that water and 
air may contribute to the welfare of the human 
race or they may bear messages of death. Be- 
fore the beginning of history the Chinese learned 
to boil their water before they drank it, and 
their tea drinking of today is done in memory of 
that ancient practice. 

Well developed sanitary construction has been 
found in cities of very ancient origin. The 
Sumerians, who lived in the valleys of the Tigris 
and Euphrates rivers thousands of years ago, 
knew nothing about bacteria, but they knew 
that under certain conditions water was more 
deadly than all the wild beasts they encountered 
in their forests. In Nineveh, the capital of the 
Assyrian Empire, a complete system of sewers 
has been found. Archaeologists can now point 
to many discoveries which prove that people who 
lived in forgotten centuries knew that water may 
either give life or take it. Just why this was 
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the case was very obscure at that time, and it 
remained obscure until about half a century ago. 
It was about that time that Louis Pasteur 
brought us face to face with bacteria, those mi- 
croscopic organisms that are more dangerous 
to human life than all the wild animals, all the 
floods and hurricanes and all the railroad and 
automobile accidents combined. 

The last fifty years covers the period of time 
during which real progress has been made in 
preventive sanitation. Virtually all the achieve- 
ments in sanitation and public health during the 
Christian era have occurred within this brief 
space of time. 


PLUMBING AND BACTERIOLOGY 


HE WORKS of Jenner, Pfeiffer, Kolle and 
iz Pasteur in determining the germ causes 
of disease have broadened the scope and in- 
terest of sanitarians and have given us through 
research the real means of prevention. These 
things have been brought out to show that even 
in early stages of civilization, the relation of 
water to public health was recognized. In mod- 
ern times, with the aid of bacteriologists, the 
engineers and the physicians, we have deter- 
mined the actual cause of a great many of our 
diseases. The determination of these causes 
certainly gives us an insight into the proper 
methods of prevention. In all of the greater 
epidemics of typhoid fever, water has been re- 
sponsible for 70 per cent of the cases. Water 
is not a source of disease but transmits the 
pollution after it has once been placed in the 
water. 








This is said to be the original “old oaken bucket,” the subject of the 
poem by Samuel Woodworth. Less poetic are the records of diseases and 
deaths that have started with the old oaken buckets throughout the 


country 
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WHAT CONDITIONS EXIST IN YOUR STATE? 














In black states only 10 per cent of the population is served by 

sewage treatment plants; dark indicates 10 to 20 per cent; 

medium dark, 20 to 30 per cent; light, 30 to 40 per cent; white, 

40 to 50 per cent. Horizontal lines indicate that no data was 
available 


The discovery of the bacillus typhosus in 1880 by 
Eberth and the establishment of its relationship to typhoid 
fever in 1884 by Gaffky, were probably direct results of 
the wide interest in bacteriology due to the notable work 
of Louis Pasteur. That the disease was transmitted by 
the patient’s excreta was pointed out in 1856 by William 
Budd; and as early as 1874 expert opinion had agreed 
upon the existence, in discharges from the intestines of 
infected persons, of specific poisons capable of producing 
typhoid fever. 


An epidemic of typhoid fever was first traced to the 
use of contaminated drinking water in Lausen, Switzer- 
land, in 1872. This village, consisting of 90 houses and 
780 inhabitants, had never suffered from a typhoid epi- 
demic, so far as is known, and for many years there had 
not been a single case. Suddenly an outbreak occurred 
affecting 17 percent of the population. The fever ap- 
peared to be distributed quite evenly over the town with 
the exception of certain houses which obtained water from 
individual wells and not from the public water supply. 
Attention was thus centered upon a spring from which the 
public water supply was brought. After a series of inves- 
tigations, it was found that the water from the spring 
came through a subterranean passage from a valley some 
miles away where lived a peasant who had had a severe 
case of typhoid fever. 


There was an epidemic of typhoid fever in Plymouth, 
Pa., during the spring of 1885. Here, out of a population 
of 8,000 persons, 1,104 con- 
tracted the disease and 114 
died. The conclusion was that 
the trouble was due to the 
presence of the disease in one 
person, whose excreta, without 
being disinfected, had been 
thrown within a few feet of the 
edge of a high bank sloping 
precipitously down to the 
stream supplying the town with 
water. 

Dr. L. H. Martin, who is 
here credited with the histori- 
cal data given above, also be- 
lieves that typhoid fever is one 
of the few diseases which can 
be prevented through the appli- 
cation of comparatively simple 
measures possible in any com- 


munity that will spend a rea- ailments. 
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sonable amount of money. In the opinion of Allen W. 
Freeman, the installation of a pure water supply and an 
adequate sewerage system will reduce the typhoid death 
rate to approximately 10 to 20 per 100,000 per annum. 

One of the most important things affecting health in 
homes, schools or neighborhoods is water supply. There 
should be an abundance of pure water for drinking, for 
preparing foods, for keeping bodies, clothes, homes and 
streets clean so as to insure better health for everybody 
who lives in the community. If the water is not pure there 
is always the potential danger of contracting diseases in 
the drinking of it. If the supply is inadequate we fail in 
keeping clean. Healthy and clean skins are the results of 
plenty of pure water. In fact, the old adage that ‘‘clean- 
liness is next to godliness’’ is very true, for if we have 
dirty bodies, we soon lose self-respect. 

“The matter of causing communities to distrust or fear 
their water supplies when as a matter of fact they are safe, 
is a thing of grave public health importance,” says Jack 
J. Hinman, Jr., of the State Hygienic Laboratories, Iowa 
City, Iowa. How important it is may be recognized when 
it is remembered that sixty, seventy or even eighty per- 
cent of private water supplies in the same locality are 
likely to be found unsatisfactory or definitely unsafe. To 
throw doubt upon the character of a public water supply 
almost always drives the citizens back to their private 
supply, even when this supply is suspicious in quality and 
a very real danger may result. Private wells are nearly 
always neglected and they are likely to be in even worse 
condition than usual when they have been unused for a 
time, as when the people of a community have become 
accustomed to the greater convenience of city water taken 
from the tap. 

All of us are more or less familiar with the crimes for 
which the old oaken bucket that hangs in the well is 
directly responsible. All manner of disease, all varieties 
of backache, all sorts of discomfort and inconvenience are 
chargeable to this classic of song and story—the old oaken 
bucket that hangs in the well. And the first step toward 
real farm sanitation is to replace this old oaken bucket 
and its partners in crime with pipes, pumps, tanks, sinks 
and sewage disposal plants. 

O. M. Bakke, superintendent of the filtration 
Dallas, Texas, said in a recent address: 


plant, 


“Sterilization of water in the sense used here, may be 
defined as the introduction of a germicide to the water 
for the purpose of making an impure or doubtful water 
safe, either as the sole treatment or in connection with 


Scene in a hospital showing some of the devices for the application of water to human 
In such installations plumbing has a direct relation to public health 
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a plant for the filtration of 
sewage. 

“For this purpose’ several 
chemicals have been tried out, 
such as chlorine in its different 
forms, namely hypochlorites of 
lime and sodium, liquid chlorine 
and chloramine. Besides we 
have the ultra-violet ray, ozone, 
and such chemicals as lime, 
copper sulphate, potassium 
permanganate, iodine, and 
others of lesser consequence. 

“Each of these is used in 
connection with filtration and 
also as a line of defense against 
a polluted water. Sterilization 
in connection with filtration is 
considered a_ necessity. The 
value of sterilization can be 
shown by several cities which 
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have been using chlorine as the 
only protection, and they show 
a reduction of the typhoid rate 
which parallels that of cities that have adopted filtration. 
With our present knowledge of water-borne diseases, we 
do not feel safe in turning out an unsterilized water. 

“Liquid chlorine is usually bought in 100- or 150-pound 
cylinders. The chlorinator, after it has been connected 
up, requires little attention, outside of replacing empty 
tanks and keeping the chlorinator clean. 

‘Part of the chlorine combines with the organic matter 
and some of the chiorine combines with the bacteria and 
breaks down their structure. The destruction of the 
bacteria was formerly attributed to the free oxygen pro- 
duced by chlorine reacting with the water, but this theory 
is searcely ever accepted now 

“Almost every water supply, whether it is chlorinated 
or not, has its own peculiar taste; and people who use 
this water become accustomed to it. When they encounter 
another water they don’t like it as well. If the taste is 
different and they should happen to know it is chlorinated, 
chlorination gets the blame. Water in outlying districts 
and from dead ends has peculiar tastes and odors dif- 
ferent from the rest of the supply. This applies to chlor- 
inated water as well as several deep well supplies that 
have come under my observation. This is also at times 
charg ‘+d to chlorination. 

“Where a spring water, shallow well or surface water 
is used where there is any chance of pollution, sterilization 





Bacteriologist examining water samples, Texas State Board of 
Health 


Plumbing fixtures used in hospitals and hydrotherapeutic institutes for treating diseases 


by means of water 


should be resorted to immediately, and it should be under 
the proper supervision. While paraliel typhoid reductions 
can be shown from filtered water supplies with those 
treated by sterilization alone, sterilization should never 
be considered a substitute for filtration.’ 


CROSS CONNECTIONS 

CROSS connection is a connection whereby a pot- 
A able water supply system is connected with another 
water supply system, public or private, in such a manner 
that a flow of water into the potable supply is possible 
therefrom, directly through thé manipulation of gate 
valves, because of ineffective check or back pressure valves 
or otherwise. Examples include arrangements of pipes 
connecting two water systems with check or gate valves, 
or both, between, for providing additional water for indus- 
trial or fire protection purposes. While, strictly speaking, 
not cross connections, yet having the same effects, may be 
mentioned auxiliary intakes for securing water from a 
source not normally used and by-pass lines of piping 
around any or all parts of purification works. 

There have been cases of typhoid fever and deaths from 
this, cause, yet, with increasing industrial development, 
cross connections tend to increase in number, many of 
them unauthorized and made without the knowledge of the 
city water works officials. 

The layman frequently looks upon water derived from 
the ground as above suspicion. Yet some 40 epidemics of 
typhoid and dysentery are recorded as having been caused 
by polluted ground water used as a public supply. Water 
taken directly from wells sometimes shows pollution when 
tested. The possible reasons for this will be apparent 
when mention is made of the precautions which should be 
taken in connection with sinking or reworking a well. A 
watertight casing should be used, and this should extend 
deep enough to exclude polluted water from shallow 
sources or from fissured limestone. This casing should be 
sealed into a solid formation so that seepage downward 
around the outside of the casing will be cut off. In wells 
having graveled walls at least 12 feet of puddled clay 
should be placed from the surface downward between the 
well hole and the casing. 


Shower baths are installed today in hospitals in many 
instances where formerly bathtubs were used. On old 
installations, the shower head is placed over the bathtub 
and gives excellent results. Factories throughout the 
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faucets or other outlets furnish- 
ing water not safe for drinking 
shall be conspicuously so 
marked.” 

At the 1926 
the American Society of Sani- 
tary Engineering, three papers 
read on the 
This is a vital 


convention of 


were 
drinking water. 
matter and 
portance than is generally sup- 
posed. The three papers were 
presented by T. M. Dugan on 
“Pure and 
by Aden E. Smith on 
ing water problems in 
try,’”’ and by L. J. Devine on 
the “Value of instant hot water 
for health, comfort, sanitation 
therapeutic fe 


subject of 


one of more im- 


water,”’ 
“Drink- 
indus- 


wholesome 


and treatments. 


A great deal of interest has 
bacteriolog- 
forget- 


given to the 
contents of 


been 


ical water, 


Trees are cut down; spring freshets come; good land is washed away; swamps are drained 


followed by dry stream and river beds; sewage that is emptied into them is not carried 
away properly; less water is available; little water, little plumbing, a menace to health 


United States are installing shower baths for their work- 
ers. In some states this is even compulsory. Most modern 
factory buildings now being erected have shower baths 
installed for their employes because the modern works 
manager knows that such a step is a health insurance 
for his men or women workers. 

In this modern day, when outdoor work and exercise 
cannot be indulged in to the extent that was possible in 
former years, a quick bath in the morning is not only 
a means of health but has a direct relation to industrial 
progress and efficiency. 

WATER 
7 VERY study by the plumbing and heating man 
i must start with a consideration of that universal 
commodity, water; water for drinking, water for flushing, 
water for bathing, water for cleaning, water for heating, 
water for health. So it is not surprising that much atten- 
tion is given these days to the subject of water. 

“Drink more water,’ is the advice given by 
medical men. ‘Drink at least six to eight glasses 
a day.” In spite of our political opinions, we're 
all wets, naturally, because the human body, 
being 70 per cent water, needs a lot of water 
inside and out to keep it going. Water washes 
out the poisons of the body, dissolves the food 
and makes _ it assimilated, and 
stimulates every organ of the body. 


more easily 

An amendment to the state sanitary code of 
the state of New York reads: 

“Drinking water in factories or other in- 
dustrial plants: Wherever a potable public water 
supply is available, no other supply shall be 
furnished for drinking purposes in any factory 
or other industrial plant, unless such other sup- 
ply is approved by the local health officers. If 
no such public water supply is available, the 
water for drinking purposes shall be of safe, 
sanitary quality approved by the local health 
officers, If the water supply for industrial or 
fire protection purposes is obtained entirely or 
in part from a source not approved for drinking 
Purposes, this supply shall be distributed through 
in independent system, having no connection 
vith the system for drinking purposes. All 


A swimming pool made by damming a brook with refuse. 
a swimming place for health and 
forceful argument for regulated swimming pools than the picture above 


ting for the time that there are 
many other things about drink- 
ing water to be considered, as 
brought out in these papers. T. M. Dugan introduced his 
water may be pleasing to the taste 
may at the same time be 


paper by saying that 
but, due to lack of purity, it 
injurious to health and be unfit for domestic consumption. 

“Water as provided by nature,’ says Mr. Dugan, “‘is fit 
for consumption, but owing to pollution through coming 
in contact with the atmosphere and the earth it sometimes 


needs treatment to make it safe and wholesome. The 
Mississippi river water at New Orleans, during certain 
periods, contains approximately one ton of suspended 


matter per million gallons of water. 

“When drawn from springs or wells, water has little or 
when drawn may become 
It is prac- 


no color, although some water, 
turbid on standing, due to its chemical content. 
tically odorless and the taste is agreeable, except 
highly charged with minerals or chemicals carried in solu- 
Springs often contain water of medicinal quality.” 


when 


tion. 


(Continued in next issue) 





Children need 
recreation. There could be no more 
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Technical Progress made in 


Plumbing, Heating and Ventilating 





HE AVERAGE plumbing 
jie heating contractor is 
a busy man. So many details 
of business claim his attention 
from day to day, that it is very 
easy for him to lose sight of 
the advances and developments 
in his field. There have been 
advances in plumbing, heating 
and ventilating in 1926 which 
no plumbing and heating con- 
tractor can afford to ignore. 
It may not be necessary for 
him to study deeply into all 
phases of these matters but he 
should at least know about 
them,—he should have some 
idea of how they may affect 
his business in future years, 
and he should know where in- 
formation about them may be 
had when the time arrives 
when it will be useful to him. 
That much of this information 
will be useful in the life of 





in 1920—— 


There have been advances in 
plumbing, heating and venti- 
lating in 1926 which no plumb- 
ing and heating man can afford 
to ignore. It may not be neces- 
sary for him to study deeply 
into all phases of these mat- 
ters, but he should at least 
know about them,—he should 
have some idea of how they done. We could not use the 
may affect his business in fu- 
ture years, and he should know 
where information about them 
may be had when the time 
arrives when this information 
will be useful to him. 





Recently a group of scientists 
from various parts of the world 
gathered at Carnegie Institute 
of Technology to study among 
other things the “low tempera- 
ture, distillation of coal.’’ 

“Is it not remarkable,’”’ said 
one of these men, “that coal, 
one of the most widely used 
of raw material, has been con- 
sumed almost entirely -in its 
original form?” 

We do not use petroleum in 
its original form. It would be 
wasteful even if it could be 


products of our mines in the 
forms in which they are orig- 
inally produced. 

It is believed by these sci- 
entists that soon we shall not 
use coal as it is mined but shall 
use for heating and power, 
some product of the low tem- 
perature distillation of coal. 

















every plumbing and heating 
man in the country at some 
time there can be little doubt. There is no truer saying 
than that “‘Business gravitates to the man who knows,” and 
this review or summary of the technical side of plumbing, 
heating and ventilating for the year 1926 is for the con- 
venience and benefit of those who wish to keep their ‘‘ears 
to the ground” and be ready to meet new conditions when 
they arise. 

Remarkable strides were made in 1926 in many parts 
of the country in the sale of outside water heaters for 
boilers and for.the pre-heating of oil for oil burners. 
The trend of development of radiation has been toward 
making the sources of heat as inconspicuous as possible. 
Cast iron radiators have been made with small tubes and 
free openings for air travel. It is stated that there will 
be further developments along this line in 1927. 

One trend in boiler design has been toward the con- 
struction of boilers for burning bituminous coal. All 
radiator companies are preparing to make the hot water 
type of cast iron radiator to the exclusion of the steam 
type. 

Research laboratories have been discovering new 
things about plumbing, heating and ventilating until one 
wonders what technical procedures the plumbing and 
heating man will be called upon to employ a few years 
hence. 

What will our fuel be in 1937? We are now in a period 
of transition in the heating of homes. New methods will 
doubtless be developed. 

What will newly installed bathrooms look like in the 
next ten years? In 1926 was introduced the innovation 
of enameled ware in almost any color that could be de- 
sired. 
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What kinds of boilers or burn- 
ers may be used is not known. 
Some of these products are being used now in industrial 
work. It is believed by many engineers that when these 
modern fuel products have been perfected, one of the chief 
obstacles in heating (incomplete combustion and cost of 
fuel) will be largely overcome. The smoke menace will 
then be a thing of the past. 

In 1926, advances were made in the transmission and 
control of heat. Refined fuels, gas and burning oils, 
wére more widely used than ever before. The oil bur- 
ner industry was said to have developed in 1926 to a 
$96,000,000 factor in the heating industry, The 1927 
convention of the American Oil Burner Association will 
have, it is predicted, twice as many attendants and exhibi- 
tors as were present at the annual convention of 1926. 


PLUMBING, HEATING AND VENTILATING 
RESEARCH 
ESEARCH is being conducted along plumbing or 
ane lines at Yale University, at the laboratory 
of the American Society of Heating and Ventilating En- 
gineers at Pittsburgh, Pa., at the Bureau of Standards, 
Washington, D. C., at the University of Kentucky, at 
Purdue University, at the University of Nebraska, at the 
University of Illinois, at the Boston School of Tech- 
nology, at Carnegie Institute of Technology, Pittsburgh, 
anl many other seats of learning. 

Prof. F. D. Rowley of the University of Minnesota, R. 
V. Frost in his laboratory at Norristown, Pa., Dr. L. M. 
Arkley, professor of mechanical engineering, Queens Uni- 
versity, Kingston, Ont., Dr. Chas W. Brabbee, Bronx, N. 
Y., and Prof. A, C. Willard, University of Illinois, are 
also among those whose research in 1926 has contrib- 
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uted to the knowledge of plumbing, heating and ventilat- 
ing. 

The work of the boiler output committee of the Heat- 
ing and Piping Contractors National Association has 
been toward getting manufacturers to test their boilers 
in accordance with the standards of the committee and 
to furnish the association with output test charts. The 
work of the second division of the committee is to pre- 
pare a correct code or formula by which a boiler can be 
selected from the manufacturers’ test charts. Research 
that will have a far-reaching effect upon the design of 
manufactured products, as well as plumbing, heating and 
ventilating practice, is now being conducted by many of 
the large manufacturing companies. 

Standardization has occupied the attention of various 
manufacturers. For instance, a simplified list of stand- 
ard sizes for fittings, valves, etc., for wrought iron and 
steel pipe was adopted. Manufacturers agreed to mark 
second grade sanitary ware with a permanent mark. The 
sanitary pottery industries approved recommendations 
for the standardization of vitreous china plumbing fixtures. 
Standard plumbing symbols were adopted by the National 
Association of Master Plumbers. Gas and electric water 
heaters, gas, steam and electric steam radiators, attracted 
a great deal of attention. There was an increased use of 
gas for heating homes and for industrial heating. 

The use of ozone in ventilation and water sterilization, 
the use of chlorine in swimming pools and water treat- 
ment and the use of the violet ray, have been extended 
during the year. Panel heating made its appearance in 
Great Britain and has been used to some extent in this 
country, in keeping with the trend toward unobtrusive 
radiation. 

One of the advances of the year is the participation of 
increasing numbers of plumbing and heating men in the 
conferences that are conducted through the pages of ‘“Do- 
mestic Engineering.’’ These discussions are entered into 
by many of the brightest minds in the plumbing and heat- 
ing industry, not only in this country but in many other 
parts of the world. The value of being able virtually to 
sit in a conference of learned men and hear their discus- 
sions on technical subjects can scarcely be overestimated. 

A wealth of information on plumbing has been put on 
record,—the cause and cure of syphonage, pipe bending, 
right and wrong venting, research at the University of 
Illinois, principles and benefits of syphonage, lead work, 
pluiabing pressures, garage drainage, the effects of vari- 
ous connections at the base of a soil stack, plumbing and 
heating of structures of nation-wide repute and sub-sewer 
level drainage. These are only a few of the subjects 
covered. 


STUDY OF CODES 

HE chief function of a plumbing system is to provide 
running water to plumbing fixtures and to carry 
away domestic waste. It seems simple enough, expressed 
in this way, but extensive research has been conducted 
during recent months to find out just how pipes and water 
pressures work in plumbing systems. They work in ac- 
cordance with natural laws. These laws are the same 
everywhere. It is the intention of those wk> write plumb- 
ing codes to prepare them in accordance with these natural 
laws. When codes are not prepared in accordance with 
them, health and life are in danger. Plumbing codes dif- 
fer widely. Many of them must be unsafe. They discredit 
each other. The first step toward correction is to show 

that there are errors that exist. 
This was undertaken by ‘‘Domestic Engineering’ in 
the publication of extensive analyses and comparisons of 
plumbing codes. These showed wide differences. For in- 
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stance in the number of water closets allowed in various 
codes on a 6-inch vent stack, the requirements varied from 
50 fixtures on a 6-inch stack to 400 fixtures. The num- 
ber of two-inch traps allowed on a 4-inch stack varied 
from 40 traps to 128. On some other points in these codes 
there were much wider differences of opinion. These 
tables are valuable when it is required to show the neces- 
sity of preparing a plumbing code based upon facts instead 
of upon opinions. 

An article on the method of securing plumbing legisla- 
tion, data on new and old plumbing practice, code practice 
in various states, conditions in various states with refer- 
ence to plumbing legislation, advice on federal, state and 
city plumbing codes and various other published articles 
provide a wealth of code information that is invaluable 
to those who are working for a standard code. This in- 
formation should not be lost sight of. 


PLUMBING INSTRUCTION 


HAT IS frequently spoken of as the greatest single 
WW factor in plumbing instruction are the Plumbing 
Problems and “‘Schoolmaster” articles printed regularly in 
“Domestic Engineering.’’ There are many indications that 
the plumbing industry is moving steadily forward. One 
evidence is the fact that since the inauguration, in April, 
1923, of this system of teaching plumbing, the quality of 
the solutions sent in to the “Schoolmaster’”’ has increased 
to a remarkable extent. Each year has showed an improve- 
ment over the preceding year. The improvement in the 
character and the increase in number of solutions sent 
in is sufficient to warrant the statement that there was 
during 1926, a substantial advance in the sum of plumbing 
knowledge. 

The active members of the “Schoolmaster’s” class were 
from every state in the Union and from many foreign 
countries,—master plumbers, plumbing inspectors, sani- 
tary engineers and others. Their discussions through the 
“Schoolmaster” articles carried all the benefits of a series 
of conventions on the subject of plumbing. 

A special letter with the comments of the ‘‘School- 
master” enclosed, was sent in each instance to every mem- 
ber of the class in plumbing whose drawing could not be 
published on account of lack of space. In this way there 
has been practically no limit to the size of the class. 

A continuous contribution of “Domestic Engineering” 
to plumbing and heating instruction has been the furnish- 
ing of plumbing and heating schools of the United States 
with plumbing and heating problems. These were pub- 
lished at regular intervals in booklet form for distribu- 
tion among these schools. A large majority of the stu- 
dents in American plumbing and heating schools studied 
and are still studying these problems. 

The question of apprentices is of paramount importance 
to every plumbing and heating man, and the extensive in- 
formation given in “Domestic Engineering” on this sub- 
ject during 1926 should provide a continuous fund of in- 
formation for the use of those who are active in school 
and apprenticeship work. Notable among these articles 
were those describing methods of plumbing instruction 
in the east side Y. M. C. A., New York city, on the inten- 
sive training given apprentices in San Francisco, work at 
the annual meeting of plumbing instructors at Pitts- 
burgh, methods of training apprentices in New Orleans, 
plumbing instruction in Denver, plumbing instruction 
at Lane Technical High School, Chicago, the progressive 
plumbing instruction methods used at Youngstown, Ohio, 
recommended methods for conducting plumbing and heat- 
ing schools, with a list of such schools in the United States, 
etc. 

The most notable development in school work was the 
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establishment of a professorship in plumbing at Carnegie 
Institute of Technology by Theodore Ahrens, which added 
to his $300,000 endowment in 1925 for a vocational school 
in Louisville, Ky., will do much toward the advancement 
of plumbing. 

One of the advances of the year in plumbing was the 
introduction by ‘Domestic Engineering’ of methods for 
and instruction in isometric drawing. To one who is 
trained to make and read isometric plumbing drawings, 
the method of showing a ground plan and elevation seems 
very cumbersome. The study of isometric in ‘‘Domestic 
Engineering” attracted the attention and the high com- 
mendations of leaders in the trade, and a great many mas- 
ter plumbers took up the study of isometric under the di- 
rection of the ‘‘Schoolmaster.”’ 


POLLUTION OF STREAMS 


N THE EARLY history of this country, when there was 
I little plumbing to do, there were no sewage treatment 
or sewage disposal plants. But as people continued to 
gather together in cities such plants became more and 
more necessary. The interest of the master plumber lies 
in the fact that unless there are sewers there can be no 
waste pipes; no waste pipes, no plumbing. Where there 
are no adequate systems for sewage disposal, streams are 
polluted and dangerous to use for water supply. Pollu- 
tion has lessened the supply of water in many instances 
and has caused builders to abandon building projects be- 
cause a safe water supply could not be guaranteed. So 
every master plumber who hopes to keep abreast of 
progress in his field should know about methods of sew- 
age disposal and sewage treatment. He should have a 
picture in his mind of the relation of stream pollution to 
his business. He should be an aggressive advocate of 
pure water, not only for business reasons but for humani- 
tarian reasons as well. 

These were some of the ideas back of the numerous 
articles in the campaign against pollution of streams 
inaugurated by “Domestic Engineering.’’ This was given 
new impetus in the early part of the year by an article 
prepared by Adolph Mueller on the ‘‘World’s Water Sup- 
ply.”” In many ‘countries where there are no plumbers, 
water is sold by the glassful and is carried long distances. 
It is expensive to use water for bathing in such localities. 
That which makes the difference between these countries 
and the United States is science and practice of plumbing. 


ADVANCE IN HEATING PRACTICE AND DESIGN 


MAGINE yourself awaking one morning to find that a 
I steam well had been drilled in your locality, capable 
of supplying steam to reach your home and the homes of 
your neighbors. This was the subject of an article that 
appeared in “Domestic Engineering” early in 1926. It 
is not so fantastic a dream as it might seem, for steam 
from beneath the crust of the earth is now being used for 
heating and for power. Many years may elapse before 
such a method of heating comes into general use, and it 
may never be used widely, but it is an indication of the 
fact that the minds of scientists are reaching out for new 
methods of keeping homes and other buildings warm. 
That there will be remarkable changes in heating methods 
within the next generation is generally conceded by en- 
gineers who study the trend of heating. 

Several changes were recorded in 1926; some of the 
changes were small but highly significant. A great deal 
of interest was aroused by the articles on concealed radia- 
tion that appeared in ‘‘Domestic Engineering,’’ and almost 
simultaneously several concerns became active in the 
study and perfection of various types of radiator covers. 

Cool heads and warm feet instead of cool feet and warm 
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heads, is the basis of valuable contributions to heating 
literature by Dr. Chas. W. Brabbee. He called attention 
by means of definite data to the fact that radiators might 
be designed so as to provide a more even temperature 
between the floor and the ceiling, and this will have its 
effect upon the design of radiators in 1927. 

An article on insulation showed the heating contractor 
what an important service insulation may render him in 
his business, and there are many heating contractors now 
who are making practical application of the information 
given. They show the prospective buyer of the heating 
plant how he can use a smaller plant and burn less fuel. 
In this way he competes with sellers of less expensive and 
less efficient heating apparatus. In some instances the 
contractor puts in the insulation as well as the heating 
plant. 

The information given on vacuum pumps, central heat- 
ing, and many other subjects too numerous to mention 
forms a substantial contribution to the heating trade. 

Observing the great interest shown in “Domestic En- 
gineering’s’’ method of teaching plumbing, a _ similar 
method for giving instruction in heating was established. 
This has virtually brought together around one table, heat- 
ing contractors and engineers from widely separated parts 
of the country. In these discussions many men have taken 
what might be termed a postgraduate course in heating. 
The solutions for heating problems that are sent in, and 
which are discussed in the Round Table articles have in- 
creased to such a degree as to warrant the assumption that 
a decided advance has been made in heating knowledge. 


OIL BURNERS 

URING the past year there has been increased co- 
D operation between oil burner-manufacturers and oil 
producing companies. One result is that a great deal has 
been done toward the standardization of oil specifications. 
The oil burning industry is looking forward confidently 
to a time when refined fuels will be used widely, and 
mentions liquid fuels from the low temperature distilla- 
tion of coal and oil from oil shale as sources of supply. The 
information given in various articles on oil burners, on 
oil burner safety controls, the selection and sale of oil 
burners, analysis of the oil burner flame, oil for the fu- 
ture, oil burner ordinances, and many other subjects 
rélating to oil burners, form a bibliography on oil burners 
which the oil burner dealer and manufacturer cannot 
afford to ignore. Oil burner manufacturers and makers 
of oil burner accessories estimated the 1926 sale of their 

products at $96,000,000. 


VENTILATION 

AVING BEEN educated in the matter of pure food 
H and pure water, the public is now gradually getting 
the idea of pure air. People are also learning that provid- 
ing pure air in buildings is part of the science of heating. It 
is the business of the heating contractor or engineer to 
provide air not only of the right temperature but also 
air that has the right humidity and velocity,—air that is 
free from bacteria and dirt and which has that indefinite 
characteristic spoken of as “‘that vital quality.”” Numer- 
ous articles appeared in ‘“‘Domestic Engineering,’ during 
1926 which contributed to a more general knowledge of 
ventilation. 

Many were the discussions during the last twelve 
months that swept back and forth across the field of ven- 
tilation, and which circulated about such subjects as open 
window and forced ventilation in schools, the use of 
ozone in ventilation, the action of the American Public 
Health Association in passing a resolution advocating 
open window vs. mechanical ventilation, the belief of the 
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majority of heating and ventilating engineers that me- 
chanical ventilation (when properly designed and in- 
stalled) leaves nothing to chance, while open window ven- 
tilation leaves everything to chance. Various phases of 
these subjects were discussed and numerous articles were 
published on the subject of ventilation. 


SPECIAL PROJECTS 

URING the past year plumbing, heating and ventilat- 
D ing contractors and engineers have branched out into 
new lines. These, in every instance, were closely allied to 
plumbing, heating and ventilating. Insulation is one of 
these lines. Heating contractors are beginning to look 
upon themselves not only as producers but also as con- 
servers of heat, and in some instances in order to get 
insulation applied at the time and in the manner required, 
find it necessary to have their own workmen do the in- 
sulating work. In these instances the handling of the 
insulation is usually a laborer’s and not a carpenter’s or 
plasterer’s job, so they do not run counter to the car- 
penters’ or plasterers’ union. 

An increasing number of contractors are adding weld- 
ing outfits to their equipment, and not only use them in 
cutting work and in connecting pipe but also in doing out- 
side jobs of welding as well. The information provided in 
“Domestic Engineering’ during 1926 along these lines, 
showed many a contractor how he could add a few dollars 
to his income, by means of welding. 

Articles on foreign plumbing and heating installations 
called attention to the opportunities for contractors, for 
manufacturers, in foreign lands. For instance, a large 
Manchurian hospital described in an article was equipped 
almost completely with American plumbing and heating 
goods. 

Electricity is such a widely used product that it is 
almost necessary that contractors in every building trade 
know something about it. This is particularly true of the 
plumbiag, heating and ventilating contractor. He is con- 
stantly in touch with electricity in the installation of oil 
burners, in the use of the thermostat, running water on 
the farm outfits, ete. Instruction in electricity useful for 
the plumbing and heating contractor was published in 
1926 and will be continued in 1927. 

Public comfort stations have been advocated through 
the pages of ‘‘Domestic Engineering,’ for nearly thirty 
years. In recent years they have been increasing rapidly 
in number. Master plumbers are showing automobile 
manufacturers, manufacturers and buyers of gasoline, as 
well as towns and cities, how they can increase their busi- 
ness and the good will of the public by establishing com- 
fort stations. 

The equipping and maintenance of modern swimming 
pools is another of the many new projects that have been 
covered in the pages of this paper. 


THAT ATTRACTED NATION-WIDE 


ATTENTION 


NUMBER of technical articles published throughout 
Aa. year attracted more than the usual amount of 
attention. Many of them were quoted in house organs, 
in business papers, in newspaper and popular magazines. 
Among the articles of this class were; an article which 
showed by means of exact data what it costs to use too 
little air or too much air in boilers equipped with oil 
burners; an article on mechanical oil burners and heating 
boilers; an article in which plumbing codes of the United 
States were analyzed in table form in such manner that 
they could be compared point for point; an article on en- 
closed radiation; an article on copper radiation; an article 
on training plumbing apprentices with a list of plumbing 


ARTICLES 
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and heating schools in the United States; the publication 
of plumbing symbols; an article entitled ‘“Half-Knowledge 
is Dangerous in Ventilation” which was commented upon 
by many magazines and papers, and copies of which were 
distributed widely; an article on thawing pipes by elec- 
tricity, steam and hot water, which elicited favorable com- 
ment and inquiries for further information from almost 
every part of the country; an article on a simple method 
of estimating radiation; an article on forced ventilation 
in the schools of St. Louis; an article on how to compile 
such information as is contained in each issue of ‘‘Do- 
mestic Engineering”’ so that this information can be found 
when wanted. 


MANUFACTURE, USE AND HANDLING OF PLUMBING 
AND HEATING DEVICES 
HEN AN oil burner manufacturer engages a man 
WW to sell his oil burners he insists, in most cases, 
that the prospective salesman visit the factory and learn 
just how the burners are put together and study the vari- 
ous processes of manufacture. This is not only true of the 
oil burner manufacturer but of the manufacturers in 
many other lines. How can a man talk intelligently about 
the products he handles unless he knows something about 
how they are made? So what might be termed a course 
of instruction in the manufacture, handling and use of 
faucets ran for many months in ‘Domestic Engineering”’ 
during 1926. It was preceded by a similar story on the 
manufacture, handling and use of brass pipe. 


NEW DEVICES 

URING 1926 literally thousands of new devices hav- 
D ing some connection with plumbing, heating and 
ventilating were put on the market or patented. A great 
many new types of oil burners were patented and offered 
for sale. Among the new devices that appeared during the 
past twelve months might be mentioned several pipe 
threading and reaming machines of different designs; cast 
iron smoke pipe; an electric solder pot; circulating pump 
for ice water; wood casing for underground steam lines; 
cooling systems for drinking fountains; three stokers 
were presented to the public for use with domestic boilers; 
various types of radiator enclosures made their appear- 
ance; new types of copper radiation and unit heaters were 
put on the market; a new insulation made of puffed gyp- 
sum attracted attention. Other devices were a new con- 
trol for oil burners, a white china faucet, an oil 
burner and stove combination, a pipe bender vise, a gas 
burner which controls the shape and direction of the 
flame, a tool for notching joints when running pipes, sew- 
age ejectors, a gas fired incinerator, apparatus for clean- 
ing clogged service pipes, an ozone sterilizer for swim- 
ming pools, new water pumping systems, new die stock, 
a power winch for lifting boilers, radiators, etc., an elec- 
tric sink and dish washer, an electric water heater, a new 
home electric power plant, a device which shows the level 
of water in a tank some distance away, a scale used in 
grading pipe and a closet tank, a feature of which is a 
loose ball which closes the outlet. 


sink 





Plans are being prepared covering the construction of a 
$200,000, six-story and basement apartment building for 
San Francisco. It will be erected near the corner of 
Filbert street and Van Ness avenue. The architects are 
Clausen & Amendes. 

A permit has been issued for the construction of a 
two-story concrete public school building, Oakland, Calif. 
It will be built on East 98th avenue, opposite Cherry 
street, at a total cost of $133,000. The architect is J. J. 


Donovan, 1916 Broadway. 
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One of the fine 
displays described 
during the year 


Milt Marvels 





Broadcasts 


And tells how and why he named his 
1926 Merchandising Stories 


OOD EVENING, folks! I’m new at this broadcast- 
(5 ing stunt, but that’s the way I’ve heard some of 

the announcers get started. Anyway, don’t mind 
how I go about broadcasting—the important thing is the 
material I’m going to put ‘‘on the air.” 

I’ll ask you to believe that station W-something-or- 
other has requested that I speak to merchandising fans; 
and that they asked me to speak on the subject, ‘‘How I 
named my stories, and why.’’ You know, when you go 
to a movie, often times you wonder where the dickens 
the movie people got the name for their picture. The story 
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and the title don’t seem to be even distantly related. 
But—and I notice the ‘artists’? who broadcast always 
do this—I’m going to let you into a little secret. I take 
a bit of pride in naming my merchandising stories. In 
fact, I’ll let you all the way into my secret. I never write 
a story until I’ve named it, which means that I never 
write a story until I’ve gone into it so thoroughly, and 
digested all the good points about it, that I know why 
the chap about whom I’m writing has been successful 
And in my story titles I try to sum up the most important 
reason, among all that I’ve learned, for his success. 
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All right, now, give those tuning dials one last twist, 
open the window and let the static out, get the volume2 
just right, and sit back—provided your A and B batteries 
are in proper working order—and learn why I named 
my stories as I did during 1926, and what I learned while 
I was trying to name them. 





FRIENDLY MERCHANDISING 

BOUT a year and a half ago, a young man stood up 
A before a group of advertising and sales managers 
and told them some things about the master plumber. He 
told it to them as a master plumber. He told it straight 
from the shoulder. And I think he told them some things 
they hadn’t known, or had forgotten. Anyway, he made 
an impression. Later I went to his home town and learned 
something about the way he—and his brother—run a 
highly successful business. 

The young man’s name was Michael (Mike for short) 
Crowley. He and his brother, Bill, have a nice business 
in Peoria. After I had spent almost a whole day with 
them, and after I had talked with the advertising man- 
ager of one of the Peoria papers, I pounded my type- 
writer enthusiastically for several hours. And what I 
wrote at the head of the first sheet—the name under 
which the story was published just one year ago, in our 
1926 Annual Number—was “Service with Friendliness.” 
And I think that any one in Peoria who has had any 
dealings with them would take me by the hand and tell 
me that the name was just about the very best that I 




















A window display for Thanksgiving time. 
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could have hit on. It summed up so thoroughly the spirit 
of that organization. 

There’s friendly atmosphere in the store 
something more than courteous treatment 
get friendly treatment. And I remember that 
there three people came in who had very good reason 
to be grateful for the friendliness of these two men. Their 
advertising is friendly, in that it looks at things from 
the housewife’s angle. They present their 
their service in its relation to conditions. 
Crowley boys are mixed up in a lot of 
services. 

I’m like every other “artist.” 
light. So I’m going to let Mike Crowley say just 
sentence to you—a_ typical friendliness. 
*You’ve got to remember,” that’s Mike folks, 
“that advertising only creates the opportunity to serve.” 
Now, I’m back at the microphone again. The Crowleys, 
you see, figure that an inquiry from an advertisement is 
the commencing point for the friendly policy. They can be 
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there. They 
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I want to be in the lime- 
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message of 
speaking, 


friendly in more ways than I have time to relate. I’ll be 
generous. I’ll let the advertising manager of the news- 
paper in which they advertise speak to you. Right here, 


sir—that’s it, talk right into that little round thing with 
the air holes in it. ‘I wish the Crowley family had about 
a dozen brothers in it, and every one of them in business 
in Peoria. It would be a pleasure to do business with 
them.”’ That’s a nice reputation to have, don’t you think 
so, folks? 
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GOOD MANAGEMENT 

OW, folks, let’s look at another side of this business 
N of ours,—the management side. We hear a lot 
about Henry Ford and his standardized plan for turning 
out his—er—cars by the job lot. But what if Henry, 
instead of having all his production concentrated under 
one roof, had to work, as is the case with The Samuel A. 
Esswein Heating and Plumbing Co., Columbus, O., with 
the broad Ohio sky as the roof of his plant? MHere’s a 
company doing business, not in one building, but through- 
out Ohio, and even farther. Henry would sure enough 
find that he needed “Good Management,’’ which was the 
way I labelled the Esswein story. Looking back over that 
story I notice that I summed up some things that were 
said to me while I was down there—some things about 
management that stood up sharply in my mind. There 
are many ways to lose money in this game of ours, but 
only one way to make it—by good management. It’s a 
good thing for the men to see signs of good management 
—it keeps their morale up. The time to get management 
into a business is when it’s small. The plumbing and 
heating man has just one enemy—time. To lose time 
on a contract is to lose money. And the only way to 
conserve time is through good management. 

I remember feeling rather proud of the industry after 
I had visited the Esswein establishment, with its special- 
ized production problems which require a mighty fine 
brand of management to keep things moving so that com- 
plex installations will be completed on time. 

For that story I entitled, “Keeping Everlastingly At 
It,”’ I hopped over to Greensboro, N. C., where the Hard- 
ing Heating Co. does things a little differently. They do 
not, for instance, conduct a store. But by consistent ad- 
vertising, by keeping in constant touch with architects 
and prospective builders, they have overcome what some 
might consider a handicap—what I myself consider some- 
thing of a handicap. I had it called sharply to my atten- 
tion while I was working on that story that there are two 
kinds of opinion concerning advertising which are abso- 
lutely wrong. One is that advertising is of no value; the 
other is that advertising should accomplish miracles. The 
Harding Co. hold to neither of these extremes. They 
know, and the growth of their business bears them out, 
that by keeping everlastingly at the advertising and sell- 
ing phases of the business, they produce results. They 
applied my title in other ways, too. They everlastingly 
demand a profit on jobs they take. They know that profit 
is the life-blood of a business. 

I’m going to sink my temperament for a while, and 
let Mr. Harding say a little more than the one sentence 
I’ve allowed the others. I want you to get his viewpoint 
on advertising. Tune out the static, and that station you 
can just hear playing one of the latest jazz melodies. All 
set? All right, Mr. Harding: 


HOW TO VIEW ADVERTISING 

6é E CANNOT recall any particular instance as to 

W now our advertising brought us results, but from 
time to time in talking with people we have had them 
mention, ‘We saw your ad so and so,’ and on some one or 
two occasions the remark has been passed by some pros- 
pective customer that we do a little more than is ordi- 
narily done by heating contractors, showing us that our 
advertising has had some attention from the public. Now 
add to this that as far as the general public is concerned 
in this locality we are total strangers, having no life-time 
friends or relatives to help push our game for us, we feel 
that our advertising has paid because it brought us before 
a public to which we were strangers and enabled us to 
do the business with this public that we have done.”’ 

I ought to be rewarded for turning over the microphone 
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to Mr. Harding for two reasons: First, because it was a 
noble thing for me to do. Second, because what Mr. 
Harding has said was dollars in your cash box, if you’ll 
apply it. Maybe I’ll get a few telegrams of congratula- 
tion. 

Now, folks, the people who manage this here broad- 
casting station I’m using have warned me that if I go on 
yarning at this rate, I’ll come to the end of the time 
allotted me without getting my whole story across. They 
tell me I’m too enthusiastic about what I’m saying. I 
used to think the air was free, but times do change. It 
seems that it isn’t, and that a few pages hence I will 
have to “get off.”’ So I’m going to yarn on in my own 
way and instead of going through each story in the order 
it appeared, I’ll just give you the meat of them all and 
sort of weave my story around the titles. 

One of my stories was called “Principle and Practice,” 
and in writing it I aired my pet opinion that there isn’t 
any difference between the principles of merchandising as 
they are applied north or south, east or west, big town 
or little town. I’ve seen and sold advertising campaigns 
that worked in cities of 50;000 and in cities of 500,000. 
And when I ran into the Dayton Sanitary Engineering 
Co.’s story of how they had put over a nice merchandising 
stunt in Dayton, O., I had another concrete case where the 
merchandising principles had once more proved that they 
will work anywhere. Of course, this merchandising plan 
was worked with that same ‘‘Thoroughness” which I 
found practiced by Perkins & Curtis, of Auburn, Maine, 
where they don’t let go of any detail of the business until 
it’s right. 

I have found plenty of evidences during 1926 of that 
“Good Judgment”? which impressed me in connection with 
the policies of R. T. Morrill, of Beloit, Wis. I can’t put 
him on the air just now, so I’ll quote something he said 
to the effect that ‘‘He who watches his credit is a business 
man. We watch our credit by watching our customers’ 
credit.’’ It was he, also, who pointed out the weakness 
in the argument that it pays to take a job at or below cost 
because of the advertising in it. As he said, that same 
chap wouldn’t spend $100 a year on advertising; although 
he will invest a bit of his capital in a job because he 
thinks that he will get advertising in that way. 

You’ll agree with me that, although I have some strong 
convictions concerning merchandising, I’ve never tried to 
force them on our readers without following the rule 
which won success for John O’Neill & Sons Co., of Spring- 
field, I1l.—‘‘Demonstrate.”’ I named their story with just 
that one word because in their salesroom they demon- 
strate. ‘“‘Andy’’ O’Neill has, since I wrote that story, been 
gathered to his fathers and will be missed by many a 
friend when Illinois convenes for its annual meeting of 
1927. 

I’ve tried to demonstrate that merchandising pays by 
showing you how master plumbers and heating contractors 
actually put it to work. In fact, ‘‘The Mark of Merchandis- 
ing,’’ as I called the story of P. A. Van Bebber of Peta- 
luma, Cal., is always to be noted about the successful 
plumbing and heating establishment. Good displays, good 
salesmanship, aggressive merchandising, going after busi- 
ness instead of waiting for it to come of its own accord— 
these are the things which form the ‘mark of merchandis- 
ing,’’ and which aid, as they did in the case of William F. 
Hildeman, president of the Illinois association, in ‘‘Estab- 
lishing Confidence.”’ 

Imagine the situation in which Mr. Hildeman finds 
himself. A man comes up to him on the street, tells him 
he’s going to build a new home and says, “Bill, put in 
the plumbing and heating and send me the bill.’’ That 
happened while I was with Mr. Hildeman. And it grew 
out of his fine, seasonable window displays, his consistent 
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The modern idea of the Beautiful Bath Room is exemplified 
by the presence of the pedestal type of Lavatory, and this 
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The almost universal use of Enameled Iron for Sanitary 
Plumbing Fixtures is justified by Durability, Utility, and 
Appearance. 


Wolff Afton, like all of Wolff Products, is made by 
highly skilled artisans in our modern plant, whose indi 
vidual pride has built “Quality” into each article, and has 
established its reputation among the plumbing trade every- 
where for more than seventy years. 


To the plumber whose aim it is to faithfully serve the 
building public, the Wolff line offers a selection for all re- 
quirements. Write for our handsome “Suggestion Booklet” 
in which these goods are shown. 
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advertising. Once his store sales amounted to $35 a 
month. He put good displays to work and his peak sales 
have been as high as $400-——a nice contribution toward 
overhead expenses. 


MAKING A PROFIT 

ROFIT is always a topic of intense interest. It was 
P: real pleasure to prepare for publication the story 
called ‘“‘Where the Profit Begins.”” McLundie Co., of 
St. Louis, Mo., ‘make a ritual of estimating.” It is their 
theory that the profit that isn’t in the estimate won’t be in 
the check that pays for the job. It’s a good theory. Too 
many things can upset even the properly figured estimate; 
why hope that good luck will enable you to get a profit 
out of a job on which you haven’t figured it? The 
McLundie people put the profit in the estimate and then 
check the cost of each phase of the job so that they know 
at all times where the job stands with reference to the 
profit it is going to yield. 

Gresley & Co., of Pt. Huron, Mich., have come at this 
profit matter from a little different angle. They believe in 
“Organizing for Quick Turnover,” in the theory upon 
which great retail mercantile establishments have been 
built up. Quick turnover means good salesmanship, good 
merchandising, good advertising. It means in their case 
house to house solicitation, a consistent advertising cam- 
paign, a selected mailing list, and a firm collection policy. 
Every angle of their sales policy is designed to bring the 
maximum pressure to bear upon the prospect and by pro- 
ducing a large number of installations, with a smaller 
margin of profit and a quick payment, to yield a fair 
profit. Only very recently we had the story, ‘“‘Plus Over- 
head,”’ built around the experiences of Frank E. Irish, of 
Indianapolis. Mr. Irish did a courageous thing. He re- 
fused to take the very first job offered him. His cus- 
tomer wanted a $10 “cut’’ and Mr. Irish refused it. His 
policy has hardened into a habit with him, and he doesn’t 
care to take business which will not yield him a profit. 


HOW MEN VIEW THE BUSINESS 

T’S ALWAYS mighty interesting to me to see the atti- 
I tude of mind the men I interview have toward their 
business. And, believe me, that attitude runs all the 
way from being disgusted with it (about which I’ll have 
more to say—in a few minutes) to complete satisfaction. 
The Alaska Plumbing & Heating Co., of Portland, Ore., 
looks at the plumbing business, ‘‘As the Public Sees Us.” 
It is their viewpoint that this is the important thing to 
bear in mind—the impression the store, the shop, the 
workers, the office force, make on the buying public. 
They completed last year a splendid place of business 
which fulfills perfectly their desire to present it to the 
public as an enterprise worthy of absolute confidence. 

“When Opportunity Knocks” in this business of ours, 
a man must be on the alert. J. Miller Heidweiler was on 
the job when his opportunity came to call. But he, too, 
refused to take in the opportunity if he couldn’t do so on 
his own terms. Since his opportunity was in the form of 
a string of jobs it may be said that he was holding firmly 
to the principles upon which he felt he could build a sound 
business. I say more power to the man who has the 
courage to do that! 

One hears a number of complaints about the plumber 
who puts up the sign, ‘‘Back in an hour.”’ Johnson Bros., 
of Champaign, Ill., believe in ‘‘Appearing in Person,”’ that 
practice so valuable to the movie star. There is never a 
moment during the business day in the Johnson estab- 
lishment when you can't get authoritative information. 
There’s always someone on duty who can do anything 
from quoting you a price to letting you sign a contract. 
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There isn’t time to go into all the details of the prac 
tice which is indicated by the name given to the story 
of R. W. Timmons, of Richmond, Cal., ‘‘Sell "Em.” He 
does it, to the extent that a man seven miles away said 
that you couldn’t miss his place of business because the 
windows “always looked so darn nice.’’ Mr. Timmons sells 
’em all along the line. Buy a washer in his store and 
he puts it into a nice clean bag for you. Little details 
are watched so that the customer, no matter how small 


‘his purchase, will receive a most favorable impression. 


SOME SELLING PRACTICES 

HAT Have You to Sell?” is the question I put 
W at the head of the story built up around J. 
Frank Scott, Kelso, Wash. Mr. Scott operates in a small 
community. In order to increase his business he has 
studied the matter of selling until he has reached this 
conclusion: ‘I not only sell the customer a job, but I 
sell him good will and friendship,’’ and since the process 
of giving good service is worthy of a reward, he proceeds 
to ‘‘prove that to give good service I must make a profit.’’ 

The Akron Plumbing and Heating Co., Akron, Ohio, 
believes that “‘Service is the Big Word.” Realizing that 
the word “service’’ has been seen in some rather poor 
company, they have surrounded it with every evidence of 
a desire to serve. Their display room is as complete as 
possible, so that the customer may know that they want 
to serve him in ways big and little. Good workmen render 
the right kind of service; consistent direct mail advertis- 
ing keeps the message of service fresh in the minds of 
customers and prospects. The trade press is searched 
carefully for service and selling ideas, which are filed 
away carefully for reference. They want to be prepared 
at all times to meet every demand upon their organization. 

A. M. Toussaint, of Madison, Wis., has insisted upon the 
virtue of “Pride of Craftsmanship,” and has built, a 
business upon his reputation for exceptionally well-done 
pipe covering jobs. You have only to look at a photo- 
graph of one of his installations to know that the man 
or men who worked on it had had a high standard of 
excellence impressed on their minds. 

And that word “excellence”? reminds me of that other 
story of mine, ‘‘The Last 5% of Excellence.” It’s a phrase 
I took right out of the mouth of one of our staff here in 
the office when he was telling me about Richardson & 
Qyer of Kansas City, Kans., who believe that it’s the 
finishing touches to the job, to the service rendered, which 
give the impression of perfection. They take care of 
jobs in accordance with a tried plan. There’s water on 
the job when the brick mason needs it, and there’s no 
water in the excavation when it isn’t wanted. The permits 
are taken out and the work done in such time that no 
other contractor on the job can point an accusing finger 
at them. In their opinion, their job has only commenced 
when the contract is signed. Until that last “5% of ex- 
cellence”’ has been installed, the job isn’t finished. 

All this would seem to point to the fact that these 
men, like the A. S. Blunk Heating Co., of Louisville, had 
decided when they started out in business that they were 
“In Business To Stay.” The Patterson-Stewart Co., of 
Springfield, Ill., are set to stay in business because they 
decided to ‘“‘Get the Statistics Habit.”” It was mighty. fine 
to have Mr. Patterson put his finger immediately on the 
figures he needed to substantiate the points he made. 
And he has done what seems to be a good job in selecting 
the present location for his business. It looks as if it 
were right in the line of the natural expansion of the 
big central business district. 

But to come back to the Blunk Co. They’ve done some- 

(Continued on Page 154) 
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can be obtained anywhere— from any jobber. 
It is the one dependable boiler liquid that you 
can sell with certainty of offering a better 
product for less! Demand CHACO-W— ask 
your jobber! 
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Honeywell— 
Will Make Extra Profits 


for You 


The proven dependability of Honeywell, 
the new measure of comfort, efficiency, safety 
and economy which it will bring to any instal- 
lation, means customer satisfaction, invalu- 
able word-of-mouth advertising, and resultant 
extra profits for you. 


There are thousands of homes all over the 
country waiting for the convenience of a 


dependable, positive automatic control. 


You cannot make a heating installation 
every day in the week, but you can install 
Honeywell at any time. Take advantage of 
this great market, do your part, so that in 
1927, you will share in the remarkable success 
and prosperity of Honeywell. 


The Honeywell Heating Specialties Co. 


Wabash, Indiana 
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The leading manufac- 
turers of heating boilers 
recommend Honeywell 
exclusively. Of the im- 
portant automatically 
controlled domestic oil 
burners listed as standard 
by Underwriter’s Labor- 
atories, Inc., a majority 
is equipped with Honey- 
well controls. 
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Planned programs make 





successful conventions 


Planning the 1927 Convention 


A review of association 


activities for 1926 and 


some suggestions for 1927 convention programs 


O BE MOST successful, a convention should be 

carefully planned. For the most part, the com- 

mittees entrusted with the laying out of convention 
programs are busy men, with their own concerns to look 
after. They must often make personal sacrifices in order 
to give attention to plans for their state convention. 

In order to give all possible aid to those who will be 
responsible for convention programs during 1927, 
“Domestic Engineering’’ has kept a special file of reports 
of 1926 conventions and has endeavored, as far as pos- 
sible, to trace developments in matters discussed in the 
various state meetings. In addition, it has endeavored to 
secure expressions from those who have been active in 
association work in the past year as to what things ought 
to be included in programs for 1927 conventions. 

This plan has met with general approval. George F. 
Reeke, of Green Bay, Wis., a past national director, in 
referring to the plan, feels that the inclusion in this issue 
of “one or more pages of condensed thoughts which one 
can refer to readily, will be of value. I believe, with 
thoughts expressed by so many contributors throughout the 
U. S. A., enough material could be gathered to keep any 
convention busy.”’ 

And we hope by this plan to present such thoughts as 
will be in line with what Don Holt, Sioux City, Ia., now 
chairman of the national Educational Committee, has to 
Say: “The question of selecting topics for discussion at 
a state convention is one that should be considered solely 


ed 
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from the standpoint of stimulating intense interest, unani- 
mous discussion and followed by some sort of action.’’ We 
hope, also, that this presentation of suggestions by men 
interested in association affairs will be materially helpful 
in securing the result which National President Albert J. 
Wilson has asked for—make 1927 a big convention year. 
The first step in our plan was to go through the con- 
vention reports for 1926 and to select from them those 
topics to which the greatest amount of attention was 
given. Our next step was to write to men active in the 
industry in each state asking what developments had 
taken place with reference to those matters since the last 
state convention. For convenience in refreshing the 
memory of those who will be working on the 1927 pro- 
grams we list the states below with a brief summary of 
the more important topics taken up. 
Alabama 
The need for a new state plumbing code. 
Apprentice training. 
The ‘‘Make a Wholesaler a Wholesaler” resolution. 
Arkansas 
A new plan for financing the employment of a field 
secretary. 
The adoption of a state plumbing code. 
The ‘Make a Wholesaler a Wholesaler’’ resolution. 
California 
A plan for a quarterly conference of association 
officers. 
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A budget system for association finances. 
The ‘‘Make a Wholesaler a Wholesaler’ resolution. 


Colorado 
Apprentice training. 
Management methods. 


Connecticut 


Improvement of sanitary conditions. 


Identification cards for mem- 
bers of the association. 
Separation of contracts for 
plumbing and heating in 
public projects. 
Florida 
Apprentice training. 
State organization work. 
Georgia 
Co-operation with manufac 
and wholesalers in 
ative and educational 


work 


Lot plumbing codes. 
The iake a Wholesaler a 
Wholesaler” resolution. 
Illinois 
Apprentice training 
Co-operative advertising. 
Plumbing and heating re- 
search work. 
Indiana 
Appointment of a paid secre- 
tary. 
A budget plan for financing as- 
sociation work. 
Iowa 
Apprenti training. 


Deierred payment plans. 
Credit conditions. 


Kansas 
Appointment of a state ap- 
prenticeship committee. 
Work of the state code com- 
mittee. 


The “Make a Wholesaler a 
Wholesaler” resolution. 
Kentucky 
A state plumbing code. It 
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will be remembered that Kentucky had little time for 
its own problems last June, since it was host to the 
national convention. 

Louisiana-Mississippi 


The investigation of the plumbing legislation of these 


The “Make a Wholesaler a Wholesaler” resolution. states. 
The organization of ladies’ auxiliaries. 








These are suggested topics for dis- 
cussion in 1927 conventions 


Employment of field secretaries 

Association finance 

**Question Box’’ discussions 

Plumbing and Heating research 

Association advertising and publicity 

Legislative work, with particular reference 
to codes 

Trade relations 

Securing attendance at local meetings 

Securing new members 

More efficient methods of installation 

Deferred payment plans 

Merchandising 

Profits 

Apprentice training 

Codes of ethics 

Bookkeeping 

**Heat by Radiator’? campaigns 

‘Bath a Day’? campaigns 

Better sales rooms and displays 

Elimination of direct selling and estimat- 
ing by wholesalers 

Foreman training courses 

Co-operation between members of associa- 
tions 

Zoning systems to expedite state associa- 
tion work 


Credit conditions 








The ‘‘Make a Wholesaler a Wholesaler’”’ resolution. 


Montana 
A state plumbing code. 
Better public relations public- 
ity. 
The ‘Make a Wholesaler a 
Wholesaler” resolution. 
Maine 
The appointment of a legisla- 
tive committee. 
Endorsement of the _ state 
plumbing code. 
Apprentice training. 
Massachusetts 
The establishment of an ap- 
prenticeship commissioner. 
The continuation of the serv- 
ices of a field secretary. 
Endorsing the public comfort 
station movement. 
Approving the ‘‘Make a Whole- 
saler a Wholesaler’”’ resolu- 
tion. 
Michigan 
The proposed state plumbing 
code. 
A zoning plan to strengthen 
the association. 
Minnesota 
A proper lien law. 
A state plumbing code. 
Apprentice training. 
Insurance. 
Missouri 
Zoning plan for a membership 
drive. 
Work of the legislative com- 
mittee. 
The “Make a Wholesaler a 
Wholesaler’ resolution. 





The Minneapolis mill district skyline. Minneapolis is the 1927 National convention city 
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Make 1927 a ‘Record-Breaking Year! 





VECTO has Earned the Enthusiastic 


Endorsement of Thousands of Owners 


There is nation-wide endorsement of VECTO as the easiest, 
cleanest and best heater for the small home, store, etc. 


Public acceptance is so widespread that you should have 
no difficulty in largely increasing your business in 1927 
by making VECTO available to every small home and 


building in your community. 

The New Year’s VECTO Profit Plan will make it easy for 
you! Our Sales Building Service during 1926 proved em- 
inently successful for hundreds of heating merchants. The 
plan for 1927 is even more complete and will reap far 
greater rewards for those who make use of it. 





The Double-Door Waitt for Our VECTO Salesman! 


VECTO Warm Air Heater 


AMERICAN RADIATOR (OMPANY 


Showroomsand Sales Offices: New York,Boston, Providence, New Haven, Newark, Philadelphia, 

Baltimore, Washington, Richmond, Buffalo, Pittsburgh, Cleveland, Detroit, Cincinnati, Atlanta, 

Chicago, Milwaukee, Indianapolis, St. Louis, St. Paul, Minneapolis, Omaha, Denver, Kansas City, 
San Francisco, Los Angeles, Seattle, Toronto, London, Paris, Milan, Brussels, Berlin. 

















AMERICAN RADIATOR COMPANY 


Makers of IDEAL Boilers, AMERICAN Radiators, ARCO Hot 1807 Elmwood Avenue, Buffalo, N. Y. 
Water Supply Heaters, VENTO Ventilating Heaters, I would be pleased to have your salesman call. 


Heat-Controlling Accessories, etc. y 
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KIBLER HIGH SCHOOL 
Tonawanda, N. Y. 


Architect: 








Edward B. Greene & Sons 
1 Niagara St., Buffalo, N. Y. 
Engineer: 
H. P. Dempsey 


232 Delaware Ave. 
Buffalo, N. Y. 
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Plumbing Contractors 
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The Beaton & Cadwell Simplex Flush Valve 
is ideal for schools as well as all other places 
where rough, hard service is encountered. 
Shrewd builders everywhere are insistent on 
it and you, too, can be absolutely certain of a 
quality job and profits that stay with you by 


concentrating on this popular brand. 


Ask your jobber to send you 
“Simplex.” 


THE BEATON & CADWELL MFG. CO. 


Established 1894 
NEW BRITAIN, CONN. 
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Nebraska 

Apprentice training. 

Selling the farmer. 

The ‘‘Make a Wholesaler a Wholesaler’’ resolution. 
New Jersey 

The state sanitary code. 

Legislative matters, such as securing changes in the 

court handling of small claims. 
The “Make a Wholesaler a Wholesaler”’ resolution. 


DOMESTIC ENGINEERING 


NI 
uw 


Monthly conferences between master plumbers and 
journeymen. 

The ‘‘Make a Wholesaler a Wholesaler” resolution. 

Pennsylvania 

Adoption of a budget plan for taking care of associa- 
tion finances. 

Employment of a field secretary. 

A foreman training course, 

A state plumbing code. 





ee = 











Nicollet Ave., principal street of Minneapolis 


New York 
A joint conference of manufacturers, wholesalers and 
master plumbers. 
The work of the legislative committee. 
The establishment of plumbing boards in the state. 
North Carolina 
Appointment of a code committee to present a code 
to the legislature. 
Association advertising. 
Sliding scale of membership dues. 
North Dakota 
A state plumbing code. 
The ‘‘Make a Wholesaler a Wholesaler” resolution. 
Ohio 
Strict credit conditions. 
An apprenticeship conference. 
A joint conference between master plumbers, whole- 
salers and manufacturers. 
Oklahoma 
Apprentice training. 
Zone meetings. 
The ‘‘Make a Wholesaler a Wholesaler” resolution. 
Oregon 
A midyear conference of the board of directors. 


South Dakota 
Apprentice training. 
Adoption of the ‘‘Hoover’ 
Tennessee 
Establishment of a committee on legislation and 
management, and a survey of its requirements. 
The ‘Make a Wholesaler a Wholesaler” resolution. 
Texas 
Employment of a field secretary, and method of 
financing this plan. 
A state plumbing code. 
Local conferences of wholesalers, manufacturers and 
master plumbers. 
Utah 
A membership drive. 
Apprentice training. 
The establishment of ladies’ auxiliaries. 
West Virginia 
A state plumbing code. 
Management methods. 
Apprentice training. 
Virginia 
A zoning plan. 
Co-operation with the state board of health. 


’ 


code. 








—, 


semreneeal dicaseednemagierengeamnenmenanagaritesanansesacemsiiilmmmaiattaaees 















Fitted 


i a gy Age 


-— —— ee a eee 


DOMESTIC ENGINEERING 





‘J 

5 

j 
Lom 








(_ »- 22 fom : 
e is * j 
r- a Pr) Att | 6 [ : 

Mak: r+ i. | : 


f 
I 
—— 
a4 


sGNARCH 


60” MONARCH 
SMOKELESS BOILER 


PAGE SMOKELESS BOILERS 


“The Distinguished Service Line’ 


VER seventy years have passed since the first cast iron boiler left our plant, 
which by the way, was the first cast iron boiler manufactured in America. 
Since then, The William H. Page Boiler Company, pioneer boiler manu- 

facturers, have been producing a complete line of Round and Square Steam 
and Hot Water Boilers which hold a place of domination in the heating field 
today. 

The Monarch Smokeless Steam Boiler is a combination of perfected 
mechanical construction and durability, brought about through these many 
years devoted entirely to the manufacture of heating boilers. 

There is no requirement or need in heating boilers that cannot be met by 
Page Boilers. 

WRITE FOR CATALOG. 


THE WM. H. PAGE BOILER CO. 


Makers.of a Complete Line of Round and Square Steam and Water Boilers 


General Offices: 200 Madison Ave., New York Warehouse: Bush Terminal 
Branch Offices and Warehouses: Boston, 123 Beverly St.; Philade!phia, 1718 Sansom St.; Cleveland, Rose Bldg. 
| FACTORY: MEADVILLE, PENNSYLVANIA oe 
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Apprentice training. 
Washington 

Development of the zoning plan. 

The ‘““Make a Wholesaler a Wholesaler”’ 
Wisconsin 

Employment of a state organizer. 

The state plumbing code. 

Apprentice training. 


resolution. 


It is obvious that if, in every one of these states, the 
program of activities discussed in 1926 had been carried 
to completion, we should have an almost ideal state of 
affairs. However, improvements are not secured by one 
year’s effort. Nor should it be discouraging that these 
subjects have been talked about at every convention for 
a number of years. We are steadily progressing. In one 
state, apprenticeship training has been pretty well or- 
ganized. In another association growth has been steady 
due to certain plans, such as the zoning arrangement, 
which has been adopted by a number of states, and the 
employment of field secretaries charged with organization 
work. 

The second step taken by ‘Domestic Engineering” in 
its plans to trace developments during the year, and to 
secure suggestions for 1927 convention programs, was 
to get in touch with association officers and chairmen of 
committees in the various states. We have not had replies 
from the thirty-six states listed above; but replies have 
been received from a sufficient number to give a good 
general picture of progress, and to furnish some practical 
suggestions for discussion during the year just commenc- 
ing. 

FIELD SECRETARIES 

OE H. BILHEIMER, JR., secretary of the Arkansas 
J association, referring to the plan to employ a field 
secretary, writes: ‘‘We have not as yet employed a field 
man, although we have been accumulating a fund with 
that idea in mind. We may possibly employ a man in a 
month or so, before the next state convention, to go over 
the state and stimulate interest and get new members 
for the association.” 

In discussing this matter of a field secretary, C. H. 
Maloney, chairman of the Resolutions Committee for the 
last Indiana convention, pays tribute to the work of J. H. 
Daniels, president of the Indiana association. We shall 
quote Mr, Daniels a little later. Mr. Maloney feels that 
some financial changes will have to be made in order to 
put through the employment of a field secretary, chiefly 
in the matter of dues and the basis on which they should 
be paid. His idea is that they should be based on the 
size of the members’ payrolls, feeling that each firm will 
benefit from the secretary’s work in direct proportion to 
its size. 

Mr. Daniels has spent a great deal of time in the field 
since his term of office commenced. In reference to the 
secretary he says: “I am not as thoroughly sold on the 
idea as before.’’ Mr. Daniels also makes the point that 
Indiana members now pay very high dues and it would 
be necessary for them to double the amount in order to 


finance the field secretary. 

Geo. F, Reeke, of Green Bay, Wis., a past national 
director, and Carl H. Marquart, of Oshkosh, Wis., a busy 
worker on convention committees last year, both write to 
say that the placing of a state organizer in the field this 
year has resulted in the accomplishment of some success- 
ful work. Mr. Marquart reports that his local association 
has been increased, due to the efforts of the field man, 
from seven to seventeen members. ‘“Furthermore,’’ he 
continues, ‘“‘conditions immediately improved after we or- 
ganized and I am absolutely sold on a state organizer. I 
am informed that conditions have improved wonderfully 
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about the state, as our organizer has been very successful.”’ 


PLUMBING LEGISLATION 

GREAT deal of progress is to be seen in matters of 
A legislation. Associations seem to be working out 
successful methods of handling these important matters. 
In Arkansas, says Mr. Rilheimer, the committee which had 
the new plumbing code in hand drafted it up and a special 
meeting of the association was held in Little Rock in 
October. The proposed code was adopted by the associa- 
tion and after a few minor changes are made it will be 
presented to the legislature which meets this month. 

Albert B. Dibble, first vice-president of the Connecticut 
association, writes to say that, along the lines of improve- 
ment in sanitary conditions, as discussed at the last con- 
vention, especially as to the pollution of streams and har- 
bors, a bill was passed by the state legislature which will 
greatly improve these conditions and in time eliminate all 
pollution. 

A. P. Goodhue, of Belfast, Maine, chairman of the Reso- 
lutions Committee for his state’s last convention, says: 
“The State Department of Health, as a result of the 
efforts of the master plumbers of the state of Maine, has 
adopted and put into effect a plumbing code which has 
been worked up by the federal government (the ‘Hoover’ 
code), the State Health Department and the master 
plumbers. Just what will be done with this at the next 
term of legislature in the matter of making it a law I 
cannot say.” 

W. W. Hughes, of Minneapolis, Minn., an indefatigable 
association worker, reports that the state association has 
been working hard ever since the last convention in an 
effort to secure at the next session of the state legislature, 
early in 1927, a fair and equitable lien law and a state 
code. ‘If hard work counts for anything,’’ he says, “our 
efforts will be crowned with success because members 
have given willingly and freely of their time.’’ 

J. C. Little, field secretary for the North Carolina asso- 
ciation, says that the matter of a plumbing code is being 
worked on for presentation at the January session of the 
state legislature. ‘‘Our preliminary ground work is now 
under way,” he says, “and we are hoping to have the code 


adopted.”’ 

Pennsylvania, too, has been active in the matter of 
legislation. James H. Lutz, Jr., president of the Penn- 
sylvania association, and H. W. Hammersla, secretary- 


treasurer, write that the legislative committee has had a 
number of meetings. Wm. M. Logan, of Harrisburg, who 
is chairman of the committee, reports that the code is 
now in the hands of the association’s attorney for legal 
advice. Mr. Lutz reports that a representative of the 
State Department of Health was present at all sessions 
and the department showed a great deal of interest in 


the work. 


APPRENTICE TRAINING 
HERE has been a more or less concerted attack on 
the problem of training apprentices. J. P. Brickey, 
of Denver, Colo., a past national director and president of 
the Denver association, has given'many years of work to 
apprentice training. In a splendid letter covering this 
subject which is his great interest, he says, in part: “The 
majority of our apprentices of today are being educated 
for business as well as for journeymen and are a great 
help to the master as salesmen as well as journeymen. 
They are taught they must be salesmen as well as 
mechanics. The present master plumber does not seem 
to encourage the apprentice as he should. Our Denver 
Opportunity School for apprentices has 66 scholars, of 
whom about 30 are registered apprentices.”’ E. B. Clay- 
(Continued on Page 100) 
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“Was the best year we ever had’ 
Chat is what the boys were told 
at our Annual Sales Conference 


and each one deserved and 
received a substantial increase 


Chey admitted toa man that the 
Principle and Policy 
of the Blue Seal Chemical 
Company helped to put it 
over and we intend more 
than ever to make this 
BKC 
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Our Principles and 
Policies 


1. We sell only to the wholesale dealers 
in Plumbing and Heating Supplies. 
2. We endeavor to maintain a resale 


price condition in so far as it is humanly 
possible. 


3. Weare positively certain about the 
quality of our materials and know we 
have them right. 

4. Our Sales Department secures dis- 
tribution for you upon request without 
obligation on your part. 

5. Blue Seal Products are sold with an 
unconditional guarantee. 

6. We are heartily in accord with the 
various moves of organizations to elevate 
our industry and make it outstanding in 
a field so rich with opportunity. 

7. We have only th 
outlet for our materiafs 
our story to you or close 
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NEW YORK CITY | 
Jack Murphy 
Charlie Wall 
George Sahlin 
John Furlong 
Jerry Edwards 


PHILADELPHIA 
Bobby Burns 
Ed Beecher 


WASHINGTON, 
D.C. 
Jim Harper 


| DURHAM, CONN. 


Harry Coe 


BOSTON 
Walter Flavin 


NEWARK 
Frank Moody 


BALTIMORE 
Ferd Eidman 


ALBANY 
Austin Loucks, Jr. 


BUFFALO 
F. I. Peterson 


PITTSBURGH 
Tom Beardsley 


RICHMOND, VA. 
John Dorset 


CINCINNATI 
H. O. Anderson 


JACKSONVILLE 
Tom Burke 


MIAMI 
R. E. Cramsie 


TAMPA 
J. U. Farr 


MEMPHIS 
C. L. Ahler 


NASHVILLE 
J. H. Ryan 


‘ 














Greetings! 


from the whole crowd 


|i RY Sloan Valve repre- 


sentative joins the entire 
organization in the Home Office 


and Factory in extending to you 
our best wishes for 


A 
HAPPY 
PROSPEROUS 
NEW 
YEAR 


Salles, 




















CHICAGO 
Jack Grace 
Ted Seabrooke 
Elmer Healy 
Frank Benisek 
G. W. Best 


DETROIT 
John Hurley 


DES MOINES 
Harry Willis 


ST. LOUIS 
Al Jones 


KANSAS CITY 
Ike Roark 


CLEVELAND 
F. R. Wager 


MINNEAPOLIS 
Hank Agness 


FT. WAYNE 
L. L. Wright 


INDIANAPOLIS 


Norman Ascher 


MILWAUKEE 
Harry DuBuque 


OKLAHOMA CITY 
Al Witty 


DALLAS 
Bill Evans 


ATLANTA 
Ray Welsh 


NEW ORLEANS 
Bill Hanley 


LOS ANGELES 
Ed Whalen 


SAN FRANCISCO 
Bill Driscoll 


SEATTLE 
Dick Cochran 


SLOAN VALVE COMPANY 


ICA GO 
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1926 Was Year of Large Volume and More Generally Stabilized 
Markets —1927 Prospects Are Auspicious 


LUMBING and heating business in 1926 was in large 

volume, much like that in 1925. Profits were re- 

ported as slightly better than those of 1925, although 
complaints of narrow margins continued numerous. Com- 
petition for business was keen, largely due to a more 
than adequate supply of practically all classes of material 
as well as an increasing number of both wholesale and 
retail distributors. 

The hand-to-mouth policy of buying was prevalent 
throughout the year. Wholesalers as a class held down 
their inventories to minimum levels. A great deal of the 
volume done in many lines was in pick-up lots from 
manufacturers’ local warehouses, and orders requiring 
direct shipment from factories were frequently rush, tele- 
graphic commitments, indicating that buyers had waited 
until the need for the material had actually arrived be- 
fore they purchased. As a result, many business ills 
caused by speculative buying were missing from 1926 
records. 

This method of buying caused no inconvenience of note, 
for transportation facilities were excellent and stocks at 
sources adequate to take care of all demands. As the 
year ended, though, opinion was still divided among many 
manufacturers as to the benefits or harm of hand-to-mouth 
buying. It was, however, the policy and it was still in 
vogue as business turned into 1927. Less first quarter 
buying had been done before inventory-taking than was 
ever before the case, judging from all reports. 

When 1926 opened, the industry generally had learned 
from bitter experience in 1925 that efforts to increase 
volume at the expense of profits did not result in attrac- 
tive business. Taking the year as a whole, therefore, 
there were not the concessions offered, by either the 
manufacturer or the wholesaler, that so utterly upset 
markets in 1925. At the same time, price-cutting was by 
no means missing, and many manufacturers, wholesalers 
and contractors reported that ‘‘specials’’ were obtainable 
in numerous cases. The effect, however, was certainly not 
sO apparent in market trends as in 1925. In some lines 
manufacturers avoided the weak conditions which result 
from a surplus of goods by curtailing production through- 
out the better part of the year. 

The Department of Commerce collects wholesale prices 
of standard plumbing fixtures for a six-room house, net to 
retailer without freight. According to its monthly reports, 
wholesale prices on the average have been dropping off 
slightly but regularly throughout 1926. Six fixtures for 
an ordinary house cost the retailer without freight, $67.58, 
back in 1918. This price went up as high as $123.77 in 
February, 1924, and was $109.79 in January, 1926. Every 
month since then it has dropped off, being $106.02 in 
November. 


81 


Building, which was in record volume in 1925, con 
tinued at as brisk a pace throughout 1926. At the end 
of November, 1926, construction started in the 37 states 
east of the Rocky Mountains showed an increase of 6 per 
cent over that started during the first eleven months of 
1925, according to F. W. Dodge Corporation. 
building activity by sections during the first eleven months 
of 1926, New York state and Northern New Jersey were 
11 per cent ahead of the corresponding period of 1925; 
the New England States were 8 per cent behind; the 
Middle Atlantic States were 19 per cent ahead; the Pitts- 
burgh district was if per cent behind; the Central West 
was 12 per cent ahead; the Southeastern States were 3 
per cent behind; the Northwest was 10 per cent ahead; 
and Texas was 28 per cent ahead. 

Building permit reports, compiled by S. W. Straus & Co., 
showed a loss of 5 per cent in 481 cities from the permits 
issued during the first eleven months of 1925. 

Inasmuch as building contracts were being awarded in 
large volume right up to the end of the year, most authori- 
ties look for an active winter building program. Many 
look for a decrease in building volume during 1927, 
feeling that the peak has been reached. 
requirements will be large, one survey estimating housing 
requirements for new population in 1927 at one and one- 
half billion dollars, other types of buildings for new popu- 
lation at over a billion, and depreciation, renewals, altera 
tions, fire and tornado losses at over four billion. 

Another factor which has considerable influence on 
Money has been 


Analyzing 


However, normal 


building is the availability of money. 
plentiful during the past year and still is ‘‘easy.”” As long 
as this remains so, there will be a certain amount of 
speculative building to swell normal tequirements. As 
for the labor situation at the start of 1927, there is gen- 
eral tranquility between builders and the building crafts, 
and jurisdictional disputes have practically been elim- 
inated for the time. 
tor a forty-hour or five-day week. 


There has been no concerted action 


Potential markets for plumbing and heating equipment 
were given considerable study during the past year, the 
industry as a whole feeling the pressure of enlarged pro- 
ductive capacity and the need for stimulating greater 
Opportunities for developing business that 
The partial payment 


consumption. 
is now lying dormant appear great. 
plan of selling was a subject of discussion at many con- 
ventions, and advocates had many examples of where it 
had been used successfully in this industry as well as many 
arguments for expanding the idea. The big trend in the 
industry is toward better merchandising. 

Charts on the following pages portray how the volume 
of business was distributed throughout the twelve months. 
They also give price trends. 


MARKETS | 


BUSINESS CONDITIONS IN LEADING JOBBING 
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MATHEWS APARTMENTS. _ P. W. Mathews, Owner, Simon 
Larke, Arch., Mathews Plbg. & Htg. Co., Plumbing Contractor. 


N. H. GIBSON, Owner, Kirkpatrick & Cannon, Arch., Plumbing 
Contractor, Gormley Htg. & Plbg. Co. 


3-HOME ELECTRIC—Owner and Arch., Kirkpatrick & Cannon, 
Plumbing Contractor, Jos. G. Riley, Inc 


HE T/N One-Piece Closet 

is designed to fit the finest 
bathrooms, yet it is moderate 
enough in price to install in 
modest homes as well. These : 
three structures are a few of 4 
recent installationsin Northern iE 
New York cities but the pref- 
erence for the T/N is not con- 
fined to any one locality. Get 
the facts! a 











W. A. CASE & SON MFG. CO. 
220 DELAWARE AVE., BUFFALO, N. Y. 
Potteries: ROBINSON, ILL. 


ONE-PIECE 
CLOSET 
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Enameled Ware Had Steady Turnover 


JRING the first eleven months of 

1926, there were 4,267,960 pieces 
of enameled ware shipped. The “ship- 
ments” line on the accompanying chart, 
based on actual figures obtained monthly 
from the Department of Commerce, 
shows how this business was distributed 
throughout the year. The charting for 
the month of December is estimated as 
closely as possible, for figures for this 
last month had not' been compiled at the 
time of going to press. May and June 
were the peak months of the year on 
shipments, although from March right 
through October, business fluctuated 
very little. The policy of confining pur- 
chases to small-sized lots, generally 
marked for immediate release, was fol- 
lowed by most buyers during 1926. 
Stocks on hand at factories averaged 
thirty days’ requirements’ through- 
out the year, and prompt deliveries were 
always obtainable when needed. 

Of the total pieces shipped, 1,127,009 
were tubs; 1,291,263 were lavatories; 
1,285,223 were sinks; and 564,465 
were miscellaneous ware. This represents about a 10 per 
cent decrease from 1925 figures. 

Manufacturers’ prices were unchanged throughout the 
vear, as represented by the straight ‘‘price’’ line on the 
chart. In fact, they have held at prevailing levels since 
Spring, 1923. Resale prices, the country over, were fairly 


PER CENT OF PRICE CHANGE 
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steady throughout the year, also, except in Southern 
California. There the market was flooded with an excess 
supply of enameled ware which finally resulted in a 
marked decline in jobbers’ prices in the month of October. 
On December 1, however, these jobbers advanced prices 
back to the level prevailing in other coast jobbing centers. 


Staple Pottery Market Fluctuated Widely 


OTTERY business during 1926, particularly insofar 
P:. staple items were concerned, was marked again, as 
in 1925, by unsettled prices. The “price’’ line on the 
accompanying chart is based on a composite of the prices 
of seven fixtures, including three types of lavatories, three 
types of bowls and one type of tank. Only the percentage 
of change is charted, the line at zero, starting the year, 
representing the prices then in effect. The reduction 
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charted early in March applied only to lavatories, not 
affecting bowls and tanks. From then on there was no 
further change in prices of lavatories, the other changes 
noted applying only to washdown bowls and tanks. Prices 
of these latter items were considerably reduced in June. 
They advanced in August and increased again in November. 
In November, also, prices of, reverse trap bowls advanced. 
Prices of this particular type of bowl had not changed 
until then for a year. 

Although throughout the year buy- 


1926 ers attempted to keep their inventories 
NOV| DEC low, price changes-Tesulted in con- 


siderable covering on staple bowls and 
tanks. The ‘‘shipment” line, based on 
actual figures received monthly from 
the Department of Commerce (esti- 
mated for November and December), 
shows that June was the peak month. 
In addition to actual needs, this was 
largely due to the fact that the low 
prices which then went into effect ap- 
plied only to business placed for imme- 
diate shipment and resulted in heavy 
commitments. When prices went up in 
August, there was considerable cover- 
age and again in November. Shipments, 
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however, were released from then on 
just as needed. Thus, the year 1927 
starts with makers still fairly well 
booked with orders for staple ware. 
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Soil Pipe Market Was Steadiest in Years 


HE feature of 1926 business in soil 
j aed was the stabilized market con- 
ditions which prevailed. Soil pipe has 
had the reputation in previous years of 
being the most fluctuating product sold 
in plumbing. It was not unusual for 
prices in this commodity to change as 
often as seven times a year. At the 
start of this year prices in effect were 
those established in November of 1925. 
In February a new sheet was issued ad- 
vancing prices 2% points and this was 
the market which prevailed throughout 
the balance of the year. In April there 
was a further advance of 2% points by 
one maker but, as this was at no time 
the market and lasted for only a short 
time, it is not indicated on the chart. 
Inasmuch as definite figures are not 
available on the shipments of this com- 
modity, the ‘“‘shipment’’ line on the chart 
is guided by information gathered from 
week to week for the market reports of 
“Domestic Engineering.’”’ Foundries entered the year with 
a good tonnage booked. Shipments against these early 
placements continued in good tonnage up to the middle of 
March, when they commenced to fall off. Within a few 
weeks, however, there was a quickening that increased 
gradually through September, after which a decline again 
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set in. Throughout the year wholesalers limited their 
stocks to proportions sufficient to meet their immediate 
needs, as a rule taking in material in small-sized lots. 
Production was at a curtailed rate during the greater part 
of the year, but deliveries went forward as needed in 
practically all cases. 


Brass Goods Moved in Substantial Volume 


goods are charted on figures obtained monthly from 
the Department of Commerce. The months of November 
and December are estimated. It is interesting to note 
from this chart that buyers took in during the first two 
months of the year a large volume of both types of brass 
goods, after which they ordered, as a rule, just their cur- 


genie ENTS of brass faucets and sales of tubular brass 


rent requirements. Shipments and sales are shown in 
thousands of pieces, so that it is possible to determine 
accurately the amount of business done each month. 

The price situation in plumbers’ brass goods makes it 
almost impossible to indicate on a chart the trend during 
the year. There are so many items in both cast and 
tubular goods which are affected in various ways when 
new prices are announced—some up, 
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“price” line could hardly be representa- 
tive. It has been our practice, how- 
ever, each year to-chart the sheet 
changes of a _ representative tubular 
goods concern, plotting the line on a 
composite of the prices of seven tubular 
items. Such a line is charted this year, 
zero representing the prices at the start 
of the year, and the only change being 
shown in September—a reduction of 5 
per cent. Reports, however, were nu- 
merous throughout the year of price 
variations in both cast and tubular 
goods, some very low prices being occa- 
sionally reported as offered. Also, dur- 
ing the year, “Domestic Engineering” 
in its weekly reports carried several 
announcements of new sheets being is- 
sued. As a rule, though, these were by 
one or two manufacturers at a time and 
established no definite general market 

Stocks of brass goods were ample, 
and prompt deliveries were obtainable 
throughout the year. 
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Price Variations Featured Range Boilers 


boiler business throughout the 
. year. The market fell off to such a low 
point that a number of manufacturers 
withdrew from competition by refusing 
to follow the reductions beyond the May 
sheet. ‘The price sheet in the hands of 
the trade at the start of the year was 
that of June, 1925, although the pre- 
vailing quotations were about 10 per 
cent under this sheet. On May 1, a 
market 5 per cent under the June, 1925, 
sheet was established when practically 
all makers issued new prices. One 
maker, however, made no distinction be- 
tween prices of riveted and welded boil- 
ers. The market was not firm ‘at this 
May sheet, numerous concessions being 
offered. On July 8 one large manufac- 
turer reduced prices of welded boilers 
another 12% per cent, and his action was followed by one 
other maker, while the rest did not change. In August this 
same maker dropped another 5 per cent, to the lowest level 
in years. At this same time a reduction was announced on 
riveted boilers to a point 5 per cent above the welded type. 
Then in September prices turned upward, advancing 5 per 
cent. In October another increase of 5 per cent was an- 
nounced, which was the prevailing market when the year 
ended. 


Fae be prices affected range 


PER CENT OF PRICE CHANGE 


Steadiness Marked 


CHART of the wrought iron pipe business during 
the year reveals a marked steadiness both in demand 
and price. The price line is straight and has not changed 
since February of 1923. In general, wholesalers refrained 
from advance buying and confined themselves mainly to 
the hand-to-mouth policy of taking in new material as 
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unsettled 
conditions and confined their purchases to actual needs 


Buyers were cautious in the midst of such 


throughout the first half of the year. When prices became 
so low many took advantage of the opportunity to place 
orders for anticipated requirement well into the future, 
and the year closed with orders on makers’ books still to 
be released. The demand line on the chart represents as 
nearly as possible, without actual figures being available, 
the trend of buying for the year. 


Wrought Iron Pipe 


demands indicated. Demand during the first quarter al- 
though not particularly heavy was above that of 1925 and 
increased steadily until April, when one of the high points 
was reached. May, June and July witnessed slight fluctua- 
tions. Commencing in August another upward trend set 
in, terminating in October at a level approximately the 
same as that reached in April. In No- 
vember and December demand for pipe 
again followed the trend of construc- 
tion as had been the case during the 
year. Mills have operated at a steady 
pace all year and stocks in general have 
been adequate to maintain satisfactory 
delivery service. It- should be noted 
that no actual statistics on shipments 
were available for this product, and 
the purpose of the “demand” line is 
to portray the general trend of activity 
during the year. It was plotted frem 
the weekly reports of ‘‘Domestic Engi- 
neering.”’ 

A feature of wrought iron pipe busi- 
ness was that mills at no time had any 
back-logs to work against. Yet a good 
rate of production was maintained right 
along. Orders came in steadily and 
totalled a very satisfactory tonnage for 
the year. It was said during the year 
that orders on mills’ books at no time 
exceeded three or four weeks’ produc- 
tion—a further evidence of the steadi- 
ness with which business was placed 
throughout the twelve months. 
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There are hundreds of farms, shops, com- 
fort stations, schools, garages, etc., where a 
VQGEL Closet or Hydrant could be installed 
with very little effort. 


Thousands of plumbers are now increasing 


their profits, and holding up their sales the year 
round by installing the VOGEL Lline. 


Why not see your “a 
jobber. He'll tell you 
how to get profitable 
business that awaits 
every VOGEL plumber. 


See him today. 








JOSEPH A. VOGEL COMPANY 





Mention Domestic ENGINEERING when writing advertisers. 
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No. 1— Frost proof combination designed for 
unheated buildings. The ideal instal- 
lation for private and public garages. 


No. 5 —An automatic outfit for factories and 
all industrial plants. 
No. 2 -- Continuous flush frost proof closet. 


No. 3—Southern outfit. Will stand the test 
of time with very little leakage and 
repairs. 

VQGEL Frost Proof Hydrant. For supplying 


water in unheated places. 








Wilmington, Del., St. Louis, Mo. 
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Boiler and Radiator Shipments Were Heavy 


ume for boiler and radiator manu- 
facturers. When the year opened there 
was still a substantial hangover from 
the brisk movement of the Fall of 1925 
and this continued right on through 
January, as indicated on the accompany- 
ing charts based on figures released each 
month by the Department of Commerce 
(November and December estimated). 
The index numbers on the right hand 
side of the radiator chart designate ship- 
ments in millions of square feet of heat- 
ing surface, and on the boiler chart 
shipments in millions of pounds. The 
numbers at the left side of each chart 
indicate the per cent of price change 
during the year. The “‘price’’ line at 
zero marks the price in effect as the 
year opened, and the various fluctua- 
tions are in proportion to the level at 
that time. It being impossible to por- 


4 teen year 1926 was one of large vol- 
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Steel Pipe Had 
Good Year 


TEEL pipe mills enjoyed a good 
% business during the year. Mill 
prices were firm and steady throughout, 
holding at the level established early in 
1923. The demand line on the chart is 
plotted from information gathered each 
week from various makers, and shows 
that commencing in May demand quick- 
ened and increased steadily for several 
months. The recession, when it set in, 
was gradual. There was little antici- 
pating of requirements at any time, 
wholesalers relying on mills for prompt 
deliveries. Operations at mills main- 
tained a steady pace right through the 
year and stocks were such that ship- 
ments went forward as wanted during 
the greater part of the year. 
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tray in one line the price trend of all 
boilers, we selected one typical boiler 
in common use and traced its course 
throughout the year. This is the reason 
for the straight line through January, 
although there was a substantial reduc- 
tion on most types of boilers at that 
time. 

Commencing in July the “‘shipment”’ 
line for boilers and radiators turned de- 
cidedly upward and the tonnage in- 
creased steadily from month to month 
until October, when the peak: was 
reached. Throughout the year plants 
operated at a steady pace and deliveries, 
except in a few cases, were very prompt. 
Business continued at a very good level 
to the very end of the year. 
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For This New Year 


Ist—I’ll get more business this year and 
make a larger total net profit. I'll 


use SAN-EQUIP Septics to help 
And the other half of me do both. 


us want to. 


Half of us live out in 
the open, beyond the 
sewer lines,— 


2nd—Because I consider first the welfare 


Every home ought to and health of my customers, I'll 

have good plumbing. protect them with GOOD plumb- 
ing. And I'll always use the 

And safe sewage dis- dependable SAN-EQUIP Septics 

posal. for safe and satisfactory sewage 
disposal. | 


IMA LIVE DEALER. 



















Chemical Toilet Corporation 
Syracuse, N. Y. 
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This Week's Market 


CHICAGO 


The week between Christmas and New Year finds the 
plumbing and heating industry more concerned with clear- 
ing up year-end details than with making many forward 
steps. There were few business developments of note, cur- 
rent needs in fair volume being handled out of stock and 
few shipments, except for pressing requirements, going 
forward from manufacturers. A number of manufacturers 
and wholesalers are utilizing the week to take inventory 
and to make necessary plant repairs. No price changes 
were announced. 

Most wholesalers are entering 1927 with greatly reduced 
stocks. Manufacturers anticipate that these will be built 
up to some extent right after the first of the year, and, if 
so, this would result in a good movement. Ordering for 
first quarter needs, however, has not been very active. 
Commitments have been made by a number of jobbers for 
soil pipe and brass goods, and orders have been in since 
recent price changes for range boilers and staple pottery. 
As a rule, though, the attitude is one of conservative cau- 
tion. 

Building permits were issued in large volume during 
the last week and work on architects’ boards promises 
good activity ahead. Most forecasters look for a sustained 
volume of business during 1927. 

Soil Pipe 

Although tonnage has not been as heavy as during 1925, 
a final check-up on 1926 shows a steadiness in the soil 
pipe market that has not been experienced in several years. 
Current business consists mainly of small pick-up orders 
regulated by immediate needs of wholesalers. Jobbers 
continue to anticipate requirements for the first part of 
next year, but not as heavily as last, when unsettled price 
conditions caused considerable speculative buying. De- 
liveries can be made promptly. 

Steel Pipe 

Current requirements for steel pipe are naturally light 
and this is reflected in mill shipments, as jobbers are not 
buying pipe in larger quantities than required for actual 
needs. Mill prices have not changed. There is no delay 
in deliveries. 

Wrought Iron Pipe 
Wholesalers continue their policy of buying wrought 


iron pipe in numerous small quantities to meet immediate 
needs. Current activity, while light, totals a fair tonnage 
for this season. Mill stocks are well adjusted to demand, 
and deliveries are prompt. Mill prices are firm and un- 
changed. 
Enameled Ware 

Contractors’ needs for finishing work are light and in 
keeping with the season. Manufacturers’ stocks are plen- 
tiful and well assorted and, in general, deliveries are sat- 
isfactory. Prices are firm and have not changed. 

Pottery 

Current business is light. Wholesalers are keeping their 
stocks at safe working levels, and, in general, are fairly 
well covered on most staple items for the first month or 
month and a half of 1927. There is no complaint on de- 
liveries. Prices are firm and have not changed. 


Range Boilers 
Jobbers are entering the new year fairly well covered for 
some time ahead on range boilers and, as a result, there is 
little current buying. Manufacturers’ stocks are adequate 
and deliveries are prompt. No price changes have been 
announced. 
Plumbers’ Brass Goods 
Current shipments of both tubular and cast brass goods 
are light. First quarter commitments, however, have been 
reaching manufacturers in substantial volume. Prices 
have not changed. 
Boilers and Radiators 
Shipments of boilers and radiators are going forward 
steadily although the movement is reported slightly slower 
than last week. However, business can still be called good 
for the season. Prices have not changed. 


NEW YORK 


One of the significant features of the market in the New 
York territory as the year comes to a close is the differ- 
ence in the attitude of manufacturers from that ordina- 
rily displayed at this season of the year. Acting on the 
old fundamental law of supply and demand, it is usual for 
manafacturers during December to make rather substan- 
tial price concessions in order to stimulate buying at the 
season when wholesalers naturally are prone to purchase 
as little as possible. This year, however, except for isé- 





ANY manufacturers and jobbers select the week 

between Christmas and January 1 for inven- 
tory taking and shaping things up in general for the 
new year. Therefore, actual current business is light. 
The recession in business activity which has been in- 
creasing gradually during the last few weeks has, in 
the opinion of many, about reached the low point. 
Wholesalers have considered to some extent their 
requirements on a number of commodities for some 
time ahead; while on other items there has been no 
forward buying. With building permits being issued 
in large volume during the past few weeks and a large 





YEAR OPENS WITH 


GOOD PROSPECTS 


amount of work on architects’ boards, indications are 
nearly as promising as at this time last year. Most 
wholesalers and manufacturers are optimistic when 
speaking of 1927, looking forward to a sustained 
volume of business. 

November shipments of vitreous-china plumbing 
fixtures, including all vitreous chinaware which in 
regular practice is connected with a drainage system, 
as reported by manufacturers to the Department of 
Commerce, were 245,196 pieces as compared with 
311,359 pieces in October and 244,886 in November, 
1925. 
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lated instances, the price structure generally has remained 
firm, with makers apparently making little effort of a 
price-cutting nature to persuade jobbers to stock their ma- 
terial. 

First quarter business at this time looks encouraging 
and many members of the trade are predicting a good 
volume for the first six months of the year. 

Some contracting for January requirements is now being 
noted, although this demand has not yet approached a 
high level. Current requirements are not heavy, and 
wholesalers are not taking a great deal of pipe into their 
yards. Prices have not changed. Deliveries are being 
made as wanted. 

Steel Pipe 

Wholesalers generally are making little effort to antici- 
pate first quarter needs, and such business as is being re- 
ceived by steel mills is almost entirely for rush shipment. 
No delays in shipment are being experienced. Prices are 
unchanged. 

Wrought Iron Pipe 

There is no lack of optimism among salesmen for 
wrought iron pipe mills, although the volume of pipe com- 
ing into the market is small. Prices are holding steady at 
the base that has been in force since 1923. Deliveries 
are being made promptly. 

Enameled Ware 

Contractors’ needs are light at this time, as there are 
few buildings ready for finishing material and jobbers, 
therefore, are not selling a great deal of ware. This is 
reflected in orders received by manufacturers, who find 
that the bulk of the material bought is to be used by 
wholesalers to bolster up diminishing stocks. Prices have 
not been changed. Deliveries are prompt. 

Pottery 

Slackening in current demand is causing keen competi- 
tion among pottery salesmen, practically every big job 
bringing quotations from almost all companies making 
the kind of ware desired. Many of these jobs are being 
held up at present, however, and few actual orders for 
this type of ware are being placed. Prices have not 
changed. Deliveries are prompt. 

Plumbers’ Brass Goods 

Many jobbers are anticipating their needs for early 1927 
delivery, tubular manufacturers report, but this does not 
hold true for somé reason in the case of cast brass. The 
greater proportion of the buying continues to be for stock 
requirements. No price changes have been announced. 
Shipments are being made promptly. 

Range Boilers 

Prices have not changed. Due to the large volume of 
boilers still on order at former sheets, it is stated that 
little business is being placed at present prices. There is 
no delay in shipments. Wholesale stocks are large enough 
to take care of present requirements. 

Boilers and Radiators 

While the demand for boilers and radiators has fallen 
off a trifle since last week’s report, it is still in large 
enough measure to assure December being as good or bet- 
ter than the average. Deliveries are not being held up. 


PHILADELPHIA 


Philadelphia jobbers are now rather actively in the 
market for most of the materials needed early in the new 
year. Practically all have low stocks of most items. With 
the business placed with manufacturers during the past 
two weeks, the impression prevails that their shipping de- 
partments will be rushed immediately after January 1 as 
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a large percentage is specified for immediate shipment. 

No new price schedules have been announced, as the 
new year approaches. Firm quotations are the rule on the 
great majority of items, although slowness in demand on 
some materials is causing occasional shading by makers. 
Deliveries continue to be made in good season. 

Soil Pipe 

Increased interest in soil pipe purchases is reported by 
two large interests whose sales in this district account for 
a large tonnage. Both of these foundries find that whole- 
salers are now ready to contract for pipe for shipment 
during January. Current shipments into this territory are 
light, due to decreased needs for roughing in materials. 
Prices have not changed. Deliveries can be made promptly. 

Steel Pipe 

Demand for steel pipe is still rather sluggish, wholesal- 
ers showing little disposition to place orders for early 1927 
Prices remain firm. 

Wrought Iron Pipe 

Seasonal demand is being experienced by mills. 

are being shipped promptly. 
Enameled Ware 

Last week’s conditions still exist, some companies still 
reporting a light report a fair 
amount of business for shipment during the coming month. 
Prices generally are unchanged, with reports of occasional 
cutting by some of the smaller companies. Deliveries are 
prompt, the average maker having good stocks, and large 
local warehouse inventories as well. 

Pottery 

One potter believes that most wholesalers will not need 
to order staple combinations until near the close of the 
first quarter, because of contracts placed before the last 
price increase. Other makers, however, say the average 
jobber will need staple pottery within six weeks. Current 
demand is light, and shipments against specifications do 
not amount to a large volume. Prices have not been 
changed. 


delivery. Deliveries are prompt. 
Orders 
Prices are unchanged. 


demand, while others 


Plumbers’ Brass Goods 

Prices in general are firm, although some concessions 
are reported. Tubular demand is picking up a trifle, with 
jobbers placing some business for first quarter delivery. 
Some wholesalers have ordered first quarter’s needs of 
cast brass, but the average order is for early shipment. 

Range Boilers 

A more active demand for range boilers seems apparent, 
although many jobbers covered prior to the recent price 
advance. Makers have good stocks shipping 
promptly. 


and are 


Boilers and Radiators 
The month was a good one for most-manufacturers of 
heating equipment, who ordinarily find December rather 
slow in this territory. 


NEW ENGLAND 


The recession in business activity in the New England 
territory, which has been increasing slightly from 
to week, has, it is thought, about reached a low ebb with 
preparations nearly completed on the part of many whole- 
salers for stock-taking. It still seems to be a question as 
to whether or not tonnage turnovers for 1926 are in ex- 
Some wholesalers, especially those 


Deliveries are being made promptly. 


week 


cess of those of 1925. 


serving metropolitan Boston, contend that their sales do 
exceed while others maintain that their volume for the two 
years is just about equal; but it is generally conceded that 
1926 has been the best year for profits of any for some 
time. 
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There still remains some finishing up on larger opera- 
tions begun earlier in the year and, while a shrinkage is 
plainly discernible in new building enterprises, there are 
indications which point to a substantial volume of activity 
in the ensuing year. 

The year has closed with most manufacturers showing 
an inclination toward firmness in their quotations. This 
is true in all the major commodities with the possible ex- 
ception of range boilers. 


Soil Pipe 
Prices generally from wholesalers to plumbing con- 
tractors are off about three points. This reduction is due 
primarily to the fact that some contractors have not speci- 
fied delivery on old placements made before the last ad- 
vance in 1926. Wholesalers’ stocks are low and undoubt- 
edly will be kept so until after inventory. Light ordering 
was done during the week. Foundry quotations are firm 
and have not changed. 
Steel Pipe 
Plumbing and heating contractors are, for the most part, 
buying steel pipe very little in excess of their actual needs. 
This demand is reflected by wholesalers in their orders 
to manufacturers, making current business very light. In- 
dications point, though, to a considerable after-inventory 
activity in tonnage movement when the business for future 
shipment is reckoned. Manufacturers are in position to 
make prompt deliveries. Prices are firm and unchanged. 


Wrought Iron Pipe 

A continued lessening in new demand was noted in this 
territory with the year drawing to a close. Generally, 
wholesalers’ stocks are trimmed to their lowest level. 
While tonnage figures for the year have not been compiled, 
it is expected that those of this last year will considerably 
exceed the 1925 movement. Prices remain firm and have 
not changed. Prompt deliveries are obtainable. 

Enameled Ware 

Deliveries are being made promptly but at this time the 
movement in this commodity totals a small volume. The 
carload orders which continue to trickle in to manufac- 
turers did much toward enabling December to make a 
fairly satisfactory showing, but in comparison with the 
same month of 1925 the volume consummated is smaller. 
Prices are unchanged and show a firm tendency. 

Pottery 

Current deliveries are comparatively light. Practically 
the entire pottery movement is contingent on requests 
from wholesalers for shipments on old commitments. Buy- 
ing for early Spring is being deferred. Manufacturers are 
amply supplied with staples and are in position to forward 
without delay. Prices at the level established in Novem- 
ber are unchanged and no unsteadiness is noted. 


Plumbers’ Brass Goods 
Some of the wholesalers in this territory have assumed 
a watchful-waiting attitude toward first quarter place- 
ments in cast brass goods. This attitude is not general as 
some manufacturers are entering substantial orders for 
the first 90 days of the new year, as are makers of tubular 
goods. There exists little current business, as wholesalers 
as a rule have ample stocks to carry them over their in- 
ventory period. Deliveries are being made promptly. 
Prices remain steady and unchanged. 
Range Boilers 
More range boilers were put in use in New England 
during 1926 than in the previous year. Current business 
is light and, according to some manufacturers, shipments 
against old bookings are fair and about cleaned up. 
Wholesalers’ stocks are not large. At least one maker is 
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reported to have recently offered an extra concession on 
carload lots. Deliveries are prompt. 
Boilers and Radiators 

With little exception the entire boiler and radiator 
movement is against business contracted for earlier in the 
year, new business having tapered off considerably. These 
statements are applicable to the activities of both manu- 
facturer and wholesaler. Prices are firm and unchanged. 


PACIFIC COAST 


The holiday spirit seems to prevail among the trade in 
general and a slowing up of business is noticeable. The 
year 1926, while not up to the expectations of some, as a 
whole was satisfactory, and in general conditions were 
better than in 1925. The prospects for new business in 
the coming year are encouraging and prices of material 
are on a stable basis with very little if any indication of 
price cutting. Distributors are maintaining adequate 
stocks; supply at sources is ample; and ready delivery is 
possible as the new year opens. 


The Stock Market 


Quotations furnished by Frazier Jelke & Co., Chicago 
Par 1926 








Value High Low Quotations of Dec. 27, 1926 * Bid Asked Last 
25 122% 10114 American Radiator Co.,com,.............++ All2 112% 112% 
100 133% 129 American Radiator Co., pfd..........0s0e0e. A 132% 184 183i 
50 51% 41% Anaconda Copper Mining Co................ A 49% 49% 491 
NP 3934 24% Brunswick-Balke-Collender Co............... A 35% 36% 36 
NP 44% 28 A.M. Byers Co.,com.............s0s00 A&F 41 43 394 
100 105 OB Be lie so vcccsecnsevenes Lk a re 105 
100 117 104 Century Electric Co., com...............4... G 115% 117 116% 
100 110 10434 Century Electric Co., pfd..................4. G 106 110 105 
50 4484 36 Chicago Nipple Mfg. Co.,“A” B 434 44 43% 
50 3134 26 Chicago Nipple Mfg. Co.,“B”............... B 30% 380% 30% 
25 «60 47% Crane Company, COM........+0-.seeeeceeeee C 50% 51% 651 
100 119 113% Crane Company, pfd...........-...+.ceeeeee C 117 117% 117% 
100 91% 73 Detroit Brass & Malleable Works............. D 86 88 86 
20 33 96 Basle Pidher Tend Oo... .cccccccccesccses I 27% 28 27% 
NP 50%{ 4034 Fairbanks, Morse & Co.,com................ A 41% 42 «41% 
100 115 10614 Fairbanks, Morse & Co., pfd........-.......+ A 108% 110 108% 
NP 220 13014 Johns-Manville, Inc..........22+.sseesseeees B 208 210 209 
100 105% 72% Jones & Laughlin, com,...........+-++eeeee 4. Ie 100 
100 120 114 Jones & Laughlin, pfd................seesees F 1174 119 =§6118 
10 19% 14 Michigan Copper & Braas Co...............: D 16 18 17 
100 181 $08 4 Madlenal Lead On, COR... cccccccccccccccses A 169 173 172 
100 120 ee ne | re A 118% 120 119 
100 110% 99 Ohio Brass Co., pfd..............-.+.--. nc dases 103 
NP 80 PE Eg EE cenncacvcntsivccescceecs H 79% 80 79% 
NP 16% 11% Pacific Steel Boiler Corp........-...-.+.+000% B 12% 13 13 
100’ 110% 100 Penberthy Injector Co., pfd..............00 Di vax 108 
25 24% 15 = Pierce, B. & P. Mfg. Corp.,com.............. U 2 30 274% 
100 102 98 Pierce, B. & P. Mfg. Corp., pfd.............. U oO 102 100 
NP 28 15 Richmond Radiator Co.,com................ B 22% 23% 22% 
NP 51% 36 Richmond Radiator Co., pfd................. B 46% 47% 47 
100 245 5634 Scovill Mfg. Co............2-cecceeeceeeees U 61% 66 65 
25 118 93 Standard San. Mfg. Co.,com................ F 90 105 93 
100 116% 115 Standard San. Mfg. Co., pfd....-.........+.- | re 115 
100 §2 45 Trenton Potteries Co.,coM........+.+..005+ U 45 55 47 
100 111% 97% Trenton Potteries Co., pfd...........2..0000s U 9 105 99 
100 248% 158% U.S. Cast Iron P. & F. Co.,com.,........... A 234% 236 235 
100 118 100% 0.8. Cast Iron P. & F. Co., pfd.............. A 117 118% 117% 
NP 45 36% U.S. Radiator Corp., com..............00005 D 4% 43% 438 
100 102 9984 U.S. Radiator Corp., pfd.................005 D 100% 101 101 
100 88% 50% U.S. Rubber Co.,com.................000-- A 6% 60% 60% 
100 109 101% U.8. Rubber Co., pfd............- ith eeoasse A 107% 108 107% 
100 160% 117 U.8. Steel Corp.,com.......sesscsseeeeeees A 158% 158% 158% 
100 13014 124% U.S. Steel Corp., pfd.........-..c0eceeeeees A 129% ..... 120% 
NP 23% 12% Walworth Company............-sscscseees A 19 19% 19% 
NP 23% 12% Williams Oil-O-Matic Htg. Corp.............. C bb 16% 15% 
NP 10% ee Re TT Cc 6 7 6% 
NP 95% 69 Youngstown Sheet & Tube Co............... A 8 89% 89 
*Where listed— 


F—Pittsburgh Stock Exchange 
G—St. Louis Stock Exchange 
H—Cleveland Stock Exchange 
I—Cincinnati Stock Exchange 
U—Unlisted Stocks 


A~—New York Stock Exchange 
B—New York Curb Exchange 
C—Chicago Stock Exchange 
D—Detroit Stock Exchange 
E—Boston Stock Exchange 
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Advertising Editorial 
A NEW ONE EVERY WEEK-- No. 250 




















Efficient Kitchen 
Equipment 


VIEERY woman knows that there are 

many little refinements which may be 

added to kitchen equipment so that it 
becomes more efficient, speeding up her work 
and lightening it. 

\mong the many convenient accessories you 
will find in this plumbing and heating store 
we show above three of them,—the double 
swing-spout faucet, the spray and the con- 
venient refuse container. 


| KEEPS YOU 
FIT 


There are many other such items here of 
interest to the housewife who is making a 


When you study of her work in the home in order that she 
ome in, ask may do it most efficiently with the least ex- 
for a free jul 7 i 
copy of “The penditure of energy and so have time for other 
Story of the Nos 
dealin things. 
Bath.” Fas- 
inating 
eading — a (In this space your Name, 
real story 


sc fa tate lelephone, and 
advertising. Address ) 








Replacement—in Customers 


. S A KNOWN fact that every business loses customers, without 

regard to the quality of service rendered. There is, therefore, a 

replacement problem here for the retail merchant. He must secure 

new customers to take the places of those who move away, deal else- 

here, or for any reason at all no longer return to the same source for 
The Advertising Editorials will secure new customers, 
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ALES LETTER 
One a Week-—-No. 87 





We are continuing the subject of ac- 
cessories taken up last week on this page 
and suggest the following as a follow-up 
for the same list to which last week’s let- 


ter was sent. 


JOHN BROWN 
Plumbing : Heating 


Two Rivers, N. Y., 
dan. 1, 1927. 
Mrs. Edward Jones, 
Two Rivers, N. Y. 
Dear Madam: 

As a housewife you are familiar with the 
help which may be had from the right kind 
of equipment in getting through the day’s 
work. 

Perhaps you have never realized that the 
plumbing and heating store contains many 
products which have been manufactured with 
the purpose of adding to the efficiency of the 
sanitary and heating equipment in the home. 
The double drain board sink, the double 
swing-spout faucet, the convenient refuse con- 
tainer, the heat regulator—these and many 
others too numerous to mention here are to 
be found in our store. 

You would undoubtedly find a visit here 
interesting and helpful. If you are making a 
study of your work in the home, in order 
that you may do it most efficiently and with 
the least expenditure of effort, so that you 
may have time for other things, we suggest 
that you come in and inspect our displays. 
There will be no obligation. You may feel 
perfectly free to come in and look around. 

Very truly yours, 
JOHN BROWN. 


Adlet 


ONE A WEEK—No. 108 


F YOU have any doubt as to the effective- 
l ness of small advertising space, just glance 
through your local newspaper any day and note 
the number of advertisers who use space about 
as large as that occupied by the Adlet which 
is shown below. It’s consistent advertising that 
pays. Size helps, of course, but small space used 
consistently will produce results that will pave 
the way to bigger space. Commence this week 
to use the Adlet. Copy out the one below and 
hand it to your local paper. 











. . 
Kitchen Equipment 
| This plumbing and heating store has 
many efficient helps to speed up the 
work of the kitchen. Come in and see 
our displays. You’ll find many things 
to lighten work in the home. 
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A Load Off Labor's Back 
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From “Nations Business 


Apply This Profit Tip in 1927 


1926 will go down in Plumbing History as a year in which widespread 
strides were made to wipe out a waste that has for years and years cost No. 44 Beaver Powe sve ies 
the Plumbing Industry an untold loss of profit. “9 seypnalbercealceanmenmniegainn 
erful, rugged, portable outfit that cuts 


Power as a means of cutting costs and increasing profit is on every pipe, threads pipe and makes-up fittings 


Plumbing Contractor’s mind. And, during 1926 thousands took the right in the machine. It is simple in 
steps that fattened their bank accounts—they turned to Power as the : : , 
: > ’ constru h 

solution to lower cutting afd threading costs. wee -_ ed ee < 

order —-and is therefore dependable 
2 Those who delayed paid for the equipment of those who bought. under the most strenuous circum 

nd those who put the No. 44 Beaver Power Drive to work proved to , : .£ : 

their own satisfaction that the low price paid for the machine is often — ~ ene orgie aap 
returned to them on a single job and from that time on it is a source of socket, cutting up to 12 inches and 
definite and constant profit. threading up to 6-inches. It uses the 


1; ing 

1927 will see even greater strides. But those who trail in the proces- er a wits — may aoiting 
sion will surely find the fight for business on a money making basis to be extra. It is a safe machine to use as 
stiff and gruelling for costs are lower in those shops where power is at work. the pipe revolves and the tools stand 

It is your privilege to withhold investing in a No. 44 Beaver Power son ejpass lagi scala clon 
Drive—but for every day’s delay you lose a profit that would have been the job enables your fitters to do the 
applied to the price of the Machine. You pay out as “‘cost’? money that volume of work they are capable of 
should be paid to YOU as profit. doing—it enables them, to enable you, 

To make it possible for every Plumbing Contractor to decide this % figure y eon costs lower and get the 
question of lower costs we have worked out an interesting ‘Proof Test’’ job—and still make a healthy profit. 
plan. Let us explain the idea to you—for it places you under no obliga- 


tion whatsoever. 


THE BORDEN COMPANY 


510 Dana Avenue : Warren, Ohio - — 
New York Office: 














50 Church St., New York City The Borden Co., | 


Warren, Ohio. 





2BAVE| | 


| Money Making Pipe Tools J City and State | 


PC. 








Tell me more about your ‘‘Proof Tests’’ plan that 
places me under no obligation whatsoever. 


Name | 
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Improves with age. Does not harden or settle in the can. Will not freeze 
and is not inflammable. Heavy and thick yet thoroughly soluble in 
water. Goes a long way—and HOLDS! In short, the ideal boiler liquid. 


1819 BROADWAY, NEW YORK CITY 





Unconditionally Guaranteed. Sold Only Through Jobbers 


McCOY MANUFACTURING COMPANY, INC. 
FACTORY: GARWOOD, N. J. 
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Minneapolis Preparing Big Audito- 
rium for N. A. M. P. 


Detazls of service equipment for the building in which the 
Master Plumbers’ 45th annual convention will be held 


By W.W. HUGHES 


HE BIG Minneapolis 

i Auditorium, when com- 

F pleted next June, will 
have taken two years to con- 
struct. It will cost over three 
millions of dollars. It will be 
230 feet wide and 540 feet 
long, covering approximately 
two city blocks. It will seat 
10,400 people and will have a 
stage 50 by 126 feet. It will 
be 80 feet from the floor to 
the ceiling. 

The auditorium will be five 
stories in height and will rep- 
resent the latest development 
in fabricated steel and con- 
crete construction. 

A deep well is being drilled 
to supply water for the air 
conditioning, boiler feed and 
drinking water. The well is 
24 inches in diameter down to 
rock and 20 inches in diame- 
ter to a depth of 800 feet. The 
well will deliver a 12-inch 
stream. A 4-inch service con- 
nection is also being made to 





Steam passes from the boilers 
through the mains to 
the various heaters of the ven- 
tilation system and to the di- 
the 

to 


steam 


con- 
the 


rect radiator units, 


densation returning 


large electric-motor-driven, 
duplex vacuum pump equip- 
ment, which will return the 


condensation to the boilers. 

Ventilation and heating of 
the main arena is accom- 
plished through the of 
four large fans, which will de- 
liver a maximum of 255,000 
cubic feet of air per minute. 
This air will be automatically 
conditioned to meet both sum- 
mer and winter requirements. 
Heat and moisture will be 
added to the air when needed 
in winter and subtracted in 
summer. This will be accom- 
plished through the use of de- 
humidifiers, which will also 
thoroughly wash from the air 
all dust and impurities. 

The cooling in summer will 


use 





the city water main in the 
street. This water will be 
used for emergency purposes 
and will be so connected that 
either the well supply or the city water can be used. 

Both Minneapolis and St. Paul have just completed 
new pumping plants, taking water from the Mississippi 
River just outside of the north city limits of Minneapolis, 
and both of these stations will be worthy of a tour of 
inspection by visiting delegates to the convention. The 
auditorium will be heated by four down-draft steel boil- 
ers. Each boiler has a capacity of 30,000 square feet of 
radiation. They will be connected to a steel stack 175 
feet high and 84 inches in diameter. Coal will be deliv- 
ered into concrete bins with hopper bottoms and from 
there will drop into coal cars which will transport the 
coal on narrow gauge tracks to the boilers. 

All coal on the cars will be automatically weighed 
before being fired. The ash hoist is of the hydraulic 
elevator type and will elevate ashes to wagon level above 
the sidewalk. Compressed air equipment is provided for 
cleaning the soot from the boiler flues. 

In the arena, 26,000 square feet of radiation has been 
installed and this will be supplemented by 18,600 square 
feet of indirect radiation in the five ventilating units in 
the arena. The system of heating is two-pipe vacuum. 


Boilers in 


new Minneapolis auditorium, taken while 
construction work was going on 
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be done by means of deep-well 
water, pumped by special 
deep-well pumping equipment 
dehumidifiers, having 
temperature of approximately 48 de- 


to the 
an all-year-around 
grees F. 

The exhibition hall in the basement of the arena is 
heated and cooled in a similar manner by a separate fan 
and dehumidifier units, having a capacity of 26,000 cubic 
feet per minute. 

All of the sewage above the first floor empties 
the street sewers by gravity, and that below the first floor 
will be handled by special sewage pumping equipment, 
which will automatically force the sewage into the city 
sewers. 

There are 112 water closets and 50 urinals in the build- 
ing, the latter being equipped with raised china strainers, 
flushed by means of floor-controlled, concealed type flush- 
ing valves concealed in the floor and removable for repairs 
and replacements. 

Lavatories numbering 151 are of vitreous china with 
self-closing faucets; 69 of the lavatories have a special 
punching through the back for the soap faucet which is 
connected to the soap supply system. 

A glance at one of the completed toilet rooms with its 
glistening marble and terrazzo floors, with plumbing fix- 
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Toilet room in the new Minneapolis auditorium, taken during 
construction 


January 1, 192 


tures hung square and true, equal distances apart, with 
traps and fittings in line, command more tian passing 
admiration and make it clear that the pluniber of years 
gone by can well be proud of his successor of today. 
There are 25 white enameled slop sinks, on 2 in. P 
trap standards with compression bibbs having stops in 
the shanks, and 19 mixing valve showers with control 
stops. Eighteen drinking fountains are in vitreous china, 
pedestal type, in green to match the tile work. There are 
also six green and eleven white wali type fountains. A 
complete fire protection equipment is being installed. 
All of the plumbing, heating and ventilating equipment 
has been installed by H. Kelly & Co., of Minneapolis. 


Building Will Continue as Mainstay to Prosperity 
S. J. T. STRAUS* 


continue at approximately the same pace that has 
been displayed in the closing months of 1926, during 
which period there was a slight reduction in building 
construction. From present indications it is reasonably 
safe to state that over the country generally building 
operations will continue during the coming year in such 
volume as to be a mainstay in our national prosperity. 

Barring unforeseen economic disturbances, business 
generally should be good during 1927. There is no indi- 
cation of a business slump that will cause widespread 
unemployment or that will cause a sharp decline in con- 
struction projects. The earmarks of business depression 
in the building industry are absent. Costs of building 
materials are stable, labor is highly efficient and wages 
generally stabilized. As the money market is a most de- 
pendable barometer of business, it can be seen that there 
are ample funds with which to carry forward essential 
and necessary building improvements. In the early part 
of 1927 there will likely be no more than the seasonal 
variation in money rates. 

The volume of building construction in 1926 was large, 
and in the aggregate not much below the record of build- 
ing in 1925. While reports are not yet complete, it may 
be noted that the twelve months’ building program in the 
principal cities and towns of the nation will approximate 
$6,200,000,000 as compared with $6,500,000,000 in 1925. 

Approximately one-half of the total building construc- 
tion volume in the United States takes place in the twenty- 
five principal building centers. These twenty-five cities 
as a group show a loss in building volume of only 2 per 
cent for 1926 as against the preceding year. 

Based on the first eleven months of 1926 the com- 
parative figures indicate widespread stability. In 481 
cities the actual volume, according to buildings permitted 
for was $3,988,637,191 as compared with $4,211,119,435 
for the first eleven months of 1925. 

The building situation is, in fact, more stabilized than 
a few months ago, and there is every reason to believe 
that this industry will continue in large volume to meet 
the ever increasing demands of the American people, de- 
mands caused by increasing population, increasing wealth, 
the desire for better homes and living conditions, and 
the pressing needs of America’s business, as well as the 
replacement demand consequent upon natural obsolescence 
and inadequacy of many present structures of both resi- 
dential and business types. 

Contrary to widely scattered reports, the country has 


oy comies construction for the first half of 1927 should 


*Mr. Straus is senior vice-president of S. W. Straus & Co. 


not suffered from a so-called building boom. In the main, 
the building demands have been legitimate, with the nat- 
ural exception that in some localities there may have been 
an over-supply, a situation that will always exist. 

A depression in building volume usually does not occur 
when building costs are stable. Both building material 
and building labor costs are now upon a stable basis. 

There need be little fear that these costs will be greatly 
lessened. In fact, labor will not step backward and accept 
much lower wages than now are prevalent in the industry. 

Wage scales have reached a peak in the building in- 
dustry and it is generally conceded that any attempt to 
boost wages in the Spring will be met with resistance by 
the building public. In the smaller cities there will prob- 
ably be slight adjustments to meet local conditions of 
supply and demand. 

The public and the contractors particularly may be 
assured of tranquility in the building crafts; however, 
there will not be an appreciable lowering of building wage 
costs. The only means of lowering these costs will be by 
increased efficiency rather than lower wage scales. Labor, 
in keeping with the labor in other industries, will not 
accept lower standards of living, and therefore, for this 
basic reason the tendency will be toward higher wage 
scales over a period of years. 

, Because of stabilized costs in both building materials 
and labor, as well as because of higher standards of 
living and demands for more adequate business struc- 
tures, rents will not generally be lowered. Naturally, 
there will be some fluctuations, but for high grade apart- 
ments, hotels and offices, rents will be maintained gener- 
ally upon present levels. 

In summing up the building situation for the year, at- 
tention should be given to the increased availability of 
funds for building construction needs. During the year 
approximately $850,000,000 of first mortgage real estate 
issues were announced. The readiness with which these 
securities were accepted by the investing public indicates 
clearly the continuing faith in which the public regards 
this type of investment. 





The Ott Plumbing Company of Santa Barbara, Calif., 
was awarded the plumbing contract for work on the new 
$400,000 high school buildings on Modoc road, Santa 
Barbara, on low bids of (a) $21,248.50 for class-room 
building; (b) $878 for auditorium; (c) $375 for music 
rooms. The same concern was awarded the heating and 
ventilating on low bids of (a) $27,856; (b) $2,312; 
(c) $6,997. 
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‘‘Makes a Big Difference’’ 


Building Business 


Long fuel travel, ample 
firebox, handy cleanout 
doors, etc., etc. There are 
many, many desirables in a 
Gurney Boiler, yet each 
boiler is such a simple com- 
bination of heating power 
that you cannot help but 
build a_ good, profitable 


business on it. 





(GURNEY HEATER MFG (OMPANY 


This is a photograph 
General Offices: Boston, Mass. ba Gia Bee 


93-97 Oliver Street, Fort Hill Square 


Gurney Heater Co., Inc. Gurney Heater Mfg. Co, Gurney Heater Co., Inc. 
New York Richmond, Va. Philadelphia 

Monty Cor. Anable Ave. 418 East Main St. 108 North 17th St. 

mg Island City 
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Steam Boiler 
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THE POWERFUL SET SCREWS 


THE “MEYER” 


INSERTABLE JOINT 
“‘Takes Up the Slack in the Stack’ 


STRONG — 
PRACTICAL 


The ONLY Insert- 
able Joint That 
Supports the Stack 


and Holds the Line 
at Any Height in 
the Telescope Hub 
— Costs No More. 


Made Exclusively by 


SOMERVILLE IRON WORKS 


Warehouses and Sales Offices at 
Somerville, N. J. 3637 S. Ashland Ave. 9502 Quincy Ave. 
Chattanooga, Tenn. Chicago, Ill. Cleveland, O. 
300 Madison Ave., New York, N. Y. 















































SA VE! 


Save time—save money—save 
labor! Use Moore Pressed 
Steel Radiator Hangers! 
You don’t have to worry 
about exact measurements— 
Moore Hangers have 4} ver- 
tical and 23-inch horizontal 
adjustment. Complete—ready 
to install. No extras to buy. 
All leading architects and 
heating contractors approve 
Moore Hangers. 



















Your Jobber will supply you. 


CARTY & MOORE 
ENGINEERING CO., 


(INCORPORATED) 
611 West Larned Street 






Dcuble Bottom 
Hung Wall 
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Planning the 1927 Convention 


(Continued from Page 77) 


ton, president of the Colorado association speaks with a 
great deal of enthusiasm of the work being done in the 
Denver Opportunity School. 

The Illinois committee on apprenticeship, under the 
chairmanship of John J. Calnan, has given further study 
to apprentice training and has been active during the year 
in promoting the work in vocational schools throughout 
the state, particularly in Chicago. 

“Minneapolis is fortunate,’’ writes W. W. Hughes, “in 
being the home of the William Hood-Dunwoody Industrial 
Institute, and we have but to say the word, furnish the 
classes and name the instructors and they will do the 
rest, providing (1) Evening school instruction for plumb- 
ers and fitters, either journeymen, masters or apprentices, 
(2) Part-time day school for apprentices, (3) Short 
courses during winter months for journeymen or ap- 
prentices. In fact, the Institute will adapt itself to any 
given situation and will render the best service possible.”’ 

Wm. Fischer, president of the Ohio association, informs 
us that the plan for an apprenticeship conference, dis- 
cussed at the last convention, was carried through. He 
says, “‘A state-wide conference for apprenticeship training 
was held at the Ohio State University, Columbus, on May 
25, 1926, at which a program was adopted and wherein 
a state joint apprenticeship committee was provided for 
and later appointed by the State Director of Education.” 

Geo. F. Reeke, of Green Bay, Wis., says that while he 
believes every one has heard enough discussion of the 
apprentice question and apprentice training to recognize 
the value this training will have on the future mechanic, 
it must be constantly agitated in order to obtain the best 
results; and Carl H. Marquart, previously quoted, states 
the generally recognized fact that Wisconsin has made 
great strides in the last several years in solving the ap- 
prentice problem. 


1927 PROGRAMS 
HAT, in the opinion of the men who have written 
W in response to our letters, are the topics which 
ought to appear on 1927 state convention programs? 
These men, daily in touch with the problems of the plumb- 
ing and heating contractor, yet finding time to give some 
thought to the interests of the industry as a whole, have 
given in a brief way a summary of the matters on which 
the industry ought to concentrate in 1927. It is the hope 
of “Domestic Engineering” that the statements which fol- 
low will be of assistance in planning conventions for 1927 
which will be more resultful than any that have gone 
before. 

Arkansas, says the secretary of its association, Mr. 
Bilheimer, will undoubtedly give further attention in 1927 
to the plan of employing a field secretary which will, of 
course, entail some consideration of financial arrange- 
ments. He feels that it will be necessary to submit a dif- 
ferent plan for financing the work of the association. If 
the code which has been prepared for submission to the 
legislature goes through, steps will be taken to assure its 
enforcement. 

Part of the new organization plans will be the division 
of the state into zones with a governor for each zone, an 
arrangement which has won a great deal of popularity 
because it enables the directing head of the association 
to have action taken simultaneously all over the state on 
any matter of importance. 

Further topics suggested by C. L. Jones, treasurer of 
the Arkansas association are: Developing “merchant 
plumbers,” the importance of signed contracts, time pay- 
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Model 
No.120 








Each seat is carefully 
fashioned in four sec- 
tions, so that the grain 
runs around the hole. 
These sections are 
united in an insepara- 
ble unit by four bolts 
concealed in the wood, 
So tight is the grip of 
the bolt, so accurately 
machined are the 
tongue and grooves, 
that it is impossible for 
the joint to split or 
come apart. The hinge 
is designed for great 
strength and durability. 
There is a model for 
every type of bowl. ° 


Hand Brushed for Beauty 


TOILET SEAT must not only be strongly made, enduring 
—it must be finely finished; otherwise the customer’s sat- 
isfaction with it will be short-lived. 


Because Never-Split Seats are the most durable wood toilet 
seats made, the finish also has to be the most durable. We accom- 
plish this by using specially prepared stains and a varnish which 
strikes a nice point between the hardness required for proper dry- 
ing and the resiliency which means longest wear. The flowing on 
of stain and varnish, the oiling and rubbing down, are all hand- 
work, The result is the most beautiful and durable finish you will 
find in wood toilet seats. 








| Evernu is the perfect 











seat. The interior wall 
of special hard rubber 
of great strength and 
the outside surface of 
solid color hard rub- 
ber are vulcanized 
under hydraulic pres- 
sure into one lasting 
piece. 


No finish to wear off. 
No joints to open up. 
The hollow center pro- 
vides lightness with 
strength. The hingeis 
as durable as the seat. 

















Have you a Never-Split Catalog, a model of the famous Never- 
Split joint construction for your window display, a supply of attrac- 
tive folders for your mailing list, a display sign for your store front? 
If not, a postcard request will bring them to you. Mail it today. 


NEVER SPLIT SEAT COMPANY 
Dept.,21, Evansville, Indiana, U.S.A. 
Founded 1905 


The Largest Manufacturers of Toilet Seats in the World 
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Four new designs have been 
added to the regular line of 
‘Standard’ Vitreous China 
Lavatories. They are similar 
to designs previously made 
except that they have square 
bowls. 
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Standard” 


VITREOUS ChIINA 
ILAWAIFOIRUTESS 


New designs with square bowls 


Some people like the square 
bowl; others prefer the oval 
bowl. Now you can give 
your customers their prefer- 
ence in “Standard” Vitreous 
China— remarkably straight 
and beautiful of surface. 


Your Wholesaler will supply you. 
Standard Sanitary Mfg. Co. 


PITTSBURGH 





Pelham F 128 G 
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ment.sales and better locations with display rooms and 
show windows. 

E, D. Clayton, president of the Colorado association 
says: “My hobby is organization, getting together so- 
cially and getting results from supply houses, journeymen, 
fair prices from the public by strength of organization, 
friendliness toward wholesalers and not asking.for un- 
reasonable things.’’ He feels that the man not a member 
of the association must be shown how it means dollars 
and cents to him to join. 

Cc. A. Bolton, secretary of the Illinois association, was 
at work, with President Wm. F. Hildeman, on the pro- 
gram for the coming convention. Subjects for discussion 
will be: Apprentice training, plumbing and heating re- 
search, farm sanitation, legal phases of the plumbing and 
heating business and deferred payment plans. Experts in 
these matters will be on hand to address the convention 
and to guide discussions. 

One of the things which Mr. Bolton feels to be impor- 
tant will be the giving of a half-day to “Question Box” 
discussion. Too little time has in the past been given to 
this part of the program, he says, and it is planned to 
get every bit of good possible out of this open discussion 
at the coming meeting. It will be remembered, in connec- 
tion with the subject of plumbing and heating research, 
that the Illinois association has fostered a great deal of 
this work at the University of Illinois. ‘The Advisory 
Committee,” he says, “has decided that for the present all 
heating research work will be confined to such problems 
as would be encountered in residence or small apartment 
jobs of one thousand feet steam radiation, or its water 
equivalent, thus definitely setting a point for the activities 
for the present program.’”’ Other associations will un- 
doubtedly follow the research work in Illinois with in- 


terest. Results will be made available from time to time 
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through the columns of “Domestic Engineering.” 


INDIANA PREPARING FOR DISCUSSIONS 

H. DANIELS, president of the Indiana Society of 
J. Sanitary Engineers, hit upon an excellent method of 
preparing the ground for discussion at the next state 
convention. Monthly articles were published in the pub- 
lication of the society. First was published a chart, list- 
ing ‘‘Nine of your most important problems, as follows: 
(1) Money in treasury; (2) 100% attendance; (3) 
Profits; (4) Legislation; (5) Advertising and Publicity; 
(6) Ambitious Members; (7) Labor; (8) Trades Rela- 
tions; (9) Non-Members.” The diagram showed the or- 
ganization of the association to the end that every mem- 
ber might be on one of the committees. Each month one 
or two of these problems has been discussed. 

Discussion of problem (1) pointed out that an associa- 
tion needs money in order to accomplish its purposes. It 
pointed out that a loose organization is not effective and 
that false economy will hinder the good results which 
might be attained. Problem (2) is one which has the 
attention of every association officer, and suggestions were 
made as to the means of securing a complete attendance 
at every meeting, such as: Paying members for attending, 
having plenty of business to transact of interest to all 
members, social affairs, speakers of ability, and the sug- 
gestion that members be reminded of meetings before- 
hand. Problem (3), “Profits,” was discussed in Sep- 
tember, and after drawing upon various authoritative 
sources to stress the fact that profits are an essential to 
the growth of any business, the following five rules were 
set out: 1, Meet often to discuss problems; 2, School 
yourselves on what it costs you to do business; 3, Teach 
each other that you have an overhead; 4, Sell yourselves 
the idea that you are entitled to a profit; 5, Give black- 




















and beauty with 





A Happy and Prosperous New Year 


Is the Hudson Greeting to old friends, as well 
as new, who have discovered the formula for 


making the entire year happy and prosperous. 
Provide your trade with quality brass which 


assures confidence and goodwill with profit. 


Hudson Showers and Fixtures combine quality 
economy and utility. 





16 - 20 Nassau St. 
Brooklyn,N. Y. 
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Another year has rolled by—a year full of prosperity 
and successes. We want to express our appre- 
ciation to you, whose support and enthusiasm 
have backed Plumbers’ Climax Specialties through- 


out 1926. 


For the New Year we wish you an even greater 
measure of success and prosperity. And may we 
not remind you that Plumbers’ Climax Specialties 
will help you in the further development of a per- 
manently profitable business? 
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“CLIMAX” 
AUTOMATIC CELLAR 
DRAINER 





a (Your jobber will supply you with Climax Special- 
6) ties, or you may secure full information by writing 


0) us direct). 


TRAIGHT 
—_ DOUBLE PLUG 


THE C.M. Ker” Merc. Co. 


MANUFACTURERS OF 
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PLUMBERS SPECIALTIES 


405-415 € OLIVER ST 
BALTIMORE, MD.U.S.A. 
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board demonstrations on how to figure a job. The next 
four problems have been discussed thus far, and in each | 
case members have been fully informed as to the im- 
portance of the work being done and the manner in which 
it is being done, 

Thus, Indiana will have a splendid groundwork laid for 
pushing to further development the matters vital to the 
industry. 

In discussing the job ahead of the industry for 1927, 
Don Holt, chairman of the National Educational Com- 
mittee urges a ‘‘Fordizing’’ of the industry by which he 
means: ‘‘Investigation of the territory in which we re- 
side discloses the fact that there are 2780 farms, 2314 
automobiles and only 181 bathtubs in Woodbury County, 
which we consider to be one of the wealthiest counties in 
our state. Merchants engaged in the plumbing business 
must find out the reason for this and in the very near 
future do something to rectify this situation, as certainly 
a larger proportion of the wealth of our community should 
be invested in sanitary and heating equipment. 


“The immediate job ahead of the master plumbers in 
such communities is: 

1. To create a desire for the most modern type plumb- 
ing and heating equipment. 

2. To show the dollars and cents value of same. 

3. To reduce the installation price of this equipment 
intelligently as low as possible in order to bring these 
things within the purchasing power of every one, 

4. To utilize the modern selling weapon in disposing 
of our goods—the deferred payment plan. 

“The word ‘Fordizing’ applies more particularly to para- 
graph three, which pertains to the actual conduct of.the 
master plumber’s business.” 

George F, Roser, secretary of the Kentucky association, 
says that the two most important things today in the 
plumbing industry are: First, to educate the public to 
the importance of sanitary plumbing and impress on them 
the necessity for proper installation. This is a duty which 
should be performed by the joint plumbing industry. Sec- 
ond, Marketing plumbing materials in such a manner that 
the public is properly served and protected. This is also 
a duty of the joint interests in the industry. 

A. P. Goodhue, of Belfast, Maine, suggests that for 1927 
conventions it would be well to discuss thoroughly the 
subject of the curriculum for trade schools, and to try 
to have them so ordered that young men, when they come 
out of school, will be prepared to earn a living or at least 
make a start along these lines. The second subject is one 
which many have mentioned—better wholesaling methods. 
This matter need not be touched upon further, inasmuch 
as the “Make a wholesaler a wholesaler’ resolution was 
adopted by most associations last year, and will undoubt- 
edly come up for further discussion in 1927. 

Wm. G. Miller, president of the Detroit, Mich., associa- 
tion, has listed the following five topics which he con- 
siders to be of sufficient importance to receive the atten- 
tion of 1927 conventions: 

1. The adoption of a workable code of ethics for the 
master plumber and heating contractor. 

2. Universal state-wide adoption of the Trade Exten- 
sion Bureau bookkeeping and accounting systems, with 
classes of instructions, for the purpose of familiarizing 
the plumbing and heating contractor with the advantages 
to be gained thereby. 

3. Meetings to be held once a month in which discus- 
sion is limited to salesmanship only. 

4. The more general use of local, state and national 
seal in order to acquaint the public with the fact that 
such organizations as ours are in existence for the public 
benefit as well as the member displaying the sign. 
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PNEUMATIC — STORAGE — SPECIAL 
Black or Galvanized 


The Novelty Steam Boiler Works Company 


Clare and Kloman Sts. Baltimore, Md. 





i ae Staple Plumbing Brass Goods _ 
Tubular Brass Goods 
Water Works Brass Goods 


United-Oberndorf Corporation 
Cleveland, Ohio 











O-B Brass Valves 


are made in the following styles: 


Radiator Valves 


Flexitite Disc, No. 50 
o Steam, No. ¢ 

wigs ce Sts andard Rising Stem Hut Water, No. 40 

Packless Graduated, No. 35 
Union Elbows, No. 45 


Flexitite Dise Gate Valves 


125 lb. Standard, Non Rising 
Stem ,No. 2! 


Gate, 


1001». 1 ight Standard, No. 25 


Globe, Angle and Check Valves 


Renewable 
O-B 


























Dise Dise 
150 Ib. Standard No. 10 
125 Ib. Standard. No. 1 No. 15 
100 lb, Light Standard No. 14 
Competition No. 2 No. 3 
Lock and Shield No. 5 No. 5 
Flexitite Disc OHIO BRASS COMPANY 
Gate Valve Mansfield, Ohio 
Patented 
Ohig;S C 
TASS. UO, 
en , 
have Classic Sink Fixtures 
than any other combina- 
tion faucet. The demand 








increases steadily. So do 
profits—ours and yours. 
Why trouble with clumsy 
imitations when you know 
what Classics will do? 











CHICAGO 
FAUCETS 


The Chicago Faucet Co. 
2700-22 N. Crawford Ave. 
Chicago, Ill. 
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Reduce Roughing-In Costs and Make 
Easier and Better Installations 


They eliminate the annoying, time-consuming and 
expensive long-screw connections, unions or ‘‘R” 
and “L” nipples, and therefore SAVE YOU TIME 
and MONEY. 


Illustration shows 
position of pipe in 
: . sleeved hub after 
Simply drop pipe being screwed into 
into sleeved hub, top fitting. 
screw into top fit- 
ting, calk—and the NOTE: Oakum 
job is done. cannot possibly 
work thru joint, 
or pass end of pipe. 


Manufacturers of a complete line of fittings for 
either CAST IRON or SCREWED PIPE instal- 
lations. We have fittings for any type operation 
—whether a skyscraper, hotel, apartment build- 
ing or small cottage or bungalow. 

Write today for catalog of modern and econom- 
ical plumbing roughing-in systems. 


STRINGER BROS. CO., Inc. 
1100 W. 38th St. :: Chicago, Ill. 


Warehouses: Chicago, Ill., Gadsden, Ala. 
Factories: Gadsden, Ala 
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SHERWOOD BRASS WORKS 
Jefferson & Mt. Elliott Aves. - Detroit, Michigan 
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5. Adoption of a uniform state license for master 
plumbers and journeymen plumbers, and the formation of 
a state examining board, thereby abolishing local licenses 
and their inherent evils. 

W. W. Hughes, of Minneapolis has the following sug- 
gestions: ‘For the 1927 convention it is almost certain 
that a great deal of time will be spent in a discussion of 
the coming National convention to be held in Minneapolis, 
and of a ‘Heat by Radiator’ campaign which already has 
the endorsement of manufacturers, wholesalers and con- 
tractors, plans for which are now being prepared, and it 
is expected that active, aggressive action will result. 


“Emphasis must be placed on the fact that we need 
fewer and larger plumbing establishments, so that each 
of them can employ a trained selling force, capable of 
going out into the field and landing the business that is 
now going into other channels, all of which calls for co- 
operation between the manufacturer, the wholesaler, the 
contractor and the National Trade Extension Bureau; all 
to be aided greatly by the Trade Press of the industry.” 


MERCHANDISING TO RECEIVs ATTENTION 

LETTER from A. A. Pinski, of Great Falls, Mont., 
Fe coratin: of the Montana association, goes into 
the need for discussing merchandising in detail. He says, 
in part, “One of the most important topics that can come 
before the next convention is ‘Better Merchandising,’ and 
a better place to merchandise from. We must have the 
good will of the public and a better understanding of our 
profession on their part. The greatest fault the average 
master plumber and fitter has is hiding his light under a 
basket. 

“Everybody uses our installations. We sell, equip, in- 
stall and are held responsible for each and every item 
necessary for the proper functioning of equipment and 
fixtures. We make possible the shining tub with the spark- 
ling water. We are here on the ground, and come in 
personal contact with the user. They are bought from 
us, and through our lack of appreciation of our own value 
and the value of our goods, comes the haggling and beat- 
ing down in price. 

“It is an undisputed fact that it is harder for Bill to 
sell on a small margin from a shack in an alley, with ad- 
verse surroundings, than it is for Jim, at a good profit 
with a neat place of business, reflecting the appreciation 
of his own worth. We are edtcating ourselves. We will 
be teal merchants. As our field broadens we will take 
note of our competitor, find his interests the same as ours, 
lend a helping hand to carry him along with us. Price- 
cutting competition will be less keen. 

“This is not going to happen in the future. It is hap- 
pening now. It behooves us all to take note and better 
ourselves.” 

J. GC. Little, field secretary of the North Carolina asso- 
ciation, speaking for E. R. Harding, his president, sug- 
gests the following topics for 1927 convention programs: 

1. Elimination of direct selling and of estimating and 
planning by supply houses. : 

2. Elimination of a lot of troubles (real and fancied) 
with the supply houses by getting better acquainted 
through personal conferences. The benefit of these is 
obvious. Also through direct personal sales appeal to the 
public, the contractor can do much to better his affairs, 
especially as to item numbered one above. 

Advertising is going to come in for lots of consideration 
in North Carolina, because it is felt that they have gone 
too far to drop it now and unless followed up the expense 
in the past will have been wasted. 

From Wm. Fischer, president of the Ohio association, 
comes the following brief list: 
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Fig. 700 
Jenkins Modulating Valve 


Fig. 168 
Screwed, Jenkins Standard 
Bronze Radiator Angle 
Valve 





Fig. 352 
Screwed, Jenkins Standard 
Bronze Swing Check Valve 





Fig. 325 
Screwed, Jenkins Standard 
Tron Body Gate Valve 














Valves that 


speak well of you 






AFE the valves you install for you or against you? Do 
they give your work a boost or are they talking 
behind your back causing entirely unjustified criticism? 


The best way to be sure of a valve’s fitness is to be sure of 
the name and reputation of its maker. And here the 
Jenkins “Diamond” mark is an invaluable guide in the 
selection of valves that “‘boost” your work. 


For over sixty years the name of Jenkins has stood for a 
valve that is made for the maximum service, not merely 
the average. The Jenkins “Diamond” mark, without 
which no valve is a genuine Jenkins, is an unfailing sign 
of a valve made to the highest standards, a valve in which 
only analyses proved metals are used, a valve with the 
reserve strength to resist pipe strains. 


If your customer knows valves, he knows this mark. If 
he doesn’t, he is sure to appreciate Jenkins performance. 
Have your men make sure the Jenkins ‘‘Diamond”’ is on 
each valve they install. 


JENKINS BROS. 


RE I sa eins vb OWO bbs 6 0s 40 ....New York, N. Y. 
ee I sy a Wb 0-4 deed. 4-0-4 6 0.80.06 eck Boston, Mass. 
Sy ts SN Sac aeecceasseee oseens Philadelphia, Pa. 
Cm PP eee ee Chicago, III. 

JENKINS BROS., Limited 


Montreal, Canada London, England 
FACTORIES: 
Elizabeth, N. J. 


Bridgeport, Conn. Montreal, Canada 


Always marked with the" Diamond" 


enkins \alves 


SINCE 1864 
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Fig. 720 
Jenkins Bronze 
Rapid Action Valve 





Fig. 112 
Jenkins Bronze Hose Angle 
Valve 





Fig. 370 
Screwed, Jenkins Standard 
Bronze Gate Valve os 





Fig. 600 
Screwed, Jenkins Medium 
Pressure Bronze Globe Valve 
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Your time- 


Write for our 
complete catalog 


Buy jrom 
YOUR JOBBER 


BROOKLYN, N. Y. 
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The accurate drilling of flanges on a fitting is 
relatively as important as its design and strength. 


nN STOCKHAM MANUFACTURE, we know that perfec- 
tion in detail results in completed perfect fittings 
that save the workman’s time on the job and stand 


up in long years of hard service. 


The illustration shows the care used in placing the 
master template for drilling a large flanged fitting. An 
inaccuracy of a thousandth of an inch would not be 
tolerated in the Stockham standard of quality. Forty- 
seven inspections and tests, from the selection and 
testing of the raw metal on through every stage of 
manufacture, insure the perfection of every Stockham 
Fitting — screwed — flanged — drainage; cast iron or 


malleable. 


Your jobber knows Stockham quality—he knows im- 
portant jobs where Stockham Fittings have saved time 
and money. For your next job buy Stockham Fittings. 
Your friend, the jobber, can supply you quickly. 


STOCKHAM 


PIPE & FITTINGS COMPANY 
BIRMINGHAM, ALABAMA 


YYarehouses with Complete Stocks in: 
CHICAGO, ILL. 


OCKHAM FITTINGS 
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LOS ANGELES, CAL. 
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1.. More and better merchandising. 

2. More and better trained apprentices. 

3. Business management. 

And Frank C. Clemens, vice-president of the Ohio asso- 
ciation is in hearty agreement with the recommendations 
made at the last convention for apprenticeship confer- 
ences, conferences of master plumbers, wholesalers and 
manufacturers, because closer relationship will bring bet- 
ter understanding, particularly in making better salesmen 
of master plumbers and bringing about better merchan- 
dising. 

The Pennsylvania convention for 1927 will take up the 
subject of the employment of a field secretary, according 
to President James H. Lutz, Jr., and will, of course, con- 
sider the financial problems involved in this plan. The 
1927 meeting will also hear some interesting reports from 
the Research Committee of three men who have been 
working directly with Carnegie Institute and seeing the 
actual work done. Mr. Lutz feels that this committee will 
prove of great benefit. In February or March it is ex- 
pected that there will be a conference for foreman train- 
ing, to be held in Harrisburg. 


PUBLICITY FOR THE INDUSTRY 


N the way of favorable publicity, Mr. Lutz calls atten- 
[ tion to the fact that in the Harrisburg newspapers the 
Pennsylvania State Department of Health made the state- 
ment that 100,000 complaints were received and investi- 
gated in the five months ending October 31. In addition 
40,000 property inspections were made. Commenting on 
the report, Dr. Chas. H. Miner, secretary of the depart- 
ment, said that the average householder is more alive 
today than ever to the necessity of individual property 
sanitation. This, it seems to Mr. Lutz, furnishes a won- 
derful opportunity for the industry to do educational 
work and develop greater business, and this phase of the 
subject will no doubt be taken up at the next state con- 
vention. P 

J. O. Montrief, of Ft. Worth, Tex., a former national 
director, has a number of constructive subjects which he 
thinks it advisable to bring before 1927 conventions. He 
feels that it would be well to discuss ‘““The importance of 
a place of business for each man engaged in the plumbing 
business,” and the inauguration of an educational cam- 
paign to bring about this result. ‘‘What the organization 
means to the individual member and how important and 


. necessary it is to his continuance in the plumbing busi- 


ness” is another topic he would like to have discussed, as 
well as, “Closer co-operation in the membership with a 
view to impressing upon the wholesaler the necessity of 
operating a wholesale business only,’’ and, as he says, 
“last, but not least,’’ “‘The importance of dealing directly 
with the consumer with a view of greater opportunities 
for larger sales of better merchandise.’’ These, he feels, 
are points of outstanding importance which would nearly 
fill a convention program. 

By the way of summary, we have listed in the briefest 
form possible, the various topics which the men whose 
letters have been quoted above have suggested be brought 
before 1927 state conventions. They are all of them 
vital subjects, and if discussed in accordance with Don 
Holt’s formula quoted at the head of this article, i.e., to 
be “followed by some sort of action,’’ 1927 ought to be a 
resultful year. 


J. B. Kennedy, Newton place, Greenfield, Mass., has the 
heating contract and G. V. Corsiglia, 10 Federal street, 
Greenfield, the plumbing contract on the hospital build- 
ings under construction for the Franklin County Public 
Hospital. © 
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The 
Penberthy Model “R” 


requires no attention 
after installation 


The service of the Penberthy 
Automatic Cellar Drainer is con- 
stant and positively automatic. 
Gives efficient service. Practi- 
cally 100% trouble-proof. 


Factories, mills, power plants, 
and homes are all in the market 
for a Penberthy Automatic Cellar 
Drainer. 


Write for complete details—today. 


PENBERTHY INJECTOR CO. 


Established 1886 
1260 Holden Ave. :: DETROIT, MICH. 


Canadian Plant: Windsor, Ontario 





AUTOMATIC 
CELLAR DRAINERS 
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CURTIN NOISELESS 
TANK FITTINGS 





They afford the most silent, sanitary and satisfactory method yet 
known for the flushing of water closets. 
Economical to install, non-corrosive and effect a great = 
saving of water. Often used on replacements as they 

will fit any low closet tank. ‘ 

As Curtin Noiseless Tank Fittings are ——.. 

nationally distributed, they can be easily -—s- 
obtained through a nearby Curtin jobber. ——— 


A. F. CURTIN VALVE COMPANY 5— 


MEDFORD, MASSACHUSETTS 
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teed DAMPER. 

\ 
Efficient  |° 
Management 
of Heater < 


The management of 
a heater means 
everything to its 
efficiency. In the 
use of the Stevens 
Automatic Damper 
and Heat Regulator, 
the user is assured of 
efficient, safe 
and economical 
control of his 
heater, which 
affectsan extra- 
ordinary sav- 
ing of coal. 











Your custom- 
ersYare in the 
market for such a de- 
vice and it behooves 
you to write for 
particulars today. 


Distributed by 
The Stevens Spscialty 
Co. of N. Y. 
26 Cortlandt St. 
New York, N. Y. 
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Leaders of Industry See Volume 
and Profit in 1927 


(Continued from Page 52) 


so much as whether we are alert to our own opportunities. 

Sanitary plumbing fixtures are an absolute necessity 
and there is a normal increase in the demand for them. 

We also have the opportunity of supporting enthu- 
siastically the work of the Federation of Women’s Clubs 
which shows the need and the possibilities in the American 
home. 

There is no need to be alarmed at the conservative busi- 
ness policy which forestalls inflation and consequent re- 
actions. If production is governed by demand there can 
be no serious reaction. 

There is every reason to go forward into the New Year 
with confidence when one is ready to take into con- 
sideration all the figures available for the guidance of 
business. 




















Alexander Coleman 











Asks for Sensible Credit 


ALEXANDER COLEMAN, Secretary, 
National Association of Master Plumbers 


plumbing and heating industry, first and foremost, 

I would deem it the part of wisdom on the part of the 
jobber to establish and carry out a good, reasonable and 
sensible credit-system to the young plumber branching 
out in the business. The individual’s ability and aptitude 
to really carry on the business of a master plumber or 
heating contractor should be thoroughly investigated be- 
fore permitting him to establish even a reasonable amount 
of credit. It is my opinion that more careful consideration 
should be given this matter to the benefit of all concerned. 
Then I would like to call to the attention of the craft 
the inadvisability of dealing through a general contractor. 
In doing so it appears to me that the individuality of the 
plumber is lost. By dealing direct with the owner the 
plumber builds up his individuality, and in our line of 
endeavor he will enjoy a good local reputation and a high- 


, ie MAKE the coming year more satisfactory for the 
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By Referring to Our Catalog No. 28 


Which contains many charts reproduced from the 
original blue prints. These charts were prepared 
by expert engineers and you can rely on them as 
a complete guide on every job. They are actual 
working drawings which will save you a great deal 
of time when installing steam, water, gas, air and 
oil specialties. 

The above chart, showing installation of McAlear 
“Direct to Boiler” Water Feeders is a reduction 
taken from our catalog which contains complete 
specifications of McAlear specialties, as well as 
the blue prints of typical installations invaluable 
to engineers and heating contractors. 

The use of fuel oil and gas for heating has greatly 
increased the market for McAlear “Direct to 
Boiler” Water Feeders and many heating con- 
tractors now include a water feeder with every 
installation. It insures safe and continuous opera- 
tion of the boiler and prevents cracked sections 
caused by low water level. 


THE McALEAR MFG. CO. 


““McAlear” on a piece of equipment guarantees 
satisfactory performance because it represents 
high grade workmanship and careful study of the 
use and application of each product. 

No. 816, the Simplex Water Feeder adds water 
when necessary to keep up water level in boiler 
and No. 826, the Duplex Water Feeder, functions 
in the same way, but, in addition, wastes water 
when necessary to prevent flooding of boiler. 


No. 846 is the Duplex Water Feeder with Low 
Water Electric Cut-out switch attached. Es- 
pecially designed for low pressure oil burners. 
Send for Bulletin H, which illustrates and 
describes our complete line of boiler feeders and 
controllers. We will also be glad to supply you 
with our Book No. 28 if you do not have one in 
your files. 

Heating contractors are invited to write us for 
engineering advice without charge. 


:: CHICAGO, ILL. 


Manufacturers of specialties for steam, water, air, gas and oil 
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Ss Always Specify 


MIDLAND 


when ordering ferrules. We make them 
in straight, bend, flared end and reducing 
patterns of high quality metal and by 
the most approved methods of manu- 


facture. MIDLAND Ferrules are always 
a little better than you expect. 








Ferrules and Roof Flashings 


The MIDLAND All-Lead One-Piece Roof 


Flashing is the original one-piece roof flash- 
ing. Beware of imitations. Look for the 


yellow label bearing the name MIDLAND. 
It is your protection against substitutes. 


Order From Your 
Jobber 


MIDLAND METAL 
MFG. CO. 


KANSAS CITY, MISSOURI 
*NEWARK : NEW JERSEY 


*Newark Plant Manufactures Roof Flashings Only 
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lass clientele that cannot be accomplished by dealing 
through a general contractor or a sub-contractor. 
There seems to be a whole-hearted tendency on the 


part of many jobbers and manufacturers in our industry 
to consider our association’s view-point for better trade 
relations. I firmly believe this will eventually play a very 
important part for the future prosperity of the 
plumbers in 1927, and I am sure I express the sentiments 
of our membership, ‘‘that our national committee’s efforts 
will not prove futile in this regard.” 

In passing I am going to say, not with any degree of 
censure but as a matter of truth, that many of us do not 
read our trade papers as zealously as we should. The 
trade papers, with their large field of circulation, tend 
to bring the members of our craft more closely into re- 
lation for a common good. Their efforts are devoted to 
helping the craft. They want to see those engaged in the 
plumbing and heating business succeed, because success 
to the plumbing and heating contractor consequently 
means betterment for them. Then again, the plumber 
who keeps himself informed on what is going on about 
him, who is posted on the latest improved methods of 
conducting one’s business is the one that is sure to meet 
with just that measure of success to which his expended 
efforts entitle him. The trade papers in my opinion, have 
done a real world of things in bringing out some of the 
good features our national association has accomplished 
for the industry. 

With the ushering in of the New Year I conscientiously 
feel quite optimistic at the outlook for good business gen- 
erally in the heating and plumbing industry and extend 
through your columns to the members of our craft, 
dividually and collectively, my heartiest good wishes for 
health, contentment and happiness. 


master 
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Attitude Toward Purchasing Is | 
Important 


GEO. B. BALDWIN, Vice-President, 
Stockham Pipe & Fittings Co. 


E BELIEVE that the 
average manufacturer, 
as well as the average jobber 


of plumbing and heating sup- 
plies, is quite well satisfied 
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RADIATORS BY LANDON 


The most sanitary 
Radiator made. 


Write for Catalog Now. 


See Issue January 15th 


JANDON RADIATOR COMPANY JNC. 


NORTH TONAWANDA, N. Y. 
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INNEAPOLIS” 


Heat REGULATOR 


°T COAL~GAS~OIL 
FIRST in every major 
development in its field— 
41 years of leadership! 


MINNEAPOLIS HEAT REGULATOR CO. , 
Established 1885 


2801 Fourth Ave. So. Minneapolis, Minn. 

















with the results obtained in 
1926. We believe that whether 
the manufacturer and_ the 
jobber will find themselves in 
the same position at this time 
in 1927 depends entirely upon 
the position which the jobber 
takes in connection with his 
purchasing well as 
selling. 

We are of the opinion that 
the successful jobber appre- 
ciates today more than ever 
before that it is to his interest to stabilize rather than 
demoralize the market, and that nothing is to be gained 
either by cut-throat competition or by radical changes in 
price. 

We really think that 1927 will be another six-billion- 


as his 





George B. Baldwin 








dollar-building-year, and that the situation with the rail- 
roads, large oil companies and industrials is extremely 
healthy. Agriculture is in fairly good shape, the cotton 
situation in the South having been handled exceedingly | 
well, 


MYERS DIRECT WATER SYSTEMS 


For Shallow or Deep Wells and Cisterns 


Equipment includes pump, 
air chamber motor belt, 
automatic switch, gauges 
and valves, and all fittings 
mounted on plank ready to 
connect up with power and 


water lines. 


Does not require a storage 
tank. Pumps fresh water 
direct frorn well to faucets. 
Automatically controlled 
without waste of power or 
water. Ample capacity for 
home or farm purposes. 
Other styles and sizes for 
homes, farms, public and 
Cataiog, information and prices on request. 


\ ‘seve -OILING (Gs NG 


RELIEF 


VALVE WORKING. _ 


EAD 7 


wow AIR CYLINDER 





private institutions. 


The F. E. MYERS & BRO. Co. 


ASHLAND, OHIO 




















“GOLD NUGGET” 
BRASS FERRULES 


The manufacture ofquality brass 
ferrules is a specialty wito us. If 
you want togive your trade high 

grade,accurately madeand nicely 
finished goods-standardizeonthe 
Richmond Line. Our large ware- 
house stocksard unexcelled ship- 

ping facilities makes eon with 


RICHMOND 


Foundry&ManufacturingCo. 
RICHMOND, VIRGINIA 


‘A: DEPENDABLE - SOURCE : OF - 
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Sectional view 
of Model No.1 
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“Deep 
Stuff ” 





The workings of an old style relief 
valve may well afford food for 
thought. Fitted with a diaphragm, 
with springs, levers and miscellane- 
ous complicated parts to get out of 
order, such a valve has the cards 
stacked against its reliable perform- 
ance, 


Red Top Relief Valves are simple. 
As simple in design and construction 
as they are in operation. See for 
yourself in the sectional view. 


Red Tops operate on the gravity 
Principle and are approved by the 
Underwriters’ Laboratories, Inc. 


Model No.1 protects domestic water 
supply, while No. 2 is for hot water 


heating systems. Write for data on 
whichever interest you. 


Neptune Meter Company 
50 E. 42nd St. New York City, N.Y. 
Branch Offices in Principal Cities 


prea Jop 


‘Relief Valves 
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Soil Pipe and 
Fittings 
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Stresses Advantages of 


Education 


H. E. LONGLEY, Director, 
National Association of Master Plumbers 


AGAIN have the pleasure of addressing a message to 
I those connected with our industry. My message to 
each and everyone of you at this time, whether you be 
affiliated with our National Association of Master Plumb- 
ers or not, is to try in every way possible to make your- 
selves as proficient as possible along the lines of edu- 
cation. 














Henry E. Longley 











Never before have we found the demand for education 
so great and insisted upon throughout our industry as it 
is at the present time. Everywhere we find classes in 
bookkeeping, estimating and salesmanship, as well as 
other educational features being organized and well at- 
tended and it is needless to say that much good will be 
derived therefrom. 

Whereas, some few years ago a suggestion to spend 
money for such purposes was thought to be more or 
less useless and was immediately out-voted, we find at 
the present time that education is being absorbed and 
to some extent put into practice by those interested. It is 
my candid opinion that if we continue our educational 
programs as outlined and put into practice the same 
interest as has been manifest heretofore by all parties 
concerned, we will be able to accomplish much good for 
the industry at large. 

The national and state associations, through the me- 
dium of the trade press and bulletins, together with the 
Trade Extension Bureau, are today heralding this mes- 
sage of education along all lines, and it is indeed gratify- 
ing to note that the members of our association are taking 
advantage of the opportunity offered them. 

When those not affiliated with our national association 
realize the advantage of organization and education and 
what can be gained by organization and co-operation 
then will we have a 100 per cent organization in our 
craft. ; 
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Look at your Heating penieuenmad ae these anne 





Symptoms of dirty internal 
conditions 


Internal boiler spasms—Foaming—Surging 
—Priming—Unsteady water level—Poor cir- 
culation—Gurgling in radiators—Spitting air 
valves — Flooded vent traps — Trembling 
steam gauge and damper regulator—Exces- 
sive fuel consumption — Leaks and cracks 
from unequal expansion strains. 


OIL clean water and milk. The water boils 
evenly and stays in the pan; the milk foams | 
up and runs over the side. 
Make the same experiment with chocolate, 
dirty soapy water, etc. The greater the oily or 
dirty content, the more violent the boiling erup- 


tions and the more the froth goes out. 


Exactly the same thing happens | 
in a heating boiler eae 


= heating system contains the oil and grease that were 
originally smeared on finished surfaces and threads to pre- 
vent rust, and more that was added in thread cutting and in 
assembling pipe joints. In addition there is dirt inside the 
boiler and radiator castings, scale in the pipes, etc. 


Impurities not already in the boiler are carried there by the 
circulation. Those that insulate the heating surface send to 
the chimney heat that should go into the water. Those that 
float, form a thick oil blanket, through which steam can dis- 
engage only after violent eruptions, resulting in bumping and 
surging. Those that stay in the water increase foaming and 
priming. Instead of dry steam the boiler sends foam and solid 
water out into the mains. 


Water slugs then choke the steam flow and call for higher 
boiler pressure, which only drives the water farther. The water 
plus the excessive condensation ‘causes banging pipes, spitting 
air valves and dead radiating surfaces. 





money-back basis 











Mail the coupon. 





“| conquer” 
(Latin) 















Vinco is guaranteed on a 


both as to its efficiency and its ability to bring 
about the desired improvement entirely with- 
out harm to any part of the heating system. 


fi 

a 

I 
l 
4 
{ 

i 
Patents are pending upon the product | 
and method of application. The use of | 
any unlawful imitation will be subject I 
to prosecution. For safety and full bene- i 
fits, specify by name and see that the , 
material comes from 3-lb., 5-lb., or 10-1b. i 
lithographed cans bearing our name and \ 
registered trade mark. Buy from your i 
jobber or if necessary, direct from us. i 
4 

4 





Good circulation but 
no visible pressure 


High pressure but 
tittle circulation 





q 
When 


CLEAN WATER 


DIRTY WATER )- 


Worst of all, water taken out of the boiler exposes crown 
surfaces to overheating. Then the sudden inrush of cooled 
slugs causes strain and cracking of boiler sections. 


These conditions can be corrected only by a thorough internal 
cleansing. 


The Sure Cure—VINCO 


(y= treatment with Vinco at about 1 cent per sq. ft. of radiation 

(only half as much required in old systems) gives the boiler, 
lines and radiators a thorough internal cleansing, and puts and 
keeps them in condition to do their best work. Finish up with 
Vinco and you will be through with the job on delivery—no 
return calls and wasted steam fitter hours to sap your profits. 


One Vinco cleaning lasts for the whole season and the small 
expense pays handsome dividends in the form of satisfactory 
heating, easier firing and fuel saving. 


THE VINCO COMPANY, INC., 
75 Vesey St., New York. 





Please send literature and give name of nearest supply 
house where Vinco may be obtained. 


II 6. fad isin d SR Ante cade wanda 


Wame.of Jobber............0... 
DE 





conquers foaming, surging, priming 
by removing oil, grease, rust, scale and dirt 
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beautiful 


home 
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C & S Shower Bath Shield 


PATENTED 


Nothing can more enhance the beauty of the fine bathroom 
in the beautiful home than a C & S Shower Shield for the 
shower over the tub. 





Its gleaming plate glass and Nickel Silver add solid elegance 
to the finest bathroom. And being waterproof, it is really 
indispensable. 

Nickel Silver (Nickel-plated Brass, if desired), fitted with a 
heavy plate glass panel—plain or etched—embedded in rubber. 
Hinged either right or left. 


For the separate shower compartment, the C & S Shower 
Door is recommended. Made of the same quality materials— 
furnished with or without Grille Vent. 


Write for detailed specifications: you'll want them for that 
fine job you're figuring on. 


Order from your jobber. 


CRIST & SCHILKEN CO., Inc. 


500-508 37th St. PITTSBURGH, PA- 





| 
| | 
| 


Cc<«§ 
door that opens * way to bigger profits 


saa Door with Grille Vent 


PATENTED 





fe 


Style No. 2 C & S Shower 
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It is with a great deal of pride that we look upon those 
young men who have taken advantage of the opportunity 
offered them by our association in the course at Carnegie 
and we feel that when they have completed this course, 
with their thorough knowledge of the business from every 
standpoint, they will in time eliminate the ruinous evil 
of price-cutting, which in many cases is due to the lack 
of knowledge along the lines of proper business ethics. 

Our thoughts now turn to the New Year and the outlook 
that it offers us. Personally, I am of the opinion, that in 
so far as the construction of new buildings is concerned, 
the future is not as bright as it was at the beginning of 
1926. However, a little effort on the part of the master 
plumber, through the medium of advertising and the pro- 
motion of sales, will make it possible for us to do as 
much or more business during the coming year than we 
have done during the past year. As you well know, 
there is a crying need at all times for more and better 
bath rooms in every home, also a great need for more 
comfort stations throughout the country. I would suggest 
that in the future we give more thought to the rural 
districts as they are a very good prospect for the sale of 
our products. 














Cc. E. Burnett 











Bridge the Winter Gap 


Cc. E. BURNETT, President, 
The Duro Co. 


HERE is one outstanding problem in the industry 

today and that is the tendency on the part of the 
plumbing dealer to burn the Christmas candle at both 
ends, 

By this I mean there is a period near the end of the 
year when normal contract work, and the general run of 
business falls off perceptibly. During this period the 
plumbing dealer loses money, and closes the year with a 
much smaller profit than would ordinarily be the case if 
the last few months of the year were as profitable as the 
summer months. 

The same thing applies to January and February. Not 
only does he close the year with a sharp decline in volume 
of business, but also he opens the year in this way. 


? RADIATOR VALVES 2 

















COMMONWEALTH 








Reliable equipment, properly | 
installed, results in satisfied | 
customers and a greater | 
volume of business. 


Radiator Valves which are | 
easy to install and operate | 
efficiently without further 
attention, reduce your labor | 
costs andincrease your | 
| 


profits. 


Make 1927 a prosperous | 
year by using Common- 
wealth Lavigne Radiator | 
Valves on every installation. | 


COMMONWEALTH BRASS 
CORPORATION 
DETROIT MICH. 







Your Jobber 
Can 
Supply You 
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OMMONWEALTH 


BRASS 
ORPORATION 


Detroit, Michigan 
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This year success has been met in selling hundreds of 
plumbers on the idea of merchandising a specialty whose 
sale and installation are not affected by the weather. 

It is surprising the number of plumbers who have found 
this the solution to their winter problem. It represents 
the difference between a mediocre and a very profitable 
year. 

Bridge the winter gap by making these months show a 
profit, and the year 1927 will be the most profitable you 
have ever had. 


Expects Good Volume 


L. M. O’NEIL, President and Treasurer, 
M. O'Neil Supply Co. 


V YE expect this year to be a very satisfactory year 
not only from the standpoint of volume, but also 
from the standpoint of profits. While the building pro- 
gram for 1927 does not look as if it will be as big as 
1926 we believe the conditions are just as favorable as 
they were this time in 1925. As to profits for 1927, we 
hope that the wholesalers will still see the wisdom of 
placing volume after consideration of profit. 


Installations Require Experts 
JOHN J. VOGELPOHL, Director, 
National Association of Master Plumbers 


UCH has been said regarding overhead in our busi- 
M ness and the possible methods that might be used 
to keep it ata minimum. Notwithstanding this fact, it is 
continually increasing. 

I have given this matter a great deal of thought re- 


cently and I have come to the conclusion that a business 
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which requires as little capital in which to engage as oui 
business does, due to the methods now in operation, will 
require co-operation on the part of all concerned and an 




















John J. Vogelpohl 








interchange of ideas through proper committees repre- 
senting the different interested organizations. 

The thought in the minds of many manufacturers of 
fixtures today is, “Sell your fixtures direct to the con- 


sumer without any thought of the installation.” We have 








in wearing qualities as they are handsome in appearance. 











Add that 
finished touch 


by installing SNO-WITE 
Bathroom Trimmings. You 
can then be sure of an 
added profit and a better 
pleased customer. 


SNO-WITE Bathroom 
Fittings are as substantial 
Por- 


celain Enamel finish on cast iron, so solidly made that a ten 
year guarantee covers them against craze, rust, chipping and 


discoloration. 





Used in most good bath rooms. 


Write for our catalog. 


AMERICAN ENAMELED PRODUCTS COMPANY 


CHICAGO 


33 ILLINOIS 
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You'll be more than $1000 
ahead before 1927 is over— 


“If you put me on your payroll now, 
and keep me reasonably busy.”’ 
WILLIE WILLIAMS. 


Here’s $1000 extra profit for you in 1927 — and it’s not 
just somebody’s guess that you can make this extra profit 
but is shown by past performance. 


You can see what other plumbers and steamfitters have 
done—the men who are writing that “WILLIE WILLIAMS 
has cut our threading cost to one-quarter of what it was with 
other methods,” and ‘‘Our threading work is now being done 
in one-third the time.” 





Here’s the way these men have been able to make more 
than $1000 extra profit with the WILLIE the first year: eee ee ie te aen te youl” 


In a small shop with a working boss and two other 
men, about one-third of the total time is spent in 


threading and cutting pipe— on heating jobs and 
similar work. 





It’s a real machine tool, that 
keeps on earning for years 


You can safely figure on making these 


extra profits for years to come— 


This amounts to practically the steady time of one iacciin: dian Uitte Wiiiiaans: in cael 











man, which will cost about $2500 a year. The machine tool, solidly built, durable and 
WILLIE WILLIAMS saves two-thirds of this time, as ae cnet : 
It cuts light threads, turning out accu- 
shown by the records of hundreds of successful rate work that makes a tight joint when 
put up. When you take your men off a 
plumbers and steamfitters. Willie Williams job, you know that you 
7 ’ haven’t got a lot of repair work to do before 
With the savings these men have made from the you can get yout money. 
machine, they have been able to pay back its full And you get this real machine tool at a 
. the first d bank fit of th reasonable figure. 
cost the firs year, an ank a pro or more an It’s a quality machine at a quantity 
$1000 on the machine. price, which is made possible by big 
production in an efficient, well organized 
plant. 


Mail the coupon, so we can show you how the 
WILLIE WILLIAMS is paying big dividends to other 
plumbers and steamfitters. [ een FREE OFFER COUPON’~ ~~ ~~ 7 


Please send me the Willie Williams booklet 








which will tell me howto increase my profits 


J 
WILLIAMS TOOL CORPORATION 
ERIE, PA. ; ; | 
| 
L 


WILL Ege WiaMs 


PORTABLE POWER PIPE MACHINE 
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PROGRESSIVE IDEAS 


will build your business 


. New Improvements in the I & M Con- 
cealed Bath and Shower Fixture emphasize 


our policy of helping the plumbing con- 


tractor secure more and more business 


The minute any business 
starts going around in circles it 
is on the down grade. Steady 
progress is necessary for success, 
and good ideas are the basis of 
progress. 


For 35 years I & M Plumb- 


ing Brass Goods have been a 
source of profit to the trade, 


not only because of the supe- 


rior quality of the products 
themselves, but because our 
firm has taken advantage of 
every new practical idea that 
would improve them. 


Write for complete details of 
the new construction we have 


adopted. Ask your jobber for 
I & M Brass Goods when in the 


market for plumbing brass. 


Remember —‘‘Prompt Service and 100% 
Tubular Goods’’ 








is our aim in 1927. 

















THE IRELAND & MATTHEWS MFG. CO. 


1500 BEARD AVENUE 


DETROIT, MICHIGAN 


REPRESENTATIVES: 


R. C. WILSON 
5 East 42nd St., New York City 


R. C. WILSON 


R. C. WILSON 


W. D. ARMSTRONG, 
Hotel Morrison, Chicago, Il. 


WM. P. HORN CO. 
261 Franklin St., Boston, Mass. Rialto Bldg., San Francisco, Calif. 
WM. P. HORN CO. 


WM. P. HORN CO. 
Wilcox Bldg., Los Angeles, Calif. 


P. C. ABBOTT CO. 
Richmond, Va. 
W. F. HARPER 


121 N. Broad St., Philadelphia, Pa. L. C. Smith Bldg., Seattle, Wash. 4221 Lindell Ave., St. Louis, Mo. 
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for many years been interested in making the plumbing 
business better understood by the public from a health 
viewpoint and have made great progress along those lines. 
Today every architect and business man knows that, re- 
gardless of the value of the fixture installed, without the 
proper waste and vent pipe, it is a detriment and a menace 
to health. Furthermore, from a commercial standpoint, it 
would be manifestly unfair to the manufacturers of pipe 
and fittings and the wholesalers as well as the plumber, 
as everybody knows that when the installations are made 
by laymen these necessary features are sadly neglected. 


























E. H. Blywise 





Ls. 





Plenty for the Aggressive 


E. H. BLYWISE, President, 
The Republic Brass Co. 


UR view of the situation for 1927 from the stand- 
C Bice of our part in the plumbing goods industry is 
that there will be plenty of business for those who are or- 
ganized to aggressively solicit that business and service 
it. For our part, we can see many of the projects delayed 
during 1926 again becoming active in 1927. 
These projects along with the usual amount of building 
that is necessary in this country and which will be done, 
will make a market worthy of intensive effort. 


Progress in Heating Methods 
Making Strides 


REUBEN N. TRANE, President, 
The Trane Co. 


THINK the heating business is getting into its stride 
| that developments during the next several years 
are going to be really quite remarkable, and that they 
will point in the direction of fuel saving, economy, and 
The laboratories of industrial concerns, of 
universities and research departments are all continually 
striving to find out new things and new ideas which will 
be a benefit to the heating industry, and it is impossible to 
coneeive that all these men working diligently will not 


convenience. 
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‘*CHICAGO’”’ 


NO. 2 


Power Pipe Thread- 
ing Machine 





For 
Production and Precision 
ing 


PORTABLE 


Capacity LT td hag 2” Pipe 
4” to 144” Bolt 








FEATURING: 
Quick Die Change 
Automatic Die Head 
Three Speeds 
Poclested Oil Control 


Send for Catalog. 


CHICAGO | PIPETHREAD MACHINE CO. 


Office and Factory: 1615 Racine St., RACINE, WIS., U.S. A 


fers 


Boon & Sample— 
Philadelphia 
Say: 
‘‘Weunhesitatingly rec- 
ommend the EverHot 


) 
60 Heater. Personal use 


to of this heater has con- 


§ vinced us this can be 
| 4 le) done. 
” FyerHot Heater Co. 


— Michigan 
Branche id Sales Offices in 44 Cities 
n Un ited States and Canada 


No. 1020 
AMERICAN SANITARY MEG. CO., Abingdon, Illinois 


= T ’ 
SQUARE [(5) GEE 


We are so proud of Square 
““G”’ fittings that we 
stamp on each one a square 
G as a means of instant 
recognition. 






















THE GRABLER MANUFACTURING CO. 
CLEVELAND, OHIO 


NEW YORK, CHICAGO AND SAN FRANCISCO 


WAREHOUSES 
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H BEATON & CORBIN/?FloortandCeil- 
ing Plaies have been the standard in 
the plumbing and heating trade for 
two generations. Each style is in- 
dividually wrapped and boxed under 
the BEATON & CORBIN trade 
marked label—a guarantee of quality 
for the buyer. Each plate is heavily 
copper plated before nickeling, assur- 
ng long years of service. 
Order B&C plates THROUGH YOUR 


WHOLESALER. Identify them by 
the illustrated trademark and box 








Write for a complete catalog. 


The Beaton & Corbin Mfg. Co. 
Southington 33 Conn. 









































Reuben N. Trane 











produce ideas which will result in better heating equip- 
ment all around. 

It has been a hard thing to believe that the standard 
ways of doing things for the past ten years are the best 
ways, and these men will find out the new truth that we 


| want to know. 


The heating business unfortunately deals with an in- 
visible flow, both in the heating medium and in the losses 
of heat. All the different types of building construction 
we are dealing with make factors which are never exactly 
alike; so it is that in the development of things in the 
heating industry very careful and exhaustive research 
work must be done in order to develop anything beneficial 
to the industry. I am confident that this is being done 
now in many places and that it will result in much good 
for all of us. 


Get Acquainted with A. S. S. E. 


THOMAS J. CLAFFY, President, 
American Society of Sanitary Engineering 


squares his accounts, closes his books, and gets set 
for another year of activity. That’s that! 

We take it for granted that you have completed your 
inventory. New business is now in order. We know that 
you are interested in the work of your chosen field. You 
feel that water supply and drainage, as covered in the 
plumbing business, is one of the most intensely interest- 
ing fields of endeavor. We agree with you. That’s why we 
are busy in the work of the American Society of Sanitary 
Engineering. 

Standardization in everything pertaining to plumbing 
has been the subject of debate at many of our annual 
meetings. The movement for standardizing cast iron soil 
pipe and fittings was given a great impetus at our i911 
meeting, and a year or so following there was an agree- 
ment among soil pipe manufacturers to eliminate all ob- 
solete patterns and concentrate on the manufacture of 
extra heavy and standard cast pipe and on certain designs 
of commonly used fittings. 

Four of our members served on the Hoover Committe: 
and were mainly instrumental in securing the highly 


or a year every good business man takes inventory, 
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BLUE RIBBON NIPPLES 


Steel Genuine Wrought Iron Brass 


Made from New, Clean Pipe 
Reamed and Chamfered 
Accurately Threaded 
Carefully Inspected 


Blue Ribbon Nipples in sizes from % inch to 1 inch inclusive, in 
either black or galvanized, may be had packed in handy cartons 
in assorted lengths. 


75 to the carton in 1 inch size 
100 to the carton in the smaller sizes 
Label on carton tells contents 


We are the leading manufacturers of nipples in America. This 
leadership has been earned by the quality of our product and ex- 
cellence of our service. Manufactured and distributed from three 
centrally located plants. 


CHICAGO NIPPLE MEG. CO. 


BALTIMORE CHICAGO LOS ANGELES 
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And Now- 


An Improved athbun Sump Pump 


ee ee 








—————_— = 


HE Rathbun Automatic Electric 

Cellar Drainer, furnished the trade 

in the past, gained a high class 
reputation through its performance on 
the job —A light, compact portable 
pump containing features found in no 
other pumps, designed to eliminate wet 
basements, accomplished its purpose to 
a queen’s taste, and went further. 


* 
ee 


And now we are offering in the place 
of this absolutely reliable pump an even 
greater and decidedly improved unit, 
the best that can be built. Results in 
the past have been extremely gratifying 
to all concerned and now we look for 
even greater reception to this improved 
sump pump, in which are improvements 
that cannot help but make it the leader 
in its field. All electrical equipment 
is at the highest point of the pump and 
power is furnished by nearest light 
socket. 








Even the most minute particular has 
been given long and careful considera- 
tion, and the result is a sump pump 
containing features that will meet the 
strictest requirements of your cus- 
tomers, that will hasten sales and bring 
to you additional profits. 





New features: 


Repulsion induction motor (instead of split phase). ant 
Assembly 9 in. longer (or higher). The superiority of the Rathbun Sump 


1 in., 30-40 carbon steel assembly tubes. Pump over others will be seen at a 
Heavier drive shaft. | 

New type switch. glance. 

Casting for pump reinforced on lugs. 

Stuffing box and packing on lower shaft bearing. 


N design float and float rod (making float removable : 
wheat dineneliling ane _— . Let us send you full details now. 


She Jrathbun Co. 


1036 Beaubien St. DETROIT, MICH. 
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practical results which are embodied in the proposed Code 
of National Standards. 

Recently it developed at an annual meeting that a vari- 
ance of but two degrees in the temperature of a drinking 
water supply was the thin margin between illness and 
good health. 

Plumbing in Palestine is now an accomplished fact by 
reason of the good work done by one of our worthy past 
presidents. These are but meagre outlines of a few of 
the many great things that have been accomplished by our 
Society. 

Membership is open to all sincere seekers after knowl- 
edge in sanitary engineering. Our year books contain 
a vast store of information not to be obtained elsewhere. 








J. L. Murphy 














Recommends Close Co-operation 
Between All Branches 


J. L. MURPHY, Director, 
National Association of Master Plumbers 


BELIEVE that the volume of business in 1927 in the 
I plumbing, heating and piping industry will be as 
good as that of 1926 and I believe that the profits as far 
as the contractor is concerned will be satisfactory. In 
general, profits are not satisfactory to our industry. 

I believe that in 1927, the number of buildings con- 
structed for housing purposes in the east will not be as 
large as that of 1926, but I believe business buildings will 
make up for the loss of business in the housing line. 

At this time, especially, it is very necessary to have close 
co-operation between the manufacturer of plumbing and 
heating materials, the jobber of plumbing and heating 
materials and the contractor who installs the materials. 
The reason for that is that when we finally catch up with 
the shortage of housing in all lines, the contractors are 
liable to suffer some losses through bad debts and I sup- 
pose naturally that would be transmitted from the con- 
tractor to the jobber and manufacturer. So, close con- 
tact is very desirable at this time. 

We find that the owners of buildings are looking for 
better quality of materials, and they are discriminating 
against poor materials. 
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SHOWER STALLS 


PATENTED 


BATTERY TYPE 
Leak Proof 









‘COPPER BLARING 
SHEET STEEL 













NIEOECHKEN MIXER o 
ATTACHED TO STAL& 





3” 
areas. rn ANGE 
(4 OLO TO STALL 


Any number of stalls can be placed tight 
against each other, applying red lead on the 
sides making a permanent setting. 


Equipment is, rough N. P. special industrial 
type Niedecken Shower duck curtain and 
2-inch drain. 


The walls of the stalls are made of a con- 
tinuous sheet of No. 10 gauge copper bearing 
steel which with the riser are welded to 
the bottom. Sizes are, 32x36 and 36x36 
inches, heights are 6 feet. 


After installation the stalls must be finished 
with water-proof enamel paint. 


Write for Bulletin D.10X 





GS_MFG.Co. 


u. S&S. & 


HOFFMANN & Bitt 
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RADIATORS BY LANDON 


Investigate Invisible Shield 
---entirely new feature. 


Write for Catalog Now. 





See Issue January 15th 








{ANDON RADIATOR COMPANY JNC. 
NORTH TONAWANDA, N. Y. 























HERE pumping requirements demand 
large capacities and high pressures 
Deming “Triplex” Power Pumps can be de 


pended upon for years of continuous service. 
Deming “Triplex” Power Pumps are built in 
capacities up to 60,000 gallons per hour and 
are adapted to practically all pumping con- 
ditions where the vertical suction distance to 
the lowest water level does not exceed 25 feet. 
Complete information and catalog sent upon 
request. . 


THE DEMING CO., Est. 1880, Salem, Ohio 


HAND AND POWER 











Humpurey 


Automatic Gas Water Heaters 


A type and size for 
every building from 
the skyscraper to 
the cottage. 
Write for catalog and 
installation data. 


HUMPHREY COMPANY 
(Dio. Ruud Mfg. Co.) 
Michigan 














Kalamazoo 2 














KENNEDY 


cece FITTINGS-FIRE HYDRANTS 


Radiator Valves 


Straightway, angle and 
corner types, with or with- 
out union, various finishes. 


Send for catalog 
THE KENNEDY VALVE MFG. CO. 
Elmira, N. Y. 


Branches in principal cities 
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Looks for More Stabilized 
Conditions 


W. B. BRYAR, General Manager, 
Bailey-Farrell Mfg. Co. 


N LOOKING back over 1926, we find that our volume 
pis not quite as large as in 1925, but we have really 
no cause for complaint. 

Market conditions were very well stabilized, except on 
one or two items such as radiation, heating boilers, and 
range boilers. We anticipate, however, having good con- 
ditions and a fair volume for 1927. It may not equal 
1926, but the policies adopted by distributors more gen- 
erally now than ever before justify the hope that we will 
all look forward to a reasonable profit, rather than an in- 
creased volume. 

Business is becoming more localized, and it behooves 
us to stabilize our local conditions and to refrain from 
disturbing our competitors’ field, so that all in all I 
am optimistic for the year 1927. 


Urges Spread of Goodfellowship 


F. H. TWEED, Treasurer and Manager, 
The Dole Valve Co. 


HE QUESTION of what 1927 will show in a business 
jpn in my personal opinion, depends greatly on how 
we as individuals treat 1927. If we start the new year 
with a feeling of thankfulness and take stock of our 
manifold blessings which we have received in the past, for 
the house wherein dwells the spirit of a home, where the 
smiling voices of those who make life worth living and 
the patter of little feet make the home a castle, then it 
will be with a feeling that our competitors are our friends 
and brothers with an equal right to all blessings that 
may be gleaned from the new year. 

More co-operation and more association of men in sim- 
ilar lines, getting and giving a broader and clearer under- 
standing of the real fundamental principles of business, 
will keep the fires of energy burning and thus create a 
base for bigger and better business. 
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Warren Webster & Co.—Pioneers of the Vacuum System of Steam Heating— Camden, N. J.—52 Branch Offices 


1923-30,000 
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192454,000 


1925-37000 
-now 41000 


Branch Offices and Repre- 
sentatives in the Following 
Cities: 
yee | Milwaukee 
Amarillo, Tex. Minneapolis 
Atlanta New Haven 
Atlantic City New Orleans 
Baltimore New York 
Birmingham Omaha 
Boston Philadelphia 
Butte Pittsburgh 
Chattanooga Portland, Ore. 
Chicago Raleigh 
Cincinnati Richmond 
Cleveland Roanoke 
Columbus Rochester 
Dallas St. Louis 
Denver Saginaw 
Des Moines Salt Lake City 
Detroit San Francisco 
Easton Scranton 
Grand Rapids Seattle 
Houston Spartanburg 
Indianapolis Spokane 
Jacksonville Syracuse 
Kansas City Tampa 
Los Angeles Toledo 
Louisville Washington 
emphis Wilkes-Barre 
In Canada 


DARLING BROTHERS, Ltd. 
Montreal, Canada 


Toronto Winnipeg, Man. 
Halifax, N. S. Windsor, Ont. 
Calgary, Alta. Quebec, P. Q. 
Vancouver Ottawa, Ont. 


During the year just closed more Webster Sys- 
tems were installed than in any preceding year+ 
The total is now above 41,000. 


Many factors have contributed to this result 
... the merits of Webster equipment ... our 
38 years of experience ... a nation-wide sales 
and service organization . . . adherence to the 


policy of selling Webster Systems... 


For the years ahead, we pledge continuation of 
our efforts to maintain and improve these factors 
of Webster Systems. 


From those who have not used Webster Service, 
we solicit an opportunity to demonstrate its 


worth. Consult nearest branch listed at the left— 
local address is given in your ’phone book. 


- since 1888 
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fine 
CENTRALIFT 


DRAIN & OVERFLOW 


f 
Fig. 1665 _— © 
Pat Pend \ — 


r 











HIS new CENTRALIFT embodies 
a radical departure in drain and 
overflow design. But just see how 


practical and economical it is! 


| 
| 
| 
| 
| 
| 








——_ — 


It does away with chain and stopper 
—the CENTRALIFT is handier and 
more sanitary. Unobstructed drain 
and overflow passages—no compli- 
cated mechanism to clog or get out 
of order. Stopper is non-removable 
—can’t be lost. Quickly opened 
or closed—locks positively in 
either position. 


_— —— = 


> 


Installs exactly like an ordinarydrain 
and overflow. Costs less than other 


mechanical drains—requires no panel. 


rr 


.s 


The CENTRALIFT is shown here 
in combination with the Central 
Diverto Tub and Shower Fixture. 








See the CENTRALIFT NOW 
at your Wholesaler’s! 





—_—— TIT 


Tke CENTRAL BRASS W/ Co 
08 F) DAA De O72 N 8 DOP . 
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Let each contractor feel that he is personally an im- 
portant spoke in the wheel of progress. New opportu- 
nities for business are on every side of him. First, select 
his prospect, then explain the comforts and benefits that 








F. H. Tweed 











a few new goods and a little labor will give. Create the 
necessary curiosity on the part of his customer to see what 
he has to offer, and then his own personal abilities will 
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enable him to secure the order. This same principle may 
be carried out successfully in many lines and will in itself 
create a vast volume of business throughout the entire 
country. Small towns and even the country farmers are 
open for a large volume of business if energetically 
handled. 

Personally I see no reason why 1927 should not be a 
banner year. 


Prune Expenses to Maintain 
Profit 


JOHN G. FLECK, 
Fleck Bros, Co. 


HE volume of business in 1925 was heavy—in fact, 
‘ie peak year. 1926 was regarded by many as a very 
dubious year and most authorities were very pessimistic 
of what was going to happen after the first six months. 

Now, what did happen was that we had a better year even 
than 1925, in volume of sales, and profits were satisfac- 
tory. The last six months of 1926 have been good ones. 
At the present, there is no indicated reason for change 
either upwards or downwards. 

The temperament of America is mercurial, and the pen- 
dulum, while apparently pausing, is always swinging up- 
wards or downwards. Fortunately, its variations between 
high and low have been growing less—no high inflations of 
value, therefore no rapid depressions. 

The writer’s personal opinion is that there will be a 
slight recession in general business—not pronounced 
enough to make any appreciable difference. A recession, 
which will likely come, will be a healthy one and will stop 
the building orgy which has been prevailing in certain 
territories. 



















































































. A Profitable Habit 


(00D purchasing habits tend toward successful 

~ sales. Why not purchase the best in brass fit- 
tings receiving the quality, service, and general 
all around satisfaction that the “P. B. F.’s” have 
to offer at a price no higher than that of ordinary 
brass fittings ? 


PHOENIX BRASS FDRY. 


IRVINGTON, N. J. 
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Progress Through Association 
Membership 


SAMUEL F. WILSON, Director, 
National Association of Master Plumbers 


= ‘a is much discussion 
| these days about the 
merchandising of plumbing 
and heating supplies and fix- 
tures. Some manufacturers 
are looking about for new out- 
lets other than the established 
plumbing dealer. That would 
be a mistake, and the way we 
can make that thought effec- 
tive is through live and pro- 
gressive local associations. 
We fully realize that the 
strength of the national body 
entirely dependent on the 
So the national offi- 
cers are more than anxious to 
give you assistance whenever 





locals. 


Samuel F. Wilson 


the occasion presents itself. 

Increasing our membership is one phase of our activities 
that your national association is especially anxious to have 
every affiliated association undertake. If we are at all 
successful, we are bound to see and feel the increased in- 
fluence of the national association. 

By becoming a member of this association you have not 
only placed yourself in a position to receive certain bene- 
fits, but you have assumed a concurrent responsibility. 
That responsibility is to give as well as to take. 
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Our local associations are only beginning to realize the 
possibilities that are open to them, and in support of that 
statement I remind you of the many practical ideas which 
were offered at the annual secretaries’ meeting last year, 
Associated advertising, association guarantees, credit and 
collections, legal and auditing services, blanket bonds, col- 
lective insurance and countless other activities are open 
to the local associations that have an active set of officers 
and a responsive membership. 


Be Ready to Do Business 


T. F. Hammer, Manager of Production, 
Malleable Iron Fittings Co. 


HE year of 1926 has been one of our best for tonnage, 
7 aoe prosperity of the country with its accom- 
panying building construction can be attributed as the 
primary reason, although we realize that no such mark 
could have been attained without our recent improve- 
ments in methods of regulating our production and bal- 
ancing stock. 

The manufacturer can not make the profit that should 
go with large volume, on account of the new demands 
that have been saddled onto him since the supply houses 
have been tending to cut down their inventories. The 
added investment in large stocks, and necessary systems 
to regulate their balances, add tremendously to the re- 
sponsibility and cost of manufacture. The shipping costs 
also are increased proportionately, since the manufacturer 
has to answer his jobber’s call of rush orders for retail 
demands, and this means that many times the contractor 
is left empty-handed waiting for such shipments. 

We believe that the benefits to be derived from ‘“‘bal- 
anced stocks” will go a long way toward the accomplish- 





BLOOMFIELD 





[oY &Ja@ 
[BETTER BRASS FITTINGS] 
86.0 8 


The ‘‘Triangle J’’ 


What is the significance 
of this famous trade mark 


on better-quality brass fit- 
tings? It is a solid guarantee 
of permanent satisfaction. 


JENKINS MFG. CO. 


NEW JERSEY 
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Positive 
Protection 


Donnelly Pressure Relief Valves are 
equipped with an external spring 
which is positive assurance of pro- 
tection. 























The valve can be adjusted in thirty 
seconds by any mechanic. Operates 
at any required pressure from a 
pound up, as may be found necessary. 


Designed for use on tanks in base- 
ments, range boilers, storage heaters, 
and closed plumbing sys- 
tems. Operates auto- 
matically when pressure 
becomes too great. 


We also make a com- 
plete line of -TEMPER- 
ATURE - VACUUM 
and PRESSURE valves, 
either single or in com- 
bination. 


WV tts 


For sale by all 
good jobbers. 


























Donnelly Manufacturing Company 


29 Mills St. Malden, Mass. 


























PREJSURE RELIEF VALVES 
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O-E Improved 


fect Packless Gradu- 
ated Supply Valve 


O-E No. 1 Thermo- {7 a 
Nickel Return Trap 














O-E Improved Air Exhauster and 
acuum Valve 

O-E Improved Per- 

fect Ball Check Water 

Seal Return Fitting 


Per- 





O-E All Metal ‘‘3 in 1’’ Combination Damper 
Regulator 


<AAbde 





ga) O-E No. 2 Thermo- 


Nickel Return Trap 


mA 


Heating Specialties 





- ° O-ER T Bal- 
form the simplest and most flexible sneod Caled Chowk 


heating system ever devised. Oper- — 
ating on the thermos bottle principle, 
it provides VAPOR part of the time— 
VACUUM most of the time — PRES- 
SURE when desired. Let us send you 
positive proof of the way in which the 
O-E System has enabled heating engin- 
eers to solve expeditiously and economic- 
ally requirements of their clientele 








Send for Complete 
Engineering Data 





O-E SPECIALTY MFG. CO. Gauge. Aleo ee eee 


O-E Direct Differential Ret ‘ D Retard. V t 
 — 10 Keefe Ave. Milwaukee, U.S. A. "Se tnth—Tecmare 40 hs. 
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um, 41n One Heating 


combines the advantages of 
iia VA POR~VACUUM-PRESSURE 
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ment of. stabilization. We already find that progressive 
jobbers are forming the practice of replenishing their bins 
at the first of each month, thus passing down to the con- 
tractor the same advantages that the manufacturers have 
given to them. The greatest encouragement to steady 
business, we believe, is being ready to do business. 














Cc. M. Swinnerton 

















Profits Depend on Intelligent 


Plans for Future 


CHAS. M. SWINNERTON, 2ast President, 
State Association of Master Plumbers of California 


HE year 1926 showed a very heavy volume of business 
sé the plumbing industry, as also did 1925. Neither 
of these years was at all satisfactory from the standpoint 
of profits. Foolish, unsatisfactory, unbusinesslike, totally 
haphazard, ruinous—these are the expressions from men 
who were in the running who realized the folly of such 
conditions. 1926, if anything, witnessed a rather more 
acute case of volume at any price than did 1925, and this 
to the demoralization of the business and the markets. 

Lack of co-ordination of effort, gross selfishness (cam- 
ouflaged), lack of confidence, fear and distrust of one an- 
other, underhand, contemptible tricks—all amply assisted 
by lack of business education—were the bogies that han- 
dicapped and knocked down the master plumber and stole 
from his grasp the coveted prize called profit. 

The granting of loose, unlimited credits by some job- 
bers and manufacturers, in their mad scramble to secure 
volume, also furnished a further handicap and a chaotic 
condition of business, which was the cause of much jockey- 
ing of prices. 

The year 1927 should find every man in the industry 
ready to make a positive and sincere resolution to do his 
full part in assisting to better business conditions. . Do 
not hang back to see how it turns out—be a willing volun- 
teer. Next year should find every man in the business 
fully convinced that the time is at hand to right about 
face—meeting the issue full and fair. The time to pre- 
pare for 1927 is before it arrives; not when it is spent. 

It would seem that for the best interests of the entire 
industry, a definite program of advertising to mould the 
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Your Reputation 
and Koven Products 


To maintain trade you give to your customers the 
best of everything—service, good workmanship and 
most important, superior products. 

Guarantee your reputation by installing Koven 
products on every job that calls for sturdy, permanent 
and serviceable » and drains. 

The Scullery Sink illustrated below is miade in 
four stock sizes of No. 12 gauge steel, galvanized 
after fabrication. Special sizes made to pA with or 
without drainboards or partitions. 


L. O. KOVEN and BROTHER, Inc. 
154 Ogden Avenue, Jersey City, N. J. 


New York City Warerooms 
50 Cliff Street 


Write for catalog. 
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Eighty Years Experience 
in Every Badger Boiler 


Badger design and craftsmanship are the results of eighty 
years experience in the manufacture of copper boilers. 
This means the user is assured of clean, hot water from a 
serviceable boiler and the dealer benefits with good will 
and negligible servicing costs. 


Badger spherical heads and bottoms are riveted to the 
shell and all seams thoroughly sweated and backed with 
solder—no chance for rusting. All boilers must pass 
rigid inspection and tests of 200, 250 or 300 Ibs. hydro- 
static pressure. 


Badger Copper Boiler construction is unusual—so is 
Badger performance. Both are apparent in terms of long 
life and faithful, carefree service. 


E. B. BADGER & SONS CO. 


75 Pitts Street Boston, Mass. 


New York: Toledo, Ohio 
101 Park Avenue Ohio Building 


Tulsa, Okla.: Mid-Continent Bldg. 
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AIR LINE VALVES 


For use on radiators of air line systems. 
They silently and positively expel air and 
condensation, but completely close against 
steam escape. They contain as thermostat 
the well-known Sylphon Bellows, which 

No. 410 has an extra large movement. Are rug- 
Cut Open View gedly constructed. All parts are cast brass. 
Write for Bulletin KAV. 


THE FULTON COMPANY, Knoxville, Tenn. 
Originators and Patentees of the Sylphon Bellows 
Sales Offices in the Principal Cities of the U. S. 

















3 Times the Profit! 


Every time you sell a Whale-Bone-ite Seat you 
make three times the profit possible on a staple 
job. Don't waste time soliciting orders for cheap 
seats at a minimum profit when a little salesman- 


ship will bring you an order for a Whale-bone-ite 
Seat at a real profit. And the Whale-bone-ite sale 


means a satisfied customer! 


'WHALE-BONE-ITE $833 


| THE BRUNSWICK-BALKE-COLLENDER COMPANY-CHICAGO 


























Hajoca Rydal Shower Mixing Valve concealed in 
wall, rotating dial all china index handle and china 
wall escutcheon for 4% inch iron pipe. 


























WHEELING 


SANITARY MFG. CO. 


Wheeling, W. Var 





High Grade Plumbers 
Ware—Two-Fired 
Vitreous China 


Plate 100-E Lavatory on 
Pedestal. Two sizes— 
24x20 inches and 26x22 


inches. 
Plate 126-E “The Tran- 


j 
j 
| 
j 


quil” all white Syphon 
Jet Water Closet Com- 
bination, including— 


Plate 125-E concealed 
jet syphon, to rough 
in at 12 inches: Plate 
218-E large size tank, 
with special fittings. 





Reference — Domestic 
Engineering Catalog 
Directory. 
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mind of the public to desire the products of this industry 
could be definitely undertaken, thereby building business 
for the future. All arms of the industry should co-ordi- 
nate their efforts in this direction. The mechanics should 
also be taken into the scheme in order to give an added 
weight to the forces at work. 

Plumbing fixtures should bear a larger margin of profit 
than at present, so as to enable merchants to advertise 
these products to advantage. At present this is impossi- 
ble. The main reason so few merchant plumbers adver- 
tise plumbing fixtures is because the margin does not jus- 
tify this expense. Retail prices on plumbing fixtures 
should be set by the merchant plumbers in accordance 
with the practice of other businesses. 

If the men in this industry, realizing the conditions ex- 
isting, would throw off all sharp practice, camouflage and 
petty jealousies, and would get together like intelligent 
business men, with the full intention of bettering condi- 
tions for every man in the industry, it could be done. 
Nineteen twenty seven will be a prosperous year for us all 
if we will agree to crucify selfishness. 





— 





William H. Cadwell 














Be Reasonable 


WILLIAM H. CADWELL, President, 
The Beaton & Cadwell Mfg. Co. 


E HAVE every reason to expect a reasonably large 
VW volume of business during 1927. The amount of 
satisfaction and profit to be made in said business de- 
pends upon the certain modifications in the method of 
marketing goods the past six months have developed. The 
manufacturer is over anxious to increase his volume and 
in some cases sacrifice his margin of profit to get the larger 
volume. 

In many other cases the jobbers are too anxious to un- 
load their stocks and sell at a sacrifice rather than make 
a reasonable profit. These two conditions constitute and 
make a condition of very unsettled prices on many lines of 
heating and specialty goods. These conditions can be im- 
proved by—first, acquiring a little more confidence by 
both the manufacturers and the jobbers; next, maintaining 
reasonable prices, allowing a reasonable profit to both 
manufacturer and jobber. 
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No Profit in Selling at Cost 


W. S. BABSON, President, 
Peerless Pacific Co. 


EFORE making any prophecy as to what is going to 

happen, I should like to say that it is high time for 
wholesale distributors in our line to take thought regard- 
ing an adequate profit on the goods which we are dis- 
tributing. No jobber can continue to live on the ragged 
edge between overhead and gross profit as the condition 
here in the Northwest seems to have drifted to during the 
last year and a half. If we are unable to get out of the 
practice of selling some. lines of goods at cost, it would 
be better at this time to acknowledge the fact that we are 
poor business men and make an effort to get out of the 
business before it is too late. 

If this very grave defect in the distributing of plumbing 
supplies could be overcome, I can see nothing but pros- 
perity for us in the Northwest for several years to come. 
Being an optimist I have hopes that some way may be 
found to convince those of us who either from lack of 
experience or from a desire to get volume regardless of 
profit do not do so, that the way to make money in selling 
plumbing supplies is to add something to cost before 
making a sale. 


Utah is Climbing 


WILLIAM A, BYWATER, National Director and President, 
Utah State Association of Master Plumbers 


TEADY progress is being made in building up the 
S plumbing and heating business in Utah. The Utah 
State Association of Master Plumbers now has the largest 
membership in its history. The membership campaign, 
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conducted jointly by the National Trade Extension Bureau 
and the state organization has brought several new mem- 
bers into the fold. Two “live’’ local organizations, the 
Salt Lake City and Utah County Association of Sanitary 














William A. Bywater 








and Heating Engineers, are both members of the state 
association. 
The policy of holding regular quarterly meetings has 





SELL THIS FINE 


QUALITY COMBINATION 
AND MAKE A PROFIT. 


“Write for booklet ~ 


CAMDEN POTTERY CO.*h.5. 





CAMDEN, 
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Smooth-On Clamp applied to a 3-in. joint. Note small space occupied. 


How much does it cost to stop a 
thread leak in a 3-in. line? 


Depends upon how you go about it. Take down the 
line and the cost may be most anything. Do a tem- 
porary job and you are in for a bigger one later. 


The sure, quick, permanent, low-cost way is to apply 


SMOOTH-ON No. 1 in a 
Smooth-On Clamp 
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Forcing Smooth-On No. 1 against 
the leak by means of the tamping 
tool furnished with each clamp. 


Leaky joints repaired with the Smooth-On Clamp will hold any tem- 
perature and pressure; steam, water, gas, oil or even gasoline—and 
the Clamp is equally applicable to iron, steel, brass or copper pipe. 


The first trial of Smooth-On Clamps will end your dread of leaky 
pipe threads. After you have proven this with one installation, get a 
spare Smooth-On Clamp for every size pipe in the plant and keep a 
can of Smooth-On No. 1 handy. You will then 
be ready for a hurry call. 


This BOOK FREE 


a" if you return the coupon 


, Twentieth Edition—Completely rewritten—136 pages 
a of new data—193 diagrams, pictures and practical hints 
on at least 200 different uses for SMOOTH-ON. Every 





progressive engineer should have this book—get your 


copy NOW, 














Smooth-On Mfg. Co.,"Dept. 12, ; : 
570 Communipaw Ave , Jersey City, N. J. 
Please send copy of the Smooth-On Handbook 
Twentieth, Edition. 
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proved successful. A big factor in the running ofa state 
organization is the board of governors. In our case, the 
board holds a meeting at least once a month, and more 
often if a matter of importance requiring immediate 
attention comes up. 

We are still working on the apprenticeship question. 
During the coming year we hope to have plumbing and 
heating courses established in vocational night schools. 

A big problem to which we are now devoting most of 
our attention is the securing of a code requiring an exam- 
ination for plumbers and specifying minimum require- 
ments in the installation of plumbing. This has been a 
long felt need in Utah, as it is impossible to keep the 
standard of plumbing on a high plane, when anyone is 
allowed to conduct a commercial plumbing establishment, 
regardless of whether he has any technical training. Un- 
fortunately, it is hard to make the public realize the 
expensiveness of poor plumbing, both from the health and 
financial viewpoints. 

Prospects generally are good in Utah. The coming year 
should see a better and bigger state association. A good 
volume of building is expected, including an unusual num- 
ber of apartment houses. There will be a fair amount of 
the larger work and a continuation of the cottage building 
program. 


Replacements Represent 


Tremendous Opportunities 


W. C. IRELAND, General Manager, 
The Ireland & Matthews Mfg. Co. 


BELIEVE that the busi- 
| I ness which we as manu- 
| facturers, jobbers and con- 

tractors (including of course 
| the retail sales room), have 

produced in the past is merely 
a surface scratch. We have 
hardly entered the inside, and 
by this I mean that we have 
not put forth our best efforts 
to educate the consumer on 
the value of our wares. 

To what degree do we en- 
| deavor to sell the consumer 
| on modern sanitation ideas 
and the advantages in re- 
placing the old fixtures with 
thenew? We solicit with vigor 
contracts covering new homes, apartments, hotels and the 
like, forgetting that such a thing exists as replacement 
business. Think of the thousands upon thousands of 
homes which were built before the many advantages of 
modern plumbing existed! I believe that a majority of 
these home owners are potential prospects, but there are 
scarcely any who have the slightest idea of the cost of 
replacing a single plumbing part. Furthermore, they are 
content in this ignorance because the proper salesmanship 






W. C. Ireland 


has not been brought to bear to create a demand for some- 


thing better. 

We should humanize our business—create interest. This 
brings us tothe plumbing sales room. Why should this not 
be as attractive as the display room of a furniture store? 

Perfecting the operations based on established policies 
is one matter, and setting up new policies is another. But 
I believe that the establishment of definite plans to sell 
the consumer on replacements is one of the solutions to 
bigger business, and the results are bound to be gratifying. 
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Get There First 


GEO. H. LAIB, President, 
Laib Co., Inc. 


EARS 1925 and 1926 have indicated clearly that 
¥ ean fixtures are necessities. ‘‘Pleasure” auto- 
mobiles are now ‘‘passenger’’ automobiles. ‘‘Tubs’’ are 
now “‘baths.’”’ Everybody wants a bath, as well as an auto- 
mobile. Doubtless other things are wanted. 

It’s up to the plumbing trade to supply the bath before 
the other things wanted are furnished. In other words it’s 
a case of getting there first. How? Well, let’s all take a 
hand in it. 











ag Write for 
Catalog 


Armstrong Bros. 


ADJUSTABLE 
PIPE DIES and STOCKS 


Improved Design—Cut Like Lathe Tools 


Dies are Alloy Tool Steel. Chasers are backed off making 


them easy cutting and long lasting. 


ARMSTRONG BROS. TOOL CO. 
323 N. Francisco Ave. Chicago, U. S. A. 
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is especially designed for use in 


ESTABROOK ¢ CF 


t 
” > 
i 
, 


The grease trap, shown here, 
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hotels, restaurants or large resi- 
dences, Outside installation, 
Estabrook Grease traps will 
positively eliminate clogged 
drains. Pot measures 30 x 30 
inches, Outlet 4, 5, or 6 inches 


R. ESTABROOK’S SONS 
204 First St. So. Boston, Mass. 
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Salesmen Are the Answer 


WM. G. BOALES, President, 
National Association of Plumbing and Heating Salesmen 


on their boards ready to be passed out for estimates 
during the early part of 1927. Contractors in the plumb- 
ing and heating industry report very good prospects on 
large projects although highly competitive. The smaller 
operations, residences in particular, seem to be a con- 
tinuous promising outlook. The interesting part of the 
latter, however, is the desire clearly indicated on the part 
of the owner for better plumbing and heating equipment 
irrespective of price, which brings about the fact that 
owners are anxious to be sold high-grade merchandise if 
it is properly presented by the contractors. Contractors 
are beginning to appreciate this condition more so than 
ever before and are constantly on the alert, with inquiring 
minds, for the new refinements. 

From indications at the present time, conditions facing 
the wholesaler appear very attractive for the year 1927 
as far as volume is concerned. However, the question of 
profit still continues to be a vital issue. Many wholesalers 
have given more thought than ever to their sales depart- 
ment as a means of correcting this existing situation, and 
are beginning to appreciate that if they can make better 
salesmen of their men, not only will their volume increase, 


but their profits likewise. 


A RCHITECTS and engineers have considerable work 


PRODUCTS 
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Homes, schools, offices and pub- 

lic buildings, hospitals -all are 

now using sanitary legless radia- 

tors—hung from the walls with 
E-Z HANGERS. 


Healy-Ruff Company fF styier 
770 Hampden Ave., St. Paul, Minn. cme 
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Protection 
and 


PROTECTION because cracked sections and burned 
boilers are next to impossible with a McDonnell & 
Miller Duplex Water Feeder. 
CONVENIENCE because you can forget the water- 
line—manual control is eliminated. 
That’s why McDonnell& Miller Duplex Water Feeders 
are so popular with heating contractors. 

Ask for Bulletin D 5. 


. MSDONNELL & MILLER 
Ney, WRIGLEY BUILDING, CHICAGO 


Eastern Warchouse Stock, Bush Terminal, N. Y. 


Convenience 
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In 
Five Pound 


——=- Cartons 


Stops careless wa: t= 











Sent out on the job in cartons. 
Balance returned in cartons. 
No mixed sizes. 
Uniform gauge. Galvanized. 
Very convenient to handle. 
Order in cartons or bulk. 


Samples free. Shipments prompt. Prices right. 


THE PAINE COMPANY 


Order 2951 
From es Carroll Ave. 
Your Chicago, 

Jobber Ill. 
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The Blake SIMPLEX Backing 


for Lavatories and Other Fixtures — 


has been designed for Mtl 
Hanging Lavatories on = 
tile, gypsum or plaster 
partitions. 





Gives a positive anchor- 
age when clamped to vent 
or soil pipe as shown, 
or, if no vent pipe, it can 
be built into wall. The 
sliding ibar “B’ permits 
nine jinch ‘adjustment. 
The hanger’bolts ‘‘C”’ are 
all adjustable in groove. 


Rigidly constructed of 
steel, 2 ft. long and 1 ft. 
high. 


Your jobber has them. 


Write for 
catalog ‘‘K’’—-NOW 





BLAKE SPECIALTY COMPANY 


ROCK ISLAND, ILLINOIS 





Canadian Service: All Crane Company Branches 


SPECIALTIES 
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The efforts of the National Trade Extension Bureau are 
having their effect not only with the contractors, but also 
the plumbing and heating salesmen throughout the nation. 
The salesmen are attempting to improve their knowledge 
of the various products manufactured so they in turn 
can impart their information to their various customers, 
and endeavor to make them better merchants. The plum)- 
ing and heating contractors are striving for enlightenment 
and are depending upon the salesmen for cooperation. So 
it behooves all engaged in the manufacture and distribu- 
tion of plumbing and heating supplies to recognize the 
salesmen as the answer to a bigger and better 1927. 


Future of South Is Bright 


ALVIN M. SMITH, President, 
Smith-Courtney Co. 


E CAN see no reason why 1927 should not be as sat- 
W\ isfactory as this year, as we believe consumer de- 
mand will be as great. Money is easy, and while we think 
there may be some reduction in the prices of iron and steel 
products and other commodities, that should be a help, we 
believe, rather than a detriment to business. 
We are not among those who believe low-price cotton 
is going to so affect the South’s industrial situation and 


‘development as to make business bad in the coming year. 


The South’s industries in the past 25 years have been 
largely diversified, and many of her farmers have diversi- 
fied their crops so that there are just some that are de- 
pendent upon one crop alone. 








J. R. Steneck 











New Business Methods Require 
Wider Margins 


J. R. STENECK, 
Illinois Malleable Iron Co. 


there will be a satisfactory volume of business in 1927. 

As regards profits—that depends in the final analysis 
on the common sense of the individual trader—whether 
he be manufacturer or distyjbutor. 

Competitive conditions in our industry have resulted in 


I DO not think that there is any question but what 
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continuing decreased profits of manufacturer and jobber 
and this reduction of profit results in the main from the 
larger amount of service the manufacturer and distributor 
is providing without recompense or increase in price. 

This is a day of rapid transit—railroads giving good 
service means smaller stocks in jobbers’ stores and very 
much smaller stocks in the hands of the retailer so that 
the consumer expects to get service in the shape of quick 
deliveries that he did not ask a few years ago. It means 
that jobbers as well as manufacturers handle goods in 
smaller units with consequently increased cost of packing 
and cartage charges, greater freight charges, all of which 
have been taken from inadequate margins and the result 
is—diminished net revenues. The only remedy is ‘‘Com- 
mon Sense” individually applied, and if good practical 
thinkers work out the problem the general situation will 
be vastly improved. 

















Wm. G. Bergner 











Predicts Greatest Progress in 
Industry’s History 


WM. G. BERGNER, Secretary-Manager, 
The National Trade Extension Bureau 


HE MOST interesting and valuable year’s journey 
‘Lae the plumbing and heating industries ever trav- 
eled will be covered during 1927. We can look forward 
to making the greatest progress of our history during the 
new year. 

That’s a pretty broad statement and necessitates ex- 
plaining why we think 1927 will be the best year for our 
industries. The many minds engaged in our industries 
are applying more effort than ever before in studying and 
planning. They are giving more thought to the complex 
problem of properly managing and operating their busi- 
ness, 

People in our industries are recognizing more each day 
that by devoting their efforts to making our industries as 
a whole successful, they are greatly improving the condi- 
tion of their individual firms. 

Each branch of our industries has many trade prub- 
lems that concern the rest—problems that if corrected 
result in an elimination of waste and loss for all con- 
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Crown Post Vise 


(PATENTED) 


Can be fastened around any post 
Goes on and off instantly 

Hook the chain around a post 
Drive the wedge 


And You Are Ready 


No Hooks — No Lag Screws — No Bolts 
It is a handy time saving tool 


To Lighten Your Work 


Order one today through 
your local jobber. 


CROWN DIE & TOOL CO. 
2636 NORTH KEELER AVE. 
CHICAGO 








































MAIL COUPON ae 


TODAY —~ 
aa Please send 


a Crown Post Vise 
= No. 2—1 "to 2” complete 
oil - for $7.65. 
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DEARBORN BASIN SUPPLIES 











Our C-58 is % I. P. to wall 
and 7 O. D. upright, with 
union connection on stop. 
This makes an easy and 
quick installation. 


Furnished with solid wheel, 
4 Ball index or solid china 
cross handles. 











BUILT RIGHT AND 
SOLD RIGHT 


Sold through your Jobber. 











DEARBORN BRASS CO. CEDAR RAPIDS, IA. 
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Type C. V. Fig. 2234 — Single Model Vacuum Pumps 


DEPENDABILITY 


is an essential requirement of all apparatus entering 
into the equipment of every worth while project. 


Economy Centrifugal Vacuum Pumps 


embody every requisite of high class equipment. They 
are well motored with ample reserve power. They 
never burn out, consequently shut downs are avoided. 
They are guaranteed for performance and quality. 


Economy Pumping Machinery Co. 


87 N. Curtis St. CHICAGO 
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cerned. The new year will see more good common sense 
applied to the solution of these problems. 

The most interesting part of our 1927 journey will be 
the building up of new business through greater initiative 
and more intensive sales and promotional activities on the 
part of all. The whole industry will be more alert in 
creating interest in our services and products. It is in 
these channels that our industries will build further than 
ever before. 




















J. Harvey Borton 








| Hopes for Spread of Co-operation 


J. HARVEY BORTON, President, 
Haines, Jones & Cadbury Co. 


ness in 1927, but that competition will be keen. 

If the spirit of co-operation gets still more abroad 
among the manufacturers, wholesalers and contractors, we 
believe it will have a beneficial effect on the profits. 

If ,the public knew the service that our industry is 
rendering and its value as compared with other things for 
which it spends its money, it would help all of us. What- 
ever the contractor, wholesaler and manufacturer can do 
to bring this about will help not only to benefit the public, 
but ourselves. 


W: believe that there will be a good volume of busi- 


Basic Factors are Favorable . 


W. J. OBERNDORFP, Vice-President and Treasurer, 
United-Oberndorf Corporation 


well maintained and from present indications I feel 
that at least the first half of 1927 will show a desirable 
tonnage for all industries. 

New construction is being continued at a rate which is a 
source of considerable surprise to most of us, and I think 
that, whereas there may be some curtailment in smal! 
housing development during the coming year, this will be 
largely offset by numerous apartment houses, hotels, office 
buildings and places of amusement, which are being 
projected. 

The most encouraging feature in our own individual in- 


ta volume of business during the year 1926 has been 
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dustry has been a gradual realization on the part of the 
manufacturers that the cutting of prices does not in any 
way increase the consumption of the product. In other 
words, a cut price really tends to have a demoralizing 
influence on both manufacturer and jobber. 

The jobber is now purchasing on a thirty to sixty day 
basis, Which is far more desirable from a manufacturer’s 
standpoint, as it prevents the peak load from coming dur- 
ing a certain few months of the year and enables him to 
continue the operation of his plants to a fuller extent 
during the entire year. It also enables the jobber to turn 
his stock more frequently, and should help him to take 
advantage of all cash discounts, which is a most essen- 
tial part of his profits in these days of keen competition. 

There has been at least one failure among manufactur- 
ers of plumbers’ brass goods during each of the past few 
years, and this has unquestionably caused such manufac- 
turers who thought that volume alone, irrespective of 
price, would win success, to jam all brakes on hard. 

I feel that if we all keep both feet on the ground, take 
off our coats and go back to work the same as we did in 
the pre-war days, that 1927 will be a satisfactory year. 
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What Constitutes Prosperity? 


W. J. FROST, President, 
The Frost Manufacturing Co. 


HILE there has been a great deal written by vari- 
W ous authorities on the ‘‘unprecedented prosperity” 
of the country during the past few years, one cannot but 
wonder just what constitutes prosperity. True, labor has 
been employed very generally at high wages, which means 
that the manufacturer of most lines has enjoyed (?) a 
large volume of business, but at prices which yielded little 
or no profit. He has been forced by competition to sell 
his product at prices perilously near his cost of produc- 
tion at all times, and, in many instances, actually below 
the cost of production. When we consider that we have 
been passing through a period of the greatest volume pro- 
duction in history without adequate profit, the word ‘‘pros- 
perity’” becomes comparative at best. 

I was interested in reading an article a few days ago 
by a prominent writer, in which the present disposition 
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Wade 


Down- 
spout 


Heads 


—have a removable bee- 


hive grating. They are 
practical for every type of 
installation and are being 
specified by engineers 
throughout thecountry. No 
expansion joint necessary. 
Write for catalog. 
WADE IRON{SANITARY MFG. CO. 
551-53 Fulton Street Chicago, Ill. 








YOUNG 


CENTRIFUGAL VACUUM 
AND BOILER FEED 


They produce a powerful suction on the return line of vacuum heating 

systems while a pressure of twenty pounds at the pump insures positive 

return of water to boiler at all times. 

Bulletin No. 5. describing complete line of pumps, will 
be mailed on request. 


YouNG PuMp COMPANY 
DUNHAM BUILDING 
450 East Ohio Street, Chicago 
In Canada: C. A. Dunham Co., Ltd. 
1523-41 Davenport Road, Toronto 





Supplied in 
Standard Units 
of Seven Capacities 


























RADIATORS BY LANDON 


A product of years of experi 
ence in the heating industry. 


Write for Catalog Now. 





See Issue January 15th. 





JANDON RADIATOR COMPANY [NC. 


. NORTH TONAWANDA,‘N. Y. 























Haas 


Flush Valves for use in combination with 
all styles of bowls for all classes of 
service to operate under low or high 
pressure water supply. 

Water Closets for every type or clase of 
service. 

Frost Proof Closets. Direct flush (Fram 
or after flushing. Q 


Write for catalog. 


Philip Haas Co., Dayton, O. 





141 

















142 


of the jobber to buy from hand to mouth was commented 
on favorably. One of the reasons given was that it forced 
the manufacturer to watch his inventory closer and cur- 
tail his production to suit the conditions. It struck me 
that this statement was exactly contrary to the truth. 
Hand to mouth buying on the part of the jobber compels 
the manufacturer to carry the stock. 

There is no doubt but that the jobber, buying from 
hand to mouth, can conduct his business on a much smaller 
capital than he could under the old system, but on the 
contrary the manufacturer must increase his invested 
capital in order to be in a position to meet promptly and 
completely the requirements of the jobber, and under 
present highly competitive conditions sell his product with 
little or no profit. Formerly, to qualify as a jobber, it was 
necessary to have sufficient capital, to carry at all times 
a variety of stock, ample in quantity, to supply all of the 
legitimate requirements of the plumber. Many jobbers 
still perform that function, but the tendency seems to be 
for the smaller jobber to become a broker. 

In the main, however, the jobber has much the same 
problem as the manufacturer. Due to extreme competi- 
tion, the jobber as a class has received an extremely 
small return on his capital and for the effort expended. 
He cannot be blamed for any legitimate attempt to better 
the situation as he sees it; in other words, the interests 
of the manufacturer and the jobber are, always have been 
and always will be, mutual, and when both come to a full 
realization of that fact, we will be nearer to a solution 
of the problem of ruinous competition. 





Bids will close early in January for the proposed con- 
struction of the Kenmore Theater on Beacon street, Bos- 
ton, Mass. Plans are being prepared by Desmond & Lord, 
1 Beacon street, for a structure to cost about $400,000. 
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Changing Conditions Require 
Action 


WM. F. HILDEMAN, President, 
Illinois Master Plumbers’ Assn. 


ROM what I have seen 
EF business conditions 
throughout Illinois this year, 
I feel that it will be neces 
sary for the plumbing and 
heating contractors to give 
some serious thought to th¢ 
change in conditions that is 
taking place in our business. 

It appears to me that the 
year 1927 will be a good one 
for the installation of plumb- 
ing and heating supplies, but 
a decided change will have to 
be made in the handling of 
this business by the contrac- 
tor, jobber and manufacturer. 
In the first place, the con- 
tractor will have to be educated or educate himself 
to the keeping of costs on his work. It will be necessary 
for him to become more of a salesman and not so much 
of a non-profitable labor agency, which seems to be the 
general attitude. 

There is another group that has entered the business 
that will make it necessary for the contractor to pay more 
attention to his show rooms, treat his customers with 
courtesy and, in his business dealings with them, demand 
the respect and create an impression that will place him 


Wm. F. Hildeman 





Guarantee Satisfaction in 1927 with 


Detroit Torches and Fire Pots 


Every Detroit torch and fire pot leaves our factory with 100% backing. 
They are made to stand the gaff day in and day out—to do their stuff under 
all conditions—they are everything they should be and then some—our 
ever increasing business proves that. 


with 


DETROIT 


TORCHES 
AND 


ee eeeeeheeataaans 4 


You’re the winner when you line up 


BESEEESE ESE R EERE SE 


FIRE POTS 


The Detroit No. 2 torch has a heavy polished brass tank; patented burner 
keeps perfect generation in coldest weather; wire handle always cool; 
patented reinforcement at top of tank; fitted with detachable hook 
and support for soldering coppers. 


Note the removable 
generator — can 
cleaned without dis- 
mantling firepot. 


The Detroit No. 50 fire pot has new and improved features in fire pot 
construction. Heavy gauge seamless steel tank with welded bottom 
and brazed fittings. Inside and outside tinned, preventing rust. 
Construction of burner insures non-fluctuating flame. With practically 
no time and labor, generator can be lifted out of firepot and cleaned— 
a highly desirable feature. Large automatic safety pump. Ten im- 
proved features lift it far above the ordinary firepot. 





DETROIT TORCH & MFG. CO., Detroit, Mich. 


Canadian Representative, George P. Fraser, 39 Tyndale, Toronto 
Kettman & Ten Eyck Sales Co., 326 Sart Pedro St., Los Angeles, California 
Oscar C. Anderson, 627 Washington Bivd., Chicago, III. 





TESS RPSESSEESRERSERESRESSEESEEEERBERSEEERBEESEESEEEERE EE EE 











January 1, 1927 


on the level of the banker or other merchants of the 
community who are judged as successful. The group that 
I refer to are the firms that are selling direct to the public. 

The jobber and manufacturer are complaining that they 
are not making the money they feel they are entitled tu. 
I believe a great deal of this is because of the financing 
of irresponsible contractors who bid so low on work that 
there is no chance for profit. In taking jobs at such low 
figures they create a standard of price for other work 
that becomes a basis for future jobs. It will be necessary 
for the contractor to put forth more effort in the selling 
of the material than he has ever made before. 

The jobber and manufacturer will find it necessary to 
pay more attention to their credits and eliminate the 
estimating bureaus that make a price on a job but never 
check up on the cost. 


Bigger Business Through Better 
Merchandising 


G. E. KEENEN, 
Bayonne Supply Co. 





HE successful master 

plumber of the future 
will be one who uses and is 
well versed in the prevailing 
methods of merchandising. 
Manufacturers of plumbing 
and heating equipment as a 
whole are strong advertisers 
in publications which reach 
the public, but this advertis- 
ing loses a great deal of its 
force, because the salesman 
who is in touch with the 
public, namely the master 
plumber, is not meeting the 
public on the basis on which 
other merchandise is being 
sold. Here we can strengthen the industry. 

There are two outstanding high points of appeal in the 
present merchandising: plan; first, advertising a price to 
the public; second, deferred payment plan. 

The last two years have shown that the plumber is 
thinking more along these lines and is in a receptive mood 
for this change in the industry. 

I am going to be bold enough to make a suggestion— 
that the Trade Extension Bureau, which has done a great 
deal of good work, map out a three to five-year program 
in this direction and confine itself to the program; and it 
will be able to get the support from the industry and 
will be successful in its efforts. 











G. E, Keenen 


On Merchandising Depends 


Success 


C. L. JONES, President, 
Arkansas State Master Plumbers’ Association 
FEEL that in merchandising lies the success or failure 
I of master plumbers as individuals and as a whole. We 
have not, many of. us, learned the art of buying and 
selling. And until we do I fear we will not meet with the 
success that we should and to which we are justly entitled. 
I think we can look forward to 1927 to produce as large, 
if not a larger volume, of business as did 1926. As to 
what it will mean to the industry in profits is proble- 
matical. It seems to me, however, that the time has come 
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NY, PIPE FITTINGS 





Trade Mark Trade Mark 


IRON BODY GATE VALVES 


Screwed 
Flanged 


Sizes 
2” to 12” 
inclusive 


Manufactured by 
ILLINOIS MALLEABLE IRON CO. 
CHICAGO, ILL. 
GENERAL OFFICES: 1801 DIVERSEY PARKWAY 








HOT WATER 


in abundance 


Low / WILKS 


Fuel BOILER 


Owith little attention or fuel, either 
w hard or soft, is unequalled for 
™ furnishing a constant supply of hot 
.. for Residences, Apartment Build- 
ings, Hotels, Hospitals, Barber Shops, 
Schools, etc., and is the most economi- 
cal heater for Residences, Green 
Houses, Garages, Brooder Houses and 
other Capacities 
from 40 to 1,400 gallons per hour and for 
heating from 200 to 1,200 square feet. 


ILK 


WATER HEATERS 


AUTOMATIC FEED and TROUBLE PROOF 


Write for catalog, water heaters, garbage 
burners, garage heaters, steel tanks, etc. 


S. WILKS MFG. CO, E*tsblished 


3521 Shields Ave. “CHICAGO 
E. W. SEDGWICK, Pres. H. “M. SEDGWICK, Secy. & Treas. 
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| when all of us, contractor, jobber and manufacturer, 
| should realize that we cannot build our business by trying 
to tear the other fellows down. How much better it would 
be if each of us would enter the new year with a firm 
resolve to do something for the industry, as a whole, to 
forget the petty differences and jealousies that may exist, 
and to pull together for the common good of all, not 
losing sight of the fact that to keep our business on a 
sound basis it will be necessary to make a fair profit on 
each and every turnover. 

Certainly this cannot be done by figuring spasmodically. 
Sach job must be figured with a profit. We must be 
willing to give and take; to see our competitors get jobs; 
not to grow impatient when we lose a job that we had 
thought would surely come our way and then commence 
to cut and slash unmindful of the certain disaster that 
will come. 

The jobber and manufacturer can surely do their part 
by marketing their goods through established channels 
only. Some of them have been guilty of seeking the order 
in sight regardless of just what channels it goes through. 
This practice can only assist in tearing down and the wise 
jobber and manufacturer look beyond the order of today 
to the wiser and saner policy of confining their sales to 
men, who are regularly engaged in the plumbing and heat- 
ing business. This policy will surely bring its reward 
in increased sales and a fuller confidence from all branches 
of the trade. 











Remember the Name! 


When you think of automatic basement 
drainers, remember the name STARK. 
Remember that the Stark Automatic Electric 
Basement Drainer delivers 1500 gallons-per- 
hour — gets its power from the nearest elec- 
tric socket—operates steadily, automatically, 
silently. 





Remember that the Stark Automatic Electric =. B. Coane 
Basement Drainer sells on sight, too! | 











Full Details on Request. 


STARK PUMP CO. Asks for Financial Support — 


17128 MT. ELLIOTT AVE. :: DETROIT, MICH. 
| For T. E. B. 
for increasing business in this line is through the 


Sta R. E. CRANE, President, 
Trade Extension Bureau, which is organized for advertis- 


Eljer Co. 
o oe 
Automatic Electric ing our industry. They are doing mighty good work and 


in my mind there is no question in the world but that 


Basement Drainers every dollar invested in their work by the industry 


through these channels will come back with twenty more. 
This has been proved in other industries so often that it 








I BELIEVE that the best opportunity this industry has 
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seems a shame these people cannot get about ten times | 


the money for promotion work that they now have. 

If the various associations would assess all of their 
members on some certain equitable basis a fund could be 
built up that would undoubtedly insure enough extra de- 
mand to eliminate a lot of the low prices which are pre- 
vailing in various parts of the country with coniractors, 
jobbers and manufacturers and insure a steady volume 
that will enable the plumbing industry to get its share of 
the loose change that is being spent. In other words, the 
plumbing industry is not only competing with its own 
members but with musical instruments, radios, washing 
machines, automobiles, and other labor saving devices and 
luxuries. 


We Should Learn From 


Experience 


LOUIS J. MERKEL, President, 
The Merkel Brothers Co. 


largely a repetition of those in 1925. Too many job- 
bers, whether independent operators or branch houses, 
tell the story; the field more than covered and seemingly 
additional recruits always willing to try their hand. Ter- 
ritories are becoming more restricted every day—local 
territories being invaded by distant concerns. The activ- 
ity and growth of ‘‘direct-to-the-user’’ houses is of genuine 
concern to the established distributor, as are also the nu- 
merous ‘‘specialty’’ and “limited line’’ people—each taking 
its toll. 

The heavy volume of 1926 hardly was universal. What 
1927 will bring forth is not difficult to predict, as we view 
it, facing a probably smaller demand, unless operators of 
jobbing houses adopt saner methods, i.e., handle each 
transaction encountered upon a fair basis of profit. 

Thankfully, a slight awakening appears with sincere co- 
operation from manufacturers in certain lines. Progress 
towards the return to sanity in the granting of credits and 
terms is also being made. Economies may be accom- 
plished by curtailing costly service now rendered gratis. 

We look towards the future somewhat hopefully, be- 
lieving that lessons of the past will finally become effective. 


(nee in the jobbing business during 1926 were 


Sell “Living Comfort” 


C. W. FARRAR, Vice-President, 
Excelso Specialty Works, Inc. 


HE opportunities for selling plumbing and heating 
T material today are greater than ever before. If 
there is such a thing as competition in this business, it 
is coming from those not selling our type of product. We 
are not in competition with ourselves. We are in com- 
petition with firms that are actively engaged in selling 
material that has nothing to do with construction. If we 
could but add up the sales of luxuries sold to the public, 
taking any division of those luxuries, we would find that 
the plumbing and heating contractor was not procuring 
his share of business. 

Let’s somewhat change our method of doing business— 


not just become estimators of plans—not just bidding | 
for business—but inaugurate a campaign to sell “Living | 


Comfort.” . 
Plumbing and heating material makes a building a 
Z00d place to work in. It makes a house a home. 











When the owners of all types of buildings know of the | 


comfort secured by modern plumbing, by cozy, well de- | 
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Automatic 
Water 
Softener 
and 
Scale = lai 
— NO.6-1" #14" a 
R Nec —— 
emover NO.6-)¥ «1. ————— 
1 Fig. 118 


No. 5—%34-inch Compound Injector. Patented 
in U. 8., Canada and Foreign Countries. 


customer. Automatically softens hard 
water and prevents accumulations of 
lime, magnesia, etc. Priced right for 


| 
profits. Write for details — now. | 











COMPOUND INJECTOR & SPECIALTY CO. 


419-421 D No. Laramie Ave. 


| 

| 

| 

| 

| 

| 

| 

| solves the hot water problem for your 
| 

| 

| 

| Chicago, Illinois 
| 


Originators, designers and sole manufacturers of 


L197 | JEHNSANIGART) 192 


THE QUALITY GOODS| p THE QUALITY GOODS 














The Built-Well 
V-Lock Joint 

















et a better seat 


joint, turned up- 
side down to 
show how dowels 
are inserted 
from bottom, 
Moisture only 
makes them 
tighter, 


Permanent and serviceable — Built- 
Well seats are all that their nanie 
implies. 

No old-fashioned joint to open 
up in “Built-Well” seats: the pat- 
ented double- dowel V-lock con- 
struction is stronger than the wood 
itself. 

Send for catalog describing the 
complete “‘Built-Well” line. 


Built Well MG. Co. 


1458 W. Kinzie St. Chicago, IIl. 
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ers, for factories and 


other industrial build- 
= _ ings, provide more uni 
1 form distribution of 

_ heat, better control of 
room temperature 

Vs (without extra drain 

te on the boiler), and cost 

a less to install than 
He ordinary radiation. 


Heat with PEERLESS Unit Heat- 


Write for literature. 


PEERLESS UNIT VENTILATION CO., INC. 
Skillman Avenue and Hulst Street (D) 
Long Island City, New York 




















A Genuine Pabst 
Nipple 


Is made from brand new pipe. 

The threads are clean and full. 

Pabst Good Nipples are uni- 

form, accurate and make up 

tight. Insist on Pabst from 
your jobber. 


FRED PABST COMPANY, Mfrs. 


917 CHESTNUT ST., MILWAUKEE, WIS. 
| The same old name since 1844 
























Air-Tight Steel Tank Co. 


PITTSBURGH, PA. 


TANKS 





TANKS FOR: High pressure gas and air storage — Pneumatic 
water systems—Gasoline and oil storage—Oil burning equip- 
ment—Open top—Welded. ATSCO Genuine Copper Brazed 
tanks for high pressure—the tightest, safest, strongest tank it is 
possible to construct by any known process. A.S.M.E. code tanks. 

















@ 
Use a MARTIN! 
Whether you're do’ng hand or power 
threading, your Martin Portable 
Vise £tand and Pipe Pender is on the 
job. Use it to hold the pipe when 
you're using the power threader: or 
the larger stand can be used as a 
mount for the threading mach‘ne 
itself. Light and easily portable; 
cannot collapse. Weighs only 45 
— ent on free 10-day trial 
offer. 














Write for details today. 


H. P. MARTIN & SONS 
626 E. 2nd St. 33 Owensboro, Ky, 























signed heating plants, they will be more desirous of pay- 
ing for “Living Comfort” than to pass out their good 
money for the more trivial things in life. 

Conditions were never better for educating the public 
to “Living Comfort.’”’ Plumbing and heating products 
were never as attractive as they are today. Advertising 
has led the consumer to consider good plumbing and heat- 
ing and to know the benefits of a clean and healthful 
home. 

Knowing our industry, knowing our opportunities, 
knowing that we are able to get good deliveries on all 
types of product promptly, that the banks are full of 
money; that the consumer is about ready to partake of 
home comforts instead of continual change in price and 
design of luxuries where every year sees a rapid depre- 
ciation—1927 cannot help but be a splendid year for the 
plumbing and heating merchant who sells ‘“‘Living Com- 
fort.”’ 








George F.. Reeke 











Merchandise or Lose Out 


GEO. F. REEKE, Director, 
National Trade Extension Bureau 


N this mad merchandising scramble in the plumbing 

business, whither are we drifting? 

This is a question which is occupying the minds of 
many of the old timers, among whom I must include my- 
self, inasmuch as I have been in this profession since 
1886; first as an apprentice, later as a journeyman, and 
for thirty years as a master plumber. 

Very frequently history repeats itself in a slightly dif- 
ferent form. When I served my apprenticeship with that 
grand old man, Dad Goodman, it was the custom for 
all plumbing businesses to carry gas fixtures in stock. 
These were being merchandised in a more or less preten 
tious manner, depending largely upon the salesmanship 
of the proprietor and the personnel in his employ. 

Electric combination fixtures took the place of gas fix- 
tures; the business of selling fixtures was taken away 
from the plumber. Today they are being sold through 
the electric shop, department store, and in many cases 
direct from manufacturer to consumer. 
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And again I say, whither are we drifting in our efforts 
to merchandise the plumbing business? Through the 
efforts of the Trade Extension Bureau and the manufac- 
turers’ advertising program, we are convinced that the 
plumbing business has been trailing along in the back- 
ground in comparison to the automobile, phonograph, 
radio, washing machine, furniture,etc. These latter have 
taken the lead in merchandising, while we are just begin- 
ning to scratch the surface in our efforts to increase sales. 

Are we taking advantage of all the advertising efforts 
being made to increase sales of plumbing and heating 
equipment, or are we going to permit our indifference to 
open other channels of merchandising? This may result 
in something getting away from us again, only to find its 
way into the department stores or perhaps result in direct 
sales to the consumer as has been done with gas and 
electric fixtures. Toilet seats, bath room jewelry, etc., 
are being sold by the department stores, because these are 
the natural sources of attraction to the shopper. Why? 
Because sufficient efforts have not been made to attract 
the shopper to the plumbing store. The department store 
owner is quick to recognize the value and demand for 
certain merchandise and the salesman has found less 
resistance in selling through these channels. 

You, my dear master plumber, must fall in line with 
this new effort and activity if you wish to retain the ad- 
vantage and protection of having plumbing goods sold 
through the proper channels, which may not be 100 per 
cent perfect, but has nevertheless been enjoyed by the 
plumbing trade for many years. This means that you 
must give liberally of your time to your local, state and 
national associations in order to promote better under- 
standing of fair and honest merchandising methods. 


More than ever before, the established manufacturer 
and wholesaler recognizes that the proper channel of mer- 
chandising is through the master plumber, and while 
it is deplorable to find many of the smaller jobbers 
carrying on practically a retail business, yet we ourselves 
must admit that our skirts are not clean in many of our 
methods of buying and selling. A good deal of this can 
be eliminated by a better understanding among ourselves 
and by meeting with the manufacturers and wholesalers 
for a more friendly co-operation. 

We must put our house in order if we are going to re- 
tain and increase our advantage, and this cannot be done 
by internal strife and disregard of association activities. 
The very foundations of our industry are being rocked 
by the mad rush for business. 


Employ Proper Business 
Methods 


JOHN J. SHANAHAN, 
Member of Conference Committee 


HE great need of our industry is good business 
methods. 

The contractor should have a well-equipped office, a 
complete and correctly kept set, of books to give him a 
definite understanding of his costs and state of his busi- 
ness. Based on what this kind of a set of books tells him 
he should charge a fair profit. Only in this way can there 
be maintained an efficient and reputable organization. It 
is through dealing with this type of contractor that the 
public is sold on the best quality of materials and' more 
extensive and better installation. 

This type of firm is developing sales organizations so 
that in the future one such firm will handle and install 
more materials at a profit than a dozen so-called back 
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Trade Mark Reg. U. S. Patent Office 


OwoB 


BASIN FAUCETS 


“The faucet with the renewable working unit’ 


Patented 
Dec. 21, 1926 





These Basin faucets have bronze removable seats, 
hard vulcanized Rubber Seat Washers (Non-Rising 
Stem) direct pressure principle of stem, against seats, 
no grinding or twisting and very smooth working. 
The body of the faucet is not threaded to engage the 
stem and (outside of the Bronze Removable Seat) 
the body of these faucets are absolutely everlasting. 


If no Wear on Body “‘Consequently Life Everlasting’’ 
Write for Descriptive Folder. For Sale by All Jobbers 


STREET & KENT MFG. CO. 
1954-64 Clybourn Avenue CHICAGO, ILL. 


Manufacturers in Chicago Since 1888 


The Wessels 


ELECTRIC TANK HEATER 


is a thoroughly reliable 
product which, when 
equipped with a therm- 
ostatic or time control, 
has all the convenience 
of our larger models. 


Can Be 
Attached to 
Any Tank 


There are-many uses to 
which they are well 
adapted, such as barber 
shops, beauty parlors, 
operating rooms, 
yachts, and anywhere 
where an open flame is 
not obtainable or is un- 
desirable. 








Full details gladly 
furnished. 


D.D.WESSELS & SONS CO. 
OETROIT. MICHIGAN 
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Inspected and Tested | 


—before leaving the factory 


CONE SEAL =°™ 











TANK BALLS 











—————e—eeereeeeeeee 












































Packed in a special carton to 
insure perfect condition. Cone 
Seal Tank Balls are given a 
rigid inspection before leaving 
the factory, thus you are sure of 
receiving them in perfect con- 
dition—ready to sell or install. 
No danger of dents or mars. 





Our 
Catalog 


ee 


Your jobber has them. 











Made in all sizes: 2”, 244", 214”, 254”, 234”, 3. 


Lavelle Rubber Company 


320 W. Illinois St. Chicago, Il. 
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Troubleproof 


Every effort has been exerted to manufacture 
a perfect water supply system. Cixteen years 
manufacturing experience lies behind the 
NEW KALAMAZOO and because we have 
evercised extreme care in the selection of 
troubleproof materials you are assured per- 
fect satisfaction. 


NATIONAL WATER LIFT CO. 
KALAMAZOO —::_~— MICHIGAN 


= = 
ww 


4 





> swlveee weer tie 


~ 
' 


“¥ 


i Ae 


Se invrn nye 


ny, 
= Oa 
ah 
Dae 





January 1, 1927 


yard mechanic-contractors do with their type of business. 

The wholesaler will do better business with contractors 
who are also business men. Loose credits must be done 
away with. The wholesaler can by good business methods 
make profit. 

The manufacturer will deal with the wholesaler who is 
also trying to build up the business. A wholesaler who is 
in business for the fun of the thing is generally a poor risk 
for a manufacturer. 

The prospects for our industry are wonderful if we have 
business men in our business. The time has come to 
demand, that, if a manufacturer, a wholesaler or a con- 
tractor does not want to be or refuses to know what good 
business is, he get out and give the plumbing and heating 
industry a chance. 








— 



























Cc. V. Swann 














Coal Depression is Lifting 


C. V. SWANN, President, 
West Virginia Association of Master Plumbers 


: eo year, 1926, has been a very trying one in our 


industry throughout the southern part of our state. 
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We depend largely upon the coal mining industry for 
prosperity in the cities in central and southern West Vir- 
ginia. This industry was for about one and one-half years 
beginning March 1, 1925, at a very low ebb. Many mines 
closed down operation voluntarily—many were forced out 
by creditors. Most of those who continued operating 
(which were of course the larger corporations) were doing 
so at a loss, or possibly an even break. After about six 
months of this condition it began to strike the cities and 
it practically paralyzed business in all lines. Hundreds 
of apparently sound business concerns have been forced 
out and practically all the rest are struggling along as 
best they can. 

Now, the mining conditions have greatly improved in 
the past four months. Coal mines are practically all op- 
erating and selling coal at a profit and of course we think 
we are going to see quite a lot of relief after January 1. 
We are not expecting a banner year, yet, we believe the 
condition will be so much better that most of us will feel 
like it is a banner year. 
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‘ Educate the Public 


E. W. HOKOM, Secretary, 
Heating and Piping Contractors Los Angeles Association 


HE wind blew in Florida and the house that was de- 
signed by honest architects and built by responsible 
contractors is standing intact. 

The earth swayed and trembled in California and those 
buildings built by honest men who knew how withstood 
the shocks of the earthquake. 

Over 95 per cent of the ruins examined in Santa Bar- 
bara, California, were traced to faulty design or improper 
construction. 

Irresponsible elements in the construction industry that 
tear down your standards and give the public something 























E. W. Hokom 





that will not stand the test of time or the battle with 
the elements of earth and sky are the most destructive 
factor that we have to combat today. 

According to the best authorities, the plumbing and 
heating profession has done more to lengthen the life of 
the human being than any other agency and yet how 
many buildings are improperly equipped with plumbing 
and heating. 

Why? Because, in most cases, the public does not know 
how to distinguish between the responsible and irrespon- 
sible contractor. You responsible men in our industry 
should join with your fellow men in educating the public 
so that it will be able to pick out the man who can and 
will give value received. 

Become an active member in the association in your 
locality. If there is none, start today and get your com- 
petitors together and organize one. If the association is 
not what it should be, get busy and do your part to put 
it before the public in the proper light. 

Don’t expect the other fellow to spend his time and 
money to better conditions that will benefit you. ‘‘He 
who receives without giving accepts degradation,” is an 
old but true saying. 

Set up the proper standards and live up to them, and 
be sure you let the public know about them. Be respon- 
sible and deal with the responsible elements in your in- 
dustry and you will create a real public service. 
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KNOTT 
‘Atlas” 
Toilet Seats 


are guaranteed. Uni- 
form quality is the out- 
stan ing characteristic 
of ‘ Atlas’’ Toilet S ats. 
Made from fine oak or 
birch in all styles and 
finishes. 














Order from your jobber 


KNOTT MANUFACTURING COMPANY 
TELL CITY, ow _ INDIANA 











































to use Phillips Self-Drilling Expan- 
sion shells. Every shell makes its own 
neat fitting hole. You don’t have any 
drills to sharpen. Made in all sizes 
for strap hangers and rod hangers. 


Write for circular 


PHILLIPS DRILL COMPANY 
1537 CORTLAND STREET :: CHICAGO, ILL. 


SELF — DRILLING. 
EXPANSION SHELLS 












































The Peters “SURE-TITE” 
combined Foot-Valve and Strainer 


will eliminate pump trouble. Posi- 
tive and reliable action. Poppet 
seats firmly ample waterway. 
Made in four sizes—for %4", 1’, 
14" and 114" pipe. 


Write for complete details. 


PETERS PUMP CO., Kewanee, Ill. 


Manufacturers of 


*“SURE-TITE”’ 


Combined Foot-Valve and Strainer 



































rT] ”? ° 
‘EUREKA” Smoke Test Machine 
detects leaks instantly. Indispensable 
tothe careful plumber as a pipe wrench. 
£imple, compact and reliable. Flumb- 


ing inspectors everywhere indorse the 
“EUREKA”. 









Let us send you full details. 


BAILEY-FARRELL MFG. CO. 


Pittsburgh, Pa. 
Huntington, W. Va. 
t (Charleston, W. Va. 
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Happy New Year 


We wish you a happy and prosperous Year of 
1927. 


Prosperity, a cause of happiness, is possible 
through larger profits and satisfied customers. 
For this reason hundreds of Plumbers are mak- 
ing permanent installations of Duriron acid- 
proof drain pipe to carry acid waste. 


o% DURIRO! RON | COMPANY ANY 10 








CURTIS 
PIPE CUTTING AND 
THREADING 


¢ MACHINES 
: t give Economy—Speed—Reliability 





Cut shows one of our 
No.442 Direct-connected 
Electrics which has a 
range from !—4 inches. 
This model and our 2 
and 3 inch models are 
readily PORTABLE. 


There is a CURTIS for your work. Hand- 
Belt-Electric Models to 16 in. 


THE CURTIS & CURTIS COMPANY 
318 Garden St., Bridgeport, Conn. 
Most Threads per Dollar Invested 











2—Bronze Seats—2 
= E.M. Dart Mfg. Co. 


Providence, Rhode Island 
The Fairbanks Co., Sales 
Agents. Canadian Fac- 
tory: Dart Union 

Limited, Toronto 


Have you ever Installed the 


OVERTON 


ROOF FLASHING 


Tf not, try it on the ne t 
job. The OVERTON fits 
any angle roof from fat to 
half-pitch; is adaptable to 
extra-heavy as well as 
standard size pipe and is 
endorsed by the plumbing 
inspectors all over the 
country. 


BUTLER aeatteteirmeeaaaarg COMPANY 


Minneapolis $3 Minn. 








Consider Profits Before Volume 


JOSEPH I. SIMMONS, Secretary, 
John Simmons Co. 


HE prospects for normal business conditions during 

the year 1927 are considered good and if contracts 
and orders are taken with respect to overhead including a 
fair profit instead of volume, there should be little reason 
to complain. 

In the past year or so ruinous competition in man} 
instances has influenced the contractor and distributor, 
as well as the manufacturer to such an extent that when 
they faced the prospect of losing an order or contract from 
an old customer they became panic-stricken and were 
willing to sacrifice a fair profit in order to secure the 
business. There are times when business conditions seem 
to warrant cutting of prices by the mills in order to secure 
tonnage, but it invariably follows at the end of the year 
that each mill has received its usual share only at much 
lower prices. This applies to the distributor and con- 
tractor as well and it is absolutely necessary to abandon 
this method of securing business if we are to prosper. 

One of the greatest problems facing us today is price 
irrespective of quality and it should be the aim of every 
manufacturer, contractor and distributor to prove to 
those who consider price only in placing orders, that 
where they might be saving five or ten per cent by buying 
an inferior product, the chances are it will cost them ten 
or twenty per cent more in the end when such goods must 
be replaced. And besides the money loss, reputation is 
sacrificed and there are very few prosperous concerns who 
do not consider their good reputation their greatest asset. 


Get Acquainted with Your 
Competitor 


O. BERGERSON, Secretary-Manager, 
The Minneapolis Retail Plumbers’ Association 


HE BUILDING business has expanded to such a de- 
T gree in the’past decade, that those who are ob- 
servers of the trend of affairs are sitting up and taking 
notice of present conditions and those likely to prevail in 
the near future. The wise ones will take in sail and trim 
ship to be prepared for any squall or storm that may be 
on the way and this is not said pessimistically. Those 
who are now grabbing off contracts that will take months 
to complete, at bargain counter prices, are playing with 
fire. 

When you are making your New Year’s resolution, do 
not overlook that business associate of yours around the 
corner. His troubles are just the same as yours. Go 
around and get better acquainted with him and you will 
feel more kindly toward him and he towards you. 

I am very happy to say that the Minneapolis Retail 
Plumbers’ Association, in so far as progress is concerned, 
with the aid of the officers and members, has accomplished 
more in this past year than in all previous years put to- 
gether. 





The Avon Construction Co., Cincinnati, Ohio, will start 
goon on an apartment building containing 12 five-room 
and 18 four-room suites. It is to cost approximately 
$200,000. Jacob Rickard is the architect. 

A new fire station and patrol house will be built in 
Cincinnati, Ohio, on Paddock road, near Reading road, at 
a cost of $65,600. Col. Sherril, city manager, states 
contracts will be let soon after the first of the year. 











THIS WEEK 


AMONG MANUFACTURERS, WHOLESALERS AND THEIR SALESMEN 











NOW JOHNS-MANVILLE CORPORATION 


Johns-Manville Corporation is the new name of Johns- 
Manville, Inc., of New York City, according to an an- 
nouncement which has just been issued by this concern. 





FULTON CO. TO INCORPORATE IN DELAWARE WITH 
CHANGE OF NAME 


Weston M. Fulton, president of the Fulton Co., Knox- 
ville, Tenn., announces the organization of the Fulton 
Sylphon Co., which will be incorporated in Delaware as a 
successor to the Fulton Co., a Maine corporation. Follow- 
ing completion of financing, the capitalization will be as 
follows: $1,500,000 of 6 per cent cumulative convertible 
preferred stock, the same amount to be outstanding, and 
200,000 shares of no par value common stock, 120,000 
shares to be outstanding. The new company will continue 
to be chiefly confined to the field of automatic controls, 
and the regulation of temperature and pressure. It will 
remain under the management of Mr. Fulton as president, 
Warren Webster as vice president, and C. N. Mynderse as 
general manager. 





SUPPLY HOUSE CHANGES NAME 
Monroe Co. is the new name of the Cambridge Plumb- 
ing Supply Co., of Cambridge, Mass. No change has been 
made in the management or ownership of the company, 
according to announcement just issued by H. W. Marshall, 
sales manager for the concern. 





BOILER CORPORATION TO BE SOLD 
On January 14 the Abco Boiler Corp., of Poughkeepsie, 
N. Y., will sell at auction its property and plant on Fulton 
street in that city, by direction of Honorable Thomas D. 
Thacher, judge of the District Court of the United States. 





CLOSES LONG ISLAND CITY BRANCH 
J. D. Johnson Co., Inc., has discontinued its branch at 
Fifth and Washington avenues, Long Island City, L. L., 
a. = 





NATIONAL SLATE ASSOCIATION TO MEET IN 
JANUARY 

On January 18 and 19, the annual meeting of the 
National Slate Association will be held at the Commodore 
Hotel in New York City. N. M. Male, president of the 
organization, will preside at all of the meetings. A num- 
ber of interesting technical and entertaining speakers have 
been provided by the program committee. 





NEW WALWORTH-CALIF. CO. BRANCH NEARING 
COMPLETION 


New quarters for the Walworth-California Co. at Stock- 
ton, Calif., will be ready to move into by the first of the 
hew year. The new quarters will provide approximately 
9,000 sq. ft. of floor space, in addition to a large yard, 
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driveway and pipe-shed. The location is 317-325 North 
Grant street. L. V. Rice, who has had charge of the 
Stockton branch for the past fourteen years, will continue 
as local manager. 





NOW IN NEW QUARTERS 
The Jacksonville, Fla., branch of the Cameron & Bark- 
ley Co., of Charleston, S. C., has moved into its new quar- 
ters at 605 East Forsyth street. 





CHARLES F. BROOKER DIES AFTER LONG ILLNESS 

Charles F. Brooker, chairman of the board of directors 
of the American Brass Co., and a noted philanthropist, 
died at Daytona Beach, Fla., in his 80th year, on Decem- 
ber 20, after a long illness. Mr. Brooker; whose home 
was in Ansonia, Conn., was an outstanding figure in the 
copper manufacturing industry. Born in Litchfield, Conn., 
in 1847, he was schooled at that place and at Torrington, 
Conn. In later years, while serving as president of the 
Coe Brass Co. of Ansonia, he brought about the consoli- 
dation of the Waterbury Brass Co., Benedict & Burnham 
and Holmes, Booth & Hyden, all of Waterbury, the Coe 
Brass Co. of Torrington, and the Ansonia Brass & Copper 
Co. of Ansonia, the company formed by the merger being 
styled the American Brass Co. At the time of his death 
he had been identified with the industry for over 60 years 
and was popularly credited with having bought more red 
metal than any other individual in the world. 

Political honors also came to Mr. Brooker, -who was in 
the Connecticut state legislature twice, the House in 1875 
and the Senate in 1893. He was Connecticut’s representa- 
tive on the Republican National Committee from 1900 to 
1916, and a member of that body’s executive committee 
from 1904 to 1908. He was among those prominently 
mentioned for United States Senator. when Senator Bran- 
degee died in 1924. He was also given an honorary de- 
gree of Master of Arts by Yale University in 1911. He 
was married to Mrs. Julia E. Farrel in London in 1894, 
his wife dying in 1917. Following funeral services in 
Christ Episcopal Church in Ansonia, he was buried by the 
side of his wife in Torrington cemetery. 





S. D. L. OF LOS ANGELES ENJOYS XMAS PARTY 

All serious business was deferred until the January 
meeting of the Los Angeles, Calif., Sanitation Develop- 
ment League and the meeting, held on the evening of De- 
cember 16, was devoted to a “Christmas High Jinks.” 
The attendance at the meeting was unprecedented, there 
being between 650 and 700 men present. In fact, the at- 
tendance was so overwhelmingly large that all pretense 
of order in the conduct of the program provided for en- 
tertainment by the committee was abandoned and the 
meeting practically ran itself. 

The program for the meeting was in charge of Ira W. 
Byrnes, who, in collaboration with the plumbing supply 
jobbing houses and the Los Angeles Merchant Plumbers’ 
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Association, had prepared an elaborate program of events 
which was planned to start almost with the seating of 
the guests at dinner, and was to have lasted until late in 
the evening. Warren Bovard, of the University of South- 
ern California, had been selected as Master of Ceremonies, 
but he found it impossible to run the program as it was 
intended to have been followed, and the events were vir- 
tually without order and were left to the pleasure of the 
guests. It goes without saying that the crowd had a good 
time. 

One of the special events which made a big hit with the 
crowd was the funeral of the “Bootlegger’’ and ‘“‘Gossipv.”’ 
During the dinner the Trojan band marched into the hall 
playing a dirge, and coffins containing the deceased fol- 
lowed. A funeral oration was delivered by Dr. Dyer, a 
popular divine of Los Angeles, and the bodies were fit- 
tingly characterized and eventually consigned to their 
deserved destiny. 

The Trojan band, which is the band of the University 
of Southern California, provided most of the music for 
the occasion. Several vaudeville acts were put on by pro- 
fessional entertainers and incidental to the “Jinks’’ were 
a number of stunts pulled by both jobbing concerns and 
merchant plumbers. Taking the evening all in all, it was 
one of the most hilarious ever enjoyed by the League. 


LOS ANGELES B. T. U. CLUB ELECTS OFFICERS 


Annual election of officers of the Los Angeles B. T. U. 
Club, held Monday, December 6, at the new Heating and 
Ventilating Building, 2712 South Hill street, Los An- 
geles, Calif., resulted in the naming of John W. Crawford 
as president; Harrold English, secretary, and Ethel Fergu- 
son, assistant secretary. Mr. Crawford succeeds G. V. 
Winne as head of the B. T. U. Club, while Harrold Eng- 
lish and Ethel Ferguson were re-elected. 

As the first official duty of his new executive position, 
Mr. Crawford appointed the following chairmen for the 
various standing committees: 

Gas Boilers, Burners and Equipment: Ben D. Hood 
of the Oil City Boiler Works. 

Steam Coil Storage and Tank Heaters: John W. Craw- 
ford. 

Insulation and Pipe Covering: L. A. Brinker of the 
Johns-Manville Corp. 

Automatic Temperature Control: A. W. Powell of the 
Powers Regulator Co. 

Publicity: Harrold English of the Buffalo Forge Com- 
pany. 

Finances: Charles W. Kennicott of the Fess System 
Company, a subsidiary of the Petroleum Heat and Power 
Co. 

Trades Relations: G. V. Winne of the R. G. Mevler 
Corporation. 

Standardization: P. J. Dougherty of the Hoffman Spe- 
cialty Company. 

Entertainment: John W. Crawford. 

Boilers: A. W. Merrill of the Pacific Boiler Corp. 

Vacuum Specialties and Radiator Valves: E. A. Simons 
of the Sarco Company, Inc. 

Steam Power Specialties: George Larimer of Larimer- 
Lauer, Inc. 

Fans, Blowers, and Air Washers: C. S. Anderson of 
the American Blower Company. 

Oil Burners: Charles W. Kennicott of the Fess System 
Company. 

Water and Oil Storage Tanks: Lee Updegraff of Upde- 
graff & Schofield. 

Pumps and Compressors: Harold Burbridge of the 
American Marsh Pump Company. 
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Personal Mention 


Francis J. Baker, president of the George H. Tay Com- 
pany otf San Francisco, returned December 17 from an 
extended trip through the East, including in his itinerary 
nearly all of ‘the principal trade centers in that part of 
the country. 

H. M. Friesley, general manager of the Stulsaft Com- 
pany of San Francisco, returned December 21 from Los 
Angeles, having spent a week at his company’s southern 
branch. 

P. A. MacKenna, executive clerk of the National Associa- 
tion of Master Plumbers, left San Francisco the middle of 
December for his home in Cincinnati, where he spent the 
holiday season. Mr. MacKenna will return soon after the 
first of the year. 

Jean G. Langford is now in charge of the Mueller Com- 
pany’s northern California territory, with headquarters 
in Oakland. In addition to Mr. Langford’s wide ex- 
perience in the retail field he also has the advantage of 
having put in special training in all departments of the 
Mueller Company’s factory. From December 6 to 11 he 
attended the general sales meeting, returning to Cali- 
fornia with the Pacific Coast salesmen on December 17. 

H. S. Staton and W. H. Little, who are associated with 
each other as eastern representatives of the Turner Brass 
Works, Sycamore, Ill., have opened offices at 17 West 
Sixtieth street, New York City. 

Frederick Berling, of the Lunkenheimer Company, Cin- 
cinnati, Ohio, has been elected secretary-treasurer of the 
newly formed Cincinnati Association of Industrial Adver- 
tisers. 

Clarence E. Brumbagh, formerly with the Sands Mfg. 
Co., Cleveland, Ohio, has joined the sales force of the 
Russell D. Knight Co. of Philadelphia. 

Thomas A. Rockett is manager of the Boston office for 
Rollin C. Wilson of New York City. A news item in a 
recent issue of “Domestic Engineering’? announced he 
was connected with another concern. 


Convention Dates 


January 11, 12 and 13, 1927.—Annual conference of presi- 
dents and secretaries of all master plumbers’ organizations, 
at Evansville, Ind., under the auspices of the National Trade 
Extension Bureau. Headquarters at the McCurdy Hotel. 


January 18, 19 and 20, 1927.—The annual convention of the 
Wisconsin Master Plumbers’ Association, at the Hotel Wis- 
consin, Milwaukee. 

January 18, 19 and 20, 1927.—The third annual three- 
day institute for the plumbing and heating industry at the 
Carnegie Institute of Technology, Pittsburgh, Pa. 

January 18, 19 and 20, 1927.—The annual convention of the 
Illinois Master Plumbers’ Association, at Springfield, Ill., with 
headquarters at the Abraham Lincoln Hotel and meetings at 
the Elks Club. 

January 18, 19 and 20, 1927.—The annual convention of the 
Iowa State Master Plumbers’ Association, at Waterloo, Iowa, 
with headquarters at the Russell-Lamson Hotel. 





January 18, 19 and 20, 1927.—The annual convention of the 
South Dakota Master Plumbers’ Association, at Aberdeen. 

January 25, 26, 27 and 28, 1927.—The annual meeting of the 
American Society of Heating and Ventilating Engineers, in 
St. Louis, Mo. 





January 29 and 30, 1927.—The general conference of the 
presidents and secretaries of the local master plumbers’ asso- 
ciations in California, at the Master Plumbers’ hall, Fresno, 
Calif. 

February 1 and 2, 1927.—Annual convention of the Minne- 
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sota Retail Plumbers’ Association at Hotel Radisson, Minne- 
apolis. 

February 7 and 8, 1927.—The annual convention of the 
West Virginia Association of Master Plumbers, at Huntington, f 
with headquarters at the Prichard Hotel. m. 

February 8 and 9, 1927.—Annual convention of the Nebraska fee etal iia 
State Association of Master Plumbers, at Omaha. 5 f po 

February 8, 9 and 10, 1927.—The thirty-sixth annual con- 
vention of the Ohio State Association of Master Plumbers, at 
Youngstown, with headquarters at the Ohio Hotel. 

February 15, 16, 17 and 18, 1927.—Second Midwest Power 
Conference and Exposition at the Coliseum, Chicago, IIl. 

February 16 and 17, 1927.—Conference of members of the 
plumbing industry at the Massachusetts Institute of Technol- 
ogy, in Boston, Mass. 

February 23 and 24, 1927.—The winter meeting of the Cen- 
(ral Supply Association, at the Palmer House, Chicago, 

March 8 and 9, 1927.—Annual convention of the Maine State 
Association of Master Plumbers, at the Hotel Falmouth, Port- 
land. 

March 8 and 9, 1927.—The annual convention of the North 
Dakota State Association of Master Plumbers, at Grand Forks. 

March 14, 15 and 16, 1927.—The annual convention of the 
Indiana Society of Sanitary Engineers, at Indianapolis. 

March 14-19, 1927.—The Second National Heating and Ven- 
tilating Exposition, Twelfth Regiment Armory, New York 
City. 

March 21, 22 and 23, 1927.—The annual convention of the 
Missouri State Association of Master Plumbers at St. Joseph, 


















with headquarters at the Robidoux Hotel. e ° 
March 29 and 30, 1927.—-The annual convention of the New Goulds Automatic Cellar Drainer 

York State Association of Master Plumbers, at New York City. Easy to Install—No special pit required. 
April 5 and 6, 1927.—Annual convention of Massachusetts Use standard 18 inch sewer tile. 


State Association of Master Plumbers, Inc., at Boston. Place 


of meeting has not yet been chosen. Automatic — Economical — Reliable — Noiseless —Inexpensive 


April 5, 6 and 7, 1927.—The annual convention of the Amer- WRITE FOR PRICES AND LITERATURE 
ican Oil Burner Association, at Buffalo, N. Y. GOULDS PUMPS, Inc., Seneca Falls, N. Y. 
April 7 and 8, 1927.—The annual convention of the Louisi- Chicago, III, Houston, Tex. Philadelphia, Pa. Atlanta, Ga. 


Noe, SK ; : cy . Pittsburgh, Pa. ‘Tulsa, Okla. 
ana-Mississippi Association of Plumbing and Heating Dealers, ee Taare Se - Spey ee ee wae 


at Gulfport, Miss. 


April 14 and 15, 1927.—The annual convention of the Arkan- 
sas State Master Plumbers’ Association, at Little Rock. 








May 2 and 3, 1927.—The annual convention of the Florida 
State Association of Master Plumbers at St. Petersburg. 

May 2, 3 and 4, 1927.—The annual convention of the Asso- 
ciated Master Plumbers of Texas, at Ft. Worth, with head- 
quarters at Westbrook Hotel. 

May 9 and 10, 1927.—The annual convention of the Master 
Plumbers’ Association of Connecticut, at Bridgeport. 

May 9 and 10, 1927.—The annual convention of the North 
Carolina Association of Plumbing and Heating Contractors, 
at Asheville, N. C. 

May 10 and 11, 1927.—The annual convention of the Colo- 
rado Society of Sanitary and Heating Engineers, at Denver, 
Colo. 

May 10-11-12, 1927.—The eighteenth annual convention of 
the National District Heating Association at West Baden 
Springs, Ind. The charts have been 

May 16 and 17, 1927.—-The annual convention of the Ten- computed -from standard 
nessee Association of Master Plumbers, at Nashville. recognized rules. They 

will enable you to know 
you are right. And they 
will save you time, waste and worry. 


ESTIMATING 
RADIATION 


is a very simple matter 
when Perrigo’s “Table ot 
Estimated Radiation” is 
used. 








This table, consisting of 
two charts, one for steam 
and one for hot water 
radiation, is used and 
recommended by some of 


the beet authorities in the 
trade. 


May 17 and 18, 1927.—The annual convention of the Penn- 
Sylvania State Association of Master Plumbers, at Harris- 
burg, Pa., with headquarters at the Penn Harris Hotel. 


Given the amount of 
May 19, 20 and 21, 1927.—The annual convention of the cubical contents, the ta tengo for ra 
Oregon Association of Master Plumbers, at Klamath Falls, room can be send easily and quickly 
Ore. ; Ps ; 7 
They are printed in two colors, on heavy celluloid, 
May 27 and 28, 1927.—Annual convention of the Washington making four pages, size 4144x6% inches, substantially 
State Master Plumbers’ Association at a city to be determined bound together with cloth : 
meee Perrigo’s Table of Estimated Radiation will pay 
June 2, 3 and 4, 1927.—The annual convention of the Vir- for itself if used only once or twice during the heating 
ginia State Association of Master Plumbers, at the Hotel season. And it will outlive several such seasons. 
Cavalier, Virginia Beach, Va., with the Master Plumbers’ 
Association of Norfolk, Va., as host. ° ° 
June 6 to 11, 1927.—The national convention of the Amer- Price, $1.00 Postpaid 


ican Water Works Association in Chicago, with headquarters 
at the Hotel Sherman. 


June 8, 9 and 10, 1927.—The annual convention of the Utah 


e e a 
Domestic Engineering 
State Association of Sanitary and Heating Engineers, at Salt 


Lake City, Utah. 1900 Prairie Avenue :: Chicago, II]. 
June 21, 22 and 23, 1927.—The forty-fifth annual convention 
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Lion Brand Seats 


Built to last from carefully se- 
lécted kiln-dried wood; doweled 
front and back. 


Each seat is packed in a sepa- 
rate carton. 










Your jobber has them. 


The Olmstead - Thomson Mfg. Co. 
NEW BRITAIN, CONN. 
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For Melting Solder, Etc. Electrically 


Seen it? Tried it as yet? You 
need it! You won’t be without 
it once you use it! Absolutely 
fills a long felt want to repair 
| crew! Safeguard your men! 





We Know! Ask Us! 


Electro Engineering Co., Inc. 
Richmond Hill, N. Y. 
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of the National Association of Master Plumbers, in Min- 
neapolis, Minn., with headquarters at Hotel Radisson. 





February 9, 1927.—Ladies’ Night of the Master Plumbers’ 
Association of Philadelphia, at the Bellevue-Stratford Hotel. 


Milt Marvels Broadcasts 


(Continued from Page 68) 


thing more than take care of the growth of their. own 
business. They’ve actually put over, in Louisville, the 
conviction that small jobs ought to have something other 
than warm air installations. Over eighty jobs which 
would otherwise have ‘‘gone warm air,’’ they swung over 
to steam or hot water plants. Having decided they were 
in business to stay and, it was added, “for profit—to 
grow,” they attacked the central problem facing them and 
they seem to have made mighty strides in solving it. 


THINKING FOR THE INDUSTRY 
HERE ARE a few other stories I will touch on before 
my time is up. These have one thing in common— 
they show some thought for the industry. Not that the 
men whom we have mentioned have not given of their 
services to the industry. Every one of them is a good 
association worker, many have held high offices. 

For Fred Finder, of Champaign, Ill., I chose the title, 
“Competition—or Co-operation?” Mr. Finder is one of 
the untiring association workers in the state. His asso- 
ciation returned him to the office of first vice-president, 
after he had refused it because of pressure of business. 
They wanted him there. He believes that co-operation 
and not competition is the life of the trade. His trucks 
carry the Bath a Day slogan poster through the streets 
of his city—and the Bath a Day campaign is rather for 
the promotion of the industry than any one man’s busi- 
ness. 

Robert P. Clark, of Arkansas City, Kans., is “Training 
Possible Competitors.”’” Mr. Clark is the type of man who 
does not forget the good things which others have done 
for him. He pays tribute to the men under whom he 
worked as a journeyman, and he gives credit to them for 
the things which have enabled him to succeed. Because 
he learned sound business practices from them, he has 
built a sound business, and he does not intend that any 
man who works for him will ever be able to say that he 
learned the wrong kind of practices from him. 

And perhaps I can’t close this broadcasting stunt 
with any better statement than that which I put at the 
head of the story I wrote about C. L. Breedlove, of 
Madison, S. D.,—there’s ‘‘Nothing Wrong with the Busi- 
ness.” As he sees it, it’s a good business, and one in 
which it’s possible to make a reasonable profit. I’m going 
to let him close this review of the year’s merchandising 
stories with a statement of his own: 

“T contend that if a man is the right type to operate a 
business of this kind, if he has the ability, mechanically, 
physically and morally, if he gives the public honest re- 
turns for its money and the service it demands and ex- 
pects, if he gives the public a job he can be proud of, 
meets his difficulties and obligations ‘promptly, he will 
make something of a success of the business and the 
financial end will take care of itself.’’ 

There’s nothing wrong with the business! 





Bids will be asked during January by the city of Provi- 
dence, R. I., for an addition to the grammar school on 
Veazie street. Thomas J. Hill Pierce, City Hall building, 
Providence, is preparing the plans for the project, which 
is estimated to cost $550,000. 
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A. S. H. V. E. ANNOUNCES TENTATIVE PROGRAM FOR 
ST. LOUIS MEETING 


Headquarters of the American Society of Heating and 
Ventilating Engineers, has announced a tentative pro- 
gram for the Thirty-Third Annual Meeting of the society, 
which will be held at the Hotel Statler, St. Louis, Mo., on 
January 25, 26, 27 and 28, 1927. The program, which 
was submitted by the St. Louis Chapter, and approved by 
the board of directors of the national body, is subject to 
change. 

Tuesday, January 25, 10:00 A. M. 
Committee Meetings: 

Committee on Research. 

Sub-Committee on Subjects. 

Sub-Committee on Infiltration. 
Sub-Committee on Radiation. 
Sub-Committee on Pipe Sizes. 


Technical aii 
,- : Sub-Committee on Temperature, Humidity 
Advisory 4 x : 

. ss and Air Motion. 

Committees 


Sub-Committee on Heat Transmission 
Through Building Materials. 

Sub-Committee on Rating Low Pressure 
Boilers. 





\ 
Council Meeting: 

Council Committees—Executive, Finance, Membership, Pub- 
lication. 
Technical Committees: 

Wednesday, January, 26, 10:00 A, M. 

Greetings by the President. 

Report of Council. 

Heating Effect of Radiators.--Dr. C. W. Brabbee. 

Report of Secretary. 

The Effect of Painting Radiators.—Profs. Severns & Willard. 

Report of Committee on Increase of Membership.—cC. V. 
Haynes. 

Chimney Sizes for House Heating.—R. V. Frost. 

Report of Tellers of Election. 


Wednesday, January 26, 1:30 to 4:00 P. M. 

Insulating of a Residence.—Lee Nusbaum, 

Reports of Officers and Council Committees. 

Design and Application of Oil Coated Air Filters.—H. C. 
Murphy. 

Simple Method of Testing Air Filters.—H. G. Tufty and E. 
Mathis. 

Report of Committee on Code for Testing Air Filters.— 
Prof. F. B. Rowley. 

Design and Operation of Hotel Heating and Ventilating 
Systems.—Benjamin Natkin. 

Thursday, January 27, 10:00 A. M. 

Schoolhouse Ventilation: 

Report of Rochester Committee.—Perry West. 

Practical Aspects of Heating and Ventilating of School- 
houses.—H. W. Schmidt. ‘ 

Modern Schoolhouse Heating and Ventilation—Wm. B. 
Ittner. 

Contribution of the Engineer to Comfort and Health in the 
School.—E. S. Hallett. 

Thursday, January 27, 1:30 to 4:00 P. M. 

Research Session: 

Report of Committee on Research.—H. P. Gant, Chairman. 

Report of the Director of Research.—F. C. Houghten. 

Technical Papers by the Research Staff. 

Friday, January 28, 10:00 A. M. 

Concealed Radiation.—G. E. Otis. 

Turbulence and Heat Transfer.—L. G. Bousquet. 

Dehumidification Methods.—M, C. W. Tomlinson. 

Installation of Officers. 





New Business. 

Adjournment. 

Following adjournment the New Council and Committee on 
Research will hold organization meetings. 


UTAH TO HOLD QUARTERLY MEETING JANUARY 20 

The next quarterly convention of the Utah Association 
of Sanitary and Heating Engineers will be held at Salt 
Lake City on January 20. Information from the officers 
of the association shows that an exceptionally large at- 
tendance is expected at this meeting. 


SAN FRANCISCO M. P. A. ELECTS BOARD OF 
DIRECTORS 

The San Francisco Association of Master Plumbers, at 
its meeting on December 16, elected the following mem- 
bers to serve on the board of directors for 1927: Otto 
Anderson, W. E. Burnham, Jack Camp, Alexander Cole- 
man, William J. Forster, William P. Goss, William J. 
Monihan, George Y. Morton, James H. Pinkerton, Sibbert 
Peterson, Al. Rodone, Joseph Rohr, Thomas Skelly, Albert 
J. Wilson and J. V. Young. 

Cc. Ss. D. L. MEETS IN SAN FRANCISCO 

On Thursday noon, December 16, at the Palace Hotel in 
San Francisco, the members of the California Sanitation 
Development League heard with keen enthusiasm a talk 
by S. F. Worswick of the Taylor Instrument Companies, 
on “Heat and Its Relation to Our Health and Comfort.” 
During the course of his address Mr. Worswick laid 
emphasis on the importance of temperature in the home 
with regard to fuel saving and increased comfort, also 
touching on the matter of assuring a perfect night’s rest 
by bathing at known temperatures before retiring. Ross 
Clark, local manager for the American Radiator Company, 
acted as chairman of the day. 





L. A. FANSLER AND F. C. HOUGHTEN ADDRESS 
MICHIGAN CHAPTER A. S. H. V. E. 


L. A. Fansler, director of public relations for the . 
American Society of Heating and Ventilating Engineers, 
and F. C. Houghten, director of the Pittsburgh, Pa., 
research laboratory of the organization, were the prin- 
cipal speakers at the December meeting of the Michigan 
chapter of the association which was held recently at the 
Engineering Society Club in Detroit. It was planned to 
have W. H. Driscoll, national president, speak, but he 
was unable to be present because of pressure of business. 

After some interesting entertainment furnished by the 
program committee, President J. F. McIntyre opened the 
business meeting and introduced the speakers. Director 
Fansler told of his work with the Metropolitan Life Asso- 
ciation, and with the National Research Council in a 
nation-wide study of air conditioning in schools and other 
public buildings. He also told of the publicity given the 
association in newspapers throughout the country. 
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Director Houghten told of the work being done at the 
research laboratory. He explained the experiments con- 
ducted in connection with the ‘theat meter,’’ on air con- 
ditioning and pipe sizes, and illustrated his lecture with 
stereopticon slides.. After a vote of thanks to the two 
speakers the meeting was adjourned. 





ST. LOUIS CHAPTER A. S. H. V. E. DISCUSSES 
NATIONAL CONVENTION PROGRAM 

Discussion of the proposed program for the 33rd annual 
meeting of the American Society of Heating and Ven- 
tilating Engineers, and the election of officers for the 
coming year were the main topics taken up by the St. 
Louis, Mo., Chapter of that organization at its regular 
monthly meeting in December, which was held at the 
City Club. 

Reports from all convention committees showed that 
all the preliminary work has been done, and the associa- 
tion is prepared to receive and entertain its many guests 
in a truly hospitable manner on January 25, 26, 27 and 28. 

Officers elected for the coming year are: A. E. Hum- 
phreys, president; Vincent Rossman, first vice president; 
E. S. Hallett, second vice president; C. G. Buder, secre- 
tary, and E. H. Quentin, treasurer. E. B. Langenberg, 
F. F. McMorran, William C. Sodemann and C. A. Pickett 
were elected members of the board of directors. 
SOUTH BERGEN MASTERS ELECT OFFICERS FOR 

1927 

Fred Maredic is the new president of the South Bergen 
(N. J.) Master Plumbers’ Association, having been elected 
to succeed M. W. Hobin, at the annual meeting of the 
association, held Friday evening, December 17. Wil- 
liam A. Henderson was named vice-president, and Charles 
Koster was again selected as secretary. Andrew J. Topp 
was named financial secretary and Charles Hollenbeck 
sergeant-at-arms. Trustees are: M. Kahn, Fred Taylor 
and Albert Mitchell. The meeting was attended by a 
large delegation of dignitaries from other local associa- 
tions, including members of the state executive board, and 
a visit was made to the industrial school at Carlstadt, 
N. J., in connection with the meeting. 

MASTERS AND AUXILIARY MEMBERS HONOR 

FLORIDA STATE PRESIDENT 


Members of the Duval Plumbing and Heating Dealers’ 
Association, and the Ladies’ Auxiliary of that organiza- 
tion were hosts to State President and Mrs. W. E. Mc- 
Andrew at a banquet at the Carling Hotel, Jacksonville, 
Fla., recently. After the dinner, Mrs. McAndrew was 
presented with a beautiful bag, on which her name was 
engraved in golden letters, and a basket of chrysanthe- 
mums. Mrs. T. H. Thompson, past president of the 
state organization of the Ladies’ Auxiliary, was also pre- 
sented with a basket of chrysanthemums, and all the 
ladies in attendance were presented with hand-painted 
compacts. 

Those present were: Mr. and Mrs. W. E. McAndrew; 
Mr. and Mrs. T. H. Thompson, Mr. and Mrs. L. M. Henley, 
Mr. and Mrs. Charles Koegel, Mr. and Mrs. George Keefe, 
Mr. and Mrs. J. M. Gregory, Mr. and Mrs. W. R. Taylor, 
Mr. and Mrs. B. L. Masser, Mr. and Mrs. W. G. Duguid, 
Mr. and Mrs. Robert Engstrom, E. A. Walker and daugh- 
ter, Charles Chapman, and P. Matthis. 

On January 12 the association will hold an open meet- 
ing for all those interested in the plumbing and heating 
industry. Talks and moving pictures showing the manu- 
facture of different commodities used in the industry will 
be featured on the program. Plans will also be discussed 
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for the co-operative newspaper advertising campaign to 
be started by the association early in 1927. 

Forty applicants for master plumbers’ licenses presented 
themselves before the Florida State Board of Plumbing 
Inspectors at the regular meeting of that body at Jack- 
sonville in December. Most of the applicants were resi- 
dents of the state, but several were from North Carolina 
and contemplate doing business in Florida. It was re- 
ported by the board that more than four thousand masters 
are now doing business in Florida. 





CHAMPAIGN ASSOCIATION NAMES STATE CONVEN- 
TION DELEGATES 

Dick Johnson, C. D. Brownell and John V. Brannigan 
have been named as delegates by the Champaign, IIl., 
Master Plumbers’ Association to attend the annual state 
convention which will be held in Springfield on January 
18, 19 and 20. Alternates are Thomas J. Wooters and 
Roy Young. 


Obituary 


David Whiteford 
David Whiteford, past 
president of the Chicago Mas- 
ter Plumbers’ Association, 
died at his home at Oak Park, 
Ill., on December 24, in his 
85th year. Mr. Whiteford 
had been in the plumbing and 
heating business in Chicago 
for over forty years, at 372 
West Randolph street, until 
he retired four or five years 
ago. He was very active in 
association affairs and at the 
time of his death was an hon- 
orary member of the Plumb- 
ing Contractors Association of 
David Whiteford Chicago. ‘Mr. Whiteford was 
a confirmed convention goer 
until a few years ago, and for many years contributed 
essays to be read at the annual conventions of the National 

Association of Master Plumbers. 


John F. Shea 

John F. Shea, Portland, 
Oregon, pioneer plumbing con- 
tractor and head of the John 
F. Shea Plumbing & Heating 
Company, died recently. at his 
home in that city. Mr. Shea 
was born in Dayton, Ohio, 
and was in his 74tk year at 
the time of his death. He 
came to Portland in 1878 as 
a journeyman plumber, and 
later opened a shop at Sixth 
and Washington streets, 
where he remained for about 
fifteen years. Later he moved 
to Second street and it was 
here that he erected his own 
building which is at present 
occupied by the plumbing firm. Mr. Shea was closely 
identified with the development of Portland. He was a 
charter member of the Portland Master Plumbers’ Asso- 
ciation in 1888 and was an outstanding business exec- 
utive, being active until his death. 








John F. Shea 
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Women’s eA uxiliaries 


SEASON’S GREETINGS FROM THE PRESIDENT OF 
THE WOMEN’S AUXILIARY, N. A. M. P. 
“Editor, ‘Domestic Engineering,’ Chicago:—The 
Women's Auxiliaries extend to all who are connected 
with our industry sincere good wishes for a pros- 
perous and happy New Year. We are grateful to 
everyone who has given encouragement to our pio- 
neer movement. To Carnegie Institute of Technology, 
to the National Association of Master Plumbers and 
to the trade papers we send our assurance of loyal 
support in the year 1927. 
“Faithfully yours, 
“Women’s Auxiliary to the National Association of Master 
Plumbers. 

“Mrs. E. D. Hornbrook, President.’’ 





Kansas City, Mo., Auxiliary Distributes Copies of 
Resolution 

The Kansas City, Mo., Women’s Auxiliary recently ap- 
pointed a committee, consisting of Mesdames E. D. Horn- 
brook, Eva Enggas, John Friel and O. Smith, to bring to 
the attention of the women’s clubs of Kansas City the ad- 
dress of Mrs. John D. Sherman, president of the General 
Federation of Women’s Clubs, before the recent meeting 
of the Central Supply Association. Copies of the resolu- 
tion, bearing on Mrs. Sherman’s address, adopted by the 
Central Supply Association, are being mailed to the vari- 
ous women’s clubs and sent to several Chambers of Com- 
merce. The _ resolution referred to recommends to 
Congress that the information being collected by the 
General Federation concerning the equipment of American 
homes be obtained by authorization of law by the Census 
Bureau. It also recommends that the Census Bureau rec- 
ognize home making as an occupation by adequate census 
classification. 

St. Louis Auxiliary Contributes tc Children’s Homes 

The St. Louis, Mo., Women’s Auxiliary recently gave a 
theater party at the Missouri Theater. The affair was 
well attended and the proceeds were used for purchasing 
Christmas toys and clothing for children in the various 
institutions in St. Louis. 





CALIFORNIA PRESIDENTS’ AND SECRETARIES’ 
CONFERENCE DATE CHANGED 

Albert J. Wilson, president of the National Association 
of Master Plumbers, and Alexander Coleman, secretary 
of that organization, both of San Francisco, Calif., will 
be enroute to Evansville, Ind., to attend the conference of 
presidents and secretaries which the National Trade Ex- 
tension Bureau is sponsoring from January 11, 12 and 13. 
For that reason the date of the California Presidents’ and 
Secretaries’ Conference has been changed from January 8 
to January 29 and 30, at Fresno, Calif. 





IOWA CONVENTION WILL BE HELD JANUARY 18, 19 
AND 20 

The lowa State Master Plumbers’ Association will hold 

its annual convention at Waterloo, Iowa, on Tuesday, 

Wednesday and Thursday, January 18, 19 and 20, with 

headquarters at the Russell-Lamson Hotel, according to 

Official notice from President Lou C. Pray of Fort Dodge. 





The Swedish Hospital, Minneapolis, Minn., is having 
plans made for an addition of several stories to its build- 
ing at 10th avenue South and Eighth street. Magney & 
Tusler, Inc., 127 South Ninth street, are the architects. 
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Something Better 


That is the foremost idea back of the 
production of our pipe threading tools 


‘DUPLEX’ sx‘ BUCKEYE” 
Die Stocks 
All equipped with highly perfected 


adjustable and quickly-opened dies, 
and possessing special advantages. 


THE HART MFG. CO. 
2316 East 20 St. 


Cleveland, Ohio 


Here is an 
efficient 
compact tool 
for 4 to 
1-\4 pipe. 


“Duplex” 
No. 52 





























A Profit Maker 
for Plumbers! 


The Paracoil water heater 
is éasy to install. And 
when it is installed you can 
forget it. No follow-up 
service to eat up the first 
profits. 


A heavily constructed, 
! well-built, fully guaranteed 
water heater that plumbers 
are pleased to carry and 
owners are pleased to have 
in their homes. 





4 Send for price list 
‘ and catalogue. 


DAVIS ENGINEERING CORP. 


90 West Street - - ~ New York City 
Factory: Elizabeth, N. J. 


Paracoul 


WATER HEATERS 
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Tork Draft Opener 


the only 
10-day 
furnace 
clock 





How To Operate 


1. Set once a year. 
2. Wind once a week. 


3. Put on the hook every night. 
For Any Coal Furnace 


10-day dust-proof movement. Made of brass so it 
will not rust. Comes with attaching screws for 
surface mounting, crank shaped winding key for 
easy winding, brass hook and two-foot chain for 
attachment. $10 retail. 


Write fordiscounts and descriptive folder No. 26101. 
TORK COMPANY, 12E. 41stSt., New York 


For economical control of Automatic Oil Burners 
use TORK CLOCKS. Standard for any voltage. 


























A SAFE Way to Judge 
Hot Water Heaters 


On the surface all stock 
certificates look pretty much 
alike, but there is a vast 
difference between a share of 
stock in a fake mining com- 
pany and a share of United 
States Steel. One is just paper. 
The other is paper backed by 
a rock-ribbed institution. 

In choosing Hot Water Heaters it is well to be guided by the 
same principles you would apply in the purchase of securities— 
look to the institution back of the product! In so doing 
you eliminate inferior goods that invite money loss and jeopardize 
your prestige. 

You are always safe in selecting Patterson Hot Water Heaters. 

They are the product of a forty-six-year-old business that has 
a reputation which must be maintained. 

Moreover, Patterson Hot Water Heaters are guaranteed to 
furnish all the hot water required, as hot as required and as 
quickly as required. 

For particulars write for Catalog No. 15. 


The Patterson - Kelley Co. 


106 East 40th St. New York City 


Patterson 


Hot Water Heaters 
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| been in business for over fifty years. 
| nums were partners, but finally only one of them was left. 
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THE ANNUAL REVUE , 
We present below some of the best of the material contrib- 
uted to “Pipe Lines” during 1926. Laugh and grow prosperous 
during 1927. 


MY RADIO 
I grounded my radio 
On the bathtub pipe; 
Now when I take a bath 


. Static! 
L. N. O’F., Los Angeles, Cal. 


BILL SAYS THESE ARE FOOLISH QUESTIONS 
Where can a man buy a cap for his knee? 
Or a key to the lock of his hair? 
Can his eyes be called an academy 
Because there are pupils there? 
In the crown of his head what gems are found? 
Who travels the bridge of his nose? 
Can he use, when shingling the roof of his house, 
The nails on the end of his toes? 
Can the crook in his elbow be sent to jail, 
If so, what did he do? 
How does he sharpen his shoulder blades? 
I’ll be hanged if I know, do you? 
Can he sit in the shade of the palm of his hand, 
Or beat on the drum of his ear? 
Does the calf of his leg eat the corn on his toes, 


If so, why not grow corn on the ear? 
BILL S., Olean, N. Y. 


ONE OF OUR LIMERICKS 
There was a young plumber from Pilsen, 
Who was sent for a left-handed Stillson, 
He was gone all the day 
And I’m sorry to say, 


Each one grinned, “Some tall order to fill, son.” 
Completed by C. A. B., Chicago. 


THE LAWYERS TELL THIS ONE ON THEMSELVES 
The law firm of Farnum, Farnum, Farnum & Farnum had 
Originally four Far- 


His son had reached the age of twenty-one and had his de- 
gree as doctor of laws. He came into his father’s office to 
practice. On the first day the old man turned over to the son 


| an immense file concerning the estate of a family which had 


| been in litigation since the death of the head of the family 


| twenty years before. 


It was to be the youngster’s special 


| job to handle matters in connection with the estate. He felt 


mighty proud—he was to handle a matter which had been 
on the fire for twenty years. Ten days later he said: 

“Well, dad, I got the whole family together and we settled 
the estate in a two-hour conference.” 

The old man leaned back in his chair, got red in the face 
and finally, pounding on his desk, he shouted: 

“Why, you young fool! That estate has paid our office rent 
for the last twenty years! Get out—you're fired!” 


HAVE You? 
Bus Conductor: One seat on top, ma’am, and one inside. 
Lady: You surely wouldn’t separate a mother and daugh- 


| ter, would you? 


I did it once and | 
O. G. S., New York. 


Bus Conductor: Never again, lady. 
have regretted it ever since. 


THIS IS NOT A SPRING POEM 
A plumber from the Amazon 
Put nighties of his grandmazon; 
The reason’s that he was too fat 
To get his own pajamazon. 
L, DeW., Marion, Ohio. 
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BOY WANTED 
Office Boy (handing column of figures to employer): I’ve 
added these ten times, sir. 
Employer: Good boy. 
Office Boy (handing another slip): And here are the ten 
auswers, sir. RUTH LEAVITT, Chicago. 


EPITAPH 
Here lie the bones 
Of Johnny Denny; 
He dove in the lake 


When there wasn’t any. 
F. A. W., San Francisco, Cal. 





DUCKS AND IVORY FLOAT 

A little boy was playing by a stream which ran across the 
road when a motorist came along and asked if it was deep. 

“It isn’t deep at all,” said the little boy. 

The motorist started to drive his car through, but when he 
had gone only a little way he found the water level with the 
floor of his car. 

“I thought you said it wasn’t deep!” he called back to the 
boy. 

“It isn’t,” said the youngster. 
the middle of the ducks.” 


“Gee, it only covers up to 
0. G. S., New York. 


IN ANY OFFICE 

Fugitive: “Quick! Where can I hide? 
after me!” 

One of the Partners: “In the filing cabinet. Nobody can ever 


find anything there.” P. G. N., Chicago. 


The police are 





Henry Ford recently announced that the cow is inefficient. 
This seems hard on the cow which has served humanity for 
so many years. But possibly Henry will commence to manu- 
facture them in droves, with overhead valves instead of the 
underslung ones now so difficult to get at. It has been sug- 
gested that maybe by crossing a Jersey with a Ford, Henry 
might succeed in turning out a cheese factory. 


SURE CURE 
“Will burying a black. cat in the church yard at midnight 
in the full of the moon do away with warts?” 
“Yes, if they’re on the cat.” 





IN THE BEST OF FAMILIES 
He (after a long argument): “T wonder what would happen 
if you and I ever agreed on anything.” 
She: “I'd be wrong.” 





Iv’s TIME THEY GOT TOGETHER 
PERSONAL—B. V.: Come home at once. / D. 
(An advertisement in the Chicago Tribune.) 





THEYRE ANGELS—JUST CHERUBS? THASS ALL! 

A spinster lady was so shocked at the language used by 
two telegraph linesmen that she remonstrated to the com- 
pany. Investigation brought the following report from the 
foreman: 

Me and Bill Fairweather were on this job. I was up on the 
telegraph pole and accidently let the hot lead fall on Bill. 
Then he said: “You really must be more careful, Harry.” 

D. P. O., Montgomery, Ala. 





AND “SY” SAID 
Here lie two men who, we agree, 
Have won the cut glass bonnet. 
The first of them blew out the gas, 
The second stepped upon it. 





The big guns of business are usually those who have never 
been fired. “SY” MARTIN, Owensboro, Ky. 


BUYING AN AUTOMOBILE 

The salesman steps on the gas, accelerating from nothing 
to sixty miles an hour in a couple of seconds, very nearly 
causing the head to snap off short and fly out the back 
window. He stops the car in its own length, jamming the 
prospect’s nose against the windshield. Shows how car can 
be turned “on a dime” without skidding, throwing the pros- 
pect against the door, dislocating right shoulder, bruising 
right temple and causing prospect to bite tongue. Almost 
drives prospect’s head through top of car showing how easily 
it takes the bumps. And the’unconscious prospect signs on 
the dotted line. 


The same to you and many laughs for 1927. 





i ee 
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THATCHER 


Round Boiler 


HERE is no other 

boiler as powerful for 
rated capacity or one 
which will so quickly 
start the radiators sizz- 
ling, keep them continu- 
ously hot and require less 
coal for the amount of 
heat furnished than the 
Thatcher Round Boiler. 





This is due to the carefully 
worked out equalization of 
grate surface, flue area and 
water circulation, the result of 
nearly a century's experience. 


Send for printed matter and 
trade information regarding 
Thatcher Round Boilers and 
other Thatcher products. 






THE THATCHER COMPANY 
Since 1850 


CHICAGO NEWARK,N.J. NEW YORK 
341 N. Clark St. 39-41 St. Francis St. 21 W. 44th St. 


THATCHER 


BOILERS-FURNACES-RANGES 


Thatcher Round 
Boilers are made in 
many sizes for both 
steam and hot 
water. 























DO YOU KNOW 


The Rogaco is the most practical pipe machine of its 
class on the market today? With it you can cut off, ream 
pipe, cut right or left hand threads and make on or take 
off fittings. 

It is portable as a unit—can easily be moved about 
from place to place and used where the work is going on. 

It is valuable as a shop machine to cut pipe to measure, 
thread short pieces, and make nipples. 

Saves time, labor and money. Increases profits. In- 


stall a Rogaco Portable Electric Pipe Machine and make 
1927 the most profitable year you have ever known. 


Manufactured by 


ROBBINS, GAMWELL & CO. :: Pittsfield, Mass. 
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Bath a Day ovement 


With the New Year comes a new opportunity to put over the 
Bath a Day Campaign. Aside from the cities and towns which 
have already made use of “The Story 
of the Bath’ as supplementary reading 


in their schools, there are hundreds 
which might with profit enjoy this 
privilege. This educational move- 
ment has been commented on most 


favorably by men in and out of the 
industry, by educators, and “The Story of the Bath” has been 
extensively used by establishments outside of our own industry. 


many tasks which cannot be undertaken by any 

one member. The most important of these tasks, 
considered from the viewpoint of volume of business, is 
educational. No better work can be done for an associa- 
tion than the education of backward communities to the 
necessities of sanitation. And even in communities where 
there is the usual single bathroom to a family, there is a 
possibility of creating a demand for extra bathing facili- 
ties. 

This can best be done by education. The Bath a Day 
Campaign, for instance, has for its purpose the stressing 
of the fact that daily bathing keeps one fit. The booklet, 
“The Story of the Bath,’’ with its profuse illustration, and 
its array of health and historical facts, humorously pre- 
sented, carries this message in most convincing form. 


U™= the shoulders of association secretaries rests 


The campaign can be organized and carried out with 
the greatest effectiveness through local associations, be- 
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cause, with the secretary of the association planning the 
campaign, each shop can commence at the same time, and 
so present a city-wide effort. 

If you have never read “‘The Story of the Bath,” ask 
for a copy. 





CHAS. GILMOUR HEADS NORTH HUDSON MASTERS 
IN 1927 

Charles Gilmour of Union City was elected president 
of the North Hudson, N. J., Master Plumbers’ Association 
at the annual election of officers of that body, held Mon- 
day evening, December 20. F. Baker was elected vice- 
president, and O. Viehweg continues as financial sec- 
retary. The new recording secretary is William Dyher, 
and the treasurer is J. C. Westervelt, while Anthony 
Fiere becomes sergeant-at-arms. Only one trustee was 
to be elected, L. Wirth being selected for a five-year 
term. 

After the meeting, members were the guests of the 
Pipe Club, the pleasure club of the association, at a 
venison supper staged at the Capitol Restaurant in Union 
City. Incidentally, the venison was furnished by Henry 
Bunker, Union City master plumber, who recently re- 
turned from a hunting trip in Pennsylvania. 





The city of Providence, R. I., is considering an expendi- 
ture of about one million dollars for new libraries. Tenta- 
tive plans indicate that the city will ask for funds to erect 
10 branch libraries, each to cost $60,000. Preliminary 
sketches for this type of building specify one-story brick 
colonial structures 45x80 ft. An addition is also planned 
to the main library on Washington street, to cost $400,000. 
Architects Clarke & Howe prepared preliminary plans. 





Happy New Vear 


E wish to thank our friends and customers for 
their patronage during the past year. We hope 
that our products have given complete satisfac- 


tion, and that our service has been all that it should be. 


We wish you a Happy and Successful New Year. 


McSHANE BELL FOUNDRY CO. 


BALTIMORE, MARYLAND 


ay A 














a 
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Hotstream “Twin 80” 


Heavy Duty, Triple 
Copper Coil Heater 











Furnished complete with flanged union manifolds for 
easy installation, for use on heavy duty storage jobs and 
as an auxiliary for hot water, steam or vapor heating plants. 


For heavy duty storage jobs a Hotstream Thermostat 
is conveniently located in lower manifold, and can be sup- 
plied so that either one or both heaters are controlled by the 
Thermostat. 


For hot water heating jobs the Thermostat is placed 
in the upper manifold to prevent over heating. For steam 
or vapor jobs no Thermostat is required. For use as a 
home or apartment heater, either one or both units can be 
controlled by the usual heat regulator placed in a room. 








Let’s Go! 


As an auxiliary to either hot water, steam or vapor 
heating plants, the “Twin 80” can be operated either 
independently, or simultaneously with these systems, thus 
making it possible to use either coal or gas, or both at the 
same time. The auxiliary is connected directly to the regu- 
lar heating plant, and will function as a regular part of it. 


The “Twin 80” can also be used as an individual heating 
plant, without the usual boiler. Can also be placed to 
supply radiation to a certain part of a building, or as a 
booster. 


For large heating jobs ‘“Twin 80” can be used in batteries 
of as many units as desired—connections are provided in 
manifold to add additional heaters. 


“Twin 80” opens a new field of profits for the plumber 
and the heating contractor. Write for the complete story. 


THE HOTSTREAM HEATER COMPANY 


‘‘Makers of Heaters that Heat’ 


CLEVELAND OHIO 
Branch Offices: 





SIR 6-62 sanage 210 E. 45th St. Toronto. ...... 269 W. Richmond St. Ek 6 4 300: 1045 Wayburn Ave. Denver .........1715 California St. 
Chicago ...... 627 Washington Blvd. San Francisco......... Rialto Bidg. Louisville ....... 111 So. Second St. Philadelphia . ... +, 892 Drexel Bldg. 
Cambridge, Mass. ... . . 491 Main St. 


Manufacturers of a Full Line of Gas and Kerosene Heaters—Standard, High-Grade Products to Give Lasting Satisfaction 
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HEN the valve is in position on 

the bow] with which it is to oper- 
ate, and the water pressure turned on, 
the simple turning in or out of the 
regulating screw (A in diagram) sup- 
plies the exact amount of water needed 
to make the closet bow] flush perfectly. 
This adjustment, when made, remains 
permanent. 





—— Se 


This vitally important regulation fea- 
ture often enables the plumber to make 
a sluggish bowl flush when otherwise 
it would have to be replaced. 


No regulation is required from LOW- 
EST to HIGHEST pressures. Do not 
confuse this with regulation of VOL- 
UME of water delivered to the bowl. 


e 
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1231 West Harrison Street 


H. D. Tuck, 404 Marquette Bldg. 
Detroit, Mich. 
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. Flush Valves 


Every time the valve is flushed, the 
plunger (B) is raised off its seat (C), 
leaving an opening through which 
grains of sand, etc., can be washed out 
of the port. 











Having a 25% larger diaphragm-area 
in the control chamber, the Watrous 
valve functions perfectly under low 
pressure conditions where other valves 


often fail. 


It has a larger water-way per second 
of opening, and therefore delivers water 
with extra volume and ‘“‘punch’’. 


Write for full details. Loose-leaf 
catalog pages sent on request. 


PLUMBING DIVISION 


. Watrous Flush Valves—Duojet Closets—Self-Closing Basin Cocks—Combination 
Lavatory Fixtures—Pop-Up Wastes—Liquid Soap Fixtures, etc. 


THE IMPERIAL BRASS MANUFACTURING COMPANY 


CHICAGO 


Wm. P. Horn Co., 237 Rialto Bidg. 
San Francisco, Cal. 


BRANCH SALES OFFICES 


Chas. S. Anderson 
6614 Minne Lusa Ave. 


| W. E. Blair, Jr., c/o Coronado Hotel Omaha, Neb. L. C.Coombs,Rm. 506,110 W 11thSt. 
St. Louis, Mo. Continental Oches Co. Los Angeles, Cal. 

ae R. J. Shank, 724 Grand Ave. 924 Metropolitan Life Bidg. Wm. P. Horn Co., L. C. Smith Bldg. 

' Des Moines, Iowa Minneapolis, Minn. Seattle, Wash. 
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RESOLVE ON NEW YEAR’S DAY TO INSTALL AN 
EPIGRAM SALES STAND 

HIS is the time of the year for new resolutions and 
Teor good resolutions. One of the best resolutions 

you, as a business man, can make, is to resolve to 
do everything you can to increase your sales of plumbing 
and heating materials in your store. Every time you sell 
an article over your counter, and ring up the cash in your 
register, you know you have made a certain profit. No 
worry about collections, or the uncertain time or labor 
elements, as on contract jobs. The article is wrapped up 
and handed to the customer, and you have your money. 
If you could sell $10,000 worth of goods over your 
counter each year, you would have a good profit. 

Why not install an epigram display stand in your show 
window, and display your wares in an attractive manner? 
You can build a stand in a few minutes, at a negligible 
cost, and to write a new epigram for the stand every day 
is but the work of a few minutes. On page 32 of the De- 
cember 11 issue of ‘‘Domestic Engineering’’ appeared a 
set of plans and ins:ructions, which will enable you to 
































erect an ““Epigram Sales Stand.’’ If you have loaned your 
copy of that issue to a friend, write for another set of 
plans, But by all means, make your resolution to deco- 


rate your window, and then do as you have resolved. 


Why did Gertrude Ederle come home from Europe on 
a boat? 
«+ * * 
“Where do you get that stuff?’’ isn’t slang since prohi- 
bition. 
* * © 


Some flappers should wear speedometers instead of 
wrist watches. 
* ae a 
The dumbest man in the world is the fellow who won’t 
laugh at my jokes. 
+ * * 
We know a fellow who is so tight folks call him steel 
Suspenders, because he won’t give. 
> * * 


Man wants but little here below—but wants that little 
strong. 




















_ _ The Matson Building, San Francisco, Cal. 
Bliss 8 Fayville, Architects—Thomas Norrin, Engineer 


Ranking in the foremost of modern office 
buildings on the coast, the architects and 
engineers for this up-to-date structure de- 
manded the very best in equipment. It was 
inevitable that they should quickly recognize 
the superior advantages of the Sarco and install 
545 of these traps. ‘Tens of thousands of Sarco 
Radiator Traps are nowused from coast to coast. 

The expansion element in the Sarco is sus- 
pended from the case, therefore, freely inter- 
changeable even by unskilled labor. 

Its discharge opening is exceptionally large 
and its lift is higher than in ordinary traps, 
giving greater capacity. 

The positive action of this trap keeps radia- 
tors drained thoroughly, preventing water 
hammering and air binding. 

Other features explained in our literature tell 
why the Sarco is preferred by all who have 
given it a thorough tryout. 


Ask for copy of our booklet M-120. 


SARCO CO., INC. 


183 MADISON AVENUE 
NEW YORK CITY 


Boston, Buffalo, Chicago, Cleveland 
Detroit, Philadelphia, 
Peacock Bros., Ltd., Montreal 
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RADIATORS BY LANDON 


Entirely new with features 
not presented in any other 
radiator product. 


Write for Catalog Now. 





See Issue January 15th. 


JANDON RADIATOR COMPANY JNC. 


NORTH TONAWANDA, N. Y. 


























A real labor-saver! 


When you use ACME Ad- 
justable Pipe Hangers you 
don’t have to put in nipples 
or cut and thread pipe. 
They speed up piping jobs. 





Let us give you prices. 


THE ACME ADJUSTABLE PIPE 
HANGER MBG. CO. 
322 So. Fifth St. Richmond, Va. 
























































Salveenen: Cine Lighters 


sell themselves 


The finishing touch to a 
good installation. Make 
your service calls pay. 
Carry a Johnson Gas 
Lighter in your tool kit. 
Quick profits. Positive 
performance and _satis- 
faction. Order from your 
jobber. 


JOHNSON - MURPHY CO. 


10226 Woodward Ave. 
DETROIT MICHIGAN 





Raising RED RING 
to hook on wall plate 
upstairs, lights heater 
in basement. Dropping 
RED RING shuts off 
gas. POSITIVE 
ACTION. 



























Hanna Ball Joint 
Pipe Hanger 
Guaranteed Strongest Made 
The “Ball Joint” Pipe Hanger 
swings in any direction. Pipe can 


be adjusted higher or lower without 
removing hanger. 



















Made of malleable iron. 





Write for ‘‘Our Silent Salesman’”’ 


The Penn Engineering Co. 


312 Cherry Street, Philadelphia, Pa. 
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PATENTS 


F. eating Department 


1,609,385. Oil Burner. George William Smith, Buffalo, 
N. Y., assignor to Maude Smith, Buffalo, N. Y. In an 
oil burning apparatus, the combination of a burner, means 
for supplying oil to said burner, means for supplying air 
to said burner and having an operating shaft, a governor 
on said shaft, a receptacle in which said governor is con- 








1,609,885. 
tained, a pair of communicating oil receiving receptacles 
one of which communicates with the governor containing 
receptacle, a needle valve in the oil receiving receptacle 
which communicates with the governor containing recep- 
tacle, a lever communicating with the governor for ac- 
tuating the needle valve and extending through the com- 
munication between the said needle valve receptacle and 
the governor receptacle, and a float actuated valve in the 
second oil receiving receptacle for preventing the oil level 
in the needle valve containing receptacle from ever reach- 
ing the conduit through which the lever passes between 
said receptacle and the governor containing receptacle. 
s * 


1,609,457. Apparatus for Burning Fluid Fuel. John 
Murton Brown, Irvington, N. J. An oil burner comprising 
a chamber having a portion thereof adapted to be heated 
to a temperature high enough to convert a mixture of 
oil and air into gaseous products, means for heating said 








7 imme 
- Pa ed 


1,609,457, 

portion of the chamber to the required temperature, an 
inlet conduit connected to said chamber for discharging 
a mixture of oil and air directly against the heated por- 
tion of the chamber, a discharge conduit connected to said 
chamber for removing the gaseous products. formed 
therein, the flow capacity of said discharge conduit being 
greater than the flow capacity of said inlet conduit, and 
means connected to said discharge conduit for burning 
the gaseous products. 


a ae e 
1,609,956. Liquid-fuel Burner. Lawrence May, Flush- 
ing, N. Y. Ina liquid fuel burning mechanism, an air pipe 


having connected thereto a combustion chamber, a fuel 

















1,609,956. 
pipe extending in said pipe and norte a jet in said 
chamber, arms for supporting said fuel pipe within the 
air pipe and insulating the same therefrom, sparking 
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elements for igniting the flow from said jet, one of said 
elements being connected to said fuel pipe, the other 
element positioned parallel to said fuel pipe and sup- 
ported with respect thereto by said arms, and both ele- 
ments being positioned below the horizontal plane of said 
jet and having their points converging upwardly and 
falling in said plane. 
* * * 

1,610,007. Oil Burner. Julius H. Hildebrandt, Cleve- 
land, Ohio. In an oil burner the combination with an air 
conduit, of a main air supply blower and a pilot air supply 





1.610,007. 


blower, an air pipe leading from one of said blowers to 
the conduit, a second air pipe leading from the other 
blower and connected to the first mentioned pipe, and a 
valve adjacent the connection of said pipes, said valve func- 
tioning to be moved by pneumatic pressure to close the 
opening leading to one of the pipes when one of the 
blowers is in operation. 
s - * 

1,609,884. Radiator Inclosure. Daniel Priore, New 
York, N. Y. A radiator inclosure comprising a box like 
casing adapted to inclose a radiator, having front and end 
walls, a top cover and open bottom, said end walls being 
spaced apart to permit the passage of a radiator there- 
between, said front and end walls and top cover being 
divided into panel sections, each panel having a substan- 
tially large opening and a screen detachably mounted 





#6 93 20 
1,609,884. 


therein and adapted to permit the circulation of air and 
radiation of heat therethrough and detachable from said 
opening to permit access to the inclosed radiator, said 
front and end walls being supported by and detachably 
connected to a pair of vertical standards, each disposed 
at a front corner of the inclosure and adapted to hold said 
front and end walls in unitary relation thereto, spaced 
vertically above the supporting surface of said inclosure, 
to provide an air intake to the interior of the inclosure, 
the panel sections of the front wall being, at their ad- 
jacent ends, connected in unitary relation with, and sup- 
ported by an intermediate vertical standard disposed be- 
tween said corner standards. 
s © * 

1,610,198. Pipe-Finishing Mechanism. Robert R. Burch, 
Chicago, Ill., assignor to Chicago Nipple Manufacturing 
Co., Chicago. In a device of the kind described and 
in combination, pipe feeding means, a rotary threading 
die radially. movable to open or close upon the pipe, a 
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The Adjustable Bath Trap is especially suited for built in 
bath tub installations. Saves time and labor in installa- 
tion. 8” overall, seal 2-14 inches. Inlet and outlet tapped 
1-4 inches. 1-)% inch Brass cleanout plug. 


Cast iron Sink Trap furnished with Brass plug in “P” or 
“S” style, 1-34 or 1-4 inch, 1-3 inch jam nut, tapped 
1-¥% inch only. 


Write for further details on these and 
other Lukomski Fittings 


LUKOMSKI BROTHERS COMPANY 


2468-2484 E. Grand Blvd., Detroit, Mich. 
Richard Dode, Representative, 2565 Grand Concourse, N. Y. City 


PLUMBING SPECIALTIES 











Always on Top— 
REICHERT FLOATS 


The spud is the most important part of any 
float. Reichert floats have the strongest, tight- 
est spud construction of any float on the market. 


They’re all made of the highest grade materials 
and are thoroughly inspected and tested before 
shipping. Every float is absolutely leak-proof 


The “Federal’’ is slightly lighter than the 
“Toledo”, thereby making it cheaper. 


Your special attention is called to the 
‘*Toledo’’—our standard float. It will 
fit the narrowest tanks. The best 
for installations where extra 
strength is necessary. cw cw 


Your jobber can supply you. 


The Reichert Float & Mfg. Co. 
2238 Smead Avenue 


TOLEDO, 
OHIO 
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No. 32 
Ask for 1 


CLAYTON & LAMBERT MFG. CO. 
6246 Beaubien Street 





/ 
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THE QUALITY LINE— 
Burn perfectly in the wind and ex 
tremely co!d weather. They are the 
best torches to use for all indoor or 
outside work. They give satisfac- 
rORCH tion, save time and fuel and always 
please the user. 

Jobbers supply at factory price 








atest Price 





Detroit, Michigan 























SHOWER CURTAINS 
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We make every kind of shower curtain 
—white duck, sateen and rubberized. 


For every style and size of bath. We manu- 
facture shower curtains to order. 


UNION CANVAS GOODS CO., Inc. 
1016-1018 Hamilton Street 7] Philadelphia, Pa. 





When your customer asks 
you about shower cur- 
tains, there’s just one word in 

the answer—“‘UNION.” 








Write for our sample book. 
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READING BRASS Works 


INCORPORATED 
READING :: PENNSYLVANIA 


Manufacturers of the right sort 
of plumbers brass goods: ferrules, 
solder nipples, solder bushings, 
closet drains, cleanouts, bends, 
floor flanges, etc. 


All goods made from the best 
grade of metals ELECTRI- 
CALLY melted. Try them and 
notice the difference. 


Best Quality but Not High Priced 











reaming and chamfering tool, a cam operative for controll- 
ing said die, a pivoted arm adapted to be actuated by 
said tool, a rod connected with said arm, a spring en- 
gageable with said rod to resist its actuation by said arm, 
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1,€10,198. 


said cam controlled by said rod to open said die at a 
predetermined point, and means for automatically closing 
said die when the next pipe to be finished is fed toward 
said open die. 


Plumbing Department 


1,609,868. Water Heater. Harley M. Eller, Los An- 
geles, Calif., assignor of one-half to Luther R, McGarvin, 
Los Angeles, Calif. A water heater comprising an annular 
shell, means for heating the passage through said shell, a 
pipe longitudinally disposed in said passage, and a baffle 
in said passage completely closing the same except for 
openings therethrough adjacent said pipe, said openings 
being arranged to deflect the heat therethrough in a 
spiral course around said pipe. 
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1,609,868. 


1,609,337. 


1,609,359. Water Heater. Herbert S. Humphrey, Kala- 
mazoo, Mich. In a water heater, the combination of a 
tank provided with a valved discharge, a water heating 
element having a circulation connection with said tank, a 
water supply connection for said heating element, and 
a water actuated circulation valve operatively associated 
with said water supply connection whereby the supply 
water actuates the valve to close said circulation connec- 
tion and the supply water is directed through the heating 
element. 
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Practical 

Manual 


Gives not only the details 
of the methods of con- 
struction, design and 
installation of heating 
systems, but also com- 
pletely explains the prin- 
ciples upon which they 
are based—so clearly 
that any heating man 
can understand it. 


A Few of the Many 
| 1090 | Things It Explains 


ing the bottom portion of the casing and having an up- 
wardly projecting tubular extension provided with ports 
opening into the sections, said plates also engaging the 
lower edge portions of the partitions, said tubular exten- 
sion supplying water to the sections, and valves con- 
trolling said ports and having stems which extend ex- 
teriorly of the casing for moving the valves to open or 
closed position. 





1,609,337. Supply Valve. Earl G. Watrous, Chicago, | 
lll. In a device of the character set forth, the combina- 
tion of a valve body having two chambers therein, an 
inlet for the first chamber, a valve for controlling said 
inlet, a passageway from the first chamber to the second 
chamber, a valve for controlling said passageway, an out- | 
let from the second chamber, a link pivoted to the body, 
a rod adjustably secured to the link, means for opera- 
tively connecting the rod with the last named valve and a 
float carried by said rod as and for the purpose described 


above. 
* * * 

1,609,430. Multiple-control Sectional Spray Head. Louis 
Schlesinger, Milwaukee, Wis., assignor to Bradley Wash- 
fountain Company, Milwaukee, Wis. A multiple control 
sectional spray head, comprising a casing having a plu- 
rality of spray apertures and partitions dividing the 
casing into a number of sections, a removable plate form- 
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The Practical Manual explains all the funda- 
mental laws governing boiler and radiator heat. 
It begins with the chimney, an important item 
in the successful operation of a plant, and ex- 
plains all the elements that affect the draft. It 
gives various methods of figuring radiation; ex- 
plains what causes heat loss and how to deter- 
—_ the amount of radiation to counteract this 
joss. 


* * * 
It explains and illustrates in detail the construc- 


tion of boilers, showing the evolution of heating 
boilers. It explains the different effects ob- 
tained by using coal as fuel and how to figure 


1,609,867. Filter Charles P. Eisenhauer, Dayton, 
Ohio, assignor to the Duro Company, Dayton, Ohio. A 





construction wherein water or the like is pumped from a | 


source of supply and stored under pressure in a reservoir 
from which it is discharged under pressure through a 
distribution conduit to outlet faucets, characterized by a 


filter interposed in such system intermediate the pressure 






1,609,867, 


storage reservoir, and the outlet faucets, through which 
the water or the like is discharged under pressure com- 
prising a box like container separated medially into two 
compartments intercommunicating at their bottoms, bodies 
of filter material in each of the compartments, a conduit 
connection between the reservoir and the top of one 
of the compartments through which the water or the like 
is admitted under pressure from the storage reservoir, 
and an outlet housing containing a body of poriferous 
Material buried in the body of filter material adjacent to 
the top of the other compartment and connected to the 
other outlet faucets. 








the results to be obtained from a given boiler 
with a given quality of coal. 


It explains the heating value of various kinds of 
fuel. It contains a valuable chapter on radia- 
tors. Vapor heating systems are described in 
detail. The fundamental principles on which 
all vapor systems are based, are given. Vapor 
pump heating systems and Vapor-Vacuum Sys- 
tems are analyzed and described. 


The book is illustrated throughout. In some 
cases, in order to illustrate the subject, an entire 
layout of a house has been made. It states so 
simply the reason for each step and explains it 
so clearly that any steam-fitter or plumber can 
properly measure up a house for heating. It is 
the only complete book on vapor and vacuum 
heating. 


Price $3.00 Postpaid 
Published by 


Domestic Engineering 


BOOK DEPARTMENT 
1900 Prairie Ave., Chicago, III. 
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TABER Midget SUMP PUMP 


You can buy a substitute 
drain pump for less than the 
Taber price. But if you want 
a job free of trouble, the 
‘Taber is really priced low. 


’ 


ian Ee Gein ee 


Write for Bulletin'120 MSJ Now 








TABER PUMP CO.- BUFFALO. NY. 


BUILDERS OF REGULAR AND SPECIAL PUMPS - SINCE 185« 






See SS ne 
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The Perkins Insert is 
not only easy to install— 
but being made on the 
3” HORIZONTAL Keystone (side thrust) 
ADJUSTMENT principle it meets every re- 
quirement of strength for 
the suspension of heavy 
loads. 





CEILING UNE 


Four Sizes: 34” 14” 54” 34” 
Let us send you prices 
and complete specifica- 
tions. Write today. 
























YAGER’S Soldering Salts 
1873-1927 


You can’t buy any that’s 
better. Get it from your 
dealer in 1/ lb., | Ib., and 
5 lb. Enameled round 


cans. 








Write Dept. “‘D’’ for free samples. 


f | ALEX R. BENSON CO.,INC., HUDSON, N. Y. 


For list of distributors see 1927 McRae Blue Book 
Sales Agency for Canada: Canadian General Electric Co., Ltd., Toronto and Montreal 
































| Demand by trade-mark G & C Boilers and 

assure yourself of a guaranteed product. 
j WRITE FOR DETAILS. 
} 


GERSTEIN & COOPER COMPANY 


1 and 3 Third St. South Boston, Mass. 
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1,609,953. Vise. Ottar S. Lee, Chicago, IIl., assignor 
to The Nye Tool & Machine Works. A vise comprising a 
base having a seating surface for the article to be clamped, 
a flexible element for clamping the article against said 
seat, and means for moving said element to clamping 








position comprising a rock lever to which the free end of 
said element #s connected, said lever having a portion 
engaging said element between the point of connection 
of said element with said lever and the opposite end of 
said element, and means engaging said lever for rocking 
the latter in a direction to tighten said element. 
* . om 

1,610,196. Lead-pipe-bending Device. Connie Blais- 
dell, Rumford, Me. In a machine for bending lead pipe 
and the like, the combination of a frame formed of a 
pair of side bars, supporting means for said side bars, a 
pair of pipe supporting saddles pivoted between said side 
bars and to the same, a nut above said side bars, tie rods 
connecting said nut with pivoting points of said saddles, 
a follower for forcing the central portion of said pipe 
downward, a screw for acting on said follower to depress 
the same, a handle for said screw and an indicator for 
indicating the amount of the bend formed in the pipe. 





1,609 566. 
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1,630,196. 


1,609,566. Faucet. Robert Diamond Mayo, Cleveland, 
Ohio. In combination with a faucet having slots and 4 
connector having lugs, a clamping ring having cam flanges 
for engaging the lugs and formed of two parts, one of 
the parts being a split ring and the other of the parts 
being a complete annulus, the split ring having tongues 
and the annulus having slots for receiving the tongues 
and locking the parts of the split ring together, a flange 
located on the end of the faucet and the annulus having 
inwardly extending tongues for securing the clamping 
ring in position on the flange for rotative movements 
about the end of the faucet, the flange of the faucet hav- 
ing a protruding tongue for engaging one or the other 
of the tongues of the annulus for limiting the rotative 





movements of the clamping ring. 
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Classified Advertisements 


8 cents for each word including heading and address. Count seven words for keyed address. Minimum $2.00 for each 
insertion. One inch $4.00. Cash must accompany order. Copy should reach us eight days in advance. 





Situations Open 


WANTED: FOR SOUTHERN INDIANA 

and Illinois territory plumbing and 
heating supply salesman. Must know how 
to figure and lay out small water, vapor 
and steam heating systems. For the right 
man we have an attractive proposition. 
Address: Key 746, ‘‘Domestic Engineer- 
ing,” 1900 Prairie Ave., Chicago. 


WANTED: MAN TO WRITE ADVER- 

tising copy for a manufacturer of 
Plumbing and Heating goods. State ex- 
perience. Address Key 716, “Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago. 


WANTED: AN EXPERIENCED 

plumbing and _ heating estimator 
with some designing experience. Give 
reference and full information as to 
salary, age, ete. Address Key 1748 
“Domestic Engineering,” 1900 Prairie 
Ave., Chicago. 














hot water radiators desires high type 
of salesmen for New England, New York 
Chicago. Applicants must have wide 
experience selling heating products to 
jobbers and dealers in the heating 
trade. Also wide acquaintance witn 
architects and engineers. Address Key 
751, “Domestic Engineering,” 1900 
Prairie Ave., Chicago. 


WANTED: MANUFACTURERS’ REP- 

resentative commission basis with 
following and acquaintance to call on 
jobber and contracting plumbers in 
south or southwest, also Maryland and 
Delaware, by manufacturer of new gas 
appliance. Give full details. Oven 
Equipment & Manufacturing Co., Box 
1923, New Haven, Conn. 





EXPERIENCED SALESMAN WANTED 

_by manufacturer, to sell on commis- 
sion, cast iron steam and hot water 
boilers, warm air furnaces and tank 
heaters, in Indiana, Michigan, Ne- 
braska and South Dakota. Give age, 
experience, etc. Address Key 750, “Do- 
mestic Engineering,” 1900 Prairie Ave., 
Chicago. 





ESTABLISHED MANUFACTURER®D’ 

agents wanted: we will grant ex- 
clusive, permanent, profitable rights to 
recognized agents capable of handling 
a complete line of high grade Vapor 
and Vacuum Heating Specialties. 
Marine-Galligan Co., 1822 Ludlow St., 
Philadelphia, Pa, 


Representative Wanted—Manufacturer 
of small steel heating boilers desires 
representation by capable, trained men 
of personality, who can handle the 
sales of such equipment on a commis- 
sion basis. Some well located territory 
is available for men who can see a fu- 
ture for themselves. Address Key 752, 
“Domestic Engineering,” 110 E. 42nd 
St.. New York City, N. Y. 


For Sale 


BUSINESS OPPORTUNITIES. FOR 
sale. Successful plumbing & heating 
business in Bay City, Michigan, produc- 
ing net profit of over $6000 per year. 
Must be sold; owner recently deceased. 
Valuable good will as a going concern. 
Complete new office furniture and fix- 
tures. Stock in excellent shape. Ex- 
clusive oil-burner contract. Office and 
shop in connection with modern home, 
which can also be purchased. First Na- 
a Bank, Trust Department, Bay City, 
ch. 








STEAMFITTERS AND PLUMBERS’ 

supply business for sale. Est. 10 
yrs.; good commercial rating. Excel- 
lent credit; reas. terms. Address Key 
712, “Domestic Engineering,” 1900 
Prairie Ave., Chicago. 


FOR SALE: GOING BUSINESS, 

wholesale plumbing, established 35 
years among builders and plumbers 
throughout Chicago and surrounding 
territory. Well located in own (leased) 
building; $20,000 stock of pipe fittings 
and plumbing fixtures. Call Chicago 
Title & Trust Co., 69 West Washington 
St., Room 305. 


Miscellaneous 








ESTIMATING BLANKS, JOB TICKETS, 
weekly time sheets, order books, il- 
lustrated stationary, etc., for plumbers 
our specialty. Reasonable prices, good 
work, prompt service. We pay postage. 
Samples and prices by return mail. 


‘ Fink & Sons Co., School Building, 


Laurel Springs, N. J. Est. 1896. 7-31 
MANUFACTURER OF SPECIALTY 

will sell allied lines in the Middle 
West. Located in Chicago. Well 
known among jobbers and contractors. 
Frank P. Parish, 4100 Ravenswood 
Ave., Chicago, III. 





The Most Reliable 


PIPE COUPLING 
BUYERS 


in The Country 


Write us about your surplus 
pipe couplings. 


CAPITOL MFG. & SUPPLY CO. 
550 Nicholas St., Columbus, O. 








GOOD EXCLUSIVE DISTRIBUTIONAL 

proposition or side line for man with 
ability, calling on plumbing dealers. 
Communications strictly confidential. 
Koil-Les Heater Co., Geneva, Illinois. 


SALESMAN TO SELL DIRECT TO THE 

trade an extensive line of plumbers’ 
brass goods and specialties. Good ter- 
ritories open. ive age and outline 
Dast experience. The Ajax Brass Co., 
Cleveland, Ohio. 





Sell us your Surplus 


PIPECOUPLINGS 


HIGHEST CASH PRICES PAID 
WRITE US 


THE A. & J. MFG. CO. 
559 W. Lake St., Chicago, Ill. 








WANTED ADDITIONAL PRODUCTS 
to manufacture. Corporation op- 
erating plant in Western Pennsylvania. 
Have large acreage and railroad siding 
into plant. Address Key 749. ‘“Do- 
mestic Engineering,’’ 604 Chamber of 
Commerce Bldg., Pittsburgh, Penna. 


HADCO STOP VALVE TAGS 
kK inet ncaa 


| 


Printed with your name and address mace an ever- 
lasting advertisement. Send for samples and prices. 


HADDON BIN LABEL CO. Haddon Heights, N. J. 


Does $75a Week 
Interest You? 


If you are seeking an oppor- 
tunity to earn more or to 
promote yourself to a better 
position, study to become a 
technical man. Hundreds of 
others have passed our examina- 
tion and are to-day successful 
in technical business with a 
lucrative income. 











STGP VANE WP............- 
‘TO TURN OFF COLD WATER 





JOSEPH G. RILEV.INC, CONTRACTORS. 
AO! MiAgAma STREPT, “HiAGARA Fauld, MY. 








Make your spare time pay you 
dividends. We teach you in 
your own home. Full informa- 
tion free. Select your course 
today, tomorrow never comes. 


OSheet Metal Design and Pattern 
Drafting. 

CO Special Warm Air Furnace Heating. 

OFan Heating Ventilating Engineer- 
ing. 

CO Sheet Metal Contracting and Esti- 
mating. 


Saint Louis Technical 


Institute 
4543 Clayton Ave., St. Louis, Missouri 


The following used Oster Pipe Machines: 
306-A Oster 6-in. belt em. 


complete ....cceeeecererecees 50.00 
304-A Oster 4-in. belt driven, 

Complete ..ccccccsccccccccces .00 
304-B Oster 4-in. motor driven, 

complete ....c cece ees eer cces 500.00 


2-in. Oster motor driven machine 350.00 
The above Oster Machines are all in 
excellent condition, and complete with 
regular equipment. 
Are You Interested? 
The O’Brien Machinery Company 
113 North Third St. Philadelphia, Pa. 


Cable Address: “OBRIEN” PHILA- 
DELPHIA 


Long Distance Telephone: Market 0727. 





New York 








Minneapolis 


EARL JUDD CORP. 


San Francisco 


WE WISH YOU A PROSPEROUS NEW YEAR | 





Branch Offices: 
Detroit Los Angeles 
Washington 


WRIGLEY BUILDING 


Kansas City 


CHICAGO 


Philadelphia 








Fort Worth 
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MCKEESPORT 


RADIATION 

















Striking a new note in art design, McKees- 
port Radiators meet the most exacting 
requirements of owner and contractor alike. 


Reliable in workmanship, unsurpassed in quality ! 
A standard of value in the field ! 


The Columbia Radiator Co. was formerly The Columbiana Foundry 
Co., manufacturers of Columbia Boilers and Radiators. 








THE COLUMBIA RADIATOR CoO., McKeesport, Pa. 


ALSO MAKERS OF COLUMBIA BOILERS 





Mention Domestic ENGINEERING when writing advertisers. 








